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MultiKopy 
your letters 


for 


permanency 


























Supreme quality | 
brings distinction 
to your store 


Stock MultiKopy now and 
“fit your customers for 
satisfaction.” Fill out the 
coupon and let us tell you 


about the Definite Selling 
Plan and the Webster Way 


to bigger and better business. 


F. S. WEBSTER COMPANY, Incorporated 


338 Congress Street, Boston, Mass. 
New York — San Francisco — Pittsburgh — Chicago — Philadelphia — Cleveland 


rr. S. Webster Company, Incorporated T 
338 Congress Street, Boston, Mass. | 
l Gentlemen: Kindly tell me about the Webster Way and 
the Definite Selling Plan. 


Name I ee 
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| Street 
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FICE APPLIANCES is vest- 
ed solely in the officers of 
the company. No _ person, 


is a news and technical trade 
journal, serving the entire in- 


dustry of office equipment. re. , a 
It covers the manufacture [his Number Contains firm or corporation, either 
and distribution of office ma- STATISTICAL SECTION—Including Patents, Exports directly or indirectly con- 
chinery, office devices, office ind Foreign Trade Information 7 nected with the business it 
furniture, office supplies and MINTiINGS—A Page Dedicated to Progress 1} represents, has any share in 
the entire range of commer- \ MESSAGE FROM THOMAS A. EDISON 13 its ownership or voice in 
cial stationery. Its compre- SN oe eaakene tee Sees ee shaping its policy, which has 
hensive news reports of the Shaw-Walke r Company oti 14 in view at all times the best 
industry and its valuable SOME. FURNITURE SALES FUNDAMENTALS interests of the field it serves. 
special articles upon subjects Viewpoints of a Desk and a Chair Manufacturer 15 It aims to discuss all sub- 
germane to its field have giv- Editotials—How Things Look to Us 20 jects fairly, and to furnish 
en it unusual prestige. It oe ietarview with Wis Ba gem eg ri hee its readers reliable informa- 
serves a clientele composed The General Fir srecdan Comeeay ae eM 23 tion concerning the progress 
of managers and agents for SNAP SHOTS AND CELEBRITIES 24 and development of the of- 
the various office machines, CASHING IN ON THE CROSS WORD PUZZLE fice appliance industry. It 
devices and supplies, com- CRAZE ' 26 will answer any questions 
mercial stationery dealers in Other Lande—News trem Gversess ” germane to its field to the 
and many of the largest cor- te cermin and Devices—Chronicling Recent Offer- . best of its ability, and it asks 
porations in the United INK HOUSE IN CENTENNIAL CELEBRATION 37 its readers in all parts of the 
States. It also reaches some News and Miscellany—Reciting Current Happenings 38 world to aid it with inquiries 
Sealers in fifty-four other EXCUSE US, PLEASE! 8 and suggestions, to which it 
countries who deal in Amer- Conventions—Meetings—Dinners 4 will give prompt and earnest 
le Pe mr ere ; ana a ss pee : 
ican office equipment. : A Gite WOR BOTAL ASSISTANT SALES MAN - consideration, 
SUBSCRIPTION BATES (eter St "seractnee tor eeee: nn 
payable _in advance, in the STOCK va a icdilbectaks - os invited upon any topics of in- 
United States and its posses- B. E. CALKINS COMPANY EXPANDS 108 terest to thie areca: (eae 
sions and Mexico—one year, TWENTY BY TWENTY TYPEWRITER SHOP 107 cepted manuscripts will be 
$2.00; two years, $3.00. Can- DECEMBER SALES BREAK BURROUGHS REC paid for at space rates. Un- 
ada—one_ year, $2.50; two ORDS 111 : ; 
years, $4.00 Foreian. ail HOGE JOINS “G-F” COMPANY rr accepted manuscripts will not 
countries in the Postal ILLINOIS BOOKSELLERS ACTIVE 1 be returned unless postage is 
Union. the equivalent of $3.00 ALKIRE HEADS DEMOUNTABLE SALES 121 enclosed by the sender. Cor- 
Aidan aelh tak Gene N EM LY \NNOUNCED L. C. SMITH APPOINT- respondents should give their 
cial GEE fw te. ees. m [ENTS . 133 names and addresses, which 
- en snort assed Away—The Month’s Necrology Record 137 will be withheld from publi- 
mittances may be made by WEDDING BELLS AND BIRTHDAYS 143 cation if reauested 
personal checks, drafts on THE WAHL COMPANY PLANS BIG ADVERTISING ait . ; 
Ne ork o icag ost- DRIVE 152 
rnd ‘Eee es a, RICE DIRECTS ROYAL SALES TRAINING 155 ‘Entered as Second-Class 
ders, or in American Postage THE WAGEMAKER COMPANY CONCENTRATES Matter, July 8, 1905, at the 
Stamps or currency, if sent bam riapipte Dpeengpeip deteser cine pen eae! tai th bed aes Postoffice at Chicago, IIL, un- 
ihe . — s INDIANAPOLIS CONCERN CHANGES LOCATION... 159 der Act of March 3, 1879. 
registered mail. BLACKFORD HEADS YORK REMINGTON OFFICE 16 
‘CHANGE OF ADDRESS a yP Se iene pecheicerdemmyti a gy = ‘Office Appliances” is reg- 
ts te 5 ee xi rye CALENDARS AND NEW YEAR GREETINGS 172 istered in the United States 
pr ei Seger tr ag Sar STANDARD BUSINESS FORMS RECOMMENDED _ Patent Office, Washington, 
often as desired In order- ; BY MEETING. a rE és hig 175 Dt. 
yt on - id recent Classified—Accounting Machines, 192 Adding Machines 
Sary la potn oi anc new 14 Catalogues rt) “urniture 184 ise Organs 07 r 
addre sses be give n. I Se Leaf, 199 Ot} . ee hine 2, 19 .- ns aaa Pe ncils, TADVERTISING RATES 
83; Ribbons and Carbons, 200; Stamps and Stencils upon application—only ar- 
“COPYRIGHT Contents 199; Stationery, 180; Typewriters, 188 ticles of office equipment or 
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covered by copyright, 1924. All of Which is Preceded by the Alphabetical and ot ig related products eli 
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Acme Gold Pen Co et 
Acme Staple Co........... 89 
Adams, Henry T., Mfg. €o.196 
Addressograph Co........58, 9 
Adjustable Table Co ..176 
Advance Paper Box Co...207 
Aigner, G. J., & Co errs 
Ajax Time Stamp Co (onee 
Akron Wood Products Co., 

a , 
Alderson Distributing Co. .147 
Aldrich Mfg. Co.. ; . .208 
Allen & Co . 212 
American Clip Co ; . 61 
American Electric Co......212 
American Embossing Co...210 
American Lead Pencil Co 70 
American Manifold Prod- 

ucts Corp sboads coon 
American Mfg. Concern... .155 


American 
Co eee °° . 
American Numbering Ma- 
chine Co . -- 85 
American Utilities Sales Co.191 
American Writing Machine 


Multigraph Sales 
231 


Co. ce 105 
\mes Safety Envelope Co. .201 
Ames Supply Co..... oso ume 
Anderson, C. F., & Co... 201 
Angle Steel Stool Co 103 
Argus Mfg. Co scothe 
Arlac Dry Stencil Co., Inc. .205 
Art Metal Constr. Co i8, 9 
Art Steel Co .-220 
Ault & Wiborge Co., The S2 
Aurora Metal Cabinet Wks.104 
Auto. File & Index Co.....221 
Auto Pencil Sharpener Co. .167 
Autopoint Co Pe 
Azora Rubber Co 134 

B 
Bachrach Specialty Co 214 
Barbee Wire & Iron Works.220 
Baum, Russell E... re 
Beaumel, D. W., & Co .213 


Bentley & Gerwig Furni- 


ture Co. ... seen oeetane 
Bentson Mfg. Co., The....191 
Bettcher Stpg. & Mfg. Co.197 
Boorum & Pease Co......141 
Boston Index Card Co...... 68 
Bridgeport Pen Co., The. .216 
Bristow, Stanley R...... 216 
British Stationer........... 137 
Buckeye Ribbon & Carbon 


TO a 
Bump Paper Fastener Co. .148 


929 
Bushnell, Alvah, Co....... 182 
EE Eo boc cecteaee 189 
Cc 
Campbell-Ewald Co...... 67 
Canode Ink Co....... . 122 
Canton Art Metal Co., The. 60 
Carpenter, E. W., Mfg. Co.219 
Central Paper Co - 196 
Chicago Binder & File Co.152 
Chicago Eyeshield Co coe ban 
Chicago Mirror & Art Glass 
Co a yaaa 192 
Chicago Safe & Mdse. Co.220 
Cincinnati Art Pub. Co.... 88 
Clarotype Co., The a 
Clemetsen Co., The. 185 


Collins Ink Eradicator Co. .220 
Columbia Ribbon & Carbon 


Co ‘ neh .108 
Columbia Stamp Works. 218 
Columbia Steel Equip. Co.181 
Colytt Laboratories..... 187 
Compo Corp'n & Sales Co. .200 
Conant-Ball Co ...100 
Conklin Pen Mfg. Co......138 
Conrades Mfg. Co 52 


Cooper Carbon Coated Pa- 


per Co ; 176 
Cordley & Hayes : 121 
Corona Typewriter Co 162 
Corry - Jamestown Mfg. 

Corp. . , : 208 
Crescent Brass & Pin Co..180 
Crocker Chair Co saenee 
Crown Ribbon & Carbon 

Co » 210 
Currier Mfg. .Co — 

D 
Daco Guide Co... 7 220 
Davenport-Taylor Co — 
Defiance Sales Corp........133 
Demountable Tw. Co......101 
Derby, P., & Co., Inc 66 
Diamond State Fibre Co.. 99 
Me Sp a. ee . 65 
Dictaphone Sales Corp’n... 56 
Diemer, John F., Co : 205 


Dietz, The J. F., Co.......193 
Dixon, Joseph, Crucible Co.154 
Downey. The C. L.. C¢ 219 








IN Advertisements 


take to guarantee 
advertisers and 


disagreements 
customers, 


any 
and 








E 
Eaton, Crane & Pike Co. 73 
Economy Seat Co... ees 
Mdgewater Paper Co ee 
Kegens-Hambler Co. 221 
Electric Window Salesman 

cA anesases baeCneeus 221 

Elkhart Staty. Co... .201 
Elliott Co., The..... pee 98 
Elliott-Fisher Co vavdesd aa 
Englewood Desk Co.. ere 
Erie Art Metal Co.........178 
Esterbrook Pen Mfg. Co...225 
Eveready Mfg. Co..........133 

F 
Faber, A WwW “TUTTTC TT 219 
Faber, Eberhard..... — 
Featheredge Rubber Co...179% 
Featherweight Eyeshade 

Co — tonwadecdsnad deadenee 

Flaven .....- eyTe TT TeT TT. 
Fowler-Manson-Sherman...215 
Fox, Geo. E., & Co........142 
Furnas Furniture Co...... 206 

G 
Gail Mfg. Co errr ee 
Gaydoul Gold Pen Co 
General Eclipse Co... 





Fireproofing Co, 
Typewriter Ex- 


General 
General 





gn kd 66 P ro 
Globe-Wernicke Co.....135, 6 
Goes Lithographing Co....181 


Gorton-Pew Fisheries ..... 93 
Graff-Underwood Co. ......198 
Gunlocke, W. H., Chair Co.209 


Gunn Furniture Co., The. .224 
H 
Hahn, Arthur W . 218 


Hammond Typewriter Corp.219 


Hampshire Paper Co......205 
Hanson Bros. Scale Co....220 
Hellesoe, Hans H..........2 





Heyer Duplicator Co ‘ 
Heywood-Wakefield Co....172 





Higgins, Chas. M., & Co..186 
Hoffman, L. .. . -184 
Hoge Mfg > re 
Hoosier Desk Co.... 190 
Horn, W. C Bro. & Co..219 
Hotchkiss Sales Co 202 


Hunt, C. Howard, Pen Co, .147 
1 

deal School Supply Co 134 

Imperial Desk Co... ccobne 

Imperial Methods Co 194 


Steel Cabinet Co..185 
Boehner Binder 


Imperial 
Improved 


Co oh eat ‘ ~-2l4 
Ingram, W. Scott, Inc......221 
Ink-Out Mfg. Co inoue 
Invincible Metal Furniture 

Sak sdcnégmuseanewean . ee 73 
Ireland & Matthews oovckae 
Irish, George, Paper Co....220 
Irving-Pitt Mfg. Co.......229 
Irvin A nas GO . . 206 

J 
Jamestown Metal Desk Co.156 


Furniture Co.171 
Prtg@. Co......160 
Mfg. Co 202 


Jasper Office 
Jersey City 
Joslin, A. D., 


K 
Kalamazoo Vegetable 
Peremment CoO. .cccceces 175 
ee Ee ascneuceeade ooslsd 


These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. 
ground for honest differences of opinion 

the publishers obviously cannot ; 
transactions 
customers 

however, offer their service in 
between 
which 


tions established through the journal. 





Because of the 


under- 
between 
They do, 
resolving 
advertisers 


result from rela- 











Kobler & C« 216 
Kohlhaas © The . 69 
é.. 

Line-A-Time Mfg. Co., Inc.183 
Little, A. P., In pecsnnee 

Luther Ink & Stamp Pad 
Co. ow iia 
Lyon Metallic Mfg. Co 128 
M 
Macey Co The ‘ 96 
Manifold Supplies Co 53 
Markilo Co ae aie i at 
Medearis Moulding Co 217 
Meilink Steel Safe Co., 
ree 
Melind, Louis Co a 
Metal Office Furniture Co 
132 


Miller Bros. ae 
Milwaukee Chair Co... 
Mittag & Volger, Inc.. 
Mon Bureau ; 

Moore Push Pin Co. 


Mfg. Corp.... 


Morden cs 
Manufacturing Co. 


Morton 





Mun-Kee Products Corp...201 

Munson Supply Co voeee 

Mutschler Bros. Co er 

Myrtle Desk Co ‘ occaae 
N 

National Blank Book Co...109 


National Business Show Co.228 


National Desk Co.......... 151 
National Fiberstok Enve- 
lope Co. . eS 
National Supply Co. oo 0eau 
National Vulenzd. Fibre Co.157 
Neidiegh Process Co........ 182 
Nelson, C. R. & W. A..... 140 
New Martinsville Glass Co.216 
Nielson Supply Co.........220 
Noesting Pin Ticket Co...206 
Northwesterr Paper Goods 
Co Zee 
Oo 
Office Appliances ..166 
Office Specialty Mfg. Co...197 
O. K. Mfg. Co ee 
Old Town Rib. & Car. Co.178 
Orpin Desk Co Sh 
Orthwine, R ocekaD 
Oxford Filing Supply Co...102 
P 
Patent Refill Cover Co....156 
Peerless Car. & Rib. Co .183 
Peerless Key Co., Inc. 55 
Peerless Wire Goods Co....215 
Pelouze Manufacturing Co.215 
Peters-Morse Mfg. Corp... 86 
Phillips Rib. & Car. Co 223 
Polar Manufacturing Co 189 
Portable Adding Machine 
Sales Co oocaue 
Postage 221 
Premier Metal Products Co.163 
Pressteel Engineering 
Corp'n 27 
Q 
Queen Ribbon & Carbon Co.152 
Quigley Furniture Co.....148 
R 
Rand Co., Inc 63 
Ravenswood Office Spe- 
cialties Co 186 





oO 149 


Typewriter 


Regal Co.. 
Reliable Tw. & Add. Mach 
Corp pS 88 
Remington Tw. Co.54, 131, 158 
Republic tox Co. , ] 
Reynolds Eny. Sealer C 1 
Rishel, J. K., Furniture C 
Roberts Numbering Ma- 
chine Co , 14 
Roberts Weldon, Rubber 
(o 
Rockwell-Barnes C 2 
Rotospeed Co 81 
Royal Typewriter Co f 
Rush-Eraser Co Lf 
Ryan, J. F., & Co if 
S 
Safeguard Account ¢ 2 
Safe-Guard Ck. Writ ( f 
Sainberg & Co.. 
Sanford Mfg. Cx 
Schwab Safe Cx 
Sengbusch Self-Closing Ink 
stand Co ‘ ; 
Shaw-Walker Co lt 
Sheaffer, W. A., Pen C ) 
Sheppard, The C. E., C 
Shipman-Ward Mfg. C 
Shirley Pen Co 
Siggers, E. G 2 
Sikes Co 
Simonson, R. A., & Co 22 
Smead Mfg. Co., The 


The H. E., ¢ 
Bros. T 


Smith 
Smith, L. C., & 


Smith Premier Tw. C 
Smokador Mfg. Co 
Snelling & Son 
Solidhed Tack Co 
Speed Key Mfg. Co 
Spencer, H. H., Corp’: 
Spencerian Pen Co 


Standard Mailing Machine 

Co 168 
Stationers’ Loose Leaf Co.198 
Stationers’ Specialty Corp.164 
Steel Equipment Corp 
Stewart, R. A., & Co 
St. Johns Table Co i 
Storms H M Co f 
Superior Type Co 


T 


Pad (Co 

Desk Co 8 
Mfg. Co., Inc 
Envelope Co y 
Equipment CC 24 


Telefo Desk 
Tell City 
Tenacity 
Tension 
Terrell's 


Thompson Time Stamp (o.21¢ 
Thorp & Martin Co L5t 
Tip Top Mfg. Co ! 
Todd Protectograph Ci , 
Toledo Metal Furniture C 
Treiber-Cahill Mfg. Co 
Triner Sales Co 
Triner Scale & Mfg. C 
Trussell Mfg. Co 
Turner & Harrison Pen C 2 
Tuttle H. CC LX 
Typewriter Circle C 2 
Typewriter Emporiun it 
U 

Underwood Typewrit« ( 

57, 97 Back Cove 


Union Ribbon & Carbon C 

l. S. Envelope Co 

{ S. Lace Paper Co lf 
Ul. S. Tw. Ribbon Mfg. C SS 
United Tw. Exch. Co 1 
Universal Index Tab C 


Vv 
Van Dorn Iron Works C 
Van Valkenburg, L. D., C 
Victor Adding Mach. C f 
Vul Rubber Fabrics C 

w 
Wabash Cabinet C 
Wagemaker Co 
Wahl Co 
Waies Adding Mach. C 2 
Waterman, L. E., C 
Watson Mfg. C ‘ 
Webster, F. S., Co 2 
Weis Mfg. Co.. 115, ¢ 
Western Furniture C 
Weston, Byron, C 
Wholesale Typewriter C 
Wiggins, John B., Co 


Wilson-Jones L. L. Co 
Winnebago Furn. Mfg. C 
Woodstock Typewriter C 
Workman Mfg. (« 


7 


Yawman & Erbe 
Young Typewriter C 
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Adding Machines. 


urroughs Adding Machine Co.232 
Peters-Morse Mfg Corp'n SO 
Portable Adding Machine Sales 
to 25 
fedd Protectograph Co.. 195 
Victor Adding Machine Co...169 
Wales Adding Machine Co....120 
Adding & Cal. Machines, Used. 
Reliable Tw & Adding Ma 
chine Corp . ae 18S 
Adding Machine Rolls & Paper. 
Central Paper Co ‘i “ 
Kdgewater Paper Co a* 
Irish, George Paper Co 
Rockwell-Barnes Co 
U. 8S. Lac Paper Co 


Adding Ty pow riters. 


Burroughs Add Mach. Co 


ing 





Eliott-Fisher Co 165 
Remington Typewriter Co 
4, 131, 158 
Underwood Typewriter Co.... 
‘7, U7, Back Cover 
Addressing Machines. 
Addressograph Co 7p 5S, u 
Elliott Co Che 98 
Adhesives. 
iSee Inks, Adhesives, ete.) 
Advertising 
Campbell-Ewald Co OF 
Agencies Wanted. 
ruttle, H. ¢ 18 
Arch and Clipboards. 
American Mfg. Concern... 155 
(slobe-Wernicke Co., The..135, 6 
Yawman & Erbe Mfg. Co 83 
Ash Trays. 
Aldrich Mfg. Co ON 
Bankers’ Note Cases. 
Globe-Wernicke Co The 135 6 


Billing Machines 






Burroughs Adding Mach. Co...232 
Remington Typewriter Co. 
54, 131, 158 
Underwood Ty pe writer Co... 
97 Back Cover 
Binders’ Catalog ‘and Periodical. 
Adams, Henry T Mfg. Co 196 
American Clip Co 61 
Blank Books. 
Boorum & Pease Co .141 
National Blank Book Co 100 
Zion Institutions .151 
Blanks for Bonds and Stocks. 
Goes Lithographing Co 81 
Kihn Bros ‘ 213 
Board Cutters, Paper & Card. 
Ideal School Supply Co 
Bond Boxes. 
Art Steel Co oO 
Corry-Jamestown Mfg. Corp'n.208 
Erie Art Metal Co 178 
General Fireproofing Co. . i ae 
Globe-Wernicke Co The..135, 6 
Metal Office Furniture Co.132, 184 
Steel Equipment Corp'’n 75 
Book Cases 
Akron W Products Co 200 
Globe-Wernicke Co rhe m5, 66 
Gunn Furniture ¢ 224 
Macey Co , 96 
Weis Mfg. Co 115, 6, 7, 8 
Yawman & Er Mfg. Co g3 
Book Ends. 
Ryan, J. F., & ¢ is 
Bookholders. 
American C1 (% 61 
American Electr Co 212 
Book Rings. 
Adams, Henry r Mfz Co.196 
Carpenter, E, W Mfz. Co 219 
Morden Mfg. Corp’n, The... .204 
Bookkeeping Machines. 
Burroughs Adding Mach. Co..232 
Eliott-Fishe Co ae 165 
Remington Typewriter Co 
54, 131, 158 
Underwood Typewriter Co... 
o7, 97, Back Cover 
Business Shows 
National Pusiness Show Co 298 
Busses. 
Angle Steel Stool Co 10 
Auto File & Index Co 991 
freneral Fireproofing Co 87 
Toledo Metal Furn. Co 111 
Calculating Machines. 
Burroughs Adding Mach. Co. .282 
Calendar Pads and Stands. 
Defiance Sales Corp'n 133 
Jersey City Prtg. Co 160 
lelefo Desk Pad Co .164 
Calendars, Wall. 
Thorp & Martin C 150 
Carbon Papers 
See Ribbons and Carbons.) 
Card Cases. 
mproved Boehr Binder Co..214 
Wiggins, T) John B., Co 217 
Chair Irons. 
Pettcher St; & Mfg. Co.. 197 
Chair Pads and Cushions 
American Utilities Sales Co..191 
Economy Seat Co 171 
Featheredge Rubber Co 179 
Fox, Geo. E & Co 142 
Irvin, A H ( 208 
Polar Mfg. ( 189 
Chairs. 
Angle Steel Stool (¢ 102 
Conant-Ball ( 100 
Conrades Mfg. (« 52 
Crocker Chair (¢ 190 
Derby, P., & Co., It 66 

















For the benefit of the subscribers the lines adver- 
tised are here classified. Many of the requirements 
of the modern business office are represented. 
Should subscribers be interested in any article 
of office equipment not listed here, they are cor- 
dially invited to communicate with the service 
bureau, through which the information will 
be promptly and cheerfully 
furnished. 














G lo Ww H cl r ¢ 200 Rishe IK Furniture Co...110 
He wmil-Wakefield ( 172 Shaw-Walker Co 161 
Milwaukee Chair ¢ 126 Steel Equipment Corp 2. 
Sikes Co 119 rell City Desk Co 2 . 180 
Toledo Metal Furniture Co...111 Van Dorn Iron Works Co. 71 

Check Protectors and Writers. Western Furniture Co. Se 
Flaven in 221 Winnebago Furn. Mfg. Co 199 
Safe Guard Check Writer Co.16S Yawman & Erbe Mfg. Co S83 
ledd Protectograph Co 19% Dictation Machines, 

Check Sorters. Dictaphone Sales Corp 56 
Kohlihaas Co rhe 6 Directory Boards. 

Checks, Stamped Metal. Davenport-Taylor Co 195 
Meyer & Wenthe 150 Display Fixtures. 
Clips, Paper. Electric Window Salesm. Co. .221 
(See Paper Clips.) Duplicating Machines & Supplies. 
Coin Bags and Wrappers. Amer. Multigraph Sales (Co..231 
Downey, C. L., Co rt 219 Arlac Dry Stencil Co In 205 
Copyholders. Canode Ink Co 122 
American Clip ( 61 Dick, A. B., Co . 
American Electric Co 212 Heyer Duplicator Co 202 
Kobler & Co..... 216 Rotospeed Co rhe 81 
Line-A-Time Mfg Co 183 Smith, The H. |! Co 144 
Premier Metal Products Co...163 Envelope Sealers. 

Copying Devices. Argus Mfg. Co 213 
Yawman & Erbe Mfg. Co 83 Reynolds Envelope Sealer Co, .219 

Costumers. Standard Mailing Machines 
Art Metal Construction Co.78, 9 Co 168, 203 
Conrades Mfg. Co 52 Envelopes. 
Furnas Furniture (C 20) Ames Safety Envelope Co 201 
Globe-Wernicke Co., The..135, 6 Sushnell, Alvah, Co. 

Cross Word Puzzle Outfits. Diemer, John F., Co 
Thorp & Martin Co 1m Natl. Fiberstok Env. Co 

Cuspidors. Northwestern Paper Goods Co 
Aldrich Mfg. Co 208 Smead Mfg. Co Che 
Cordley & Hayes 121 Tension Envelope Co 
Ireland & Matthews Mfg. Co.129 S. Envelope Co 

Cutters, Paper and Card. Envelopes, Celluloid 
Ideal School Supply Co 134 Markilo Co 219 
Nelson, C. R. & W. A.. Int 140 Erasers, 

Dating Stamps. Argus Mfg. Co 213 
American Numbering Machine Dixon, Jos., Crucible Co 154 

Co Ink-Out Mfg. Co 217 

Melind. Louis. (« Miller Bros 217 
Meyer & Wenthe 0. K. Mfg. Co 218 
Stewart & Co., R \ Roberts, Weldon, Rubber Co..215 
Superior Type Co rhe Rus Eraser Co 1M 

Desk Calendars. Spencer, H. H Corp 207 
Deflance Sales Corp'n 1333 Eyele ts & Eyelet Paver Fasteners. 
Jersey City Prtgz. 10 Solidhed Tack I 
Telefo Desk Pad Co 164 Eyeshades. 

Desk Pads, Blotter. Chicago Eyeshield Co 
Roorum & Pease ({ 141 Featherweight Eyeshade Co 
Fox, Geo. E., & Co 142 File Folder rte Machines. 
Hoffman, L. 184 Anderson, ( & Co 201 
Irvin, A. H., Co 2006 Filing Cabinets, * Ghoth Covered, 
Sainberg & Co 187 Advance Paper Box Co 207 
Stationers Specialty Corp'1 164 Diemer, John F., C« 205 

Desk Pads, Glass. Hoffman, L 1s4 
Chicago Mirror & Art Gl. ¢ 192 Imperial Methods ¢ 14 
Fox, Geo. E., & Co 142 Macey Co., The Hd 
Polar Mfg. Co 180 Sainberg & Co 187 
Ravenswood Office Spec. Co..186 Stationers Specialty Cory 14 
Sainberg & Co... 187 Filing Cabinets, Metal. 

Desk Pads, Linoleum. Angle Steel Stool Co iD 
Wagemaker Co 11 Art Metal Constr. Co 78, ’ 

Desk- Pending Letters Holder. Art Steel Co 22) 
Am ean Clip Co 61 Aurora Metal Cabinet Works.104 

Desk “Trays. Bentson Mfg. Co 101 
American Electri Co 212 Canton Art Metal Co “mM 
Fox, Geo. E., & C 142 Columbia Steel Equipment Co.181 
‘(reneral Fireproofing (C« 87 Corry-Jamestown Mfg. Corp. .20S 
Imperial Methods Co 194 General Fireproofing Co ST 
Macey Co., The BD Globe-Wernicke Co 135 
Yawman & Erbe Mfg. (¢ 4 Imperial Steel Cabinet Co is) 

Desk Work Distributors Invincible Metal Fu Co 173 
Fox, Geo. E., & Co 142 Macey Co., The oG 
Horn, W. C Bro. & Co .219 Metal Office Furn. Co 132, 184 
Irving-Pitt Mfg. Co 220 Office Specialty Mfg. Co 197 
Sainberg & Co 187 Pressteel ya ng Corp 27 

Desks. Shaw-Walker (¢ 161 
Art Metal Construction Co.78, % Steel Seuleanent Corp 7 
Aut File & Index ( 221 rerrell's Equipment Co 124 
Pentley & Gerwig Fur Co. .194 Van Dorn Iron Works ¢ 71 
B Desk Co 189 Watson Mfg. Co 11933 
Clemetsen Co... ISD Yawman & Erbe Mfg. ( SS 
‘ Jamestown Mfg. (: 208 Filing Cabinets, Wood. 
Dietz, The J. F., Co 19 Aut File & Index Co 221 
Englewood Desk Co 172 Boston Index Card Co os 
(eneral Fireproofing Co 87 Globe-Wernicke Co Phe.135, 6 
(;unn Furniture Co The 24 Imperial Methods C 104 
Hloosier Desk Ce 19 Mace Co The 6 
Imperial Desk Co 227 Republic Box ¢ 10 
Invincible Met. I n. ¢ 17 Shaw-Walker ¢ 161 
Jamestown Metal Desk ( 16 Wagemaker ( 112 
Jasper Office Furniture ¢ 171 Weis Mfg. ¢ 11 ‘ F 8 
Macey Co., The 6 Yawman & Erbe Mfg. ¢ SO 
Metal Office Furn. Co 132, 184 Filing at 
Myrtle Desk Co 2292 ign G. J 167 
National Desk Co 151 Ame ‘rican C lip Co 61 
Office Specialty Mfc. Co 197 American Mfg. Concern 155 
Orpin Desk Co 200 toston Index Card Co 6S 
(Quigley Furniture ( 148 Daco Guide Cé 220 





General Fireproofing Co., The S87 


Globe-Wernicke Co,, The..135, 6 
Imperial Methods 7 RE 104 

Invincible Met. Furn, Co..... 173 
Macey Ge., TAGs osessacndtess 96 
Oxford Filing Supply Co......102 
Shaw-Walker Co......... avtesman 
Simonson, R. A., Co.......-> 1 
Smead Mfg. Co., The......... 210 
Steel Equipment Corp........ 75 
Wabash Cabinet Co.......... 4 
Weis Mfg. Co....... 115, 6, 7, & 
Yawman & Erbe Mfg. Co.... 88 


Folding Machines. 


Amer, Multigraph Sales Co...231 

Baum, Beessls Bo svccisveecy 146 
Fountain Pens. 

Beaumel, D. W., & Co...... 2138 

Conklin Pen Mfg. Co........ 1 

Eggens-Hambler Co........... 221 

Sheaffer, W. A., Pen Co..... 90 

Wek DOs. sce ssactwasdi ete 153 

Waterman, L. f OO. cvecese 221 
Gold Pens. 

Acme Gold Pen Co........... 221 

Gaytloul Gold Pen Co....... 2 
Greeting Cards, Commercial. 

Cincinnati Art Pub. Co....... 88 
Gold Stamping. 

Aigner, G. J., & Co.... 167 
Gummed Cloth. 

Aigner, G. F, & OOr.-civads 167 
Income Tax Record, 

Safeguard Account Co........ 218 
Index Card Signals. 

Graff-Underwood Co.......... 198 

Moore Push-Pin Co........... 216 

Yawman & Erbe Mfg. Co.... 88 
Index Tabs. 

Aipues, G. J... & Ghicciseses 167 

Universal Index Tab, Co..... 211 


Ink Eradicators. 
Collins Ink Eradicator Co... .220 


Ink-Out Mfw. ©0.....0s-ce00% 217 
Inks, Adhesives, Etc. 
Camedia Bs Gi. sicesasssdens 122 
General Eclipse Co.......... 206 
Gorton-Pew Fisheries......... 98 
Higgins, Chas. M., Co....... . 186 
ae 8  .  re y- 211 
Inkstands. 
Bachrach Specialty Co........ 214 
General Eclipse Co.......... 206 
New Martinsville Gl. Mfg. Co.218 
Sengbusch S-C Inkstand Co... 95 
Inkwell Bases. 
Irvin, A. H., Co. 
Labels, Law Book and “Number. 
Aigner, G. 3.5 @ Giiiccaiceve 167 
Leads for Mechanical Pencils. 
Amer, Lead Pencil Co........ 70 
Fanet, A. Wir Mibviacicotvesa 219 
Letter Distributors. 
Bristow, Stanley R........... 216 
Imperial Methods Co......... 194 
Kohlhaas Co., The........... ao 
Lockers, 
Lyon Metallic Mfg. Co....... 128 
Terrell'’s Equipment Co...... 124 
Loose Leaf, Books and Systems. 
Alderson Distributing Co..... 
Poorum & Pease Co......... 141 
Chicago Binder & File Co....152 
Irving-Pitt Mfg. Co......... -229 
National Blank Book Co...... 100 
Sheppard, ©. E., ©Oo.......0. 114 
Stationers L. L. Co.......... 198 
Dewnesty: Bees GOs ove. accdced 200 
Trussell Mae. O6......ccesaces 139 
Wilson-Jones L. L. Co....... 145 
Workman Mfg. Co.......... 107 


Loose Leaf Envelopes, ——., 


SEGRE. Wiha 4s cerkbance scene 
Map Tacks. 

Graff-Underwood Co...... ... 198 

Moore Push Pin Co.......... 216 
Matched Office Suites. 

weneer. OO, Dies cc» 200sasn0 96 

Rishel, J. K., Furniture Co..110 
Memorandum Devices, 

Siem Umstsewesewe. oo ccctd cod 151 
Moisteners. 

Aue Wee, . Cts ia kvadedaievas 213 

Sengbusch 8-C Inkstand Co... 95 
Numbering Machines, 

American Number Mach. Co, 85 

Roberts Numbering Mach, Co,1438 
Oil, Office Machine, 

Clarotype Co...... .-219 

Defiance Sales’ Corp’ * RAIN - 133 

Merten BERS. OO. ace «dacconnd 221 
Pads, Figueing (Ruled or wears * 

Poorum & Pease Co.......... 
Paper. 

Eaton, Crane & Pike Co...... 73 

Hampshire Paper Co......... 

Kalamazoo Vegetable Parch 

Per Tre. 175 

Weston, Byron (Co........... 80 
Paper Clamps. 

American Clip Co............ 61 

Esterbrook Pen Mfg. Co..... 225 

Noesting Pin Ticket Co...... 206 

Van Valkenburg, L. D....... 214 
Paper Clips. 

American Clip Co.........+.. 61 

pv) = Vee 213 

Graff-Underwood Co.......... 198 

meme Bes. Gierscs castusbval 216 

Noesting Pin Ticket Co...... 206 

©, BH. Tis Biss 60004450 218 

Rockwell-Barnes Co.......... 224 

Top Da We, Oso daceces teen 1598 

Treiber Cahill Mfg. Co. .218 
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Ce Wey 
; 1925. 


Page 6 OFFICE APPLIANCES For February 












































Paper Fastening Machines. Second-Hand Office Machinery. Demountable Typewriter Co. . .101 Ventilators, Ofice 
Acme Staple Co ao Chicago Safe & Mdse. Co 220 Hammond Typewriter Corp 210 Chicago Mirror & A ‘ - 
Bump Paper Fastener Co 14s Ingram, W. Scott 2 Remington Typewriter Co Visible Index System 
Compo Corp'n & Sales Co 200 Reliable Tw. & A. M. Corp..1S8 4, 131, 158 Rand Co In 
Defiance Sales Corp 'n 1 Shelf Boxes. Royal Typewriter Co H2 Wardrobes. 

Eveready Mfg. Co 1s Diemer, John F., Co 205 Smith, L. C., & Bros. Type Furnas Furniture ¢ 
Irvin, A. H Co 205 Hoffman L 14 writer, Ine oe. Ferrell's Equipment ¢ 24 
: th-Premier Tw. Co 72 Waste Basket 
Paste. Shelvin Sted ' — 
&. dle oun v De . o 3 ‘ ' I 
ii. Dttclines ete) ~ ann a 87 Underw 1 1 pewrite a. es — ‘ Na «& a. \ 2 
. ~ Ti Me buck 0 hin tnonme State ‘ ( ; 

Patents. Verrell’s Equipment Co 124 Woodstock Typewriter Co 23 Erie Art Metal ¢ rk 
Siggers, E. G 217 Van Dorn Iron Works Co 71 Typewriters, Rebuilt. General Fireproof ‘ CF 

Pen and Pencil Clips. Sign Makers. American Writing Mach. Co. .10 Invincible Met. I r 
Argus Mfg. Co 215 Hellesoe, Hans H 218 General Typewriter Exchange .225 Macey (¢ rhe 
Defiance Sales Corp'n 3 Signs. Regal Typewriter ( 140 Metal Office Fur ( “4 
lIloge Mfg. Co 216 Davenport-Taylor Co 10 Reliable Tw. & A. M. Corp. .1SS Natl Vuleanized |! r 
Van Valkenburg, L. D 214 Smoking Stands. Shipman-Ward Mfg. Co 76 Peerless Wire Go 
Waterman, I E Co 221 Smokador Mfg. Co 170 rypew iter Circle Co 220) Shaw-Walker ¢ 

Pencil Sharpeners. S Cypewriter Emporium 7H Water Coolers 
Auto, Pencil Sharpener Co 17 tee Devi es. cs United Typewriter Exchange. .215 Cordley & Haye 
Collins Ink Eradicator Co 22 irrier Mfg. Co 12 Wholesale Typewriter Co 1i7 Writing Sets 
Graff-Underwood Co 198 Kohlbaas Co Ho Young Typewriter Co >] Dixo Jus ( 

Pencils, Cedar. Stamp Affixers. 

Amer. Lead Pencil Co 70 ~ ~eney Mailing Mach a_i - ~ , ane Pe 

Dixon, Jos Crucible Co 14 Stamp Pads 168, 2055 % trams aes > 

Faber, Eberhard 106 . . - A UAL ; J ~ ier , 
uther » Pad Co - - . ma oo. 

Pencils, Thin Lead Magazine ——- — ante A. 4 ( aon ¢ >» ot W AN ; Pp ano . << ee hep { 

Autopoint Co al) Ace odnets orp n Se ee H ~ im Cc y 
——— ‘oerless ’ o 4 u 
Conklin Pen Mfg. Co 138 = ees Sar. « Ril ( H FORT S ALE 
Hoge Mfg. Co OL § es R 4. 
Wahl Co 15 stands fer Ofhee i ~ SALESMEN WANTED 
Penholders. St — ~ ome aan nes, - , ee cco . 
» . TC diustalle able 0 7% re - : 

Re A att Fowler: Manson-Sherman 213 WANTED—City salesman experienced in selling off 
Esterbrook Pen Mfg. ( ms» Premier Metal Products Co 163 Gooa op; ortunity for right) ma Senc reference as 
Hunt, ( Howard "Pen ( 147 Stapling Machines. Bellamy Stationery Co., corner 16th and Stout, De 
Miller Bros , 217 Acme Staple Co SY DISTRIBU TOR—Wonderful Pricing System for 
" to a”? ‘ ; es ’ 4 ’ ’ ‘ ' 

Shirley Pen Co 220 D r+ ( ri. An & Sal ( <0) solute protection Immediate repeat sales Poss 
Spencerian Pen Co 77 Hotchkis Male on ox = vearly! Write manutacturet Dept 1s 100 6B 
Turner & Harrison Pen Co 22) Ir as . H ee a a ton, Mass 

Pens, Shading. ~ ene a oth — - 

Eridgerort “ Pen Co 216 Stationery, Embossed, Engraved. DISTRIBUTORS—Amazing New Invention selling $2 

Picti re Hooks. a ik ~ | ne ‘ a envelopes hour! Tremendous Demand! Exclus 

> Moore Push-Pin Co 216 1" ry - 2 sy ee ed available Red-E Co Dept. Q-1 Colonial Bldg | 
ins. yt “te ihe aa sae 
Crescent Brass & Pin ¢ 180 Ota Aon | L weer ea “ WANTED lwo city salesmen that are familiar wv 
Deflance Sales Corp'n ha "a ‘ 7 , Methods ¢ o Ss cial stationery office appliances and office furnitur 

Pin Tickets. + ty —— a Le I Everybody's Book Shop, 21-23 W. Fifth Street, Dayt 
Noesting Pin Ticket Co ar Ter f ~ hon epson lt 125 SALESMEN calling on stationery trade in sev 

Platens, Typewriter Sinai a , : can add to their profits by handling a popular 
Amer. Writing Machine © 1¢ . + amma & Wenth in) calendar pads Address A-25, care Office Appliar 
Ames 8 ly oT Rend fn : - : . 

Postel Scales . == ienegnngees Notebook Holders. SALESMEN WANTED—Full time or side line 
Hanson Pros. Seale Co m4) , Patent Refill Cover ¢ Bast 1 get good inquiries for genuine steel die engra 
Pelouze Mfg. ¢ 21h Stenographers’ Note Books. s bossed stationery from business and professior 

. -- Alderson Distributing Co 14 . 
Triner Sales Co , sad : Bo 1264. Columbus, Ohio 
rriner Seale & Mf ‘ =1% Koorum & Pease Co 141 X te imbus, OUNnlo, eee _ 
e se e 4 u o a he oo » a owe . e re] ~Y 7 

Publications. ~ ae ay. 0 201 STATIONERY SALESMEN wanted to sell popu 
Pritish Stationer LIT - tock well Barnes Co 224 article direct to users in large cities Thia is a side 
Mon Pureau 20} : poe Steel Stool ¢ 103 tion but the volume runs large Address C-27, care Ofl 

mo. P 221 Conant-Ball ( e “2 100 liances, Chicago 
unches. » . ™ ‘ —_— ™ 
Poorum & Pense Co 141 Conrades Mx v9 2 WANTED—High grade salesmen calling on stationer 
Chicago Binder & Fle Co ine nae r- ae = supply dealers to sell staple line Restricted tet 
Defiance Sales Corp'n 1233 Pal . ~ A ‘ try manent connection for producers, commision bas 
Gail Mfe. Co OO sutsamabie ff rn o carried Address K-24, care Office Appliances, C1 
Nelsor : babe St} ; — 

Push-Pins. aR he Cae. te _ Peaumel. D. W., & Co 215 WANTED—Salesmen for the state of Pennsylva 
Moore Push-Pin ¢ Tr Swinging Typewriter Stands Philadelphia for a well known medium priced 

Ribbons and Carbons. T — Writing Mach, Co, 105 furniture Must be a high class man who cat 
Alien & Co "Ye _ _ Steel Bteol ¢ 108 sults Address G-52, care Office Appliances C} 

— = = neie oe . cn ‘ ’ - 
Amer Manf Pralucts Corp. .130 Corey-Jamestown Mts. Corp ir SHAW-WALKER ' ; } ; : tl 
Ault & Wiborg Co wo ‘ oe : AKER dealers have openings in le 
Buckeye Ribbon & Catton Co o1 ee. ee oe., = for several good experienced f ling cabinet salesn 
Columbia Rib. & Car. Mfg. Co.10s Mutach! — , ~~ terested write us, giving salary expected and what 
Cooper Carbon Coated Paper Pr “< > Metal ts lucts ¢ A. Lnited States you prefer Shaw-Walker Compal! 
Co -e . . — — , : Mict 
176 St. Johns Table ¢ 74 . 
Cro tibb : : , Onn ane ‘ —— : 
Little "7 t. Carbon Co, .210 Tags. WANTED—Salesman in Philadelphia, Baltimors 
Manifold Suppl os P <4 Noesting Pin Ticket (« OMS ton for a medium priced, well known line of ! 
Mittas & Vol =“ a m5 Telephone Accessories. Must be a high class man capable of calling or 
Neidich Pt - . \merican Electric Co 212 in this territory Address E-172, care Office App 
Old = — Co 182 Colytt Laboratories IST cago 
d Town Ribbon & Carbon Thumb Tacks _— ~~ ~~ aes 3 
Co 72 mo wi . WANTED—Responsible and experienced salesn 
re . 17 loge Mfg Co 6 
hen ess Carbon & Ribbon Co.18 Moore Push-Pin Co 2°16 conflicting line for representation on ommissior 
Phillipa Ribbon & Carbon Co.22 Noesting Pin Ticket ( tory open, New York State, excepting New York | 
— Ribbon & Carbon | 152 Solidhed Tack Co NT England, Pennsylvania. Virginia, North and Sout 
temington Typewriter Co Time Stamps and Recorders. State in first letter lines now carried and give 
Rock LR : Mm. 101 15S Ajax Time Stam» Co 175 as to territory covered The Milwaukee Chair ‘¢ 
pa i Barnes 24 Joslin \ DD Mfz. Co "oO cago, Ill 
a . £ & Son very Melind Louis Co 0 j - — EP = = : . 
Storms, H. M.. ¢ > aman MANUFACTURER of filing folders ha in oppor 
I . - Thompson Time Stamp Co 216 , 
nion Ribbon & Carbon Co In Seeneter Gene mission men to take exclusive territories ine 
3 S. Typewr. Rib. Mfg. (o.188 Aut Steak Co. an and well known throughout the stationery t! - 
ebster, F. S.. > ”) ‘Se ; “Qe will find n unusual opportunity for dding sul 
: t ieneral Fireprooting Co 87 ' + ; sual op] ane & . 
aubter Bands. Metal Office Furn. Co 12. 1N4 to their income Write us giving references, 
Vuleo Eberhard 1 Steel Equip. Corp 75 The Kay Co 0 Chureh Street, New York 

See Geen Petes Ci 214 Yawman & Erbe Mfg. Co 83 MANUFACTURER of steel office and factory f 
udder Stamps, T . B : : - 

Columbia 8S rimming Boards. dealers and users, wants a h rade residet 
mbia Stamp Works 81S Ideal School Supply Co 4 : ] tgs ~ : = y : 
Medaris Moulding Co NT Seen Se ne Pict each of tl following cities—St. Louis, Kansas ¢ 
Melind, Lonis, Co 199 ~~ Soar Oo our Baltimore and Cincinnati This Ss an pport 
Mever & Wenthe me Typewriter Cabinets "=r pecialty men to build up a business f hen 

Ste » , ee t t ctive come on co ssions ddress 

te wart. R. A... & Co ye) Foledo Metal Furniture ( 111 in uttra ve incon on mn \ L, 
gp Rapantes l'ype Co he rere Typewriter Cleaning Brushes Appliances, Chicago. _ 

Amer = tte Iiatn Arthur W "1S WANTED—Commission salesmet £ n 

. ween z. Concern INS Morton Mfg. Co 221 ment and variety stores to sell Local View | t ( 

Safety Deposit Boxes Typewriter Cleaning Material. to order from photographs fur ed by customer! 
(reneral Fireproofing © R7 Clarotype Co bet ment ‘ a ’ 1”) \ : ner diffarar 
Invincible Met. Furn, ¢ Ta Morton Mf ( AnNULACTUFING or ¢ ae 
; ! 1i3 rto - 0 ‘ ost rds olde , 1 thos 

Safes Orthwine, R fe be ' —_ : : 3 a, } 

Genera Fireproofing Co a7 Webater r s Co > “one i me ne oO ew oca _ qu | : \ } 
Glohe-Wernicke Co., The. .185, 6 Tyrewriter Cushion Keys ah getline tae : ’ cory gee ate wes a Bimar #4: os ‘ Q 
Macey Co rhe 8 Munson Supply Co 177 full par culars apou SrsROLy, CAPCricuce, on ’ 
Me'tink Steel Safe Co lhe 1: Peerless Key Co 5S care Office Appliances, Chicagt ; 
Metal Office Furn. Co 182. 184 Speed Ke Mfc. Co SIN WANTED—Experienced man between the we 
ave hw ab Safe Co Lee Typewriter Cvshion Knobs & Feet. Office Furnitur Department ir rowing stor 
Steel Equipment Corp't 7 (mes Supply Co OT tral Ohio This is a real opportunit for rig 
Van Dorn Tron Works ¢ vl \zera Rubber Ce Let he proves himself capable the 1 mer h 
Yawman & Erbe Mfg. Co S Nielson Supply Co err) oy ae a : rear Pet 
' Will be tu ed over o hin State igre expe 

Seals, Notary and Corporation Typewriter Parts lines vou are familiar with and general infor 
oe, Seen OS 120 ames Supply Lo 227 ; a aa i l tt I Your vou vi 1 | tt 
Meser & Wenthe 10 ‘Typewriters, New or 6 ng a dh RF Binge 
Stewart & Co R. A > American Writing Mach. Co. .105 COTM HE iress «J, Care ¢ pp ‘ 

Corona Typewriter Co 162 (CONTINUE ON PAGE FOLLOWING 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 


SALESMEN WANTED. 


REPRESENTATIVE WANTED IN YOUR TERRITORY—Rep- 
resentatives who are now metal furniture bank and 
office fixtures and al! similar especially those calling on 
banks and larger business idvantageously add 
BRONZE SIGNS to their line 

The line includes Desk Name Plates, Grille Name 
side Bronze Memorial Tablets and Honor 
standing iality and distinctior 

ency protection, support and liberal 
suitable men Write to Jas. H 
1850), Pittsburgh, Pa 


selling 
lines 


houses can 


Plates, Out- 
Rolls of out- 


Signs 


commission 
Matthews 


Substantial 
will be extended to 
& Co. (est rlishe 
FOR SALE. 
billing 


and bookkeeping n nes bought 


EL.LIOTT-FISHER 
l ad Malo 


ind so | ey, Gilmore Co 

TYPEWRITERS. adding machir Elliott—Fishers bought 
sold and exported Abbit Typewriter Co., 38 E. 23rd St., New 
York © 

ADDRESSING machines, multigraphs, duplicators, letter folders, 
envelope ealers mailometers check writers dictating ma- 
«chines mult or presses—at about half the manufacturers 
price Pruitt Company, 170-H North Wells, Chicage 


BUSINESS OPPORTUNITIES. 


COMMERCIAL stationery business ty 80,00 With 300,000 
trolley drawing population § in Pennsvivania prosperous al 
thracite cé regions doing profita usSiness n best street 
in best firepr building in town with lowest insurance rates 
@ldest of nl three stationery stores in cit Owner wants 

retire ecause of ill healt! Address F care Office Ap 
pliances, ¢ o 

00 BUYS a paving office equipment business established 
ror over ! iY years in rapidly growing < ove! 100.000 
populati Pennsylvania Business is central located. with 
light overl has several valuable exclusive agencies, and is 
doing a olume of business Other busi s demands 
owner! only reason for selling Ad inquiries 
1 3 Cott Appliances, Cl 


———————— 

















1,518,796 


DRAUGHTSMAN WANTED. 





OPPORTUNITY for young unmarried man with ex- 
perience on detailing built-to-order metal furniture. In reply- 
ing state experience, present connection, age and salary ex- 
pected Yawman & Erbe Mfg. Co., 1099 Jay St., Rochester, 
— a 


GOOD 











territory Kighteen 
experience buying, a and management. 
2610 W. 41st St., Minneapolis. 


PACIFIC COAST 
years furniture 
J. G. Fleenor 


WANTED, USED MACHINES. 
WANTED—Slightly used Mayer Carbon Coating Machine. State, 
price, year, et Address H-32 care Office Appliances, Pershing 
Square Building. N. Y. C 


AGENTS WANTED. 
HAVE A FEW openings for exclusive general agents in 
to sell the most popular line of mailing ma- 
chines on the market Universally advertised and distributed. 
Liberal commissior Write stating full qualifications in first 
letter Standard Mailing Machines Co., Revere Blvd., Everett, 
Mass 





WE 


valuable territory 


Make big success! Get “K. 


HERE'S YOUR OPPORTUNITY! 

= for your territory Newest, livest selling office specialty 
evel Goes with rush everywhere. Big profits, 100 per cent 
rel tel Write quick. ODIORNE, 119 South Fourth, Philadel- 
ph i Penna 


SALESMEN—If you have made good selling spe- 
$100 or more, and seek an opportunity to 
year in commissions, write at once for 
Not an office ap- 


SPECIALTY 
lties it prices of 
irn ip to $10,000 per 


our proposition, stating territory preferred. 

pliat Address J. Db. Claitor, General Sales Manager, Gal- 
vesto! rexas c : 
MANUFACTURER of splendid line of diaries and desk calen- 


representation in all parts of the United 
Manufacturers agents will welcome this 


dars wants additional 
States Canada 





profitable addit their line. Give full particulars and refer- 
ences in first letter in strict confidence. Ready Reference Pub- 
lishing Company, Publication Division of the Carey Craft Press, 
106 W st S New York City. 














1,518,008 



































F%a.izt A 
- . 
e. 3 
: 


= 4 
~~do) 1,517,189 
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(The Patents Illustration is on Page 7.) No. 1,518,796.—Loose Leaf Binder; Patented December 9, 1924, 
No. 1,517,858.—Calculating Machine; Patented December 2, by Joseph Kahn of Chicago, Ill. — 
1924, by Valentine Jakob Sahner of Rasunda, near Stockhoim, _ No. 1,513,537.—Loose Leaf Binder; Patented October 28, 1924, 
Sweden. Stoham-Chichets Company f the Sams Puce,” 
No. 1,518,008..-Mechanical Pencil; Patented December 2, 1924, No. 1,517,408.—Paper ye Pe for Typewriting Machines: Pat- 
by Elmer S. Shimer of Milton, Pa. ented December 2, 1924, by Frank K. Davis and Charlies C. 
No. 1,518,131.—Adding Machine; Patented December 9, 1924, Taylor, of Washington, D. C., Assignor to Underwood Type- 
by Paul Bialik of Eagle Park, Illinois. writer Company of New York, N. Y. 
No. 1,518,548.—Fountain Pen; Patented December 9, 1924, by No. 1,517,153.—I!IIuminated Fountain Pen; Patented November 
George Howard Osterhout, Jr., of Beaufort, S. C. 25, 1924, by John J. Devine of Middletown, Conn 
—EE -_ 1,517,288 Calculating n ! 
. i] erick A Bart New Britair ( 
. The 8 ne Oat BE H signor to Remington Account 
Corporation, New York, N. ‘ 
PATENTS | geo tpt gpl. 
| | 1,517,408 rypewriting 1 I 
ee = | K. Davis and Charles C. Tay! 
or we at ; . seph Lindburg. Breoklyn, N. Y. (assignor ington, D. C. (assignors to TI 
Copws of an) one ‘ f the ty nts re sot nderwood Typewriter Compat aw wood Typewriter Company Ne 
ferred to be low can De obtained send York, N. Y., a corporation of Delaware) N y 1 corporation of Delaware 
ing twenty-five cents m stamps to E. G. 1.516.436 Calculating machi Han LdoL7.505 Typewriting n 
Stggers. patent lawver. Suite 33. N / Hiuber, Zurich, Switzerland ward B Fe ss, New Y ol k, N. Y 
Building, Washington, D. ( md men 1,516,498 Desk calendar.—Jesse L to Royal Typewriter Compat 
; ae teh ' nia Pinkerton, Glen Rock, N. J York, N. Y., a corporation 
tronmg Office Appliances. 1,516,532 Typewriting machine Kad 1.517.506 lypewriting m 
1,515,298. Loose leaf binder.—James C ward B. Hess, New York, N. Y. (assignon ward B. Hess, New York 
Dawson. Webster Groves Mo. (assignot to the Royal Typewriter Company, In« signor to Royal Typewriter ‘ 
to Elma N. Dawson, Webster Groves New York, N a corporation of ew Ine New York, N a 
Mo.) aye ieiinhe a ins deena New York) 
515.428 tibb echanis ” 7 216,056 -ountaln en 0 ecore 1k Pan car rr - : . . 
quiets A bckemeen. "Wenteneek instruments.—Frank Bast, Brooklyn aa a ey ~% rk, 
il assig . } Ww " a N. Y. (assignor to Charles J. Tagliabue ward B. He ew York 
. pny sont SO the oodstock rype Manufacturing Company, Brooklyn, N signor to Royal Typewriter ‘ 
writer Company, Woodstock, III t cor . . > tees Ine New York. N a 
poration of Mlinois) Y., a corporation of New York) , N ; 
Pe 2 pce 1,516,647 Pencil illuminating light New York) 
1,515,615 ; Lead pencil Abraham Pol Joseph W. Saunders, Pocatello, Idaho 1,517,508 Typewriting I 
lar, New Yor k, N Y (assignor to Sam 1,516,773 Tabulating machine Eugene ward B. Hess New York \ 
uel _Kanner, New York, N. Y.) M. La Botteaux, Washington, D. © signor to Rovyal Tyvpewrite! i‘o 
1,515,663. Pocket type writing machine 1,516,826. Check holder and cutter Inc., New York, N orpor 
Karl Dietrich, Leipsig, German) Charles T. Raschik, St. Paul, Minn New York) 
1,515,710. Loose leaf binder and its 1,517,125. Adding machine Ralph ¢ 1,517,858 Calculating 
manufacture Clarence D>. Trussell Patton, Providence, R I (assignot entin Jakor Odhner, Rasund 
Poughkeepsie, N. Y. (assignor to Pough Precision Adding Machine Companys holm, Sweden 
keepsie Manufacturing Company, Pough Charlotte, N. C., a corporation of North 1,517,937 Typewriting ma 
keepsie, N. Y., a corporation of New Carolina) win E. Barney, New Rochell 
York). 1,517,153. Illuminated fountair pen signor to Remington Typew! 
1,515,718. Calendar Louis Berkower John J. Devine, Middletown, Conn pany, Llion, N "., & corporatior 
Port Richmond, N. 1,517,222. Loose leaf binder Samuel York) 
1,516,114 Loose leaf record binder Smiley, Jr., Cincinnati, Ohio (assignor t 1,517,943. Safety envelope Georg 
George W Newman, Chicago, Il (as The Globe—Wernicke Company) Cincit berg, Reedsport, Ore 
signor by mesne assignments to Wilsor ati, Ohio, a corporation of Ohio) 1,518,008 Pencil Elmer s 
Jones Loose Leaf Company, Chicago, Ill 1,517,253. Pencil sharpener Jacob Milton, Penna 
a corporation of Massachusetts) Schick, Newark, N (assignor Miller 1,518,131 Adding machine 
1,516,233 Typewriting machine lo Reese Hutchinson, West Orange N 1.) lik, Eagle Park, II 
. . . Cash Registers 
Adding and Calculating Machine Exports Giacibiaiiies me. 1 cma 
(jer any \? 31.6 l ‘ 
United States exports of adding and calculating machines (in entans \ z no 7 
cluding bookkeeping machines), by countries, in November, Italy 1 481 
1924 In exports under this classification where the machine Netherlands 10) 7.377 
is driven by an _ electri notor the value of the motor is Norwa\ 7 2’ 466 
included with the machine Parts of adding and calculating Poland and Danzig | "491 
machines are not shown separately They are included under Roumania j 2.592 
a general classification. “Other machinery and parts of’ which Spain 1 90 
is not segregated for publication. By the Division of Statistics, Sweden 6 13,797 
Department of Commerce Switzerland 1 5,288 f 
Countries Number Countries Number England 85 9,643 2,4 8 
Austria 5 $$ 1,904 Newfoundland and Canada a 8 906 ) 
Belgium 113 4,S¢ Labrador . 4 i44 Honduras 6 SSS 
Czechoslovakia 19 2,762 Rermuda 250 Panama 14 1,005 
Denmark 64 10,209 Trinidad and Tobago 1 18 Salvador 7 1,056 
Finland 49 6,818 Cuba : 105 12,411 Mexice 71 6,707 
France 178 5, 289 Dominican Republic 17 2,702 Newfoundla & Labrador { 665 
Germany 194 118,077 Haiti 1 258 (‘ub 245 9,190 
Italy . 169 27,750 Argentina - 26 8,22 Dominican Repul 2 72¢ 4 
Netherlands : 35 10,27 Brazil ja? 646 Haiti l 60 
Poland and Danzig 20 2 Chile 14 i,592 Virgin I I s 1 87 
Norway .... . 46 Colombia 3 449 Argentina 16 10,674 
Spain , ti Peru 7 1,395 Brazil 14,585 
Sweden 78 Uruguay ' 720 Chile 7,090 
Switzerland 59 Venezuela 2 $20 Colombia 1,29 
England 265 China 3 393 Peru 1,629 
Yugoslavia and Java and Madura 15 2.05 Uruguay) i7 
Albania 1 100 Hongkong 1 200 Venezuela 7 2,09 
Canada ... 7s 15,423 Japatr 1 300 British Ir " 
Costa Rica 6 193 Phillppine Islands 7 115 Chit cee 
Honduras 2 25 Australia 1 20,601 Java and Madut iS4 
Panama ' 0 New Zealand 6 1,080 Japan S81 
Salvador t 60 British S. Africa 8 1,920 Philippine Islands re 630 
Mexico 65 11,729 - Australia i 13,652 
Total 1,792 $451,958 New Zealand 6,489 
Shipments to Non-—Contiguous Territories. — ™ \ft “ts 
\laska (Number) 2. a GO0 ‘ie . at 1 44] 
Hawaii (Number) 13 2.277 
Porto Rico (Number) 17 2.556 $262.6! 
Cash Register Exports Typewriter Exports 
United States exports of cash registers and parts during 
November, 1924 In exports under this classification where the I ted States exports of typewriters by i 
machine is driven by an electric motor, the value of the mot Nove ber i In exports un this classifica ‘ 
is included with the machin: By the Division of Statistics nachine is drive I in elect ! r, the value 
Department of Commerce is included with the macl é I Divisic s 
Cash Registers Parts of Department of Commerce 
Countries Number Pounds T writers 
Austria . % $ 2.990 Countries Numt 
(Czechoslovakia 8 2.569 Austria 24 $1 
Denmark 42 12,672 74 $ INt Azores al Madeira Is Is 1 
Finland 1 2.286 jelgium ) 640 
France 22 3.994 129 112 Bulgaria l v4 
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Shipments of Typewriters to 
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Ly 


—¥; 


Safety Other 

deposit office 
boxes, furni- Other 
vaults ture metal 
Filing cases Safes and and fix— furni- 
‘ j N No lockers. tures. tures. 
Switzerlar =A nae 145 ae 
England 2 28.101 1 144 ee 6,420 762 
ul : ee cen a 358 








! 6 oe ee 
Canad D3 412 91 7, $1,155 2,579 18,568 
Brit. Hondura 1 191 pe oie 23 
Costa ’ 17 1,210 nae 56 1,165 
Gu 1,120 ; 224 “ay ete 376 








N ! 12 | 83 . 1,663 
Pa ! 17 76 1,755 
Sa 0 S 129 1,541 
Mi 7 ) 2,659 2,867 19,041 
N \ ! 
_& L 5S 2 65 31 794 
5 I 6S 2 T54 il 47 1,300 
B 
] lj 4 vee 1,413 
« 
, ede 1,456 
f Nt YS 9,028 , 2,084 77,980 
I ae it} oe 52 2,732 
hu \\ Ind 2 ; ox 106 
Hait 114 ; . 559 
$ ‘ es 300 
\rg t ’ 168 3,697 2,516 
I 144 ward 605 
179 12 ; 1,823 437 
( 57 72 415 4,110 
I l 372 181 
| 18 
I 1,482 2 s14 2,842 
Crug f 1,011 : ‘ - 2,812 
\ 691 65 4,210 7h 3,037 
I 6G 23 415 
( 405 
St 2 630 
‘ 18 214 11 8,827 
6S 620 
} & 1.157 47 
(>) ' ’ } 

Ind scar a bo] 
He gh re t re | S 115 eee eee 1,481 
Jap , 2.795 s 1380 2,063 2,56! 2,797 
nw Ee ‘ 

ter ie nab 141 
Philip] 672 21 1,340 sti 748 8,709 
\ust 1,027 2,211 3,975 

‘ } oe 284 
New 7 a ld 43 S9S 
! Ke 12 . eee 

! VW Af ‘ wT 33 
Br : f 74 ; 619 743 
ig me rr 111 
Port Afric 278 118 

‘ Afr l To yew 30 
> Afric Ss ; 

$102,837 507 $37,973 $5,888 $27,332 $182,324 


Carbons, Ribbons and Filing Supplies Exports 


States t of carbon paper, typewriter ribbons, 
jilling tolders, index cards and other office forms in November, 
1924 By the D sion of Statistics, United States Department 
of ¢ mmer 

Filing. 
folders, index 
cards and 
other Carbon Typewriter 
office paper ribbons. 

Countries form Pounds Pounds. 

Belgiu 120 §$ 68 473 $ 908 
Bulgar 11 6 22 45 
enn 169 12% 10% 454 
Finlar ae 45 166 
Fra 86 129 44) 1,078 
t 164 116 693 1,005 
Laty ; 21 26 
: 2,311 1,473 561 1,023 
280 215 41 64 

309 507 

. ‘ 21 56 
: 1.014 1,399 401 796 
$ 234 295 533 918 
109 190) 73 2,120 

58 113 

! i 17 61 
Kr 190 13,108 11,751 4,523 9,004 
S 1,179 804 30 18 

2 601 8,328 41,305 2.658 3,810 
B H d 14 116 56 3 22 
( Tt . ia ie 
G ‘ j ; 65 159 
H 298 : 35 83 
GRO 69 62 13 30 
P 10) 122 100 298 319 
Mi O38 6,334 5,429 719 1,809 
N | “& 12 ‘ over 
Bar 1f 16 17 23 
J ‘ 110 171 34 64 
! 135 5,178 3,501 740 1,272 








“et 











Filing 
folders, index 
cards and 
other Carbon Typewriter 
ofice paper ribbons 
(Countries fort I ind Pounds 

Dutch West Indies 16 
Haiti . $97 39 10 4 
Argentina is 1,040 955 
Bolivia 4 34 136 655 
trazil 1,702 552 R71 
Chile 1,269 741 1,201 
Colombia i if 957 
Ecuador f 101 
Peru ai 0 114 
Venezuela if 1,365 126 
British India ? 042 1,140 
Straits Settlements 344 61 
China 2,757 ; 48 
Java and Madura 29 13 : 
Hongkong 2s 35 
Japan 141 ? 587 1.506 365 1,278 
Philippine Islanas 1,641 L.SS7 1,313 1,288 1.723 
Siam 233 353 
Australia ft {sO 718 1.897 3,537 
New Zealand ) 1,104 S03 635 1,128 
British South Africa 110 101 100 a0 TOT 
British East Africa { s 16 111 


l 
Islands 2 2 20 42 
Portuguese Africa 10 
Africa 


Canary 
Other 
Spanish 


Total $10,517 63,246 $49,070 23,267 $45,462 


Writing Paper Exports 
United States 

vel pes during 

Department of 


exports of vr 
November, 1924 
Commerce 


papeteries and en 
Division of Statistic 


ting papers, 
By the 


Papeteries 


Writing paper (writing paper 
except Ppapeteric in boxes) Envelopes 
Countrie Lbs L.bs Lbs 

Denmark 25 $$ 100 
leceland & Faroe | 200 $ ys 
Netherlands l4 : 
Spain 134 WS 
England 114 1 }.022 SS3 
Canada 1.675 s,s 17,19 3.972 7,606 2.427 
British Honduras LS15 175 
Costa Rica 12s 12 1,001 154 22) 50 
Guatemala 1,040 161 693 14 120 67 
Honduras 1.5488 a N4e 9 12% 69 
Nicaragua 62h asi 670 ag ys 16 
Panama 11.046 1.840 175 i0 1,36 INO 
Salvador 1,193 lt 0 He 70 Loo 
VMiexico $7,022 pant > 299 taro 10.08 t59 
Newfoundl’d & Lab. 11.705 1,560 204 35 
Bermuda i" ’ 157 149 
Jamaica 1,492 2.626 179 
Trinidad & Tobag 10 ) 
Other Brit W Ind 42 2 169 1 
Cuba 4% 368 “1 20 11.129 , O40 1.788 
Dominican Republic N82 H42 152 113 
Dutch West Indies 115 . 95 25 
Heiti O61 ; Dy ) 123 


Virgin Is. of 1 Ss 


Argentina 5 12 1.564 69 

Brazil 372 124 23 1,120 $44 
Colombia Hi. SIS 7.18% $142 713 aD 77 
Ecuador 819 97 
British Guiana say 0 
Peru 769 S54 1.152 1.17 105 
l ruguay 260 14 

Vene zuela + Nt ] J ; } i re) the 
British India 137 618 
Cevlon itl 14 
Straits Settlemen 
(China 18.02, 21s 7 260 35 pes) 
Chosen 1.042 1 15 109 

Java and Madvra 1.600 l¢ 110 11 
Japan lt ’ 111 sO0 su 
Philippine Island “4 ‘ 4 } 9 82 1.59 1 
Australia li 1S 2 S4 Noe 152 
French Oceania Lao he 
New Zealand ’ ’ 75% ! 
(ther Oceania { Lo 
British Seutl \frica 1 12 
Other Portuguese Af AL l 

Total -90,440 $44,198 l sat? Dadad, aed 29,211 $10,062 


Shipments of Writing Paper to Non—Contiguous Territories. 








\laska (Pounds) 17.536 S$ 6,! 
Hawaii (Pounds) 66.525 15.9 
Porto Rico (Pounds) 115,083 19.069 


Miscellaneous Paper Exports 


United States 
during November 


paper by 


Statistics 


countries, 
Depart 


exports of 
1924 By the 


ineous 
Division of 





ment of Commerce 
Tissuc d Paper towels Blotting 
crepe paper nd napkins papel 
Countries Pounds Pounds Pounds 
Beigium 14,478 $ 1.939 
Czechoslovakia 12 $ ! 
Denmark 1.343 Nt 44S 166 3, 650 453 
(reece ® S50 912 
Portgual 760 Ro 
Spain 734 102 
Sweden 4 4 $77 22) 1,800 265 
England dS, 536 140 O.834 012 $81 19) 
Canada 62.92 21.1% 17.164 3068 52,049 6.744 
British Honduras 27 67 





We y 


I sue ! Pape NY 
crepe papel nd napl 
‘ intr ii nds I 1 ! t 
(‘osta KR 
(Gjuatema tile +] 
Honduras t } 
Nicaragu i2 
Panama » 365 sf y ti) rf 
Mexice 14,951 12,68 +, S46 
Newf'dland & La bbe 6S } . 
Bermuda 156 1X2 64 
Barbarios iy 
Jama i Pe 
Other Br W In 6,297 f 
Cuba 7,266 ’ 0, U4 ‘ 
Dominicar Rey lic S54 eA } ihe 
Duteh W Indie 251 v 








Aree ina rAL is t 
Brazil 719 22 135 29 
Chile 74 ‘ 
Colombia 1 Rg 7 é r 
Eeuador 203 x] 
Peru 
Uruguay 
Venezuela LS ' 654 24 
British Indi 2 f 2 ’ 
Straits Settlements 47 
(hina 02 { 
(Chosen ‘ 
Java nd Madura 1,098 i4 t 
Japan 4.45 2,96 
Philippine Islands SN i ) 
Atistralia 27,013 7,708 1,002 20s ) 
New Zealand 11.548 4,109 Soo 2 
British S. Africa 1,271 20) 7 Nf 

Total 283,643 $74,102 81,822 $15,219 2 

c« parat e Statistics for Nove ber ¢ ports fre he / 
States are printed on padge 111 of this SSUF f Office 1 


Commerce Department Trade Opportunities 


The names and addresses applying to these 1! 
juiries can be obtained from the Bureau of For 
mestic Commerce Washingtor ~~ ©€ or an 
or co-operative offices, located in the principal sine 

Bands, rubber, in various widtl ul color Bud 

No ( purchase and ager contemplated 


lipment office Ahmedabad India N 12,8 


desired 


Furniture, Pernambuco I i . ‘ 1) 
templated 

Furniture hiing cabinets, card indexes and t 
ment Alexandria, Egypt; No. 1 . izenecyv de 

Furniture, office, knocked ow! Vienna Austria 
purchase ind agency contemplat 


Machines 


mplated 


adding, Jaffa, Palestin« No 12.8% 


Machines, cash register, Syvdne \ tralia N 
ehase or gency contemplated 
Machines, typewriter Ahmed 


lesired 
Machine typewriter Bah Braz N« 
desired 


Macl 


contemplate 
onery CG arat Indk XN purch 
contemplated 


Stat 


Stationers Nuremberg, Gern N 

Stationery) ind novelties Mex Cit \I 
igency desired 

Supplies, f nz \lexand i. Ee N ‘ 

Supplies ofl Nuremberg ( ? \ 
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, A Page Dedicated to Progress 

| 

| 

| ° . . ° . 
Principle is defined in the dictionary as the fundamental truth of all things. 

: True progress consists in getting these truths into consciousness, whereby 

| thoughts, words and acts are directed in accord with principle. 

. 1 

| 

| “You cannot do wrong without suffering ot prosperity, the instinct which leads every 
| gy. ‘No man had ever a point of pride that generous soul to impose on itself tasks of a 
| was not injurious to him.” said Burke The noble asceticism and vicarious virtue, are the 
! exclusive in fashionable life does not see that tremblings of the balance of justice through 
he excludes himself from enjiovment, 1n the the heart and mind of man.’’—Emerson’s 
| attempt to appropriate tt Che exclusionist 1n “Compensation.” 

ligion does not see that he shuts the door ot 

| } . : +9 lf 1) ¢ 10 0) s} 1 Ol " ° 
heaven on himself, ins riving — i.et us suppose that you have determined to 
' others. | reat men as eae and 1 ~. me —_ ccomplish a certain thing. Do you believe that 

‘ +1 1] rea. st} = f \ ? ou teave ' “! . 
ir 2 shal unmet os ee es" The the plan would ever become outwardly mani- ' 
ir ir heart, ) ae "9 age agi f lest 1f you constantly told yourself that it could 
¢ ‘ an Pe » 111% ot all pers wi Oo 4 tC , : a . *¢ 
ir , en uld make tn F . , 43 rit ve; that because it was not manifest to the 
| women, of children, of the poor. fhe sb enses, it never could manifest? Of course 
r L will vet it tt m is pu se or get 1 vou! lon't! So you encourage yourself to 
Is Skin, 18 sound philosophy | 


pee realize the dream, the ideal! You have faith in 








| infractions of love and ulty in our | - fas : 
|| niraction ee ry ur powers. In this faith you build up your 
i] Intions are speedily punishe hey 2 ; - 3 an 
r — oe ee onsciousness of the desired result until finally 
oo “ear Whilst | star In simple ’ 4 
r ished by | ear. \ t = i it ix mes apparent to the most casual observer 
relatio1 ( man lave no dis a . 
ns to my tellow-man, that you actually have learned or accomplished 
| , tine hit \\e meet 5 watel , ; 
f e in mec s ' that yhnhichn you set out to do. 
| vater, Or a current of air meets another, 1] . . : 
| - A Raph ; mph: = P In these illustrations the important thing is 
perfect diffusion and interpenetration o1 ' Te ¢ ° 
| “te iii AON that your faith in yourself was unwavering, 
But as soon as there 1s nv departure . 4 a ~~ * s+ ° . 
i] ss . er nd you held to the invisible inner belief or 
ly simplicity and attempt at haltness, of 
| | hat; , | toe tice te ideal, in spite of the fact that there was nothing 
me that 1s not good tor him, m ; tal 
ar pa he divisive tontn i in the world about you to prove the existence 
Tees 1¢ w rt ng , 1¢ ShlilLitinS 4] {ili ’ . . ° . 
| "Tye ; the condition or thing in which you believed. 
; is | have shrunk from him s eyes ni : 
| : ' San theme ie weak between os “\Vithin every person there is a divine, limit- 
longer seek mine; there 1s wat ween us; , 
5 ‘ | nower which te can . : ‘ ; 
| there is hate in him and tear mm m acs Oye See capable ol doing all things, ° 
\ll the old abuses in societv. the great and creating all things, achieving all things. No 
and the petty and particular, all un thought ever comes to us without the power to 
cumulations of property and power, are execute it. ‘This power is not given to a chosen 
‘vensed in the same manner. Fear is an in te t is for everyone, just as the whole sky, 
j ive £F ik el BELEN a — . . ‘ ‘ P . ~ 
I seuctor of erent sewacity, atid the herald of a the whole horizon, the whole world, and all the 
. { wi) Cal an , a ‘ . . , 
- One thine he alwavs teaches. that heavens art r everyone. What seems to bea 
i } ! - «As a : . . . 
ly sottenmees where he anneare le is a f opportunity or lack of power is merely 
| =e crear an Gonal s are not well what our inability to contact the divine power. 
| . there is death somewhere. Out lt is well to remember that we surround 
tf timid. our lav re timid, our cul ourselves with the people and the things that 
|| lasses are timid Fear for ages has ind that complaining attracts as much 
1 mowed and hered r govern t 1 smile attracts smiles. 
j ‘ . . é ‘ 
iF oe t obscene bird is not en we spend time wanting what lies far 
; vrongs e al isting time. We are overlook- 
i! ais ta: palin the bes fe. Wanting what is far ahead 
tT like nature is that ¢ tation of p us unhappy and fretful. Wanting 
- hich instant] follows the ispensio1 1 enjoving what we have ts the secret of 


intarv activit Phe terror loud happiness; such a state of mind attracts the 
he emeral Polycrates, the awe love nd the unexpected.—Weekly Unity. 
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Thomas A. Edison 


The Great Inventor, in his office at Orange, N. J., 
with one of his masterpiece 
the Ediphone. 
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Q The production and distribution of the machines, devices, supplies and furni- 
ture for office equipment is one of the dominant and most important industries in 


this country. 
business. 


Its products contribute economy, convenience and facility to every 
These productstare the instruments, which make possible the system by 


which much of our great commercial progress has been accomplished. ; The 
developments of the machines are the very steps of that progress. 


@ There is inspiration in association with an industry that functions as a pro- 
gressive economy in all business and there is satisfaction in feeling that one’s con- 
tribution of effort to the sum of achievement is something genuinely useful to all. 


An Appreciation of Mr. Edison’s Message. 


Og 


\TNESS of achievement is usually the re 
sult of small forces which accumulate day by 


lay and year by year until the aggregate, 


appear- 


¢ finally to consciousness, strikes us with wonder. 


We who are closest to the office equipment industry 


ometimes fail to realize the proportions to which 


it has grown and its relative importance as a powet! 
n the industrial world. Engaged each of us with 

s own branch or division and traveling in his own 
special path, we find that often we have worn our 


so deep that we have 


When at 


seeing over 


ditticultv in 


last we are forced out for a 


ent to look about, we find that while we have 
de progress, other workers have also gone ahead, 
and that without conscious volition we have been 
wilding what has come to be a great in 


We find that the industry is begininng to have a 


men of vision such 


that its leaders 


realize the ntial unity of the sev 


esse 


eral parts vhich compose the industr their in 


and the increasing tendency toward 


erdependencs 
whereby all elements are beginning 


ete 4 +] 


ier toward a common purp 








hoo Cilia 


Mr. Edison’s thought ought to stimulate our en- 
thusiasm and give us a fresh access of vigor and 
determination to “keep on keeping on.” 


lhe great inventor whose most recent likeness 


pp upon the opposite page, is one of the 
vorld’s big men. His genius—combined of knowl- 
edge, sound sense and_ prodigious industry—is 
acknowledged the world over without rancor or 


jealousy by his associates and contemporaries. He 
s ever young. The physical tenement in which his 
spirit dwells is a house of health where evil and 
,not enter. It has but mellowed with the 
ears. When his birthdays occur, his friends and 
family celebrate, and the world pauses to note an- 
other milestone, but Mr. Edison works on at his 
recent experiment. His mind refuses to take 


most 
of time, but finds its interest not in thoughts 


note 


retirement. not in notions of ease, but in the 


labora with those forces which he has so often 
harnesse to his will and sent forth to serve his 
f¢ llow men 


We hail Mi 
e us courage and body forth an ideal of 


Edison! Long may he remain with 


what mat be in the evening of life!— 
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Some Advertising Absurdities 


By John L. Stephens, Sales Promotion Department, 
The Shaw-Walker Company, Muskegon, Mich. 


CERTAIN widely published comic strip concerns 

the ups and downs of two rival stores and the 
strange and wonderful methods each used to take away 
the patronage of the other. Some of the signs shown 
by these two stores were funny and others were fun- 
nier. The whole business was ridiculous. As a comic 
strip—something to make one laugh—it was success- 
ful. The fun came in the absurdity and exaggeration 
in every picture, because it was obvious that nothing like 
that would happen in real life, and because of the 
ludicrous spectacle of competitors sneering at each oth- 
er’s goods like a couple of street merchants in an 
Oriental bazaar. ‘The pictures were caricatures, with 
just enough suggestion of reality to make them laugh- 
able. 

Were anything even remotely resembling the activi- 
ties of the comic strip competitors put into effect by 
a nationally known firm it would be a monument to 
the lack of taste and the antiquated selling methods 
of that firm. It would prove that the company had no 
appreciation of the principles of proper advertising 
and was either ignorant or unmindful of the demands 
which modern business methods make upon the adver- 
tiser. 

But—even today we find such things happening. 

In years gone by it was considered good salesmanship 
to belittle your competitor, his product, his methods and 
everything that was his, including his family. With 
the departure of bustles, crayon enlargements, mutton 
chop whiskers and the polka, sales methods became 
more dignified. Effort was concentrated on selling 
your own goods instead of unselling those of your com- 
petitor—an attempt to convince a prospective buyer 
that your product would serve him well instead of an 
effort to show him that your competitor’s product would 
serve him atrociously. Nevertheless, exposed to the 
public gaze every day are examples of the “medieval” 
type of advertising—atavistic specimens of a cheap and 
meaningless sort of publicity that long since should have 
been embalmed and placed in the museum of industry as 
a “Horrible Example.” 

Clever layout, attractive pictures and superficially 
convincing pseudo-scientific reading matter all help to 
mask the true nature of these advertisements, which 
at first glance appear to be bona fide material. But 
the advertising manager has concocted a neat and con- 
vincing bit of luscious bunk. If you read the adver- 
tisement twice, you would undoubtedly be impressed by 
the number of weaknesses, misstatements, ambiguities 
and omissions which immediately become evident. 
When you look it over for the third time, more will 
crop out. But, for the first reading these things are 
cleverly concealed. And the unfortunate part of the 
whole matter is that an advertisement is not often read 
more than once. 

Comparative tests of the advertiser's product with 
those of other firms are the favorite “plots” for these 
advertisers. A bold heading—‘“The Blah Frying Pan 
Is Crowned Winner,” “Whoozis Safety Pins Win from 
\ll Rivals”—usually captures the reader's interest, and 
the copy goes on to state that several leading brands ot 
a certain product, including the one advertised, were 
put through arduous tests. After arson, mavhem and 
assault and battery were committed on all the articles. 


it was found, amid great rejoicing, that all of them 
save one had proved woefully inadequate and impe1 
fect. The one, of course, which came through the test 
with colors flying, so to speak, was the article adve1 
tised. 

This sort of publicity only indirectly performs the 
first function of modern advertising, which is to sell 
one’s goods, not spoil the sale of others’ goods. lt 
poor policy, to say the least. A company which is « 
stantly broadcasting such remarks as, “In competition 
with A, B and C articles in our laboratories, our X 
article proved its unquestioned superiority in a number 
of difficult tests in which,” etc., etc., ad nauseam, 1 
making a mistake. This sort of competition implies 
strife; strife implies unpleasantness, and unpleas 
ness is out of place in a selling campaign. ‘There ts 
enough of that in the world already. The comparative 
test advertisement may grab attention, and, 1f read onl 


J 


once, may possibly sell some goods, but in the long run 
it does more harm than good. Why, too, should an 
advertiser spend money to make people curious 
his competitor’s goods? Why blazon forth the 
that there is any competition 7 

Comparative tests have their place in a manut 
turer's laboratory. They should be made for th 
of the information which the engineer will get out of 
them and for the reassurance of the manufacturer t 
his product is holding its own against the field. but 
the publication of the results of such tests is of doubt 
ful value. 

Let us suppose for the moment that advertisements 
of comparative tests were in more general use and that 
their broadcasting was approved by exponents of the 
best advertising practices. They are not; but suppose 


+1] 


they were. Shouldn’t the conditions of the test, the 
condition and age of the competing articles, th 
taken of them during the trials, the particular model of 
each entrant, all be stated explicitly? Surely, you say. 
Yet in the majority of cases this is not done. When 
you have read the copy you have nothing but the vague 
impression that a company gave several articles a s 
vere test and all of them, except their own entry, we 
not much good. You are not told in what condition 
the competing articles were, what care was taken 
them, nor from what grade of stock they were tal 
(On the second thought you realize that the advertised 
test didn't really mean so much after all. The troul 
lies in the fact that so few readers give an advertis« 
ment an immediate second thought. The erron 
impression made by the first reading persists in 


e Sake 


minds. Finally, just what does a test mean when it 
is made in a private laboratory before partial judges 
and by partial operators—especially if the test is made 
with the intention of publishing the results? It means 
that the company is in all probability taking advantage 
of the public’s incomplete knowledge of the scienti! 


facts and creating a wrong impression by making 
extravagant claims and playing up the ‘amazing 
accomplished by their product. It means that the cor 
pany is not playing fair, in addition to putting tl 
selves in bad repute with a reader who takes the trouble 
to read the advertisement over and see its hollowness 
Then, we have the recent case of a selling organi 
tion which announced that all the products it sponsored 
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were tested out in their own laboratories before being 
sold to members for resale. The fact was that they 
were reasonably happy to get any products that would 
answer any reasonable tests, for they sold the goods 
under their own imprint in competition with the jobbing 
trade. Furthermore, a “laboratory” test of some of the 
would be a joke. Goods were accepted that 
never before had had any but a local distribution. 
Probably they were all right and well up to the 
kind. But a laboratory test!!! 


voods 


average of their 
And again—!!!! 

\ gentleman who recently completed a business trip 
around the world made an address in Chicago not long 
ago and one of the matters he emphasized was the un- 
fortunate habit of American advertisers who 
claimed all the virtues for their own lines and belittled 
the similar lines of all other American manufacturers. 
This sort of thing doesn't set well with the man on the 
water. They look with suspicion on 


some 


eT sicle Ot the 


to attend to should be so busy at it that he won’t have 
time for anything unworthy. 

Editor's Note.—In connection with the foregoing, 
the following incident may be related: 

During the month we received notice of the financial 
difficulty of a company which started business in this 
We share the regret that all 
feel at the failure of any enterprise in the trade, but 
we felt some doubt of the permanent success of the 
company when its first announcement was made. In- 
stead of the announcement being confined to the merits 
of the article the company was to produce, it was 
principally devoted to criticisms of similar products, 
quite a bit of the statement being used to explain what 
rival products, which had been in the field for many 
years, would not do. 


held a year or so ago. 


\ny article of superior merit will, in time, naturally 
displace the inferior article, but no permanent success 


throw 
who has 


out of his way to 
competitor, believing that anybody 


one who goes stones at a 


a business 


will ever be achieved by the déliberate intent to put a 


rival out of business. 


Some Furniture Sales Fundamentals 


In Which a Desk Manufacturer and a Chair Manu- 
facturer Express Their Views on What Is 
Needed to Make Sales Better from the 
Standpoint of the Retail Distributor. 

Also a Hint or Two on the Han- 
dling of Filing Cabinets. 


HE INDIVIDUAL whose privilege it has been 
te edit the views hereafter expr ssed was talk- 
ing a little while ago to a lawyer who in the last 
w vears has worked up a prosperous practice. 
This man ov cupies a handsome suite of offices and 
shing them in the best manner he can 
said outright that with better furniture 
a neater office, he can obtain larger 
es. He quoted another attorney long in practice 
© has amassed a fortune from the law This 
nan said that he paid for his handsome office many 

additional ¥ 3 

two statements are ammunition for the dealer who 

shes to start a campaign for better offices in his 

' What is true of the 

the physician, the real estate man, the 

i everyone who must meet his clients 

office. = Pri appearing 
surroundings tend to bring prosperity. 

talking the other day to D. A 


is now furnt 
afford. He 


nd equipment, 


times over in fees everv vear. These 


mmunits lawver applies to 
insurance 
an—in fact, to 
customers in his sperous 


he interviewer, 


Raggio, president and treasurer of the’ Clemetsen 
Company. desk manufacturers of Chicago, was able 
obtain a number of exceedingly pertinent sugges 
ns drawn from Mr. Raggio's own extensive ob- 
servation and experience. Mr. Raggio brought out 
the point that there is a right way and a wrong 


to sel] desks. He take 5 as an example the 


tomobile industry, which is what to a certain 
tent the office furniture business should be 
\t cert easons of the vear large distributors 
1utomobiles throughout the country s« thei 
smen or some of them to go through the plant 
ere the chines thev represent are manufac 
red in order to learn what is done in the manu- 
ture of hines and how and why it is done, 
dto obt as much practical know ledge the 
1 behit machine as they possibl 1 the 
time aliotte 


Heretofore the furniture dealer who handled fur- 
niture and desks would go to the market each year 
or perhaps twice a year and possibly take a sales- 
man or two with him at one time and another at 
another time. ‘This was a good practice because 
the visit to the factory where the mer- 
chandise he handles is produced will unquestion- 
ably put more pep and knowledge into his head and 
will give him a greater range of talking point so 
that when the salesman is confronted with the busi- 
nessman customer, he can talk with reference to his 
intelligently and exactly without 
stumbling. ‘There is nothing like convincing the 
prospective customer that one knows one’s own 

and can tell why it is what it is. 


salesman’'s 


merchandise 


merchandise 


Following out the analogy of the automobile 
there have been three stages in the sale of the ma- 
chine. The first was entertainment, where the 


salesman took the prospect out, drank with him 
sold him the machine, while the prospect was 
an elated condition. That style of salesmanship 


went out of fashion. Then came the sale of the 
machine on appearances—the beautiful nickel, the 
highly glossed enamel, the elegant lines of the 
machine throughout. But men began to cease to 
buy automobiles because they simply looked well 
and now the efforts of the salesman are concen- 
trated not so much upon the appearance of the 
machine and its finish which are taken for granted, 


as upon the reliability of that which lies underneath 


the hi loday is the day of construction and 
efficiency, and if a salesman is right, he will be able 
to discuss the rious points of the article offered 

eely, thereby gaining the confidence of his cus- 


tomer When one stops to consider that one lives 


vith his desk and furniture for a good part of his 
ife, why then should it not be of a high grade? 
h erage man owns an automobile of some kind 
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or other. He thinks little of going up to a gas sta- 
tion and spending a couple of dollars for gas every 
few days, nor does he think much of having his 
valves ground, his oil drained and refilled, his spark 
plugs cleaned, all of which costs him money, to say 
nothing of the tire expense, but, unfortunately, he 
does not look on the desk or furniture in the same 
light. The average office man seems to feel that 
as long as he is able to write on his desk, it is good 
enough, not pausing to consider that the desk under 
ordinary conditions will last from ten to twenty-five 
vears with little or no expense and that it is an 
article he lives with, and beside which his friends 
sit when they visit the office. I have often won- 
dered whether the average office man does not 
apologize to himself for having an inferior piece of 
furniture in his office. 

If the American public were schooled to real fur- 
niture as our European friends are, I feel that they 
would buy better merchandise—something that they 
can be proud of. Sometimes I have been tempted 
to believe it would be a good plan to make furniture 
so that it would last a certain time and then fall to 
pieces like the one-horse shay. This at least would 
force people to buy furniture and tidy things up 
once in a generation anyhow. 

The reader perhaps could profitably go over the 
history of the furniture industry from the exclusive 
manufacturer to the exclusive dealer and make com- 
parisons with the metal trades, such as the electri- 
cal, plumbing, steamfitting, boiler-making, etc. This 
tells the tale pretty well and it all goes back to the 
sales end—that the salesman in the furniture indus- 
try sells with the least resistance without taking 
time to explain his line, but disposing of the goods 
on the basis of price instead of making price sec- 
ondary and quality first. This is all real salesman- 
ship if | understand the definition of the term, and 
this, to my mind, goes back again to the point of 
having the salesmen visit the factories so that they 
may become familiar with the merchandise they are 
handling and possibly other merchandise with which 
they are in competition. The manufacturer and his 
salesmen should be very close to the dealer and his 
salesmen. They should co-operate and work to- 
gether and by such action they will not only gain a 
knowledge of one another's troubles, but will put 
over better deals, more profitable to all concerned, 
even to the consumer, who is fooling himself oft- 
times when he buys a cheaper article than he should. 
I suggest that the dealer should put it up to his 
sales force that they are in competition with one 
another, to go out and sell merchandise not only in 
dollars and cents totals, but on a profitable basis, as 
compared with their total dollars and cents sales. 
Men who make good in such competitions should 
be worthy of a trin to their factory which will be of 
inestimable value for them and their dealers. 

Finally, one cannot sit in one’s office and tell a 
dealer how to sell desks, because while the prin- 
ciples are the same, conditions vary. Two cities 
seldom buy the same merchandise. One will be 
running size to fifty and fifty-five inch desks with 
a few sixty inch desks. Some will demand sixty 
or sixty-six and some seventy-two inch desks. In 
some places the demand is for mahogany, in others 
for walnut and still others for oak, so that it is all 
but impossible for a man in one town to say what 
will move best in another, but the fundamental prin- 
ciples of selling are the same in every town and the 


basis for such fundamentals is knowledge of the 
goods plus sincerity and enthusiasm. 

Mr. Raggio emphasized the fact that behind every 
action, every event and every circumstance there is 
a reason, that nothing happens by chance, that rea 
son is the ground work of all action. Sometimes 
reasons are not always good, but still they supply 
the motivating force. The first step to mental im 
provement is to get a man definitely to reasoning 


about what he does. The more extensively he 
thinks the more he will come to know that he 
knows very little after all, and such knowledge 


stimulates a desire to find out. Knowledge, after 
all, is the master key. 

From other sources we have gleaned the follow 
ing suggestions which seem to bring the subject 
down to the definite point of some of the funda 
mentals of construction with which the salesman 
should be familiar. We give these points for what 
they may be worth: 

\ desk is a tool—not merely a piece of goods to 
be bartered for. It is built to serve. sums 
have been invested in factories containing expen 
sive machinery and skilled men to run it, all that 
the desk may be better made, more durable, more 
convenient and more sightlv as to design and finish. 


lLarge 


Several questions tace the salesman who is asked 
to show a desk. ‘There are desks and desks. First, 
what finish does the customer want—oak, mahog 


any or walnut? Is he starting out anew, or does he 
want the desk to match the rest of his surround- 


ings’ What is the trim of his offiice—what is the 
finish of the rest of his furniture? 

Second: What kind of a desk does he want 
flat top or roll top’ In either case, how wide a 


desk is required? Better to err a bit on the side of 
liberal width than to sell a desk that isn’t large 
enough. ‘The larger desk costs a little more, but 
the user will grow to it. Smaller mav be 
wanted; if so, for what special purpose? 

If a flat top desk is preferred, will it be for one 
person or for two? Should the back of the desk bs 
paneled or open, so that a second person may sit 
opposite and put his knees under the writing bed 

\ssuming that the dealer carries a reliable line 


desks 


of desks, the salesman should find many “talking 
points” which will interest the customer Chere is 
dignity of design and beauty and durability of 


finish. 

The materials have been carefully selected, sea 
soned, kiln-dried and made up by experts along 
accepted lines. 

The tops are built-up, five-ply veneer, 
and less likely to warp than solid wood and capable 
of taking a higher finish. 

The drawers are made of seasoned wood, and 
special features of them as there may be can be 


stronget! 


effectively pointed out. They shouldn't bind or 
stick. There shouldn't be likelihood of warping 
\ drawer that doesn’t work freely is an abomina 
tion. The salesman should be able to explain why 
his line will give satisfaction in this respect. Let it 


be pointed out how the drawers are kept true to 
line, not going in on one side first and sticking 
Features of construction giving strength should 


be explained unless the sale is already made. How 
the parts are put together. How the legs are made 


of four pieces, beveled, fitted and glued, making 
something lighter than solid wood and just as 
durable. 

\re there any other points? 
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How should the retail salesman get this in- 
formation? 
\ chair manufacturer with whom the _ inter- 


viewer talked made a number of interesting points 
in rapid-fire fashion during a walk through one of 
the most beautiful factories the reporter ever saw. 
This gentleman, who is the sales manager of the 
concern, made the point that the dealer does not 
use scientific methods in employing salesmen. That 
his system of employing men increases his overhead 
because each untrained man is a liability, and an 
expense until he begins showing a profit on his sales 
and that if he simply will not do, the money used 
in training him has been wasted. \gain, the dealer 
is not always strong in his insistence on price and 
therefore does not make enough profit. His 
if overhead should include all the overhead and on 
top of that there must be a profit. 


cost 


In selecting salesmen for his house, this sales 
manager uses a questionnaire. He finds out all he 
can about the personal life of the prospective sales- 
man, his schooling, clubs and societies to which he 
belongs, whether married or single, his children, 
his home, his savings, kind of books he reads, re- 
ligious affiliations, business experience, why he 
wants to make a change, etc., etc. ~The sales man- 
ager is in no hurry to employ an applicant, but 
sometimes keeps him waiting in the anteroom just 
he waits. If he goes to sleep and takes 
a nap, he won't do. If he is a grouch and discon- 
tented. he is not likely to land the job. If, how- 
ever, during the waiting period he keeps his eyes 
open and is alert and good tempered when he finally 
is called in, this counts in his favor. A dealer him- 
self can conserve profit by saving labor turnover. 
What the salesman sells is not merely merchandise, 
but it 1s It is all the service which the 
manufacturer of years of experience and great ex- 
pense have put into the article that he has produced. 
It is the service of the dealer in carrying and deliv- 
ering the chair, in keeping it in good condition until 
it is sold and being in readiness at all times to 
remedy inherent defects, if any, which may in very 
rare cases become evident in the goods. The word 


to see how 


service. 


“mav” is used advisedly because defects in modern 
office chairs are so seldom evident that one may al 
most say they never appear. There are only two 
gencies which affect a well-built, modern chair 


which is suited to the physique of its occupant. 
The manufacturer cannot guarantee his merchandise 
either against the wrath of God or the hand of time 
certain fundamental things which a 
salesman must possess to be successful. He must 
possess the character which makes him steadfast. 
He must believe in his house, in his goods. He 
must know his goods and have a reasonable knowl- 
edge of other lines. He must study the chairs he 
sells and likewise desks and filing cabinets from the 
caster to the top of construction and must know the 
reason for all the features and types. He should 
know how his line differs from others and should 
memorize all his prices. He should know what a 
the difference 


here are 


chair is used for. He should know 

between clerical, executive and sub-executive de- 

mands and should know how office work is carried 
He should know what stock is on hand and 


not make rash promises or extravagant statements. 
If he follows out such program as this he sells serv- 
ce and quality and does not have to talk price. 
The chair more than any other article of office 
furniture is symbol of service and quality. It 


should be sold to fit the occupant. Different types 
and styles of chairs are suited to different types of 
physiques, and a man’s chair above all things should 
be something in which he can be comfortable. 
Chere is one fundamental which the salesman must 
have and it is a character matter. That funda- 
mental is unselfishness and it is a forgetfulness of. 
self which makes concentration on the work at all 
times possible. The salesman should have untiring 
energy and confidence in his house, his merchandise 
and in his customer. Four things are fundamental 


to the good salesman. They are _ confidence, 
straightforwardness, enthusiasm and ambition. 


With these four attributes no man will rest con- 
tent with little knowledge, when greater knowledge 
will make him more efficient. 

The factory is the best place for the retail sales- 
man to gain such knowledge and every man who 
can do so should strive to visit the factory whose 
goods he sells, spending at least a week in study- 
ing the constructive features of the line. The proc- 
ess in all its ramifications, the bending of the lum- 
ber, matching, gluing, doweling, is all of great 
interest and cannot fail to excite the curiosity of 
every man who has anything of the mechanic in 
his make-up. 

On Filing Devices. 

In selling filing devices either of wood or steel, 
maximum results will not come unless the sales- 
inan understands his merchandise from the view- 
points of use and construction. The customer 
usually has a general idea of what he wants, occa- 
sionally a very definite idea; but sometimes his 
notions are hazy. If the customer wishes to match 
existing files, his ideas are to the point. If he is 
starting anew, he is in the hands of the salesman. 

[t should be a fundamental of every salesman’s 
equipment to know how to install a filing system. 
He should understand the different types of indexes, 
and be able to explain the application of each to 
the type of work under consideration. He should 
know the uses of the different types of files and just 
how the lines carried by his house meet the filing 
requirements of the business and_ professional 
people who are his customers. The right type of 
salesman ought to have a curiosity about his busi- 
ness that will not rest until he has mastered the 
“reason why” of every drawer, channel, follower 
block, panel, folder and index guide, etc., and any- 
thing else he may seek that invites finding out. 
Perhaps the hypnotic type of salesman doesn’t need 
this information, but the steady and reliable type 
does. It is the latter sort of man who holds his 
customers and serves the trade that comes back 
again. 

How shall one get this information? First, from 
the filing cabinets ; second, from reading catalogues ; 
third, from the manufacturers’ representatives who 
call, and, fourth, when possible, from a visit to the 
factory and an actual view of the processes and 
conversations with the manufacturers themselves. 
We might add that the salesman who is really en- 
thusiastic can obtain a fifth slant on his own busi- 
ness by visiting important installations and ordinary 
installations and finding out how the actual day-by- 
day work is done. 

The man who has the pep to find out all about 
his job is the one who lines up for the manager’s 
chair when that gentleman retires to Miami or San 
Diego. 

The salesman in the furniture department is the 
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only contact the customer has with the source of 
the utilities he buys; he has a right to expect the 
most up-to-date and accurate information and serv- 
ice. The customer cannot keep in touch with what 
the makers are doing, but the salesman can. li 
he does not, he is not an asset but a liability to the 
store in which he works. 

Every first class manufacturer is working all the 
time to improve his products, adding features of 
convenience, of strength; rendering operation eas‘er, 
simplifying this or that. The customer cannot 
know this—the ultimate customer; but the dealer 
and his sales force ought to know if they are pass- 
ing on the service the manufacturers are seeking to 
give the public. 

Of what substances are 
Wood and steel? Yea, verily. Oak, mahogany, 
birch mahogany. ‘True again. But are the differ- 
ent parts made of the same wood throughout? If 
not, why not? 

How are the drawers made so as to carry heavy 
loads and still run easily to and fro?) The mechan 
ism is ingenious. It will repay study. 

How are the sections intermembered ? 
they made so that several stacks may be lined up 
with the greatest economy ? 


filing cabinets made? 


llow are 








What are the sales points to bring out in sellin 
wooden devices’ In selling steel lines? 

Why are the steel frames spot-welded inst rf 
riveted? 

Did the customer ever see a counter-height file 
He might be interested, particularly if it has a neat 


linoleum top which protects wood and does away 


with the coldness of steel, providing a better writ 
ing bed than either. 

What can the salesman tell the customer about 
the way his goods are made? And about why th 
are made that way. Every normal man likes to 
know how things are put together. It pleases us 
to think we could do the job ourselves if we had to 


perhaps a little better, if we had the practice It 
is our nature to create—to build. The instinct is 
almost universal. It is one of the avenues of ap 
proach which, when rightly handled, almost always 
supplies a contact—a common ground of conver 
sation. 

How to sell more office furniture—that is the 
problem of producers and dealers. ‘The first step is 
to get knowledge and understanding—enthusiasm 


will follow and bigger sales will ensue 





Benjamin Franklin's desk in the Franklin room of the Un 

ersity of Pennsylvania It s used daily by Josiah H. Penni 
man, provost of t University, and has come down through 
the years in fine conditior We would like to rest an elbow 
on this old desk and with 
our trusty fountain pen or | Walnuc chair le 1ST? 1 t 
the paper see if thers vyood Bros. Con I the He 
not linger about it n of Wakefield Compar TI nair W 
we mentedaion ai. by Ww —— Mc IX le: w z 
mighty brain an pir i t Arc} W ‘ > 
penned = the works { } nes Ba | ne of 
original owner of th desk ~ gg! : . ~s 
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Jack Dempsey, proprietor ! N ! 
of the Hotel Barbara Los 
Angetk Calif., counting p fr 
the day's receipts on a Bur 
roughs adding machin«e Not t} ' 
Mr. Dempsey's light tous < ly 
on the keys We are i | w“ f 
to thinking of his hands in he re d tl 
the padded mits traveling parap! f tl 
along with the force of a perl | 2 
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ABOVI ARE SCENES OF THE OPENING OF THE NEW STORE OF THE SCHWABACHER-FREY STATIONERY COM- 
PANY, SAN FRANCISCO, CALIF l'pper left hand picture is a view of portion of the loose leaf department, apparently show— 
e the n d of displaying tl tock and ¢ rving it on the shelves and beneath the counters. To the right is a view of the 
ang 1 epartment with ories dt third and f i pictures s w other portions of the store, the fourth 
ture givil panoramic iew mair r f the estab'ishment a t appeared on the opening day filled with chrysan- 

1 ‘ i ther bloon 


BELO ARE TWO PICTURES OF THE STORE OF THE 1 W. ROBERTS COMPANY, CLEVELAND, O.—On the left is 
00% ) ‘ , f ti n floo ilesrooms and balconies. By courtesy of the irving-Pitt 
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Editorial 


“Save Till It Hurts.” 

UCH in effect is the policy stated by the Presi- 

dent of the United States in an address given 
at a gathering of government officials and em- 
ployes in Washington the other night and broad- 
casted by radio throughout the country. The re- 
marks of the President were pithy and to the point. 
He made several wise and pertinent observations 
that brought smiles to the faces of his auditors. 
“If the practice of economy is not popular,” said 
he, “the results of it are with tremendous 
satisfaction. 

“Il had rather talk of saving and 
them than theorize in millions and save nothing 

“Our estimated expenditures for the next fiscal 
year are well under the three billion mark, but | 
desire to reach the goal this year. Here is a con- 
crete objective. Revise your expenditure programs 
so as to contribute your share to the saving. This 
will require a curtailment of sixty-two millions. 

“Don't be ashamed to save a penny here and a 
penny there. Let those who are inclined to scoff 
at it, those who are inclined to refer to it as cheese 
paring, look at the result it has accomplished.” 

The President spoke in the interest of the tax- 
payers who are bearing the burden of government 
expense. He spoke a homely New England mes- 
sage of thrift in government, which is no different 
from thrift in the individual, though the figures 
loom larger. 

Reduced taxation means better business, for it 
will bring out money that has been put into certain 
other channels and put it to work in active fields. 
When taxation becomes confiscation, capital retires. 
During and shortly after the war we were dan- 


viewed 


pennies save 


gerously near that point. The efforts of t < 
dent and his advisers to reduce the cost of gover 
ment is a practical policy which every mat 
derstand. It works. It helps to make th 
richer by what is saved, reducing alrea 
penditure of $5,538,000,000, in 1921 to an est 
$3,534,000,000 for this fiscal vear 

Such sums represent better times 
sent, when saved to the taxpayers, more 1 
capita of population, more credit, more | 
ter roads. 

What a wonderful thing would be fo 
ple if some of the thrifty spirit of the | 
could be imparted to state and municipal 
ties throughout the nation, and given even to t 
enthusiasts who are eternally starting driv 
this or that purpose! There is hardly a count 
in the country that hasn’t some glaring exampl 
recent extravagance in the use of public funds. Ou 
clubs and societies, catching the spirit engen I 
by the money that was flung to the winds in th 
conduct of the war—and all wars teach extr: 
gance—plan better buildings, raising the mone) 
by subscription, by solicitation, argument an 
peal. But the money all comes from the pocket 
the man in the street. It is a tax on business 





wherever business is even indirectly taxed 
expense must be added to the cost of the goods 
This applies everywhere. Everybody must add t 


his income to keep going. When we think it does: 
matter—that taxes are paid by the rich 
well-to-do—we fool ourselves. Taxes are paid 
everybody—in flour and bacon—in clothes 
niture—in the lumber that builds a house and 
wages of the carpenter who fashions it 








oe 
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Office Appliances is not against income or other 
taxes. But this journal does believe in common 
sense of the Coolidge variety, which says that be- 
a dollar let us find out if we ought 
Waste is poverty in the end. Thrift 
power, and everything that is good and kind and 
, msistent with it. 


fore we spend 
to spend it 


vise IS Ct 
<-e > 


Unlawful for Jobber to Pose as Manufacturer. 

N THI nited States Circuit Court of Appeals for 
| the Seventh Circuit, Justice Alschuler has recently 
opinion concurred in by the rest of the 
eurt. in which, in brief, it is held that a wholesaler, 
jobber or retailer may not lawfully pose as a manu- 
facturer of the products he sells unless he is actually 


written al 


a4 manufacturer of such products actively engaged in 
§ manufacturing. It is not sufficient that 
a retailer or jobber simply own stock in a mill o1 fac- 
y. He is a manufacturer only when he can definitely 
that he controls production in a factory or mill 
and assumes liability for the profits or losses in such 


the business «| 


tor 


1 


SHOW 


factory. 

The point in the mind of the court appears to have 
been that the respondent did not obtain the somewhat 
lower price at which it was able to buy because of its 
part ownership in a mill, but because its purchases 
were often of considerable magnitude and that its pub- 
lic representation “from mill to home” was not in fact 
true. 

It is said that this is the first time a court has com- 
pelled obedience to an order of the Federal Trade 
Commission at the request of that commission. The 
particular case at bar was taken to court by the Fed- 
eral Trade Commission at the urging of the National 
Vigilance Committee of the Associated Advertising 
Clubs of the World. 


SMILES ARI 


One of the higher courts 
ability to smile is as 
A bov met with an injur 
exposed clectric wir 
hrought against the responsibl 
tioned sum. 
The only thing wrong with that 
given enough money. 
In “Forbes 
“Everything is going to 


smiles. 


id others, and happiness ts greater than riches 


what happiness they will buy.” 
A hard-headed Nei 
profane emphasis upon the statement: 
most important thing im thi 
Probably he goes too far 
A smile will 
iffected ! 


,eplava " le 
OUTSEILVES SMILE 


smiles without r 
oftener. 
But—smile from within 


a smule that is merel» 


wytlo 
VIII LLE . 


MONE) \/ 


of the land has gone on} 
valuable as a cash capital of 


to the muscles 
é parties } sulted in a ver aT, f for 


verdict is_ the 


break right some day 
If the smile does not bring riches, it 


York broker has 
“Do vou 

i , ae ” 
world, the religion of all religions? 
in his enthusiasn 
iccomplish wonders far beyond what most of us realize. 
izing it. If we realized their « 
Don’t count on moving thi 
a facial expression 


Good Outlook for All Business. 


‘LEWS of leaders in finance and industry and 

the figures of January business all confirm 
earlier predictions that 1925 is to be a good year 
for the people of the United States. In our field 
the business outlook is not less encouraging than in 
others. It is very good indeed, and the leaders in 
this industry are basing their calculations on the 
expectation of a strong demand for office equip- 
ment products. In Forbes magazine for February 
there are one hundred optimistic interviews from 
leading industrialists and financiers. Among these 
are pertinent and inspiring statements from Henry 
Ff. Dennison, president of the Dennison Manrufac- 
turing Company, and Frederick D, Patterson, presi- 
dent, and J. H. Barringer, vice-president and gen- 
eral manager of The National Cash Register Com- 
pany. 

One of the outstanding events of this spring will 
be the business show given by the Annual Business 
Show Company during the week beginning March 
9 in the auditorium of the Ambassador hotel at Los 
\ngeles. This is a wonderful place to hold a show. 
The hotel is of the finest, conveniently located, and 
the immense auditorium will provide ample space. 
it will be a capital exposition amid new surround- 


ings. The people will be sure to attend. 
The Guest Book. 
Office Appliances’ Guest Book last month received the 


signatures of the following friends from other cities: H. G. 
KLING and MRS. KLING, Green Bay, Wis.; MATT M. 
CORBETT, factory sales agent, Los Angeles, Calif.; WAR- 
REN L. HOAGLAND, U. S. Department of Commerce, 
Washington, D. C.; F. E. BROWN and L. A. PHILLIPS 
of the Phillips Ribbon and Carbon Company, Rochester, N. 
Y.; PAUL A. GOSIGER of the Loose Leaf Metals Com- 
pany, St. Louis, Mo.; K. G. HALLOCK of New York City; 
ERNEST DALTON, Union Ribbon & Carbon Company, 
Philadelphia, and J. H. HINE of the Hine Desk & Fixture 
Ce 


‘“ompany, Denver, Colo. 


IKERS 


ord to the effect that the . 
thousand dollars. 


feoror sf 
Wei 


,* 


lis face through contact with an 


The injury deprived him of the ability to smile. Action 


the above men- 


amount. The boy was not 


Would you sell your ability to smile? 


Magazine” a while ago there appeared this statement: 


for the man or woman who 
will at least bring happiness to self 
for riches are valuable only for 


4] 
; cy 
ALIS ( 


and I omit his somewhat 


know that a smile is the 
but not so much too far at that. 


We are 
fect better, we would 


world with a mechanical 
issumed for a purpose.—Frank 


; : ‘ ay tel - : 
Farrinaton’s Business lalks for 1925. Vo. 2 


V oe (All rights reserved) 
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Cutouts “Snap Up” Illuminated Displays. the attention of the store’s visitors, and have bee: 








. Illuminated shelf displays for stationery stores, origin- by the Lowman & Hanford Company to be very success 
ated two years ago by F. L. Hawley, store manager of ful in increasing sales. 
the Lowman & Hanford Company, Seattle, Wash., and One of the most attractive illuminated displays 
adopted in various parts of the country, are now improved the Lowman & Hanford First avenue store, recent fe 
by an artistic cutout designed and put into use by the tured Eberhard Faber pencils. The cutout was 
Lowman & Hanford three local stores. larged reproduction of the Eberhard Faber trad 
The cutout is made from opaque fiber board, with a siipapeeiratediitianenninel 
background of semi-transparent white or colored paper, On McMillan Arctic Expedition. 
MUON icici = \ recent polar expedition of Captain Donald B. McMil 
——————————————_ a lan, the Arctic explorer, was frozen in for 330 , 
' ; = : Refuge Harbor, North Greenland, latitude 78 deg 32 
Bae. , - ae = minutes with a temperature far below zero Che 
_ crew of the Bowdin, Captain McMillan’s shy 
= FRHARD FA chances for recreation or amusement. Their chief interest 
came in the form of a small typewritten daily ne 
| : that was posted on the mast each morning. The messages 
came over the ship’s radio and were’ taken dow: 4 
Remington portable typewriter. Every morning 
portant news was transcribed and the next m 
men found a fresh daily paper posted on the mast ) 
— ee ing their long absence, the crew, although mat t s 
—— a Cay Ot Get eer f miles from home, were able to keep in toucl 
| the outstanding events going on in the wi 
wl “oe - members of the expedition reached their homes 
ue 4a almost as much information of important ev: 
ing during their absence as the business ma gets 


i 


his digest of the news each morning 





CUTOUT PRESENTING E. FABER DISPLAY.—This was Before leaving on his hazardous undertakins 
used as a curtain extending across the illuminated shelf display ¥ 
A light was behind the words Eberhard Faber.” Below an McMillan described conditions on previous trips 
archlike cutout exhibited the goods on the shelf, such as Mongol huddled toget} i larro\ vuart re tt 
pencils, Van Dyke pencils, rubber bands, et« The light which ddied together in narrow quarters were 
illuminated the sign also illuminated the display (Lowman & with one another’s company When thev wer 
Hanford Co., Seattle.) . or i 
out” they were likely to start trouble. On this 
and presents an enlarged fac-simile of the trademark of ever, through the use of a typewritten news s 
the goods on display. In using the cutout an almost un- possible by the radio and the typewriter, the 
Lmited number of ‘ariations is possible. Sometimes it subjects for interesting conversation. They 
is used like a curtain extending across the front of the scores of the world series baseball games, the « 
display; at other times it may be applied to the shields o the big fights, in fact, almost all of the major news it : 
the lamps within the dispia of the day 
The Remington portable used is in perfect 
yews ; . day and shows no sign of wear except on the cas 
rs ' ty ~€ “a. ing the period when the machine was in use, ov ) 


words were written without repair 


French Courts Uphold Eversharp Name and 
Patents. 
Che Court ot Appeals of Paris, France, has 


ered an important decision in favor of The Wahl ¢ 


of Chicago, manutacturers of Eversharp Pencils 
Pens 

for nearly three years, The Wahl Company 
conducting litigation against Herman | Wrig 
Commercial Imports Company of Paris, their 
cessionnaires, who had contested both the val 
Wahl Company’s patents in France and the 


right to the use of the trademark ‘“Evershary 
In June, 1923, the Tribunal Civil de la Sein 


rendered a decision in favor of The Wahl ¢ 








ESTERBROOK PEN DISPLAY WITH ILLUMINATION 


. . “ - “TO 1 led d rr 1 the ce to the 
FROM BEHIND.—In this arrangement, featuring Esterbrook Wright appealed and carried t te the ‘ 





ballbearing clips and radio pens with display cards at either peals 
end, the enlarged reproduction of a ball-bearing clip was illu- ‘ ; ; : 
minated from the rear, the light shining at the same time down- By the decision of this court, the exclusive riz 
ward on the display and illuminating the signs as well as the as a . f ¢h : | , 
goods. (Lowman & Hanford Co., Seattle.) Wahl Company to the use of © same “=vers 4 
sustained, and the validity of their Evershary 
The illuminated displays are at the height of a man’s established. Wright was found guilty of counterf« 
shoulder from the floor Chey are constructed by re- Wahl Company’s products and of unfair c et 
moving two of the wall-shelf boards and wiring the aper- sentenced to costs and damages 
ture for electric light They offer a miniature, attrac Chis case has attracted so much attention ar 
tive space for displaying office supplies, desk accessories, can manufacturers and exporters, and it has bee 
fine stationery, leather goods and numerous other items contested, that it bids fair to become famous in t $ 


carried by the stationery store They immediately draw of international jurisprudence 





By 





Steel Man Sees Good Times Ahead. 





William H. Foster, President of The General Fire- 


proofing Company, in the Youngstown, O., 
Vindicator of January 4. 


E the groundhog, who comes out of his hole at a 


ime each year and looks around in search of 


is shadow, this is the period when the prophet slips 


is shell and undertakes to tell us what measure of 


ity ‘ may look forward to durit ed the coming 


1 


in the theory that the wish is father to the thought, and 





perhaps because we like to read pleasant news, he will 
that we may expect to enjoy prosperity for the reason 
hat the price of farm products is high, the shelves are 
e, we are on a firm financial basis, and there are numer 
other reasons why times will be good. In fact, he will 
there are special reasons why times will be better this 
than they ever have béen in the past 
WILLIAM H. FOSTER 
e that as it may. we doubtless will find that history will 
at itself and since the history of siness is one ups 
dow! S probably shall have the usual per d oft rea 
able prosperity—say six months—during which time we 
ecome little more extravagant than we should and 
alor vill come hard times, which will force us to be 
e ec and live the simple life, as we should 
s it not so that when we come to analyze the condi 
s that hay rought about and are bringing about busi 
Ss acti ve will find that in the main they are of a 
her than a permanent nature 
Good Crops; U. S. Shipping Normal. 
rst important element, perhaps, 1s the high price 
1 | S vi h is enabl o tiie if reast 
sing powert These high prices doubtless are due 
é failure in the Argentine and Canada, 
he almost total crop failure in Russia. If the Argen 
crops which are now in the making should prove to 
the bumper variety, and if Canada and Russia should 
goo then naturall é S 
ts all 
\\ ( more Ca \ \ ¢ 
( st-bellun t al time s é 
t to the fact ‘ t ex 
s I neces are we ew t d sol 
F resul ma tur 
selling in the ] I t 
elp st he orne Is t SSIs 
ES ountries t st d t 
ease chasing powe ssisting ther 
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this so when we recall that with prevailing labor rates at 
about one-half of those in effect here, they are not only 
able to undersell us in neutral markets, but they can if they 
wish—apparently—to do so even in our own country (as 
is evidenced by the fact that Henry Ford has recently 
bought a large tonnage of rails in Belgium) pay the ocean 
freights, pay the American duty, pay the freight from the 
seaboard to central Ohio, and land them there at a lower 
price than that of our own makers. 














\lso, large quantities of iron, steel, cement and miscel- 
laneous products are being shipped into this country at 
prices, in many cases, below our cost of production, not- 
withstanding the prevailing high tariff rates 

Is it not evident, therefore, that until our costs are so 
reduced, or foreign costs so increased, that we are able 
to again compete in foreign markets, as well as secure all 
of the tonnage in our own country, that we can hardly 
expect, for any long period of time, to enjoy trade activity, 
especially in the steel business in which we all in this valley 


are so greatly interested? 


The Railroads. 
In addition to the numerous favorable conditions which 
ve been enlarged upon and which should make for good 
times for the next six months, there is one that may pro- 
long prosperity For many years past it has been the 
favorite indoor sport of so called “progressive muckrakers” 
to attack our railroads. The railroads are as vital to the 
country and to its prosperity as are the arteries of the 


human system. Their consumption of manufactured prod- 
ucts greatly exceed that of any other industry, and now 
that the persecution of these great arteries of trade has 
gone t of fashion, and with the safe, sound, wise Gov- 
ernment in Washington for the next four years, we should 


see immense deve lopn ent along this line. 
Washington’s Advice Today. 


We are creatures of habit. George Washington, the 
father of our country, wisely advised us to remain at home, 
mind our own business and keep out of foreign entangle- 


ments, and for the past hundred years we have habitually 
very largely followed his advice. In view of the change 

conditions, however, if George Washington were alive 
today, he might advise us otherwise. Now that we have 
grown so big that we are financing foreign countries and 
will later on, in all probability, finance foreign railroads 
and other similar projects, and as trade and commerce 
follow the flag and follow the dollar, can we longer afford 
to hold aloof from foreign affairs? 


Fireproofing Company’s Experiences Abroad. 


[here was a time when The General Fireproofing Com- 


iny in its small way engaged in foreign commerce in fear 
lt ling, it since we have gotten into the habit of 
doing so, we send our products to Calcutta, Shanghai, Syd- 
ne Bombay and hundreds of other far distant cities with- 
out any complications or trouble whatsoever, and yet we 
seem to feel that if we take part in the deliberations at the 
Hague, some fellow may put on the boxing gloves with 
resentative and punch him in the eye, thus causing 
plications, and yet it would seem if we are 

to extend our nancial and commercial operations we 
should be represented either as members of the League of 
Nations or the World’s Court, for is it not so writ in the 
Good Book that “where your treasure be there will your 
heart be also”? Let us hope that in addition to-more 
than the usual a: it of prosperity, we may witness dur- 
ing 1925 the solut of this problem by our own wise 
men, for verily since we are now a world power in finance 
ind mmerce surely it is best fitting that we should 
assume our proper place and responsibility in the adminis- 
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Snapshots and Sketches 


Pliny L. Allen. 


The Pacific Northwest Stationers’ 
Association is justly proud of its past 
president, Pliny L. Allen. On March 


10, 1899 (before the Seattle fire) Pliny 
Allen's 


well 


arrived in Seattle from Grove, 
Wisc Today he might 
with considerable pride his twenty-six 
years of activity in the Pacific North- 
west. But he doesn’t. He is too busy 
with plans for the future. In addition 


review 


to conducting his own printing and sta- 
tionery business, he, like his illustrious 


down yondah in At- 


namesake, way 


lanta, is a “representer” of the people. 


“Way 


feelin’ for them,” as it were, and surely 


down in his heart he’s got a 
the people (there are some 40,000 of 
them in his district, Mt 
Baker Park) must like 


for him because for sixteen vears they 


legislative 
have a feelin’ 
have sent him to do their law making 
at Olympia—eight years as state sen- 
ator and eight years as state represen- 


tative. Today as you read this sketch 
he is on the floor of the House co 
operating with his fellow law-makers 


in framing statutes for the future hap 
piness and prosperity of the people of 
Washington. 

And speaking of his looking to the 
future, just before leaving Seattle for 
secured a lease for 


Olympia, Pliny 


ninety-nine years on one of the best 





PLINY L. ALLEN. 


double corners in the Seattle shopping 
By July first this year he ex- 
hive-story, 


district. 
pects to have completed a 
storage garage for tourists 
It is to be an “up to the 


each 


fireproof 
and shoppers 
future” with shops on 
floor, passenger elevators and continu- 
ous driveway to the top floor. Pliny 
is only fifty-one he, 
“Why shouldn't I plan for another 


hundred years or so? 


garage 


now, so, says 


> 


He belongs to the Rainier 
Country Club, but doesn't «px 
time out th 


Maybe betore the 
double corner lease expires he 


Golf and 
nd much 
there 
will go 


out and play a few games. A he-man 
and a go-getter truly, but there are 
periods of relaxation, at which times 


he is among the trees and flowers at 


his country home, “Allen's Grove,” at 


Fairview, an hour’s ride by boat from 
Seattle, on Puget Sound Arbors, 
winding paths, honeysuckle and roses 
climbing thirty feet or more in the 
evergreen trees, humming birds, foun 
tain pool in the front yard, tennis 


court, a house as generous in its pro 
owner, situated on a 


cliff 


portions as its 


hundred-foot overlooking the 


water—these are a few indications of 
the man’s other side 
One day, in talking to Robert Allen 


father’s wonderful summer 


home the writer remarked, “I! 


about his 
suppose 
that is where Pliny lets up a little and 
“Yes,” he 


Fairview he 


“when 
the 


morning 


takes a rest.” replied, 


we are at gets out in 


garden at five o’clock in the 
with a hoe and lets up just in time to 


catch the boat for Seattle 


Warren Hoagland. 


It was a pleasure to have a call from 
Warren Hoagland 


Mr. Hoagland now 


month. 


Wash 


during the 


hails from 


ington where he is in charge of the 
specialties division of the United 
States Department of Commerce, and 
just the man for the job. The spe 


cialties division of the Department of 


Commerce embraces many articles, 
but which Mr 


more interested than office appliances, 


none in Hoagland is 


in the field of which he spent the 
greater part of his business career. 
He was with the Universal Adding 


Machine in St. Louis in the early days 


of that device, a co-worker there with 


Charlie Hunter, now central western 
representative of the National Busi 
ness Show Company Then came an 


appointment with the Burroughs Com- 


pany as manager of the foreign de- 
partment. Mr. Hoagland’s work at 
headquarters, his travels abroad, his 


extensive acquaintance by correspond- 
ence with distributors in nearly every 
country, and his study of trade cus- 
many lands, 
for 


toms and conditions in 
makes him admirably 


this special government work. 


equipped 


The industry is fortunate in being 
represented in that important division 
of the Department of Commerce by 
a man so well informed upon the prob- 
lems of the trade. Under Secretary 
Hoover, the Department has become 
of increasing usefulness to the manu 
facturers. Those interested in foreign 
markets should establish a point of 
contact with the specialties division. 


Mr. Hoagland is a gentleman of 





charming personality and pleasing ad 
dress. He is intensely interested in 
the work in which he is engaged, witl 
naturally a special terest fice 
apphance S 

P 

IULIUS BIEL 
Julius Biel, Stationer. 

(One ot the most thoroug 1] 
ped men in the stationer 
Chicago is Julius Biel, who 
connected with the business s he 
left grammar school more tft 
tv-seven vears ago He st 
in 1898 as errand boy with | et 
tibone & Company, whet 
on Jackson boulevard He e re 
mained for four years. Leaving S 
house, he went with Koelling & Klay 
enbach on Randolph street for two 
vears This gave him an experienc: 
which enabled him to put i: stat 
ery department for Mabie lodd & 
Company when that concer 
the Dearborn building. Fri é 
ployment he went to S. D. ¢ s & 
Company, with whom he ret 
twelve years. He put in tl 
months as store salesmar 
an outside salesman for sev irs 
and finally became managet 
store 

Thinking that he saw ai 
the drug field, Mr. Biel left th S¢ 


of Childs and 


put in tour months is 


manager for the 


stores, making his _ heae t t 
State and Madison streets, e1 
all help for the stores of this 
zation He found, however: t t his 
sympathies were with the st 
field and he iccepted an om 
with Stevens, Maloney & ( S 
manager seven years ago \ 


two later he was made Vv 1¢ 
of the firm. which office he still S 
This, in brief, is the st 


business experience of Julius 


He has his 


by a wife and four live 


hom«e 
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Howard, the eldest, is in the second president of the Village Board—a re- community. Ahd this is what makes 

year of high school. Jerome, eleven sponsible position which combines the a good executive. 


vears old, is just entering the seventh 


grade. [hen there are Bobby, four, 
and Alice Jean, two and a half years 
old 

Mir. Biel disclaims the possession of 


hobbies but acknowledges membership 


in several clubs and lodges, including 
he Hamilton club, William B. War 
ren Blue Lodge, A. F. & A. M., Fel 
lowship Chapter, St. Elmo Command 
ery and Medinah Shrine. He is also 

member of the Prosperity Club, in 
vhich he has taken an active part, and 
§ the Chicago Association of Com 
merce, in which he is a member of the 
Ways and Means Committee, Office 
Appliance Section. 


duties of presiding officer at Board 





AMES 


A. R 





























The village of La Grange has been 
Mr. Ames’ management for 
some time, and during that period it 
has become one of the cleanest, most. 
law-abiding towns in the Middle West. 
There are practically no burglaries or 
hold-ups and the moonshine no longer 
for all the joints are closed 
1s soon as they are discovered. The 
streets are safe and there is a feeling 
f peace and security everywhere. The 
village has plenty money in the 
sank, so that it is kept up ship-shape 
ill the time. 

Mr. term of office will expire 
ext spring and he feels inclined to 
and turn the office over to 


under 


shineth, 


of 


Ames’ 


step out 


Mr. Ames of La Grange. another. He may, however, be elected 
lhe friends in the typewriter indus- meetings, mayor and head of all mu again despite his desires. To be elected 
try know A. R. Ames as “Art” and as nicipal departments His position in igain would not, we believe, be at war 
the preside nt of the Ames Supply his home town does not mean that he with his inclinations, for he has eX- 
Company of Chicago. His fellow does everything himself, but he does perienced great satisfaction in the good 
townsmen of La Grange, IIl, however, see that others do the necessary things government he has helped to bring 
know him as the Hon. A. R. Ames, in a way to satisfy the wishes of the about. 
- eS ae 
| 5 Dia Wiphiness chide 
| ade Pe 31 pf Nachos x hy 
| 
ve 
This picture is presented by courtesy of J. S The Nurnberg Lead Cutter. 
Staedtler, Inc., The o ars Pencil Works, 53-55 Who tries to cut and trim and scrape 
Wo rth street, hae Ww —_ It — : eee the The black lead to a finer shape 
(inanemaiens . Ge a, A A i bl ioe le vd | His hands are blackened for his pains; 
itter of the seventeenth century in his sl op ian - So if in kindness and in love 
The German verse which appears on the picture j ‘ His neighbor's faults he will improve 
be translated as follows Ingratitude is all he gains.”’ 
| 
he Dad Slepmers (6 fnvtriet em Dic ‘Siow, 5 
|*3 de: fal ches anders Oreflyert $- Srand, 
jibtrles neadhhl arch feficets i iu, ich 
ord fh einen. we dol tt 
me Sole] ayy afar 
wi a head obese | 
New York Stationers’ Dinner. He believes that the man who succeeds is the man who 
rhe annual dinner of the New York Stationers’ Asso is convinced that he is right. That theory must be ap- 
iation took place in the grand ballroom of the Hotel Astor, plied not only to one’s religious life but to the business 
New York City, on Wednesday evening, January 21. Wil life, as well. A humorous talk by Robert A. Burlen con- 
liam E. Ward, president of the association, was toast cluded the speaking 
naster. An excellent dinner was served to about 300, p 
' eer \ program of dancing completed the evening, the mu- 
riends, members and guests. President Charles L. Mit ; 
chell of the National Association of Stationers, Office Out sic being furnished by Cortes’ Dance Orchestra, Song 
fitters and Manufacturers was present and spoke briefly books were supplied by the Modern Stationer and Book- 
n the work of the National Association, particularly in Seller Che guests included President Charles L. Mit- 
regard to the new regional districts Rev. Charles A chell, Charles P. Garvin, Edward E. Huber, and F. G. 
Brown. D. D.. of the All Saints Church of Bavside. Long »argent president of the Capital District Stationers Asso- 
sland, delivered the invocation and later spoke on the ciation. Many out of town visitors were noticed in the 
ecessity for moral conviction in attaining success in life group 
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Cashing In on the Cross Word Craze. It all came about because Albert J. Fitzgera the 
Universal Publishing Company in Bostor nvent and 

S:ory of the Remarkable Success Attending the Plan of a started to market three cross word puzzk $s 
Well Known Boston Store to Supply the Public with One was a special “board” to be used both { 2 
Accesscries for Making and Solving Cross-Word new and solving existing puzzles. One was a ted 
Puzzles—A Suggestion Here for Other board for solving only. The third was a 1 _— 


Dealers. with either of the foregoing, or by itself 


submitting solutions in prize contests 
C-A-T ; 
’ The Chorp Xx Martin Lo Dany not only sa 
“Wheee! Oowah' 





ness and pro f the business, but absorbed it nd 
Miss Eva Potter, a dainty bobb: d clerk, sat in the show . f- 3 % an . a se —s ; He 
ecame distributors to the rade in the [ > ad 
window of the horp & Martin Company Stationery store Great Britei: 
on Franklin street, Boston, a few days ago. am ’ . 

With her back to a milling crowd of scores of men ) ‘Mis oe ot the is ness 1S going : 
and women on the sidewalk, she worked briskly and in Int oes Dut hag rea ex¢ ce te \\ ae t tail 
telligently at solving a cross-word puzzle store Resin “~ sa to the lic reac ted t : 

he one selected for her efforts that noon happened by eS Cany Mod tor three weeks, and at this —_ _— 
chance to be one from the Boston lraveler, a newspaper nO signs OF stopping, 
offering large cash prizes for the solutions \ window was filled with the three featt 

Almost everyone watching her had worked on that signs, some fiippant, joked the fans on thi 
very puzzle Miss Potter sat before 1 raised board f1 : 2 

Every one of them, and thousands throughout the city. solving puzzles taken from the papers 
had been “stumped” flat by a three letter vertical de Crowds congested the sidewalks, overfl 
scribed as a “tripod with six legs.” and 1 into the street, jammed the entrances ‘ 

Miss Potter filled it in with the correct word, “cat.” aisles, bought the accessories. and c 

he crowd howled the stickers 

Dozens crowded into the store to verity it. They found \ll of the newspapers in conducting tl 
a “cat” consisted of two steel bars at right angles, with a laid heavy stress on the neatness det 
third set through the joint uniting the first two at their tions sent 
middles, this last one at right angles to the plane of the hese accessories made it ssible te 
first two hus, however dropped, it landed on three legs zle, erase fifty times, and t 5 

In an hour Miss Potter was tamous all over Boston eatnes it the end 

Within a week three new puzzles had been made bi Che store became know: r 20 miles 
tans, dedicated to het nd submitted to Boston news headquarters C ourtes ine ttempts 
papers ‘ sf de not on! iri re p of P 

Boston, like every tne \n rican city, 1s puzzle mad, l soly ne ¢ news] CT! 
and the Thorp & Martin Company has “cashed in” he ivily t first torm of the ct 

How they have extracted real money out of the craze Phe second d eloped « 
will be told in a minute it frst a word more of the sales 
tunny side Chis was the making of , 

I'wo sailorboys off a battles ip at the Charlestown Navy lt was partly stim S 
Yard stopped in the crowd before the window ne in a thousand, if extra g¢ 
“Wot's she doin,” Bill paper 
“Dontcherknow. Pet She reads them lines at the bot Rut making them fo ‘ S 
tom and then puts a synonym into them Spaces up top.’ he mack Ba smart ‘ , 

“Quitcherkiddi: Synonym, my eve Svnonym its what bought the nads and | rds ‘ 
the cook puts in buns.” oth making and solving 
Just one more \ state eofticial 1 . 

Che furniture buver was at his desk in the rear of the S er to several sents . ' 

store on taxatior conon i ‘ ‘ ¢ 

\ handsome man of 50 in the uniform of an . cer of 1 \ ne lub, “The Cross-\ c. a 

hre department approached v locall ell know 5 ‘ ' 
“Excuse me bothering y: he said, “but can you help . to be ( S 
me with this one?” 
He laid on the buyer's desk a newspaper puzzk partl ! S ( 
solved Che | er n Vv son surprise I Sa ¢ $ 
Yi See went eT il t evins wit ( 
D-I-A-P \\ will it « 
Wa frie said the ( [ have no childre ind D ws. N 
this D-I-A-P stuff misses ‘ letely e ] . 
Oh. but it means d 1 in photography 
But, God bless y v anything about p 
tography.” Kansas Book Dealers to Meet 
“Why we were ill < tat ! t it tf we were x e By k ) - A 
stuck on at vord we ¢ go to your store and you'd 1925 ny ion at 7] . ir 
help us.” p ters will ‘ kK 
And right in that last sentence is the meat of the “3 , tak 5 at thie 
nut placed for the trade ! 2 
Che Thorp & Martin stationery store is the cross-word cS wu. v eve me the ec 
headquarters of Greater Bostor and it pays, and the same tract will to a t $75,00 


thing can be done by any other stationer 
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MALLOY. 


CHARLES P. GARVIN JOHN 
The Committee in 
charge of the Boston 


meeting, the first un- 
der the regional plan 
of the N. A. S.0. 0. M. 
—Under such a com- 
mittee the success of 
the meeting is certain. 





DAVIS. 


JAMES T. TOWHILI GEORGE L, 
mueeenne ppeten ad Scheduled in Boston. president the Wholesale Stationers’ Association; John 
Che first ional meeting of all the New England sta Molloy, president, Connecticut Valley Stationers’ Associa- 
ti s will take place in <5 a on February 9 opening at on, and George F. Maginnity, president of the Rhode 
the Joston City club at 10:30 A. M The hosts are the Island Stat s’ Association. 
108 5 ers Association, the Connecticut Valle \s - — 
ociation and the Rhode Island Staioners Associatic Cedar Pencil Slats Entitled to Lower Rates. 
; s the first of the regional meetings to be held under \ report has been presented to the Interstate Commerce 
: ted last fall at Cincinnati and is event OF ¢, x Docket 15,769, an action by the 
aHCS ssociation affairs. The meeting s beer lose Dixon Crucible Company against the Pennsylvania 
great care and the program Ho be put Rail Cor it was prepared by William B. 
gl id-hire, intensive Vay It is believed la Te ‘ the commissioner. 
+ erg ll exert an imp Huen _ R edi | slats, in carloads, from Shelby- 
- tters, not only in Ne " gland elsewher ees Lewisburg, South Pittsburgh and 
; es strong program has been prepares 1 Hill, Te to Jersey City, N. J., found unreason- 
S , ho will speak are Charles Mitchell le. R ible rates prescribed for the future and repara- 
il presi t, Topeka; Charles P. Gary st vice “ a 
de Fred P. Seyn second vice president “R; ( slats, in carloads, from Shelbyville, 
ix H. Sell, Columbus, O.; Fletcher B. Gibbs | Ss G found unreasonable. Reasonable 
ral manager, Chicago; Morti1 W. Byers, secretar ’ be future and reparation awarded.” 
ounst ( York; Ivan A past president an 
eT executive committee Atlanta: ilph me as 
past esident and m«e the executive com Stromeyer Assistant Advertising Manager Rem- 
s., all of the N \ ssociatic f Sta ington. 
s, O ers and M ers. The presiding Walter St eyer has been appointed assistant advertis- 
s | [. Towhill, nat il region governor ¢ g manag the Remington Typewriter Company to 
t! st « | president of s St ers As é old Lance, resigned. Mr. Stromeyer was, 
efor res onnection, retail advertising manager 
s e-day « é t w é rd V. & J. SI é Prior to that time he was connected 
‘ statione is expe be Caples Company, advertising agents, and handled 
( t he big eve eat tior s ( the Remington Typewriter advertis- 
( section Before his nection with Caples he was a member 
charge consists lame lr. Towh of the Street & | Organization, also advertising agents. 
é £ i str n ( ( (sar During the war Mr. Stromeyer was in the naval aviation 
st dent Nati \ tic s ers ( h the rank of ensign. He was also a pilot and 
( () d Ma Georg Davis t one R uad commander at Halifax, N. S. 
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An Unusual Holiday Greeting. 

Something different by way of a Christmas greeting to a 
sales organization—something having the personal and 
human touch to an unusual degree—was the phonographic 
message of P. D. Wagoner, president of the Elliott-Fisher 
Company, to the company’s sales organization throughout 
the world. There is nothing here of the usual sales talk— 
nothing that is stereotyped—nothing that sounds a dis 
sonant note. The message bears the very spirit of Christ 
mas—the spirit of old faiths renewed and of new hopes 
born in the warm and kindly glow of the Christmas hearth 

When the needle presses the revolving disc one hears the 
sweet old carol, “Silent Night, Holy Night.” As the 
strains of the song die away, one hears the voice of Mr 
Wagoner, distinct and full-toned, saying 

“As the music of this beautiful Christmas carol softly 
fades, | greet each and every member of our great Elliott 
Fisher tamily throughout the entire world and wish you 
all the merriest and most joyous Christmas you have ever 
had. I would that we could hold a great family reunion 
and gather round one blazing hearth, but this charming idea 
is impossible. It 1s my privilege, however, to send you this 
message that vou may hear my voice saying to you the 
things | would say if we were face to face, with the joy 
of Christmas in our hearts 
“The old year passes Its struggle and strife are stilled 


Into our souls steals the comfort of peace—peace on earth, 


good will to all men Che spirit of Christmas is every 
where Our hearts for a brief interlude become the hearts 
of little children Cares are forgotten. The clamor of 
business is stilled. The lights of Christmas are glowing 








tapers of kindliness, of faith, of hope and of joy in our 
common heritage As | look back reminiscently over the MR AND MRS \l HUR E DUNNIN( 
immediate past | am impressed by the good will, the spirit VISITING PHILADELPHIA COMMERCIA 
Z MUSEUM NDER THE GUIDANCE OF DI 
} HI I 


. : . n U ( 
of mutual helpfulness so characteristic of our business fam NEY BARTLETT, CHIEF OF THE FOREIG) 
TRADE BUREAU AND CURATOR OF THE 


ily his contributes largely to our splendid results. Think MUSEUM.—Mr. Dunning is an executive 

ing men feel that the world is now on the threshold of a tary of the American Chamber of Commerce a 
, , Berlin, Germany, and recently made his fi! 

period of unusual prosperity WE will forge ahead with visit to America after twenty-two vears 

‘ ! . a : : sence During this time he has been conti 

assurance, conhidenc n age ‘ | ar t wm 

‘ mn lence and courage. WE will carry the cinder tail anne il ies temamentins a memione, % 

Christmas spirit with us into the coming vear with vision ness abroad. While in this country Mr. Dur 

é , ning made his headquarters with J. A. Zeller 

and faith. | am confident that we shall find it the best oreign sales manager of the Remington Typ 


the happiest, the most fruitful year that we have ever writer Compan) 


known 

“The curtain falls on 1924. The candles of Christmas 
throw their cheerful holiday radiance into the shadows 
Another act is at hand. A new scene—1925. As the cur 
tain rises once more | again wish each and every one of 
you a very merry Christmas and a most prosperous and 


happy new vear 


Tiny Record Bears Christmas Message. 

One of the unusual Christmas messages which came 
this office was sent by the Weis Manufacturing Company 
of Monroe, Mich. Chis message was on a small waxei 
phonographic disc and was distributed to the trade as 
spoken word of Christmas cheer from the company to its 
distributors It bore a sincere message of good will and 
carried a part the Christmas spirit to all who heard it 


The message follows 





“Here is a new one lt is a Christmas greeting mixed 
up with Christmas, the new vear business and brotherly, 
1 ; | $ "1 | nel ANNUAL CHRISTMAS TREE OF THE RANI OMPANY'S 
ove t wt were not tor ili of these, it probably never ROSTON OFFICE Seated eft te right H P ( x 
would have been w ritten Miss Anna Rudzinski Miss France I Ss \ \ W 
“or — . Underwood, the guest for the , Carl E. ¢ lis 
This is a message of good cheer from the Weis buncl Louise K. Maloney. Standing eft to right—A 
' , ; pelry. Clarence B. Habich and Charles W Underw 
at the factory to their friends in the trade; to friends that 'Ralaaingy the tancheen and before ti ' 
buy and sell the products of Weis; to friends that have nnual Christmas presents, a burlesque Christ 
: enjoyed where everyone received burlesque gif t 
made our factory what it is today lo you, and you only, some hobb r some innocent personal wea 
_ : ; : ; Cn recipient 
we owe W hat we are in our chosen field. Let us, as one iia the tennhann and Cherian 
big family, go marching forward so that we can in the vears nnd Gammon “ge ~ emer ; . =< § e 
: : tan ompany o fostor ne n sending Christr g ting 
to come continue to send, one to another, good wishes for to Mr. and Mrs. James H. Rand a their family at Middletow1 
. . 99 7 nd oO the ome Cottic nad the Ra B = es 
a happy Christmas and a prosperous new year pe sas ™ ' a 












































rdially invited to make the offices of this 


Representatives of ofice equipment erns abroad siting ihe United States 
Mu) heir headquarte? The j fice, 417 South learborn Street, Chicago, and the staff at the 
h im charge of C. H. 1 rly at 17 Pershing Square Pershing Square, 42nd St. & Park Ave., 
w York, will be happy to be a ssthle service While the facilities at New York are not 
many as at Chicago, there w found the same desire to serve. United States manu- 
facturers or their 1 § ives avelt) al Wd are rdially invited to call 
uf Office Applian ndon rrespondey lr, Feignmouth Shore, 
t ! Publici Y Ltd., Caa House, 
Woestmu S. 11 l, kngland. M Shore’s knowledge of 
fice equipment business and its possibilities 
Great Britain make his counsel valu 
those desiring 1 dtivat 
ie British Market 

London, January 4th, 1925 onde | don’t agree with all he says, but in the main 
TRUE thing can’t be said too often. It can’t be too 1c is right. But not quite up-to-date, as most of my friends 
often pointed out and emphasized that the “selling re! There are not many American salesmen here who still 
atmosphere” in Great Britain tor office labor-saving se and abuse the big-stick style. My point is that there 
appliances is not the same as it is in America. The Ameri re many still who have not fully realized the attitude of 
an sales manager and salesman over here has to learn mind they are up against. Much of what they say is not 
quite a bit before he can accustom himself to the new understood simply because the average English business 
conditions he is up against, and must adapt himself and in has not been educated up to the most modern and most 
his ways and his means. I'm not talking of such appli efficient office appliances. Also, to be frank and therefore 
ances as typewriters, which have long been recognized really endly, in the bad old days which are gone, never 
necessaries, but have in my mind’s eye such things as dupli return, there were American salesmen over here who 
ators, loose-leaf books of all kinds, really up-to-date and thought that Mr. Britisher was a fool and therefore easy 
ip-to-dick filing systems and so on. I was talking the prey. The evil they did lives after them; is not yet undone. 
ther day this subject with a business friend who Mr. Britisher is not a fool; it is only that he is wise in a 

knows what's he’s talking about, and this is what he said different way to what you are. 

The use of office appliances is growing very slowly in [ saw again and again at the advertising convention last 
England. In the States the use is universal, consequently year that there was still much propaganda to be done before 
the sale is comparatively easy. Here, for one firm utiliz ill An ins understood all Britishers, and vice versa. The 
ng up-to-date office appliances, you will find twenty who ore they see of each other, talk to each other, get into the 
still use, for example, the old system of bookkeeping. They other chap’s viewpoints—the better for both. “Put yourself 
are not really or even nearly converted to the use of office his place” is wise adage and the best motto for the 
ppliances. Advertising, vslaadiens by means press or salesman everywhere and every time, 
ail, is necessarily very costly and extremely slow Chere | don’t like laying down the law upon any controversial 

st be combination of both backed yy ve skilful per point without checking up my own opinion by that of 

al canvas: a canvas conducted to show 1 nly the ithers This from W. H. Hartley, general manager of the 
ficiency but the great saving effected eV the “vou International Multigraph Company (Britain) somewhat 
nust use this’ method, so common with the salesman ot yoes agin me and is most certainly »worthy of considera- 
he U. S. A his latter method antagonizes iveragt tion \s to the main difference between the office appli- 
tisher 1 can be easily « ined 1 give ul ilesman’s problems in Great Britain and in the 
one personal experience, which | d sot years back, ce | should doubt whether anything very useful on 

s typi sult of such thods. I called on a very this subject could be said in just a few words or whether 
rge retailer in one of the big towns in England to sell him ould be made clear in many. I really think the problem 
iker O lis objection was not to the goods; he ad s very similar, and that the difference is largely in tactics. 
tted he ( lemand, but some years before \ mert- \ salesman in a newer country can ‘get away with’ a lot of 
had ¢ him and told hit he would have stock gs | not go in a more conservative commu- 

ne \s he said to me, “He was not going to be told nity, where anything but a careful conservative statement 
von he should sell or what he sh not sell: might be considered as a meaningless lot of would-be 

e husiness s his and he would run it as vished.” clever phrases. I should say that the salesman in Great 
[That's too often the American method here, and it doesn’t Britain, who wishes to deal with business executives, must 
in the wished-for directiot be more painstaking and more thorough than would be 

Of g even more tl ditor: “I necessary the U. S. A. This is probably due in some 
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measure to the modesty of the English executive, who 
does not pride himself on being able to make a decision on 
a subject after having taken one look at it. I should say, 
however, that high grade salesmanship calls for the same 
qualities in both countries. The big problem in selling office 
appliances anywhere, is to bring your business toa close and 
1 think Britain, 


partly because the salesman must use great care in choos 


this is even a larger problem in Great 
ing his tactics or he will not only put off the sale but may 
definitely lost it.” With practically all of which I cordially 
agree, as it does not really controvert much of what I have 
said. Certainly, the same qualities in a salesman are re 
quired in every country—everywhere and every time—and 
it is a matter of tactics, or of adapting your methods to the 
Then, friend A, L. Claplin, Man 


Underwood Typewriter Company, 


place and the occasion 
aging Director of the 
weighs in with this, which is quite to the point: “In reply 
to your question regarding the difference between the of 
fice appliance salesman in Great Britain and the U. S. A. 
I fail to see why there should be any difference, especially 
when selling an office appliance which is an absolute neces 
salesman should be able to sell as well 
could in the U. S. A. 


of the problem as to why some salesmen make such a fine 


sity, for a brainy 


in Great Britain as he My solution 


showing over others is that the one is wearing out his shoe 


leather looking for business, whilst the others are wearing 


out the seat of their trousers waiting for the orders to come 


to them! | do not think there is anything further | could 


say on this subject.” Again, this is additional rather than 


contradictory to the views I have expressed. So—'nuff 


said, at any rate for the present. 


<o.-> 


rhe New Year has opened with high hopes, based chiefly 


and rightly upon the steady improvement in trade here 


which took place during the Autumn months and which 


there is every reason to believe will continue and increase. 
Unless—some unexpected trouble arises in international poli 
tics. This is not the proper place to discuss these, but | 
may just note for consideration that a great many of us 
see “danger ahead” in the matter of international debts 
Until these are “arranged for” to the satisfaction of all par 
ties there will and must be a spirit of restlessness on the 
Until the 


and the 


Continent. waters of international politics are 


calm barometer “set fair” the good ship “Com 


merce” will meet with squalls. There are improved con 


ditions here in many industries, including two of the big 
cotton trade and coal mining; more furnaces are 


steel 


gest, the 


open in the iron and works, and so on Chere are 


Che office appliance trade will 
tide 


fewer ships doing nothing 
float 
So—bar the 
Good 
Cheerio! 


along to greater prosperity with the flowing 


shall 


rejoice in 


unexpected—we weather the Cape o 


Hope this time and and plenty 


peace 


Office Appliance Trades Association. 


The Fourth Annual London Business EMcienty Exhibi 


tion will be larger and more representative than any of its 
aside for ex 


predecessors The three halls originally set 


hibits have been fully booked up and it has become neces 
sary to provide additional accommodation. While some 
exhibits may appear to be similar to those shown at pre- 


vious exhibitions, it is safe to say that very few are the 


same. The increased popular interest in and adoption of 
modern office methods during the past few years have made 
possible many improvements—improvements of design, of 
quality, of price, of speed or of utility, all of which appear 
The Exhibi- 
Chis 


some business people are apt to pass 


at successive Business Efficiency Exhibitions 


tion will not be wanting in respect of improveme nts. 


point is of importance 


by an exhibit because they think they have see: 
yet, maybe, since they last inspected that exhibit, improv 
difference \t 


ments have been added which make all the 


this forthcoming Exhibition there will also be quite a nun 


ber of new appliances never before exhibited lo say that 
this Exhibition is a necessity to business people, is by no 
means an exaggeration Visitors on previous occasions 
can again find many items of interest: those wh ive neve! 
yet visited one of these cannot realize what ilu le « 


portunities they have missed. 


Office Printing Machines Involve Factory Act. 


The courts of the Union of South Atrica are sidering 


the status of the office printing machine as regards he 


factory act. This law prescribes working « litions for 
machine operation The printers of South Africa have 
taken the stand that when an office printing ma e is 
stalled it brings the establishment within the scops f the 
iactory act. These printers feel that such ma nes 
prive them of printing work which they have « ved 
the past, and are taking steps to make it ditt It to employ 


office printing machines to advantage 











MAGIC CITY PARIS 


SMITH-PREMIER EXHIBIT AT 


FRANCE, LAST FALL DURING WEEK OF COMMERCIAL 
ORGANIZATION Two features kept interest on the q vive 
\ big scale bore on one plate a segment of Ss t Premier 
No and on the other a platen and carriag I 


being much heavier, was down and the 
being to demonstrate the relative lig 


\ large placard bore the sig “What is the use 

to make an unnecessary effort in lifting th 

of several kilos) to type the capitals, when you 

the Smith-—Premier 60 in pushing a load of ! £ 
Another feature of the exhibit was an electri \ 

kept the egment moving all the time 








Novel Greeting for Visitor. 


Ludwik Aksman, representative at Krakow, | t 
L. C. Smith & Bros. Typewriter, Inc., employs ertis 
ing procedure in greeting Edgar Kk. Stevens 


sales manager for the company, when he arrive t Krak 
m Mr. Aksmar 


Mr. Stevenson's arrival, an L. C. S1 


having to identify Mr. Stev n that 


For purpose of identificati 


to the depot, upon 


poster Instead ot 


gentleman identified himself in the depot throngs 


natural for him to gravitate to an “Elsi 
must have felt good O see something s 
foreign land 


Woodstock Representation Arranged. 


Che Woodstock Typewriter Company, Chicag is 
arranged distribution in Ecuador for its type ter. Luis 
\. Castagneti, Guayquil, represents the W< stock that 
country. 





| 
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French Celebrate Semi-Century of Typewriter. 


Special Correspondence to Office Appliances. 


Paris, France, Dec. 26, 1924. 
he Syndical Chamber of Mecanography in Paris decided 


celebrate the fiftieth anniversary of the invention of the 


pewriter this week, and for that end an exhibition of 
achines was arranged. It was visited by M. Justin 
dart, Minister of Labor, and a large number of person 


lities who s] owed considerable interest in the remarkable 


lection of antique models, which were made and used 


fore the machines reached anything like their present 


tate ot pnertection 


‘There is no doubt,” says a French paper, “that the in 


vention of the typewriter marks a date in the economic 

history of the world It is computed that there are more 
one hundred thousand machines t over 300 different 
es é 


France is one of the countries, however, where the ma 
ne was not readily adopted, owing to official tradition 


me public ministers actually returned typewritten let 


“s/ 

rs, refusing to read them, even when they treated of pub 
business, saying that the use of a machine to writ¢ 
ters was a want of politeness. Now, however, type 


vritten letters are permissible everywhere in France, ex 


pting in the case of private correspondence 
\ calculating machine, the invention of Blaise Pascal, a 


orman, who was only 18 at the time, and who constructed 


he machine in order to help his father, was lent by the 


nservaton of Arts and Trades. while there was also a 
del made by Leon Bollée, also at the age of 18, in 1889, 
show Vhe atter machine was constructed to do 
Itiplic 5 


Second International Book Show at Florence. 


Fifteen nations have signified their plans to take part 1 


he secor d nt i] book show, to be he ld at Floret e, Italy, 


irly next spring Among the nations which will exhibit 
Great Britain, France, Russia and Germany lem 

ir\ pavili ns will be erected 11 the gardet S near San 
Gallo Artistic printing will be the principal attractio \ 
section will be devoted to illustrated books, in which works 
r children will be prominent. There will be a collection 
scientit books of recent date, classified according to 





An Historical Discovery. 

\n interesting retrospective exposition was officially in- 
augurated on December 30, 1924, at the Maison des Cen- 
traux, Paris, France. 

The Conservatory of Arts and Crafts loaned its oldest 
models to the Syndical Chamber of Mecanography, which 
is about to celebrate the hundredth anniversary of the cal- 
culating machine The machines of Pascal, 1643, and of 
Thomas and Bollee are exhibited. Albert J. Navarre, the 








FIRST MACHINE BUILT IN FRANCE FOR TYPE- 
WRITING It was invented in 1859 by Charles Guille- 
n artisan of Paris Exhibited in the Retrospective 


mot a 

xposition of the Syndical Chamber of Mecanography.— 
Photo by courtesy of M. Albert Navarre, Editor, ‘La 
Re e du Bureau and active in all movements to ad- 
vance the office equipment industry in France. Mr. Na- 


irre superintended the Retrospective Exposition, which 
tr ted mucl ittention 


nator of this retrospective exhibit, discovered a unique 
model of the first typewriter, invented and manufactured by 
a Parisian craftsman, Charles Guillemot, in 1859, ten years 
efore the machine of Sholes, who is regarded in the United 
States as the father of the typewriting machine. This 


model and a page written on the machine are exhibited. 
Guillemot died in 1890, 

NOTE.—It is not claimed that others did not precede 
Sholes in inventing typewriting machines, but that the 


Sholes machine was the first of a line of machines to be- 


come commercially successtul 


DALTON SALES ORGANIZATION IN PO- 
LAND Towarzystwo Przemysowo-—-Handlowe 
Block-—Brun, Sp. Ake., Warsaw, Has Been Es- 
tablished About 130 Years. Branch offices are 
maintained in important centers. Seated, left 
to right: William Moss, foreign sales manaxer, 
The Dalton Adding Machine Company; Stephen 
Bru ind J. l. Majewski, members of the Board 
of Directors and managers of the main office. 
Standing, left to right: L. Wasowicz, sale:sman; 
Cz. Krysicki, salesman; St. Goniszewski, sales 
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Dutch East Indies in Type and Pictures. 


Netherlands, 
through the 


The 


received 


has just been 


Smalhout of 


Indies, 
Director 
Handelsvereeniging Smalhout, Weltevreden, 

The remarkable volume 
large pages bound in boards, with printed title Che 
title of the book is “The Netherlands 
Picture.” It is published by a 
L. F. van Gent, W. A 

The book is printed in 
ture titles in both 
dustrial material also in the 


East 


courtesy of 


Pictorial 


Java. 
book is a consisting of 176 
real 
Word and 


consisting oft 


Indies in 
commission 


Penard and Dr D. Rinkes. 


Dutch and English, with pic 


languages and much historical and in 


two languages. By the peru 


sal of the introduction, we learn that this book followed 
the “Memorialbook” from the Dutch East Indies printed 
in Dutch and Malay. Both editions of this book were 
sold out and so many applications came in that another 


edition was contemplated. For various reasons, however, 


the committee found it impractical to make a complete 


print, but a separate edition of the illustrations was is 
sued, including suitable text. 
Che work opens with a table of contents, followed by 


the introduction. Then comes the historical introduction, 


with portraits of the early Dutch explorers and officers, 


whose valor and energy won the Dutch East Indies for 
the Netherlands. This section is copiously illustrated with 
charts of Dutch East Indian cities and with pictures of 


the old ships of the fourteenth and fifteenth centuries, 
graphically portraying the bravery and the enormous labor 
of the early settlers in this region, which was none too 
hospitable to the white race. Some highly interesting 


maps and drawings of the fifteenth century are shown, 


together with illustrations of old buildings, some of which 
are in ruin and of the more modern parks, buildings, res 
Many of the old still 


occupied by prosperous people 


idences, etc Patrician mansions are 
in excellent repair and are 
Some of the churches built in the latter part of the seven 
teenth and the early part of the eighteen centuries are 
wonderful works of art and, of course, are kept in perfect 
condition 


Some of the buildings also are ancient Che 
hall of 1026. It is still 


in use, but improvements and extensions have been carried 


publi 


town Batavia was commenced in 


out trom time to time 


Chapter 2 presents a description of the country and the 


peopl There is much concerning the interesting native 


races, mountains, streams, volcanos, geysers, etc Some 


wonderful the beau 


tiful falls 


landscapes are shown, not omitting 


which occur in the course of some of the Java 


nese rivers. Prosperous farms nestle among the mountains 


and foothills, while the rugged coast line 1s overwhelming 


in the sweep and power of its contour Che volcanos of 


Java are pictured with particularity and interest One 


from the pic 
bo« k 
wish to spend a long 


could almost start a course in vulcanology 


tures and text presented in this remarkable Views 


lakes 


vacation in Java, studving the many 


of the and rivers make one 


wonders of that re 
markable island 


The beautiful residences of the native rulers are shown 


These are characteristically oriental in the richness of their 


appointments and intricate carving and ornamentation 


The life of the people is illustrated and described even 
to the costumes and curious habits of the savages 
Several 


The 


a picture of a sacrificial festi 


Chapter 3 is devoted to religion and education 


curious native religious customs are described. 
photographer was able to get 
val showing that part of the population still keeps to the 
old traditions 

Chapter 4 describes the progress of art and science in 


Java. This chapter contains some interesting information 


and curious pictures, one of which shows {hist 
temple built in 1330 A. D [It is said t ‘ 
ample of a circular building on a square 
ous ancient Hindoo images, inscribed stones ns, 
etc., are to be found throughout the Island 

The costumes of the Javanese and M 
dancers are particularly attractive, cove 


work and glittering with stones 


Chapter 5 describes agriculture, mini 

nd fishing. This chapter is aiso beautit 

Chapter 6 refers to the major products of 1 ind 
describes the efforts to increase the culture of the principal 
crops, such as sugar, coffee, tea, toba 
cocoanut oil, quinine, rubber, et: 


Chapter 7 gives an interesting account of t ree 
and industries of the Dutch East Indies, istrate 
pictures of office buildings, banks, etc., et t nterest 
ing to note that they have “strtick oil’ in Java, r we note 
a familiar picture of a spouting petroleum ws ll blast 
one of the newly discovered resources ot the t inde 
YOme cde ve lopme nt 

Means of communication are treated o1 pt S 
where the roads and railways are pictured a ribed 
not omitting an interesting presentation of t com 
munication, showing the native craft which are m n use 


Che country, we note, is equipped with every poss 


venience that modern progress and ingenuity have devised 
for the advancement of production and 

Java, evidently, the ancient and the mod nte! 
mingled, and one can find matters of interest ind 
Here we find the 1eroplane and the wireless t ilmost 
i. stone’s throw of the drums of the natives, a1 eautitful 
towns and modern public iildings, reside ; 


few miles from the jungk 


The British South African Annual 
This 1925 be irs a 


colors. 


eatititul ¢ n 


precede d br 


work for 


showing a stately ship, 


ing a green headland 


Office Appliances is indebted to A. Tunley & Ly 
for this most interesting pictorial, whic] t 168 
pages 

The frontispiece is a typical South Af: : 
colors, taken from an oil painting by Tinas and 
shows the stables at Vredenburg. It is a 1 il scet 
of trees, sunlight and contented cattle, ntains 
in the background. 

The book opens with a group showing t et of 

the new Union Government, headed by Ge: 
Che frontispiece is a picture of His Excellen t Gov 
ernor-General of the Union of South Africa r Gen 
eral, the Earl of Athlone, and his wife, He: Hig] 
ness, Princess Alice, Countess of Athlone. 


The ope ning article is entitled, “Tim 


Changes.” This is an editorial in which the _ S 
discussed. Matters of interest affecting South Af: ts 
industries, political situation, etc., are here tak 

Messages are presented from the governor the 
prime minister and General Smuts 

\ Visitor's Impression of South Africa the 
articles. Others include tl following titles uty 
of the Mweni Valley; A Miracle of the | 
Africa’s Phenomenal Rise \griculture; 1 5 


game hunter; S« 


Record Year in Sig 


a well known 


Rhodesia 


by LaRue, 
the Natives of 


Mining; The Story of Dick King’s Ride: N 

Growth: The Union in the Searchlight 

storv entitled, “An Admirable Crichtor é 
(Continued on page 122 
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Says Mexican Methods Not Archaic. 


Remington Mexico Dealer Objects to Implication and 
Published Picture That Public Scribes Use the 
Pen Instead of the Typewriter. 











CBLIC SCRIBE USES TYPEWRITER IN MEXICO CITY 
tesv Rer ton Typewriter ¢ mpany 


veethear proxy. The statement is made that a thou 

years betore shorthand became a reality public letter 
iters made a business of writing letters in long hand for 
ers and that this is still a recognized profession in 
Mexico 


William Reinheimer, manager of the Remington Type 
iter Compal s office at Mexico Cit Says that this does 
rave injustice to the progressiveness of Mexican scribes 
of Mexi in general H« savs that there may be 
e mountain regions where the old hand letter writer is 
gue ut every city of any size, even as small as 
\caponeta Nayarit has its public letter writer with moder1 
vriting machines He offers as proof the accompany 
ng illustrat his picture was taken in the Portal de 
Sant Domins vhich from time immemorial has been 
ite 1 ezvous for the 1 lic letter writers usually 
Kvangelistas and for those seeking their services. 
1 4s iter e Wes S t the 
egido ce 1 ime the 
the ( \I depe n r 
( orrevit { eretar lear 
S ind ] id ‘ r ri the 
‘ ~ er se ‘ she 
lzo, who im st er 
é Mexice 
) e of this il is d 
s rch Cz ( ) 1 S¢ 
y Domini I 
I e or the Plaza t M . 
‘ onger used é Sa 
] s ippe I i 
) < r eT! sS ti 11NL& 
( Spanish don ‘ ti 
\ sed asa Mex i l 
( s world renown 
é ‘ Plaza S ivsS tak W ¢ 
P — — Dp} 





there are no less than one hundred twenty typewriters used 
yy the so-called Evangelistas. There are also here, three 
public letter writing parlors. Indeed, public letter writers 


11 


are scattered all over the city, and a recent canvass gives 


one hundred fifty typewriters of all makes in use in Mexico 
City alone y these people. 

The old long hand letter in Mexico is as ancient as the 
x cart the United States, except possibly in some out 


rf the iy small mountain village, which is not representa- 


Dad in Dirigible Sends Love to Baby. 


Mother, Former Typewriting Champion, Returns Hus- 
band’s “Wave” as Giant Airship Hovers Over Passaic. 


\ nuary 9, the naval dirigible, Los Angeles, 
ormet the German Zeppelin ZR3, flew over Brooklyn 
nd N York it e of its series of test flights from the 
al it kehurst, N. J., she changed her course on her 
vay home so as to pass over Passaic, N. J., in order that 
Lieut. Raymond F. Tyler, a watch officer aboard, could 
send greeting to his two weeks’ old daughter. 


Mrs. Tyler was formerly Miss Margaret B. Owen, in- 
ternational champion typist. The Tylers live at 145 Ascen- 
sion street, and using a map of Passaic, the commander of 
the | \ngeles steered his vessel until she was directly 

lyler’s house. Mrs. Tyler and the baby were 





MARGARET OWEN TYLER. 


Picture taken when Miss Owen won her fame 
t vorid champion typist 


the roof as Lieut. Tyler waved his 
porthole of the Los Angeles. 


Later neighb picked up this note in the street near 

Tyler home 11:00 A. M. Enroute from Lakehurst 
New Yorl The whole gang send their love to you 
Officials the f » field state that the ship functioned 


fect during the test flights which have been made 
é oring masts. 
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NEW MACHINES| 
and DEVICES | 



































A New Sectional Back Loose Leaf Binder. Changes in “Uhl” Steel Line. 
Che Garfield Harton Company, 136 Water street, New Che Toledo Metal Furniture Company, Tol 
York, N Y., have perfected a new sectional back loose nnounced improvements in its lines In ft 
leaf binder capable of considerable expansion. When one new improved file stool, symboled as N 5 
section has been filled, an extra section is snapped into permits ot a substantial reduction in pri ( 
place whereby the capacity is doubled. When open for use agers are recognizing the advantages of giving 
comfortable working accessories Che file st tes 


efficiency by eliminating the back-breaking 


into the lower drawers of a cabinet No. 50-5¢ 

steel throughout. It is rigidly constructed, withst ing 
the hurry and bustle of the janitor Che ste 

and saf: Che wide-spread legs prevent the : ty 
tipping. Easy-running casters made of fiber 

on bronze bearings The pertorated steel s« 


inches in diameter, fourteen inches above the 


stock finishes are “Uhl” green or maroon et 








stool is packed and shipped in an individual 
NEW GH C BINDER weight, eleven pounds 
the sheets lie flat lhe new binder has a closed metal 7 
back at all times. When it is necessary to add new sheets | 


or to replace sheets, it can be opened instantly at any point 
It is so made that at no point does metal touch the desk 
There are only two working parts, a latch at either end. 
It is stated that this binder will hold one sheet as readily 
as several hundred [hese binders are made with eithe 
flat or rounded back, the latter style being for minute books 
and other record books where the appearance of a bound 


volume is desired 


“S-W” Brings Comfort to Counter Heights. 
The Shaw-Walker Company, Muskegon, Mich., has ce 


} 


vised “Knee Space” units for use with counter height cab 

















inets, affording greater comfort for office workers engaged 


at such cabinets. Counter height cabinets are used exten UHL" STEEL SWIVEL Foor CHL W-5¢ 
sively in offices, forming convenient working space, acting r hl — —_ 
as partitions between the visitors and office force, and ; on , eee ngs oe we 
i lesigned to protect linoleum or plastic f 
well as finished floors of any kind It glides 
or covering, instead ot rolling, as does a 
cqiameter ] inches, 2 es il ple cal s 
the weight supported, and is dome-shape: \ 
socket joint permits the foot to swivel, givit 
tact with the floor. even though the chair or st 
Thus the new foot prevents gouging or 1 
Dhese swivel treet are now Tes. ilar equipmel 
721%, 626 and 9500 lines of Uhl” steel chairs 





New Line of Black Chalk Pencils. 


SHAW-WALKER “KNEE SPACE” COUNTER HEIGHT Eberhard Faber is about to place « 
CABINETS Patna aa 


ne Tt enc Is to supply eme t 
affording the necessary filing and storage facilities Ven cialized class of consumers, nsisting « t 
tilation is bettered, as high partitions are obviated: super of sketching, drawing, free-hand rendering 
vision is simplified, and lighting is improved. By the use ing This article will be tf imterest t 
of the new “Knee Space” units it is possible for clerks to houses 
work standing Or seat d with ample space tor teet and EF] erl ird | abe rs blac k ha k pel ils 
knees Such “Knee space sections are placed \ here ré convenient § cde grees l ver sott 2, st 
quired. In case desk space is at a premium, a top is in lead is highly compressed, has great tensile 
serted in a battery of counter heights, giving the clerk a is “fired” at a high temperature 
comfortable working spac Any desired filit 2 can be ac These pencils are tougher tnal 
commodated, or a drawer for the cashier, forms the top sharpened without fear of breaking. 1 
above the knee space When the counter height files are contain no waxy material and consequent! 
covered with linoleum, as is the growing practice, the office in making the ground sketch for wash dr 


' 


workers have a superior writing bed. water color wash will “take vithout “receding 











oe 


charcoal with the 
‘build up” 


sire d 


vt 
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These pencils, it is stated, combine the 


additional advantage that the artis 
with black chalk pencils and so obtain an 
uniformly sm 


depth of tone. The leads are 


oll 


¢ 





PPORT 


( rr’ BOOK Si 


New Book Support. 





adv antages of 


t can 


y de- 


ooth, 


mogeneous in texture, easy to sharpen and easily erasable 


I. S. Ryan & Co., 222 East Forty-second street, New 
rk, N. Y., are marketing the new “Ryco” book support 
s made of extra hard spring steel with a heavy black 
umel finish. The size is 434 by 5 inches 
“Addresses of My Friends”—a New File. 
\ newly patented idea in expanding files has rece 
en introduced by the Cooke & Cobb Company ot Bri 
This file, although in the expanding file class, ha 
ny novel features never betore applied to an article 
s tyne ind besides is intended tor a diff rket 
has heretofore been developed tor products tl 
: de range of utilit gen . fo 
e filing I separate cards with the name, resses and 
lephone umbers written thereon, or for the ling o 
il and business cards, each under an indexed letter 
1 each index letter on the cut-out linen reinforced index 
completely visible when the file is expanded, but when 
‘ sed has the general appearance oO! a handsomely bound 
NEW BOOKLIKE EXPANDING FILI 
ok with gilt titles This file is bound full moire 
ok cloths several delicate tones of colors, and lined 
the inside with imitation leather It also has a sna 
tton stray This strap is of the same 1 as the 
ding 
This “Addresses of My Friends le is opu 
ity.” and should find a ready sale; in fact, for the short 
riod it has been on the market it is alread vell dis 
uted trom coast to coast 
Warwick All- Metal Time Stamp. 

» Warwick Time Stamp ( ny, al Passage 
a. N. 1, England, 1s teaturi £ ite all metal time stamp 
appear e this resembles a conventiona esk pe 

The die is ; 


inking ribbon in the swinging head. This provides a sta- 
clock mechanism, yet permits dating 
papers and letters on the face without first inverting them. 
The ribbon movement is automatic. 


tionary location for the 


Powers Typewriter-Keypunch. 
Accounting Machine Corporation, 115 
York City, has produced an interesting 
of electrical application to their key- 
[he manufacturer says this development 
ranscription to the unit item 
card, and as a consequence saves one-half the cost. The 
taken their standard automatic keypunch 
has been used for a number of years, and 
electrical attachment connected it to the 
numerical keys of a standard typewriter or bookkeeping 
This makes it possible for the operator to type 
same time punch all desired 
An automatic carriage 


Che Powers 
Broadway, New 
device in the way 
punch machine 


eliminates one operation, the 


company has 
machine which 


Vv means OT an 


machine 
the original record and at the 


ation on the tabulating card. 














TYPE- 


BILLING 
TYPEWRITER OR ADDING 


POWERS COMBIRS ATION MACHINE, 


WRITER AND KEY ‘NCH 


MACHINE MAY BE lt ISE bb, ACCORDING TO THE NATURE 
OF THE WORK 

et d an automatic card feed trip has been added to 
t] so that complete control of the machine is pos- 
sible by one operator. One person can now do such work 


is write vouchers, voucher control sheets and punch the 
ng card at one operation. In material control, 

e card is punched at the time the material manifest is 

vrittet The saving in both time and labor is obvious to 
yone familiar with the work of these machines 


New Manifold System. 
\uto-Binder Company, 103 West Broadway, New 
is producing the ABCO Binder, a new manifold 
ste! One of the important advantages claimed by the 
anufacturer is that the device requires no binding, stub- 
ing or perforating of the records. The sheets are held in 


ilignment | the originals may be removed by a slight 
ri essure on the bill. A spring mechanism per- 

its unlocking the binder easily. Three stock sizes are 
de For on ill, 10% x 6%: for two bills, 10 x ‘2: 
three bills 1 x 1734. Special sizes are available. 
Yuplicate b ire punched and held by posts and may be 
sferred for permanent filing to a loose leaf binder of 

, s also offering the ABCO check system 

vorks n a principle similar to the above. By 


maki in exact copy of the check, it eliminates the extra 


vor] f rewriting each check on the stub. Cancelled 
che simp! ompared with the duplicate to detect 











Ge 
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The ABCO work organizer, another device with operat- 
ing mechanism like the two just described, is alphabetically 
indexed so all papers may be put under the classification 
desired. Papers are securely held, but may be removed 
at will 

The ABCO memorandum pad and calendar likewise 








+4 


stetteer eee 
Settteeeeed 


9444444444 





THE ABCO BINDER 


uses the spring tension idea It is the size of a regular 
desk calendar with a slanting surface upon which the 


papers are held. Provision is also made for the holding 


of a pencil. When one memorandum is finished the sheet 
by a slight pressure. 


may be taken out easily 
New Line of Steel Cabinets. 

The new and increased Universal Interlocking Unit line 
of steel cabinets is announced by the Pressteel Engineer 
ing Corporation, 392 Fifth avenue, New York, N. Y. This 
new line, while employing the same exclusive patented unit 
interlocking feature, is full finished and flush in appear- 
ance, is easier to assemble, has greater structural strength 
and sells at considerably lower prices. 





NEW UNIVERSAL INTERLOCKING UNIT. 

A number of new items have been added, including 
Letter, Cap, Check, 5x8 Ledger Card, 9x6 Card, Tabulat- 
ing Card Units, etc., with cthers to follow 

New literature and an attractively low price list are now 
being distributed 


New Model of the Demountable. 


The Demountable Typewriter Company of Fond du Lac, 


Wisc., has just announced their new Model No. 2 De 


mountable, in which they have incorporated a number of 
practical improvements. They state that many of these 
have never before been put into a typewriter. The base 
and deck of the machine have been redesigned and con- 
structed, giving the model attractive lines, and imparting 


not only an artistic appearan: 


construction 


The new model can now be demounted without 1 ving 
or even touching the ribbon, simply by pulling out a smal 
latch and lifting the frame off the lower or action unit Re 


mounting is equally quick and simple 


This new model No. 2 has an excellent automat) 


reverse feed operated by the movement of the type bar ans 
the universal bar It also retains the manual revers« 

bon shift so that the ribbon may be reversed at any time 
The ribbon spools have been removed from the top of the 
machine and placed underneath, giving the typist a free 
clean sweep when returning the carriage his tends als 


to prevent ribbon from drying out and becoming soiled 
Interference or piling of type is said to be impossible, as 
the type basket has been opened up or widened 
Upper bell crank assemblies are ball-bearing; in fact, al 


frictional parts on this model are of ball bearing nstruc 





SHOWING FEATURES OF THE NEW MODEL NO 
DEMOUNTABLE TYPEWRITER 


tion [The bell crank assemblies are so constructed that 


they may be adjusted after years of us¢ 


All gears have been eliminated from the inside of this 
typewriter Key levers have been redesigned and changed 
viving a quicker and easier action. The machine full 
equipped with a key lever tension device so that this 
may be adjusted to suit the desire of the individual er 
ator. This change is easily accomplished by merely shift 
ing the key lever spring bracket to any desired posit! 
Chere is a new improved line finder which is said to be 


exceptional utility, particularly for writing on cards, tag 


and other difficult typing. The escapement wheel is s 
structed that the return of the irriage is almost ni 
It has a sj il built-in housing These and other in 
ments in the model No. 2 together with its interchang 
ability and carriage demountability, various styles of plate 
and keyboards of all standard languages and busi 
make the Demountabl i ( hicl stimulates 1 
interest wherever it is show1 

The Demountable is represented throughout the 
and new deal rs are fra] id \ 1dded t é 
list of distributors 

(Cont 1.) 








ee 


Ink House in Centennial Celebration. 


The celebration of a century in business is an event of 
vhich not many concerns in the United States can boast 
Che stationery industry in this country, however, has sev 


that the 
York City 


ral and in this connection it is interesting to note 
Thaddeus Ink Company of New 


this 


Davids cele 
other 


oncerns in this field who have passed the century mark 


rates its hundredth anniversary year. Among 


ve recall offhand several which are widely known. These 
nclude the William F. Murphy’s Sons Company of Phila 
lelphia; the Cutler Desk Company of Buffalo, N. Y., estab- 


lished in 1824, and the F. 


H. Lawson Company of Cincin- 
1816 | 


1ati, founded 1 Probably there are others 





J. W. 


R. MERCKLE 


In 1825 Thaddeus Davids founded at New Rochelle, N. 
Y., a plant for the manufacture of writing inks. Here it 
remained for a time, but was afterwards removed to 112 
John street, New York City, thence to 26 Cliff street and 
from there to 127-129 William street, to a building known as 
the Washington stores which that time 
York. The 
About 


present tac- 


was considered at 
New 
-ompany remained at this location about fifty years 


to be one of the finest business blocks in 


seventeen years ago, however, they built their 
Van 


and reinforced 


tory at 95-97 Dam street. This factory is six stories 


high, of steel concrete and has about five 


thousand square feet of floor space. 
The business has been in active and continu 


lus existence 


since 1825 and Thaddeus Davids, the founder, was at its 
head for practically fifty years. At his death his son, 
George W. Davids, with another son, David F. Davids, took 
harge of the business. This was about 1875. George W 


Davids died in 1882 and David F. Davids took charge of the 
business, bringing in another brother, Edwin W. 
David F. Davids died about 1906 
W. Davids passed away shortly 
I. W. R. Merckle took the exe: 
ifter having held practically every 
The 
incorporated and recapitalized in 
arrangement, J. W. R. 


Davids, 
and Edwin 
1907 


as an associate 
afterward, so that in 
utive head of the company 


other executive office 


in the organization. company was reorganized, re 


1915 
Merckle was elected president of 


and under the new 


the new company, which is the one in existence today and 


s still headed by Mr. Merckle after thirty-six years of 
service with the original company and its incorporated su 
essor. 

The Davids line includes writing inks, adhesives and 
sealing wax. It is said that Thaddeus Davids was the first 
manufacturer of sealing wax this country and that he 


brought a man from England to supervise the manufacture 


business 


of this product in connection with the ink 


The company still does an extensive export business It 
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is interesting to recall that in the older days it was the com- 
pany’s custom when sailing vessels were in use completely 
a ship with the products of the company and sail 
abroad, disposing of the goods in foreign lands and buying 
and bringing back goods of foreign manufacture for sale 





Benjamin Pomeroy, who was interested in the company 
in direct charge of these missions 


and he died on one of the trips while in Bombay, 


in the old days, was 
abroad 
India 

The ink 


has always 


made by the Thaddeus Davids Ink Company 
of the highest grade and this held good 
even during the war period when the difficulty of holding 
up the quality of products like inks, etc., was extremely 
The company bears an old and honored name and 
Office Appliances is happy to announce the advent of the 
hundredth anniversary of this organization. 


peen 


great. 





Remington Visitors from Abroad. 

R. M. Andrews, senior partner of the firm of Andrews 
& George, exclusive Remington representatives in Japan, 
at Remington headquarters last month, Mr. An- 
drews left E. J. McNamara in charge of the Remington 
business during his absence from Japan. Mr. Andrews 
is one of the best known foreigners resident in Japan, 
having spent the whole of his life there, other than the 
training which he acquired in 
The firm's large headquarters in Tokyo were 
destroyed in the earthquake and they were one of the 
themselves in one of the commercial 


visited 


period of his college 


America 
first to re-establish 
buildings 

* - * 

A. F. Chartres, head of the Remington organization in 
\ustralia (except Perth) sailed from San Francisco home- 
Dec. 3lst on the S. S. Tahiti. This was 
Mr. Chartres’ second visit to the Remington headquarters 
He left Australia April 24th to come to this 


ward bound on 
in two years. 
country 
> - fs 

H. C. Armstrong, who is engaged in Australian industry 
a director of Remington and Roneo of 
s visiting at the Remington headquarters 
York City 


and who 18 also 
New Ze aland, 
New 


. ee 
John 
[ypewriter 
Herbert P 
video, | 


the United States and Europe. 


A. Zellers, foreign sales manager of the Remington 
has had word from Mr. and Mrs. 
Coates that they are safely back in Monte- 
after a year’s travel, mostly by motor, in 
Mr. Coates is head of the 


Lompany, 


Remington agency in Uruguay. 
Apela Club Activities. 
president of the Wichita Apela Club of 
, says that the cause of the Apela clubs made 
1924. There are now Apela 
Oklahoma City, Tulsa, Little Rock and 
Memphis, and there are clubs in process of organization 
in Dallas, St. Louis, Kansas City and Denver. 

The idea of fundamentally service and co- 
is bound to be of national 
next few years. 


Wi hit i, 


wonderful progress during 


organizations in 


Apela is 
operation The organization 


within the 


The Wichita Apela Club has recently organized an indoor 
which W. W. Coleman is manager, and 
affiliated with the Civic League of 
Indoor Baseball. This league is composed of about twelve 
different clubs in the city. The Apela Club stands at the 
and lost none. Mr. Pratt 
that the energy and activity displayed by Apela men 
games is indicative of the type and character of 
the salesmen affiliate themselves with Apela organiza- 


ut the 


baseball team of 


the lub has been 


top, having won two games 
Savs 
. ' 

in these 
who 


tions through 


country. 








a 
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eport able Activ: 
in Every Section of the Field. 





January Fires Harass Chicago Stationers. Infringement Notice. 
An early morning fire January 13 swept through the The Defiance Sales Corporation of 72-78 Sp 
building at 333-35 Plymouth court, Chicago, IIL, and dam New York, states that certain dealers are offering for sale 
aged the print shop of E. A. Garvey & Company. The and selling as Perfection and Gem calendar pads and 
stationery stock, located on the same floor, was practically randum files, goods originating with other manufacturers 
free from damage, with the exception of some paper goods This they believe to be infringement upon their trade 
Within forty-eight hours the company was rendering its marks Perfection and Gem registered in the U. S t 
usual service to customers in the stationery department. Office. The company states that it is taking steps 
Friends of the business were unusually active in placing tect its rights. They request dealers to be careful to see 
orders, so that trade took a decided spurt following the that goods bearing these trademarks ars ) é 
fire. The print shop, which bore the brunt of the fire, manufacture 
was crippled for a longer period. Fortunately none of the : 
printing machinery was damaged, and it was restored to Joe Gottlieb Back to Ribbons and Carbons. 
operating condition without the necessity of buying even |. A. Gottlieb, long identified with the typewritet oo 
one new bolt. business in San Francisco, announces that he has returns 
\ stubborn fire in the Imperial building, 304-12 South — . , 1] 
to his first business love, viz., inked ribbons tor a i es 
Clark street January 16, involved stationers in the block ; PRR A SA RS ie EY a 
and carpon papers tor all pur] ee ie | 


bounded by Clark, Van Buren and La Salle streets and 
Jackson boulevard The Chicago Stationery Slrop, 304 
South Clark street, had a loss of about $4,000 due to water 


the Modern Office and Typewriter Supply Company, | 


Telegraph building, San Francisco, carrying a complete line 
ah . ot the best grades made bv various leading mianutactur S 
damaging stocks in the basement. The loss was covered by 


insurance. The store was filled with smoke. but aside from 


that the active stocks were not involved. De Lang, Coles EXCUSE US, PLEASE! 


& Company, 309 South La Salle street, suffered from the 





flood of water which drained that way from the fire, but 


We Got the Jobs Mixed. 
On page 187 of the January issue under “Adding Ma 
chines” it was stated that Miss Alta McMahon had bee: 


no stocks were stored in the basement, so the damage was 
trivial. The Faithorn Company, 105 West Jackson boule- 
vard, was within the sphere of influence, but, as W. J. Barr. 


“6 +t 1<} ye cre r + the “h y } neck 

the manager said. there wasn't enough damage to put a appointed divisional secretary at the Chicago bran 

claim in on the insurance company.” Marchant Calculating Machine Company This 1s a 
Miss McMahon ts divisional demonstrator The di | 


New Officers for Jasper Office Furniture Company. ‘*°«'!#ry 's Miss Nora E. Mangold. 


The Jasper Office Furniture Company of Jasper, Ind., 


recently elected a new staff of officers as follows: Vic F. Disillusionizing Readers of The Exporter. 
Sturm, president; E. A. Sturm, vice president; William F Through an unfortunate error in preparing descriptions 
Sturm, secretary; J. M. Schnaus, treasurer. of new machines for the Fall. 1924. issue of The 
This ejection of officers was made necessary by reason Appliance Exporter, readers of that number wer: 
of the death of Joseph M. Sturm, which was announced in that the Victor Adding Machine ( ompany was m: ne 
the January issue of Office Appliances. a ten-place Victor adding machine at the price of 1 
mer model. Shortly the cables were busy wit : 
Annual Meeting of Sheaffer Stockholders. and the Victor Adding Machine Company was compelled 
The annual meeting of the stockholders of the W. A. to reply that no such model was on the market 
Sheaffer Pen Company was held at the factory, Fort Madi chine described has a capacity of eight places 
son, Iowa, January 12. The treasurer’s report was pre- This notice and apology is intended for such subs rs 
sented, and plans for the coming season announced. The to Office Appliances who also read The Office A 
meeting was presided over by H. E. Waldron, vice presi- Exporter. We regret to have aroused them needless 
dent and general sales manager. W. A. Sheaffer, presi- the prospect of a machine greater capacit 


dent of the compan was also in attendance circumstances warranted 
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Possible Misunderstanding Rectified. 

183 of the January issue of Office Appliances 
neared a statement to the effect that the Central Office 
irniture Company, 427 South Wabash avenue, Chicago, 


ncreased its capital stock fro $5,000 to $15,000 he 


s eme is entirely correct; but lest there be some con 

sik s to identities it may be well to state that th 

Central Office Furniture Company organized a fe years 
does a retail othce furniture business d has 


ever with the Central Manutacturing Con 


; 


nection wha 


of Chicago, which was incorporated it 1884 and 

, : . , 

anutactures desks, tables and typewriter cabimets vnhic! 
sold exclusivelv to dealers 


House of E. Faber Celebrates Seventy-Fifth 


Anniversary 
S ( ening, January 3, was a gala night for the 
I rs. Faber, their executives oremen, department he | 
salesmet! It was the celebration of the seventy ith 
ersary of the firm of Eberhard Faber and was in thi 
limentary dinner to Eberhard Faber, otha 
Faber and Eberhard Lothar iber, the present heads 


ness founded in New Y rk in 1849 bw the late 


art 
\ tire Spe il guest rt he is Ad emper 
s be 1 foreman in the cto { { : 
re ourse of the evening a bronze plaque, et 
‘ suitable sentiment ; the names tnose 
pre ented to the mf 
tsiae t the splendid record s¢ the 
st noticeable thing was the long records of service with 
ot those present, manv having 
nl or 40. 35. 30. 25 and 20 irs 
e following paragraph which vas printed on the 
enu, best states the reason for the event and 
ne W ‘ the < 
r rat oO lé eve i t 
abet s of the | 1tiol 
t tiest ¢ i s the M 5 ain 
~ t 11lle¢ t ( > ledge 
Oval s 1 t the ad t e s le 
4 (! rwa é Ca ic t 
E. Y. Horder Il. 
J ead liord "< | ( g ] is 


Gosiger Removes to St. Louis. 


\. Gosige fora s sales ger ¢ 
41 
r if vVianutact \’ { 
+; y 
cs ( il ‘ _ t 
t te Ssot Loose 
M ( i St s. M ; S 
‘ ( 
" 
é é ‘ 
( , 
i 
¢ 
ley r the S rag ( 
STi t t 
Tl re, 
( ‘ 
10S KES 2 





“Invincible” Shooting Squad. 
The Invincible Metal Furniture Company of Manitowoc, 
Wisconsin, believes in outdoor sports for its salesmen and 


employes generally The company not only has a good 


baseball team, but a capital shooting squad also. The gun 
b has sixty or more members, with the office force as 
us, and every week the club conducts a shoot. 


. 
Everyone is anxious to make the best possible score in 
breaking the little clay discs, and the general proficiency 


developed is su that the club takes part in meets which 
are held from time to time in various parts of Wisconsin. 

\ meeting of the Invincible Company’s sales force was 
ield at the factory in January, where bettering last year’s 
business was the topic under consideration. During this 





SOME OF THE MEMBERS OF THE INVINCIBLE 
METAL FURNITURE COMPANY'S GUN CLUB IN AC- 
TION AND AT RES’ The line-up includes the gentle- 
mer vhose name are given above in the order there 


nvention severa the crack shots braved the cold and 
nlimbered their shotzuns on the club grounds, which are 


not far from the company’s plant. 
pshots show John Schuette, Pat McCauley, 


Geors \lter, Matt Corbett, Edgar Anderson and Ed. 
BI emeyer lined up in awkward squad formation while 
liting 1 necessary preliminaries. One picture shows 
e of them making ready for the springing of the trap 

i ull ect clay “pigeon” into the air. 
The gt lu dea has worked out well. Shooting 


trains the mind to instant action. 
must have steady nerves, which 

( ¢ | health. The Invincible Metal Fur- 

niture | ny e glad to give other concerns the 


enefit of tl <perience in the organization of the club. 


“Miller Line’ Sees Good Prospects. 

lr. G. Roeh president of The Miller-Bryant-Pierce 

Comy Aurora made a tour of the company’s East- 
He found a decided spirit of 

ng all branch organizations. They 

the business outlook for 1925, and 


fying stimulus to business. 


During t past month a number of representatives 
thi t rief stay in the factory atmosphere 

eit care efficiently for the many and 

sers of inked ribbons and carbon 








Fe 
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Loose Leaf Plant at Green Bay, Wis. 

The American Tablet Company, Green Bay, Wis., has 
completed installation of equipment for the manufacture 
of loose leaf sheets in all standard rulings and sizes. These 
are made for memorandum books, price books and ledgers 
A complete stock is carried at all times for immediate ship- 
ment. Special ruled and printed forms will be given 
expeditious action. 

The new department is under the direction of R. G 
Marsland, a man of wide acquaintance in loose leaf circles 
He had been the superintendent of the bindery, Irving 
Pitt Manufacturing Company eleven years; also three years 
with the Wilson-Jones Loose Leaf Company. A com 
plete installation of modern machinery adapted especially 
to loose leaf work has been put into operation. 

An exclusive selling arrangement has been made with 
Barney Alderson, of the Alderson Distributing Company, 
537 South Dearborn street, Chicago, Ill. Arrangements 
have been made for carrying a stock at Chicago for the 
conyenience of local dealers, and for the benefit of out-of- 
town dealers who wish enclosures with shipments from 
Chicago. 

Stenton Supply Co. Bought by Graff-Underwood. 

The Graff-Underwood Company, Boston, Mass., has pur 
chased the business and good will of the Stenton Supply 
Company, formerly located at Philadelphia. Carroll Burk- 
hart, who had been treasurer and manager of the Stenton 
Supply Company, has been added to the sales staff of the 
Graff-Underwood Company. He will give his personal at 
tention to former customers. 

The Stenton Supply Company has been manufacturing 
maptacks, pushpins, screw knobs and other glass novelties 
for home use. The plant, including machinery, stock, fix- 
tures, etc., has been moved to Boston and consolidated with 
the ‘factory of the Graff-Underwood Company, 18 Beacon 
street, Somerville, Boston. 





More “Y and E” Salesmen Get Plus Club Awards. 

Ten salesmen of the Yawman and Erbe Manufacturing 
Company organization have received awards in the 100 Per 
Cent Plus club. Membership is achieved when any sales 
man or traveler sells 100 per cent or more of his authorized 
quota for four consecutive months. A plain fob is given 
for the first achievement. Additional rewards are bars, 
which ultimately are superseded by diamond fobs. Recent 
issues of jewelry were to: 

R. A. Richardson, Los Angeles, Calif., diamond fob. 

E. E. Heller, Philadelphia, Penna.; Chas. W. Greve, 
Rochester, N. Y.; first bar to diamond fob 

Geo. E. Waring, Boston, Mass., third bar to plain fob. 

Chas. A. Roesch, Detroit, Mich.; Geo. E. Waring (he 
qualified in three months), Boston, Mass.; second bar to 
plain fob. 

Karl A. Swanson, Pittsburgh, Penna.; W. H. Gilley, 
New York, N. Y.; first bar to plain fob. 

H. W. Zickert, Los Angeles, Calif.; Vernon Hatch, 
Philadelphia, Penna.; O. H. Milburn, New York; plain fob. 


Chicago and Milwaukee Bowlers Contesting. 

The bowling team of The Globe-Wernicke Company’s 
Chicago branch thought it was a fair contestant until it 
played the pin busters of the Northwestern Furniture Com- 
pany, Milwaukee, Wis. January 9 the Milwaukee crew beat 
the G-W outfit two out of three games. However, this was 
but the first of a series of three games which have been 
scheduled. Milwaukee will have to fight hard to held its 
honors. 

The first game was played on Bensinger’s alleys at 
West Randolph street, Chicago, January 9 Mr. Netz- 


29 


hammer and his Cream City 


—Nay, nay, Nanette, spirits 


huskies had the spirits of 1916 
of 1776—in them, and they 


took the first two games before the Globe-Wernicke aggre 


gation could get started. 


Following is the pinfall of the game rolled January 9 


A large crowd came from Milwaukee to support the North- 


western team, and one of the 


Mr. Netzhammer. 
Northwestern cere 


Putsch . 145 163 169 
Benidick 148 169 123 
Kopeke oes ee 97 
Radke . 47 34 116 
Kuehn net 136 169 180 

Totals 693 774 680 


Total pinfall, 2,146. 
The Globe-Wernicke bow 


most enthusiastic rooters was 


Globe- Wernicke. 


Obermeyer 2 183 
Graham ’ 127 1:4 
Tomlinson 1 142 115 
Nachtigal 11 150 135 
Buege : 169 161 

Totals 684 $0 768 


Total pinfall, 2,192 


lers intend to be on the long 


end of the score for the remainder of the series. What 
makes them feel so good is that previous to the North 


western game they played a team from the Johnson Chair 
: . “9 ¢ 4 . , 
Company of Chicago, December 18, beating them two 


games out of three. This was repeated January 16. The 


Globe-Wernicke team will 
ture Company team at Milw 


play the Northwestern Furni 
aukee February 20. The “Go 


getters” claim a spot in the sportlight, because they are g 


ing strong after Mr. Netzhammer’s scalp 


Competitive Demonstration by Chicago Rems. 


M. E. Roberts, manager 
[vpewriter Company, held 


at Chicago for the Remington 


a competitive demonstration 


January 13, in which teams from the city sales organization 


presented sales demonstrations. The factors taken into 


consideration were poise, enunciation, continuity and knowl- 


edge of the machine demonstrated. Forty minutes wer 


allowed each team for its 


demonstration, and a penalty 


exacted for time spent beyond that allowance 
Team No. 1—R. C. Bushnell, captain; Messrs. Larson 


Coe, Daniels, Morf and Sweeney. Average for 
was 89.3, and the penalty for 


th 


lis team 


the extra time over the forty 


minutes allowed for the demonstration was 15.5, which 


nade the net average 73.8 


Team No. 2—S. H. Ryan, 
Seltzerman, Goodman and Karbush. Team average, 
penalty for extra time, two points; net average, 


chairman; Messrs. Dunaway, 
85.8 
~~ 


> 
S42 


Team No. 3—J. J. Coughlin, captain; Messrs. Epstein, 


Hofer, Peterson and Mineau 


General average, 81.4 


\ cash prize of $25.00 was pested by Mr. Roberts. This 


was won by Mr. Ryan’s team, No. 2 


The judges of the contest were H. J. Pollock, district a 


counting machine manager; 


R. T. Rand, of the Milwaukee 


Remington office; M. E. Roberts, Chicago manager; and 


member of the staff of Offi 


the latter from embarrassment was the credit 


what newspaper man could 
he signed for in the courss 


life! 


ce \ppliances All that saved 

mart For 
ear out the twenty typewriters 
of a natural, or supernatural, 


J. A. Stewart Goon Business at any 


J. A. Stewart, who had been connected wit 


strand Adding Machine Company at Springfield [ll., has 


opened an office at 752 Delaware street, Gary, Ind., operat 


ing as the Stewart Adding 
pany He will conduct a 


typewriter sales and service 


Sundstrand Sales Agency at 
had been head salesman for 
associated with him at Gary 


Machine & Typewriter Com 


general adding machine and 
business, also operating the 
Gary. R. R. Snodgrass, who 
Mr. Stewart at Springfield, is 


Stationers’ Square Club Meets. 
The Stationers’ Square Club of New York City held its 


first meeting of the new year 


on Wednesday evening, Jan 


uary 28, at the Hofbrau, Broadway and Thirtieth street 


An amusing and instructive program was give! letails 


of which will appear next month 




















. Wash. Rees Passes. 
be \n old friend has gone away. We salute the memory of 
gallant, courageous spirit. Wash. Rees passed out of 
0 this life at the home of kis daughter in Xenia, O., on 
‘ Sunday, January 25, following a condition of declining 
é health which had persisted for a long time. Funeral ser- 
vices were held at Cincinnati the following Thursday. 

\I Rees had lived an interesting life He had been 
m7 printer, newspaperman, editor and publisher during his 
15 career, and knew all of the old-time newspaper men in 
7. Cincinnati as well as many men in public postions. He al- 
- ys kept in close touch with political developments and 
. took a keen interest in all leading events. For many years 
g he was secretary of the Furniture Exchange of Cincinnati 
it 
l f 
ir 
oO 
. 
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n 
n 
n 
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WASH. REES 


| was active in the promotion of the furniture industry 
For a long time, he had superintended the advertising of 
the J. Dornette & Bro. Company 

Mr. Rees was a fine man and a good writer. His pres 
ence and his work will be missed. He contributed to these 
olumns news and other matter from time to time, and his 
ontributions always evidenced the experience he had en 
yyed in the old-time journalistic profession 


His Last Message. 


A Few Days Before His Death, Wash. Rees Sent the 
Following Report to Office Appliances. 


Cincinnati, O., January 13, 1925 


The regular monthly meeting of the Cincinnati Furni 


Exchange was held at the Elk’s Templ President 
ward Scheid presided Roll call showed the following 
eset 
foward Scheid, Arthur Angert, George Goerl, Chas 
iss, Jr 4. Schirmer, Geo. Klinker, Albert Dalton, A 
Brettschneider, Jr., Leo T. Folz, Jas. Walsh, Harry Bode 
G. Vehr, J. H. Fathauer, Chas. Groene 
sent \. G. Steinma 
i} the last M Y Z e! the mu 
the special meeting of tl ( ele rd 
rs ver M id and ip] l | r T repo 
the: i the secre ( ting vhi 
ni i entec 





eS 


The Auditing Committee made their report, which was 
accepted, and, upon motion duly made and carried the 
committee was discharged with a vote of thanks. 

A communication from the Blackburn Varnish Company 
tendering their resignation was read, and, on motion made 
and carried, was accepted, and the secretary was instructed 
to notify them to that effect. 

An application from W. A. Noble Lumber Company 
was then read and, upon motion duly made and carried, 
was accepted and the secretary instructed to notify them 
of the acceptance. 

Howard Scheid then called upon Judge Alexander, who 
came for the purpose of swearing in the new officers, and, 
after the secretary called the roll, the new officers were 
installed, after which Judge Alexander gave a short talk 
on the possibilities which would help to build up the 
organization, after which a motion duly made and carried 
extending our appréciation for his services rendered. 

The newly appointed president, Arthur Angert, then 
took the chair and outlined his plan for the future, stating 
he had a number of new things which he wanted to recom- 
mend, but as the time was so short he would send out a 
notice for the next meeting announcing that there will be 
a special business meeting urging everyone, especially the 
manufacturers, to be present. 

J. Harry Fathauer was then called on and gave a brief 
talk about the coming convention. He also recommended 
that we get one of the representatives of the Terminal 
Warehouse Company to speak at the next meeting, which 
was unanimously agreed upon. 

John Wold then brought up the matter pertaining to 
our present meeting place, stating he thought it would be 
better if we could secure a place where we would be more 
private This matter was left for the Entertainment Com- 
mittee to arrange 

There being no further business the meeting adjourned. 
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Davis Now With Remington Foreign Department. 

W. O. Davis, who has been with the Remington organi- 
zation since 1907, was recently appointed a member of the 
foreign department. Mr. Davis has been actively engaged 
in the sales and sales education division of the domestic 
department. He was formerly branch manager at Buffalo, 
N. Y., and also Indianapolis, Indiana, and during his sales 
education work visited all of the Remington branch offices 
and many of their sub-offices in both the United States and 
Canada. Mr. Davis made a foreign trip in 1922, including 
England, France, Belgium, Holland and Switzerland in his 


itinerary 


Stationers & Publishers Board of Trade Annual 
Meeting. 

The annual meeting of the Stationers and Publishers 
Board of Trade was held in the rooms, 97-99 Nassau street, 
New York City, Tuesday, January 20. Trustees were 
elected to serve during the year 1925. 

All of the present officers were re-elected. They are as 
follows Edward E. Huber, president; Ellis W. Bacon, 
first vice-president Nelson H. Stewart, second vice- 
president; Gordon Cameron, secretary and treasurer. 
Board has shown a constant increase 
from year to year, that for 1924 being considerably more 
1er in the history of the association. 

ing new members were elected at the January 
meeting Art Metal Construction Co., Jamestown, N. Y.; 
Steel Equipment Company, Avenel, N. J.; Whiting & Cook, 
Artistic Stationery Specialties Co., 
Wooster street, New York City. 








Ce Hee 
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Bodine Takes Dictaphone Vice Presidency. fests for the pearl (seventy word), ruby (eight rd) 


A. V. Bodine was made vice-president in charge of pro and sapphire (ninety word) medal emblems must be givet 
duction at an election of the Dictaphone Corporation, in the presence of and certified by an authorize nd 
Bridgeport, Conn., recently held. wood representative. 

For the last year Mr. Bodine has been assistant to the Arrangements for a special test will be ma r the 
president, C. K. Woodbridge, looking after the manufac diamond (one hundred word) medal emblem w will 
turing plant of the Dictaphone, and has well earned his be timed for thirty minutes. Application must be made 


promotion He knows the business thoroughly and has direct to the school department at New York for this test 


the faculty of accomplishing worth-while results. rhe certificate of proficiency is awarded any stude: 
Mr. Bodine came to the Dictaphone Corporation follow attaining a new rate of thirty or more words. TI! 

ing an extensive course of preparation in machine produc cate is issued by the school and must be sig y tl 

tion which in turn came after his graduation from Lehigh typewriter teacher and countersigned by o1 tl t e! 

University ot the school. 


Che bronze metal emblem is awarded 
forty words a minute for fifteen minutes 

Che silver medal emblem, which is 
silver, Is awarded ror a net speed ot 1ty \ 
tor fifteen minutes 

The gold medal‘emblem is ten-kara urnis 
. awarded for a net speed of sixty Wor - 
teen minutes 


Che pearl medal emblem is ten-karat | ‘ 


earls close-set, and is awarded for a 
vords a minute for fifteen minutes 
iby medal emblem is fourteen-karat ¢ 
lternating rubies and pearls, close-set 
t speed of eightv words a minute ! ite 
he sapphire medal emblem ts eighte: 





gold with alternating sapphires and pea 





s awarded for a net speed of ninety wort 
 ™ BODINE 
htteen minutes. 
Mr. Bodine is active in Bridgeport civic affairs. He is he diamond medal emblem is twent 
a member of the Rotary Club of Bridgeport and is busily vith alternating diamonds and emeralds 
engaged in the work of the Manufacturers’ Association s awarded for a net speed of on 
He recently acted as lieutenant colonel in the industrial or thirty minutes. 
division of the community chest drive of Bridgeport and Che ERR roll for the nrrent vear will 
in addition to these duties found time to act as president to every school whose students succeed in wit 
of the men’s Bible class of the First Presbyterian church more medal emblem awards \ space is pre : 
of that city. Mr. Bodine is also a member of the American honor rolls for the inscription of the nam 
Society of Mechanical Engineers hampion each month 
Che rules for correct y these tests are ¢ 
New Underwood Awards Plan. which govern the International typewriting 
Che Underwood Typewriter Company in recent adver [he toregoing intormation is taken fro 
tising announced a new awards plan for teachers, students describing the character of the awards 
stenographers and typists Long study and investigation 
has been given to this new plan which is said to be unique Valuable Indexed Diary. 
Che medal awards are the most striking feature of the The editor of Office Appliances acknowled 
plan. These medals from the bronze with its rich blu frot The Roneo Company. 392 Broadwa \ 
center of French enamel to the twenty-karat white gold ot the Roneo indexed diary for 1925 his is 
with alternating diamonds and emeralds crown-set. all are arranged volume 6'4x9 inches. bound 
ith a fine quality of blue oth Che book its 
and is marginally indexed with numbers 
days otf each month and tab indexed: tor « 
sheets made of card sto k, ruled for emor 
is a page for each day, each page being 
exquisite These medals are to be worn in the sane way tional sheet follows each month ha g less 
as fraternity and sorority pins one days. Several pages are reserved in the 
The awards for students are as follows: Certificate of book for names and addresses, telephone 
Proficiency: bronze medal emblem: silver medal emblem: On the inside front cover are calendars for 1925, 192¢ 
gold medal emblem; pearl «medal emblem; ruby medal ind 1927 The paper throughout ts of excepti 
emblem; sapphire medal emblem; diamond medal emblem. qualhit Each tab bearing the nam 1 mi 
The awards for teachers are: bronze medal emblem; silver forced with celluloid. 
medal emblem; gold medal emblem; pearl medal emblem; a. 
ruby medal emblem; sapphire medal emblem; diamond Diamond Typewriter Co. Distributes Neostyle. 
medal emblem. The awards for stenographers and typists Che Diamond Typewriter Compa 434 D 
are as follows: pearl medal emblem; ruby medal emblem; Pittsburgh. Penna... has taken over the « 
sapphire medal emblem: diamond medal emblem gency for the Neostyle duplicator and suppl 
All teachers of typewriting in reputable schools are au burgh and _ vicinity his mpan also handl ¢ 
thorized to give Underwood tests for the initial certificate lines of typewriters, adding nd calculating es 
of proficiency (thirty word) and the bronze (forty word) checkwriters. addressing machines. dictating 


silver, (fifty word) and gold (sixty word) medal emble: velone sealers and cash registers 
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ns Division of the Sales Promotion Division; No 
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Walker Appointed Manager of 
Appointed Sales Promotion 
> DuBois, Appointed Manag 


Field Promotton Staff: No. 6, H 


nager 


Manager at Wilmington, Del N 


the Lincoln, Nebr., Agence) No 


AGENCY 
the Cincir 
Manager 


er of 


the 


PERSONNEL OF THE BURROUGHS ADDING MACHINE COMPANY.—No. 


nati Agency, Forrner 
He was formerly ir 
Topeka Agency No 

5 CC. C. Parry, 


W. MelIntire Appointed to the 


o. 8, E 


9, Je 


tsburgeh: No. 10, J. Van Sloan 
n the Burroughs Addj 


ne Mac 


M 
ohn 


A pm 
} , 


Williams, Appointed 


rime 


Sales 


Branch Sale 
hal 


Ss 


Manager at Kansas City; No. 2, Clyde E. 


ge of National Enterprises, Sales Promotion Division; 


i, F. J. Moran, Assigned to the Burroughs Moon-Hop- 


r Manager 


Manager of 


Britt, Appointed Manager of the 


yinted to the Field Pr 


Ltd., There 


motior stati 


of the Tacoma, Wash., Agency, Appointed 


Promotion Division; No. 7, D. L. Spencer, Appointed 


the Shreveport, La., Agency, Former Man- 
Minneapolis Agency, Former Branch Sales 
No. 11, R. T. Jones, Who Has Gone to 








ows 
We 
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Meetings—Conventions— Dinners 


GROUP PHOTOGRAPH 
TAKEN AT THE CARTARET 
CLUB, JERSEY CITY, N. J., 
DEPICTING MEMBERS OF 
THE JOSEPH DIXON CRU- 
CIBLE COMPANY PENCIL 
SALES DEPARTMENT.—The 
Salesmen from Local Terri- 
tories had Journeyed to Jersey 
City to Attend the Annual Sales 
Conference the Week of Decem- 
ber 29, 1924. 


Dixon Pencil Salesmen Meet at Factory. 

The annual conference of representatives of the pencil 
sales department, Joseph Dixon Crucible Company, was 
held at Jersey City and New York City the week of De- 
cember 29. The entire sales force was present at the morn- 
ing and evening sessions, and at the annual dinner. 

Herman Price, manager of the pencil sales department, 
opened the sessions, which were held at the Cartaret Club 
of New Jersey. He introduced J. H. Schermerhorn, vice 
president of the Joseph Dixon Crucible Company. He 
made a brief address of welcome, and then the session was 
devoted to the topics provided on the program. Much time 
was spent in the course of the various sessions, during 
which leading salesmen explained their methods of pre- 
senting famous Dixon numbers in a way which makes the 
best use of the time afforded by the buyer. Every effort 
was directed to having these demonstrations practical in 
every way. 

Several addresses were made. Professor G. Rowland 
Collins of the University of New York spoke on the theory 
of salesmanship. Advertising and window dressing were 
also taken up. In order to refresh the memory of the 
salesmen on their knowledge of pencil making a day was 
spent in touring the Dixon pencil works at Jersey City. 

Much enthusiasm was displayed by the representatives 
concerning the brilliant boxing of Dixon’s “Ticonderoga, 
The Business Pencil,” and new additions to the line, such 
as Dixon’s “Dixie” 360 pencil, and the “Eldorado” copying 
pencil, and other important and attractive numbers. This 
enthusiasm was manifested by the spontaneous singing of 
the Dixon battle hymn, the refrain of which is: 

[Air, “Dixie”] I’m glad that I’m with Dixon! 

Hooray, Hooray! 

With Dixon’s band I'll take my stand 

And fight likell for Dixon, 

Shoot away, shoot away, shoot away up high 
with Dixon. 

After the annual dinner the salesmen returned to their 
several territories with renewed vigor and inspiration. 

“Y and E” Alumni at Chicago Dine. 

The alumni of the Yawman and Erbe Manufacturing 
Company filing school at Chicago were guests of the com- 
pany at a dinner given January 2 at the Hotel Sherman. 
The room was decorated especially for the dinner. Paul 
Chicago manager for the Yawman and Erbe 


Dietrich, 








Miss. Estell B. 


presided 


Manufacturing Company, 
Hunter, director of the educational facilities of 

pany, came to Chicago from the factory at Rochester 
be present. She was the guest of honor. Before het 
assignment to the national activities Miss Hunter had bee: 
in charge of the “Y and E” filing school at Chicag 
the dinner was in the nature of a reunion. 

There were twenty-eight present. Miss Hunter spoke 
on filing as a profession, and this topic, with the discussion 
resulting, kept many of the party until 
Several days after this dinner Miss Hunter returned to her 


eleven o'clock. 


duties in the East. 


International Dinner Celebrates Bumper Sales. 
The evening of January 24 witnessed an unique event 


which celebrated the successful termination of a “Beat 


pans 
23 


sales campaign waged by the sales organization of the Bur 
roughs Adding Machine Company. This international 


banquet was served almost simultaneously to the several 
thousand members of the Burroughs sales, service and 
office forces in the cities of the United States and Canada 


where agencies are located. 
The “Beat ’23” campaign was planned to mak 
ord in December sales. When the final 
agencies were received, it was learned that not only had 


the objective been attained, but also that a new December 


reports 


sales record had been established. The company officials 
decided to celebrate. Since the entire sales forc: uld not 
be brought to the home office at Detroit for the celebra 
tion, the idea of an international banquet was conceived 
Every Burroughs employee, from the agency manage: 
down to the newest office boy, enjoyed an elaborate dinner 


as guests of the home office. The total number of dinners 


served in this unusual manner was well over 4,000 

It was impossible for the executive heads of th« 
tion to be present at each dinner. But they were repr: 
sented at each table by messages to the sales f sent 
by Joseph Boyer, president of the board; A. J. Doughty 
vice president; and L. V. Britt, general sales manager 
These messages congratulated the organizatio: n its 
splendid performance, and told of the year of solid, sul 
stantial prosperity that had begun already, and were read 
at each table. Each agency arranged its own menu an 
program. The home office furnished attractive met irds 
which were filled out by the individual agencies 
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Southern Dictaphone Men Celebrate. 

Just as the new year was about to be ushered in the men 

the Southern Division of The Dictaphone organization 
celebrated the close of a most successful year’s business 
during which the Atlanta district office, covering six states, 
broke all previous sales records four January, 
July, October December. The celebration took the 
form of a dinner in the Mahogany Room of the Ansley 
E. N. 


Twenty-three persons 


times—in 
and 
hotel, followed by a theater party. Brown, branch 
manager, was host at both events. 
were present, including Mr. Brown. 

The dinner consisted of ten courses, liberally interspersed 
with badinage fun. 
when the house “Hawkshaw” forced an entrance and seized 
one of the with a flask of tea had been 
planted there by a fellow reveller. 

Those present were Mr. and Mrs. E. N. Brown, Mrs. 
Lewis Weatherford, E. R. Smith, Mr. and Mrs. C. Y. 
Lester, Mr. and Mrs. J. R. Woodward, Mr. and Mrs. Wil- 
liam H. Sharpe, Mr. and Mrs. C. J. Smith, Mr. and Mrs. 
L. B. Philips, Van W. Scudder, Miss Frances Transou, 
C. D. Johnson, J. H. Pace, Guy Jones, Fred Kee, Ellis 
Moore, Cecil McGough and Rudolph Gimbruch 

After the cigars and demitasse the group adjourned to 
the Lyric theater, where they occupied the lower boxes. 

Mr. Brown attributes the prosperity and phenomenal 
growth of sales during 1924 to the new model 10-A dicta- 


and The only note of tragedy came 


feasters which 


phone which has been practically selling itself since its 
debut some six months ago. 

There are now over 5,000 dictaphones in use in the At 
lanta district and Manager Brown.and his aides look for 
vard to in 25 


creasing this total materially in 1‘ 


Sheaffer Salesmen Hold Conference. 

The annual the Western Mid- 
Western divisions of the W. A. Sheaffer Pen Company was 
ield at the factory and general office of the company at 
Fort Madison, Ia., 2 


January 2 and 3. 
This conference was preceded by a 


sales conference of and 


| conference in New 
York City of the Eastern salesmen operating from the New 
York office 
attended by 
opened at 1:00 p. m., 


had been arriving in Fort Madison during the week pre 


The general conference at Fort Madison was 
and was officially 
although the men 


about forty-five salesmen 


Friday, January 2, 


ceding this date 

Che limited time of the convention made it necessary to 
forego all social matters and confine the convention strictly 
to business. 

[The general policy and future plans of the company were 


thoroughly covered for both the old and the new salesmen. 





The new products were announced and-the necessary re- 
vision in territories made. 

All salesmen arriving in Fort Madison in advance of the 
convention were entertained at a New Year’s dinner by 
Ross H. Wilson, the advertising manager of the company. 

One of the outstanding features of the convention was 
the denial by W. A. Sheaffer of any change in the estab- 
lished policy of the company in regard to methods of dis- 
tribution: that have always been in effect and have been 
vital factors in the success of the organization. 

The enthusiasm instilled in the sales force and a more 
thorough acquaintance of the individuals and members of 
the factory and office organization will be a vital factor in 
the continued growth of the company during 1925. 

rhe program included a meeting at the factory and tour 
of the plant followed by an assembly at the Hotel Anthes 
and luncheon at the Iowa Cafe. 

An afternoon session was held on January 2 commencing 
with an invocation by J. Graham Orr. Mr. Sheaffer, presi- 
dent of the company, addressed the salesmen on prospects 
for 1925. This was followed by an address on the value of 
coordination by L. A. Blumenthal of the New York branch. 
F. L. Ledferd spoke on selling instead of giving Lifetimes. 
G. C. Holt, sales auditor, took as his subject “Stay with 
the Dealer Long Enecugh.” 

After dinner at the lowa Cafe at 6:30, an evening session 
was held at which those present listened to an address on 
selling the entire market by Mr. Hobart of the Curtis Pub- 
lishing Company, and another address by a loyal dealer, 
“Why I Feature the Sheaffer Line.” 

On Saturday, January 3, the following addresses were 
given “The Possibilities of a New Product,” by C. R. 
Sheaffer; “All Phases of Credits,” James Low, Jr., credit 
manager; “Developing City Business,” by W. D. Arm- 
strong; “Fine Merchandise,” by W. A. Sheaffer; “Selling 
Sheaffer Policies,” H. E. Waldron, sales manager; “Dealers’ 
Sales Helps and How to Use Your Advertising Depart- 
ment,’ Ross H. Wilson, advertising manager; “Eleven 
Years with the W. A. Sheaffer Pen Company and Making 
Their Policies Build Business,” J. Graham Orr, Colorado 
representative; “Selling the Complete Line,” E. L. Weiser. 

At the evening session, Glen Buck, president of the Glen 
Buek Advertising Agency, Chicago, told about Sheaffer ad- 


vertising for 1925. 


Guild to Hold Annual Meeting. 
There will be an annual meeting of the Guild officers, 
directors and members at the office of the company on 
February 4. 





Annual Sales Confer- 
ence of the Western and 
Mid-Western Divisions of 
the Sheaffer Pen Com- 
pany at the Home Office 
in Fort Madison, Iowa. 
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SCENES FROM THE 1924 CONVENTION OF THE DALTON ADDING MACHINE COMPANY'S 100 POIN 
CLUB Upper Left: Officers of the 100 Point Club Left to Right, standing F. J. Ellison, vice president; M. \ 
Staum, director; A. F. Bertram, director; T. J. Sheridan, president; A. V. Amann. director; B. B. LaNi 
director. Kneeling. Upper Left: M. E. Clausner, secretary; R. C. Hitchcock, treasurer; B. J. McDonald, dire 
M. D. MePherson, director 

Upper Right: The Supreme Championship Baseball Team of Houston. Center: T. J. Sheridan, preside 
the 100 Point Club for 1925 Lower Left: The First Business Session of the Club. Lower Right: The W 
\. M. Crowd. 

Dalton Hundred Pointers Meet at Cincinnati. Ward Harris covered the tonsorial achievem 
oan > - . aS ta ae _ ani 1, - - 
Che annual convention of The Dalton Adding Machine combing a Territory He told how they « 

Company's 100 Point Club was held at Cincinnati Decem of the ground at Portland, Ore “Courting ( t 
ber 18-20. The session was opened by H. C. Grubbs, vice as the topic of M. E. Clausner, Kansas City é 
. - + , ; ] +? } 
president of the company, who read the list of members showed how to popularize the Dalton dotted 
= - . 1 . . ; ' , rt ] ¢ > 1 | ) ron I 
of the 1924 club. He introduced 1925 President T. J. Sheri tore the rival salesmen. Joe Wigon, Po 
dan, of New York, and the remaining officers and directors made a hit with “The Power to Enthuss ‘ 
in turn. The first step on the business program was a ship 
suggestion by Joe Wigon, Portland, Maine, calling on every R. Ek. Hitchcock spok ‘Small Town st it 
a , : ee ‘ > \ S 
man present to bring another with him to the next conven disparaging his home, Kansas City B. J. \ 
" eat te, } - th nm 
tion, and to go out of his way to help that other fellow Francis¢ divulged how he hit the ma . 
make the grade. The entry of Charles L. Dalton, president despite the hoot-and-mouth epidemi Ex US 
of The Dalton Adding Machine Company, provoked an remarks by Mick Dau, Cin iti, and R. | 
ovation. The speechifying was opened by F. J. Ellison, concluded the afternoon session 
Houston, Texas, who told of Houston's practice of work Inaugural Dinner at Sinton. 
ing salesmen in pairs. This produces excellent sales records 1 Sint O 


the moral salesmen 


maintains 


and 


ol 
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The inaugural dinner was held at Hote 
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ned featur zzled out radio entertai 
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nged, but static caused its abandonment, so ‘tis said. nificance was handled by G. O. Frampton, head of the 
Static me eye! With all those Dalton live wires around educational department. The program concluded with the 
static had no chance. Kinetic did it. Anyhow, a skit, presentation of the Dalton Supreme Baseball Champion- 


‘An Agency Office Scene,” was put on by William Moss, ship trophy to F. J. Ellison, Houston, Texas. He turned 
export manager, and W. L. Archibald It was a case of to the audience with the cup, suggesting that the salesmen 
showing how others see us \ comeback was staged by take a good look, “cause you ain’t never goin’ to see it 
e contingent from Portland, Ore ‘Home Ofhce Scene.” again 
\ilore zestful personalities. Take offs on various members The concluding event was a dinner in the gold room of 
the organization won much applause \ special movie, the Business Men's club. 
It Happens in the Best of Companies,” was produced by During the course of the meetings the following were 
all-Dalton cast The concluding feature was “Figures elected to hfe membership in the Dalton 100 Point Club: 
rom the Figure Factory.” which gave the Dalton officials Miss Marie Beatty, permanent secretary of the club and 
hance to see themselves as others see then secretary to James L. Dalton, president of the-company; 
The session of December 19 was opened by W. B. La Charles L. Dalton, general manager; Harry Landseidel, 
ca, Mobil Ala.. whose territory furnished material for vice-president; H. C. Grubbs, vice-president; William Moss, 
Solving the Lumberman’s Problems.” A talk A. Clas foreign sales manager; W. |. Currie, “the Grand Old Man” 
| and an inspirational address by D. P. O’Brien, educa ot New: York 
nal director, closed the morning session — 
James L. Dalton, president of the company, made the Waterman Salesmen in Convention. 
ncipal address the afternoon of December 19. He was During the week beginning January 12 the salesmen of 
lowed by Harry Landseidel, vice-president, who demon the L. E. Waterman Company of New York held a con- 
trated the new models. A theater party in the evening yention under the direction of Sales Manager E. J. Kastner. 
gave Al Jolson an opportunity to extemporize whimseys \bout eighty-five men were present. This number included 
the Daltonites. salesmen from the San Francisco office, the Chicago office, 
Hundred Pointers Visited Factory. the Boston office, the home office, and from L. E. Water- 
\ visit to the factory took place the morning of Ds man Company, Ltd., Montreal; Que., Canada. 
ember 20. The factory band gave a concert, and Charles The sessions of the convention were held in the recrea- 
Dalton, general manager, had a heart-to-heart confe1 tion room at the Newark plant, 40 Thomas street, Newark, 
nee with the salesmen. The final business session was mw J The men while in attendance at the conference 
eld that afternoon. Ralph H. Jones, director of Dalton stopped at the new Newark Athletic Club. 
idvertising, discussed advertising plans for 1925. “Net President F. D. Waterman welcomed the guests and 
Profits” by C. L. Dalton, general manager, showed thx they were addressed by the different department managers 
source of these indispensables. William Moss, foreign of the factory and home office staffs, who discussed dif- 
sales manager, testified that his end of the enterprise had ferent matters pertaining to their respective departments. 
enjoyed its best year. H.C. Grubbs, vice-president, pledged On Wednesday, the 14th, Dr. Henry R. Rose, a prominent 
he sales department to produce the “net profits’ sought minister in Newark, delivered an inspirational message to 
the general manager. Territorial analysis and its sig the men. Many of the Newark dealers were invited in on 











SALESMEN OF THE L. ! WATERMAN COMPANY WHO CONDUCTED THE RECENT SUCCESS~- 
Offic of the company in this picture ir ide E. J. Kastner, sales manager; F. A. Waterman, 


retary} F. D. Waterman, president L. E. Waterman, vice-president; ‘ H. Waterman, sales department. 











eS 





Page 48 OFFICE APPLIANCES For February, 1925. 








Wednesday to hear the address and luncheon was served 
to the entire group in the cafeteria of the plant. 

Friday night, the 16th, was travelling men’s night and a 
dinner was served to members of the Ten Year Club and 
the visiting salesmen in the plant cafeteria. Dancing fol- 
lowed the dinner and there was an entertainment furnished 
by the salesmen and employes of the plant. 

On Wednesday night, the 14th, the visitors were guests 
of honor at a theatre party held in New York, where they 
saw Billie Burke in “Annie Dear.” 


Annual Parker Pen Sales Convention. 
The Parker Pen Company held its annual sales conven- 
ton at the factory, Janesville, Wis., January 5-9. About 


eighty of the district managers and salesmen covering the 
United States and Canada were in attendance. 
were held at the factory, and noon meals were served in 
dinner was given the evening of 


The sessions 


the factory cafeteria. A 


GROUP PHOTOGRAPHS TAKEN 





Se ee 
AT THE ANNUAL SALES CONFERENCE OF THE 


collection manager; “Proving of Credits,” R. C. Parker; 
“Ratio of Rent to Sales, and General Instructions,” H. L 
Blackman, sales manager; “Winning the New York Mar 
ket,” R. Franz, manager Eastern division; “Parker Develop 
Phillips, manager New England 
Burgos, New York 
’ W.R. Dud 
dington, manager central division; “Advantages of a Def 
nite Policy,” W. +L. Clark, manager Chicago division; “A 
Division Manager’s Greatest Joy,” J. R. Rhodes, manager 
Southwestern division; “How to Win Chain Store Friend 
ship,” E. W. Davies, manager California division; “Open 
ing a New Market,” V. A. Smith, Canadian 
“World-wide Outlook and Development for 1925, 
Parker, president. 


ment in New England,” J. 
division; “Retail Merchandising,” W. E. 
retail store manager; “Converting Hard Ones,’ 


division; 
c 


ve ° 
Geo. 


During the convention it was divulged that the Parker 
Pen Company plans spending $900,000 in the United States 
and Canada, and $100,000 in England in the course of its 





Office and Field Executives are Shown 


PARKER PEN COMPANY, JANESVILLE, WIS.—Home 
in the Oval. :Top Row, Left to Right: W. R. Duddington, Manager Central Division; E. W. 
Davies, Manager California Division; G. A. Anders, Manager Northwestern Division; L. A 
Crowell, of the Company's Advertising Agency; W Palmer, Secretary and Treasurer; J 
Phillips, Manager Northeastern Division; R. Franz, Manager Eastern Division. Bottom Row, 
Left to Right: J. R. Rhodes, Manager Southwest Division; K. S. Parker, Advertising Man- 
ager; George S. Parker, President; R. C. Parker, Vice President; H. L. Blackman, Sales Man 
ager; V. A. Smith, Manager Canadian Division; W. L. Clark, Manager Chicago Division 

The Gentlemen Enumerated and Salesmen Attending the Convention are shown in the 


General Group 
January 7 at the Colonial club. Trips through the factory 
enabled the salesmen to imbibe the enthusiasm of the pro- 
duction force, and to refresh themselves on the outstanding 
features of the manufacturing operations. Some of the ad- 
dresses made during the course of the convention were: 

January 7.—Address of welcome, by Geo. S. Parker, pres- 
ident; address by H. C. Felton, the Curtis Publishing Com- 
pany; “Result of Parker 1924 Advertising, and Outline of 
1925 Campaign—Importance of Window Displays,” K. S. 
Parker, advertising manager. 

January 8—‘“Save and Safely Invest Your Commissions,” 
W. F. Palmer, secretary and treasurer; “Importance of 
Sales Quota and Dealer Contract,” H. L. Blackman, sales 
manager; “Helping the Buyer Sell,” Paul W. Ivey, Ph.D., 
Northwestern University, Chicago; “Specific Ways to In- 
crease Sales in 1925,” L. A. Crowell. A dance concluded 
this day’s activities. 

January 9.—“New Bookkeeping System,” B. M. Palmer, 


1925 advertising campaign. Comprehensive campaigns are 


being put on in Norway, Denmark, Australia, India, China 


Japan, Java, Chile, Argentina, Peru, Brazil, Cuba, and 
South Africa. The total expenditure covered by this pré 
gram will be well over $1,000,000, which the company b« 


lieves by far the greatest fountain pen advertising 
priation ever planned at home or abroad 


Annual Dinner of Adams, Cushing & Foster 
The wholesale department of Adams, Cushing & Foster 


Inc., Boston, Mass., held its annual dinner in the nev 
Chamber of Commerce building December 16. G. I 
Davis, president of the corporation, was _ toastmastet 
Among the addresses made were those by W. F. Cushing 
treasurer; W. T. McIntyre, assistant treasurer; Otis R 
Smith, assistant to the president, Moore Pen Company 
New lines were exhibited, and plans for the ye dis 


cuss¢ d. 
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Wholesalers to Meet in Washington. 
tentl convention and second annual mer 
W holesals Stationers’ \ssociation 


luesday and Wednes 


Che annual 
andise exhibit of the 


America will be held on Mo day, 


lay, February 23, 24, and 25, at the Wardman Park Hotel, 
Washington, D. C., the convention headquarters 

[The business and entertainment program will surpass 
inything ever attempted by this association in the past 
[here is every indication that this meeting will draw the 


in the history of the organization 
program is under the supervision of the 


Other conv 


largest attendancs 
[The business 


executive committee. ention details are in the 
hands of an active convention committee, composed of the 


following members: 


R. P. Andrews, chairman, R. P. Andrews Paper Com 
pany, Washington, D. ( Herman Schrot, Schrot Bros., 
Inc., Washington, D. C.; Sam Richards, Washington News 


‘ompany, Washington, D. C.; F. W. Harper, E. Morrison 


APPLIANCES For February, 


———"5 


1925. 





y Opportunities for entertainment, and the convention 
committ e is king the most of them. Some of the fea- 
tures W ( rip to Mount Vernon,” “Visit to the 
White House four of Public Buildings,” and other trips 


oft interest \t the hotel there will be card parties, danc- 
ing, the annual banquet, and “special entertainment.” The 
all plans for the general convention 


ladies are included in 


entertainment, and there will be many special features ar- 
ed tor tl 
“Sta-Man” Club Planning Gala Night. 
The “Sta-Man” club of Chicago is planning a festal 
night in February, the date to be announced later. This 
will be a smoker, with entertainment provided by home 


will be free to everyone in the sta- 
trade, and non-members are doubly welcome. Trav- 
eling men in Chicago are invited to join with the “Sta-Man” 
re-tree night. 


. " 
talent Che smoker 


tionery 


members in a ca 











CONVENTION OF CENTRAL 
FISHER COMPANY, 
Back row, left to right: J. R 
Cc. G. Schenck, L. M., Fort Wayne: P. H 
bus Middle, row, left to right Ww. J. 
Grand Rapids: W. W. Porter, L. M 
L. M., Flint; J. K. Shutts, L. M., 

M., Detroit; H. P. Zerbe, L. M Cincinnati; 
croft, L. M., Youngstown; G. T } 


DISTRICT 
HELD AT CLEVELAND, 
Kintner, L. M., 
Sachs, 


Huntington 
L. M 

Modrack, L 
R. E 
Front row, left 


Dayton; 
Pittsburgh. 


Easke, L. M 


THE ELLIOTT- 
PART OF DECEMBER.— 
Francis, L. M., Louisville; 
Wheeling; W. B. Abbott, L. M., Colum- 

Cleveland; R. M. Novak, L. M., 
district manager; H. D. Brown, 
to right: I. W. Conselyea, L. 

h Toledo; D. D. Hus- 


MANAGERS OF 


LOCAL 
O., THE LATTER 
Hugh 


Richwine 


. C. Wasserman, L 
Akro! 








Paper Company, Washington, D. C.; M. G. Pierpont, 


Leowy Drug Company, Baltimore, Md.; J. P. Black, Mar 
us W. Wolf Company, Baltimore, Md. 

The business of the convention will be disposed of at 
four sessions, two on Monday, February 23, and one each 
mm Tuesday and Wednesday, February 24, 25. The com- 


mittee reports will include recommendations and announce- 
ments that will have a far reaching effect on the whole- 
sale trade during the coming year. The speakers who will 


iddress the meeting are authorities on the lines they will 


general subjects selected for the program 
vill develop thoughts 


tend. 


liscuss, and the 


| . 1 + 1] sar hh 
and ideas of value to all who at- 


second annual merchandise exhibit will constitute 


Che 


showing of the new and seasonable merchandise of many 


manufacturers of this industry, and will be 


st comprehensive showings of the kind ever 


f the leading 
one of the m« 


ffered the stationery industry. 


The entertainment features, while not interfering with 
the business program, will, nevertheless, in themselves 
be well worth the trip to Washington. Washington offers 


District Meeting of I. S. M. A. at Detroit. 

District No. 1 of the International Stamp Manufacturers’ 
Association at Detroit, Mich., January 10. The ses- 
were held at Hotel Tuller. about forty being present. 
The board of directors of the international association was 
as were two past presidents of the international. 

Governor F. B. Baumgarten presided over the meeting. 
The morning session was given over to general discussion, 
all members present being given an opportunity to offer 
suggestions for the benefit of the district, the association or 
the D. T. Jenson, president of the In- 
ternational Stamp Manufacturers’ Association, made a short 


met 


sions 


pres¢ nt, 


industry 


in general. 


address on the ethics of the association. Each of the board 
members made a few remarks. 

|. J. Corbett, field secretary, reviewed the work he is 
doing, after wl group sessions were held. Reports were 
made by the various chairmen. The meeting adjourned 
or a 6:30 dinner, which was interspersed with entertain- 
ment 

District No. 1 voted to hold its ‘next meeting at Cin- 
nnati, Ohio, April 11, 1925. 














We 





Ge 
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New Indexing and Filing Association. 

At a dinner in the new Milwaukee Journal dining room, 
Milwaukee, Wis., on November 18, the derived 
from an association of individuals interested in filing were 
were elected and 


benefits 


considered. At a later meeting officers 


some committees appointed 
One of these committees drafted a constitution and by- 


laws which was voted on at the meeting of Friday, Janu- 


ary 23, at the Hotel Medford. 
One of the objects of the association is to provide an 


opportunity for file clerks and executives to discuss their 


filing problems. 

Following is a questionnaire sent out by the secretary: 
“Board of Education” 
Board of Purchases, 


, 


! Where do you file 
Where do you file “Central 
kee” 


Milwau 


Where do you file “Department of Public Property, State 
of Wisconsin’? 

; Why are our miscellaneous folders so crowded? 
(Asked by an executive.) I have to refer to the files out- 


difficulty in finding correspondence. Can 


5 
side of hours 1 have 
you suggest a remedy? 


understand a tickler system What are its ad- 


6 I do not 
vantages” 

i What system is best adapted to my 

XS Does vour file clerk have difficulty in determining what to 


, si 
business 


file between guides? 

9. Why does it take so long to do the filing” 

10. Filing is so simple, why can't the office boy do it? 
11 Is the file clerk responsible for material not on file? 


Maine Office Appliance Association, 
meeting of the Maine Office Appliance 
Association was held at the Elks’ club in Portland. 

The principal feature of the meeting was a talk, illus 
on the manufacture of ink and 


The monthly 


trated with motion pictures, 
glue, by R. A. Swanson, advertising manager of the Rus- 
sia Cement Company, Gloucester, Mass. 

The 
show in Portland 
opinion that such an undertaking can be successtully put 
other organizations in the 


considering the staging of a business 


reported, and are of the 


committee 
next spring 
on, with the co-operation ot 
state 

Frederick C. King was 


King was empowered to invite 


Che annual report of Secretary 
read and accepted, and M1 
out-of-town appliance men to become members of the as 


sociation 


\ committee—John Twomey, chairman, Horton R. Fris 
bee and Richard H. Stuart—was chosen to arrange for 
the next meeting of the association, February 16. And 


this same committee was instructed to present recommen 


dations for a permanent meeting place for the organiza 


tion, 


Stationers’ Association of Essex County. 


Association of Essex County held a reg 


Achtel-Stetters, Broad street, New 


Che Stationers 
ular monthly meeting at 
ark, N. J., on 

About sixty stationers and their clerks were present and 
Presi 


Monday evening, January 12 


enjoved a we od dinner, at the conclusion of which 


suspended his usual order of business and 


to J. Kip Edwards, the Newark 


dent Palmer 


turned the meeting over 
representative of the Joseph Dixon Crucible Company 

Mr. Edwards introduced H. E. Van 
a two-reel film, giving histori 
features in the manufacture of Dixon's 
pencils. A. J, Dixon’s New York 
othee, followed the showing of the picture with an inter 
esting talk on Salesmanship.” His 


practical suggestions on approaching and selling a customer 


Dorn, special field 
representative who showed 


as well as modern 
Pfaff, sales manager of 


the “Psychology of 


are bound to prove helpful to all who heard him. 
Officers of the association are H. J. Palmer, president 
W. E. Spitz. Sheridan, 


treasurer 


vice president; FE. F. secretary 


Baltimore Office Appliance Managers Meet. 
The annual meeting of the Baltimore Office Appliance 
Baltimore, Md., took place on 


othcers were elected 


Association of 
December 29. The 
president, H. K. Rosenberger, Remington Typewriter Com 


Managers 


following new 


pany; vice president, W. R. Tabler, The Rand Company: 
secretary-treasurer, C. F. Witkowski, Felt & Tarrant Mar 
ufacturing Company. 

It was decided to continue the practice ol holding eekly 
demonstrations. These demonstrations have proven bene 
ficial to all the members. 

At a subsequent meeting of the association held on Jan 
uary 5, it was decided to make an effort to conduct a busi 
ness show in Baltimore and a committee was appointed 


tor that purpose. 


Weekly meetings were held on January 12, when G. J 
Bledsoe and D. H. Barron of the Dalton Adding Machine 
Sales Company gave a talk and demonstration. At the pre 
vious meeting of January 5, E. S. Hughes of the Burroughs 
\dding Machine Company gave the demonstratior At the 
meeting of January 19 there was no demonstration, but M: 
Katenkamp of the Forest Park high school talked on what 
the high schools are doing in the commercial cours« 


Birmingham Stationers’ Association Active. 


Beginning on Wednesday, January 7, members of the 
Birmingham, Ala., Stationers’ Association resumed their 
weekly luncheons at the Molton hotel. At these meetings 
the handling of credits, matters relating to business ethics 
etc., are discussed. Traveling men are made welcome. at 
these meetings, and such talks as they will consent make 
are appreciated. 

B. C McCoy of the Office Outfitters Com It 
is secretary-treasurer of the association He desires to 
revise the information file at once and to that end requests 
manutacturers to send him their catalogues and price lists 
Chis file is used by all the members who call upon thx 
secretary freely for information. This feature of the asso 
ciation’s work has been found to be of excepti 

Maine Office Appliance Association. 

Che annual election of this organization was rey 
page 48 of Office Appliances for January \ t 
the name of the vice-president occurred. Mr. Frisbie’s 
name is Horton R., not Hurton R., as publishe 

\t the meeting above referred to a commit S 
appointed consisting of Richard Stuart, Joseph \ 

Ray Henderson to act with the executive 
considering and reporting upon the advisal 
ing a business show in Portland in 1925 

It was the sentiment of the meeting that 
of existence the organization promises to bec: 
portant factor in the business life of Maine ar that the 
association enters upon its second year 
future usefulness and growtl 

Atlanta Stationers’ Club. 

\ meeting of the club was held on January 2 t rst 
since November, when adjournment was taket ( tl 
holidays There was a good attendance it ti 
meeting and several interesting speakers added to 1 eas 
ure and profit of the evening 

At the November meeting the following officers 
stalled President, Charles M. Marshall, the Ivy Aller 
Marshall Company; vice-president, J. C. Gavan, the S 
ern Book Concern, and secretary-treasurer, G. A. Stroecket 

Coast Stamp Men Meet in March. 

District No. 8 of the International Stamp Manufacturers 

Association will meet in March at Oakland, Calif A nun 


ber of important subjects will come up at this meeti 
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M. & V. Ribbons and Carbons 


Serve Many Purposes--Each One Exactly 


HE value of any manufactured article today is primarily deter- 

mined by its importance to the commercial world. This brings 
into great prominence Typewriter Ribbons and Carbon Papers 
which, in the fine quality in which they are produced, represent 
undoubtedly the most highly specialized accessories in use in the 
up-to-date office. 

The old reliable M. & V. products, therefore, take the highest 
place on the market in these two particular lines. The experience of 
33 years of manufacturing has brought our goods to an unusual 
state of perfection and in a variety that will meet every possible 
office requirement. It is not so very long ago that if a ribbon gave 
some kind of an impression and a carbon sheet some kind of a copy, 
it was accepted, but no longer does this condition prevail. 


The evolution in manufacture has been truly remarkable. The 
automobile of 20 years ago was the accepted standard of the time 
no one even dreamed to what state of perfection it could be 
brought. The Typewriter Ribbon and the Carbon Paper of 20 years 
ago was equally as crude; therefore the product of today shows 
what magnificent progress has been made by the manufacturer of 
experience. 


In addition to the standard lines of Typewriter Ribbons and Carbon Papers, we manu- 
facture inked ribbons for any device using them and in any degree of inking required. We 
make a carbon sheet for every possible purpose for which carbon paper is used, also in any 
weight, in any finish from the soft finish of the pen carbon to the extra fine hard finish of oie 

cher grades of Typewriter Carbons, yielding the maximum number of copies per sheet- 
character of copy that is appreciated by the most discriminating user. Copy of our oie 
list, which we will gladly mail to any one, will quickly show the large variety we are making 
) all of our various lines 








M. & V. Lines 


give the service 
that satisfies 


The trade-mark 


that makes ‘“‘come- 
back’’ customers 
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MITTAG & VOLGER, Inc. 


Principal Office and Factory PARK RIDGE, N. J., U.S. A. 


NEW YORK BRANCHES: SAN FRANCISCO 
261 Broadway BOSTON 537 Market Street 

CLEVELAND 160 Congress St. LOS ANGELES 
326 Erie Building CHICAGO Tajo Building 
MINNEAPOLIS 205 W. Monroe Street ST. LOUIS 
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711 McKnight Building AGENCIES ALL OVER THE WORLD Merchants Laclede Building 
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@ ~* National School Supply Assn. Meeting at Chicago 














| The National School Supply Associatior l its a 
convention January 19-23 at the Congres 
| ) + A, Ill. In addition to the business deliberat 
a Bae Ar | participated in enjoying a gala musi igal 
Chiesa titineke “a he Golden Girl of the Woolly West.” 17 stage 
embers of the association, and produ 
of rehearsals. The annual dinner was 
gress January 22 
Che following officers, directors, execut ttes 
| executive secretary were chosen during 
H. H. Young, president (J. L. Hammett | iny, ( 
bridge, Mass.); Frank G. Webb, first \ resident (( 
ton & Webb Company, Atlanta, Ga.); ( \ nox, secon 
vice president (Minneapolis School Sup; Compan 
Minneapolis, Minn.); A. J. Nystrom, treasut a 
strom & Company, Chicago, Ill.); Frank Br: + 
(The Bruce Publishing Company, Milwaukee, Wis.) 
Board of Directors by Divisions—l. ¢ M 
(Edward E. Babb & Company, Boston, M 2. 4.8 
Meck (Roberts & Meck, Harrisburg, Penr 3. Ge 
Hart (Carolina School Supply Company, Charlotte, N. | 
4. S$. C. Dobson (The Dobson-Evans Compa 
Ohio); 5. R. T. Clayton (Educational E» ge | ul 
Birmingham, Ala.); 6. Carl J. Haas (FE ok & 
Stationery Company, Eau Claire, Wis 7 Eide: 
(Peabody School Furniture Company, Topel Kans 


“Sir 


For Seventy Years 8. F. V. eiiete Mectines School | meee Compe 


66 A 9 - Fargo, N. D.); 9. Vogt (Northwes 
Better Built Chairs Company, Portland, Ore.); 10. Heber Nielsor tah-Id 
School Supply Company, Salt Lake City, Utah 


In soliciting agencies for Conrades “Better Executive Committ H H. Yor 
. ” . . f 1 ( er . Oune 
Built” Chairs, you are offered the knowledge ; 


gained from seventy years’ experience in chair | Company, Cambridge, Mass.); Frank Bruce (The Bru 
building. Your customers want chairs well made Publishing Company, Milwaukee, Wis.); Carl J. H 
and well finished and which combine utility with (Eau Claire Book & Stationery Compa Fau Clair 
comfort, all at a price productive of a satisfac Wis.); Frank G. Webb (Clanton & Webb Company 
tory turnover. Conrades Chairs embody the es At Ga): F V. Hutcl a © 
sentials of a*thoroly practical chair of ready sale- Atlanta, W6.); F. V. sutchison (Norther Scho _ 
ability. Conrades should be a good line for you. Company, Fargo, N. D 
lei : —— Exe » Secretary eee $3 West Yacks 
Write for our New Office Chair Catalogue Executive Secretary-——T. W. Vinson, ro 
boulevard, Chicago, III 
CONR A DES MFG CO Registration of associate members (manutacturers’ re 
5+ ° sentatives) at the annual convention of the National S 
Makers of “Better Built’ Chairs Supply Association, Congress hotel, January 19-23, 1925 
Second and Tyler Sts. ST. LOUIS, MO. [The American Crayon Company, Sandusky, Ohio 
George L. Parmenter, first vice president; E. W. H 


second vice president and general sales manager 


L. Parmenter, assistant Eastern manager, New York 
Y.: E. W. Knouff, manager educational department; | 
Edward Kauler, Eastern manager educational depart 
W. G. Youse, Geo. R. Roe, F. J. Snow, Gord 


We exhibit our line 
Ninth Fleor Monogram 
Bldg., 1718 Washington 








i || Earl F. Opie; S. P. Coffey, Dallas 

American Tablet Company, Green Bay 
bring 
| Automatic Pencil Sharpener Company, ‘ 
Chas. E. Davis 

Monroe Benbrook & Company, ‘ 
Torrens 
Binney & Smith, New York, N. Y Mar 
manager; Dick Lanham, Stratton Terstegs 


Bremble, John J. Mitchell. 

Devoe & Raynolds Company, Chicag 
fiths, E. D. St. John, H. S. Jansen 

Joseph Dixon Crucible Company, Jersey | 
B. Van Dorn, special representative per 
Chas. P. Mueller, Chicago office. 

Eberhard Faber, New York, N. E. A 
trict manager, Chicago, III 


r 1 r ’ 
_ 


Imperial Desk Company, Evansville, In 





man, sales manager 








\. y Langslow-Fowler Company, Rochester 
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CARBON PAPERS 
Menno 


‘The Line that can’t be matched’ 
A line which has both quality and individ- 


uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN station t 2) N, Y., U.S. A. 
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N 
OT wery many years ago 


this car was “IT”, but today 
you wouldn't think of driving 
such a model. 
» » >» 

Your business and your vpera- 
tors deserve THE typewriter that 
has anticipated all present-day 
needs—— Remington Model 12. 





+e eh REM I NG TON Qui ET 12 








The last word in standard typewriters {'||@ 














pay } ; , , ; : hy 
The Remington Quiet 12 is the most successful new model in all 4 ~ 
typewriter history. It has won the enthusiastic endorsement of owners vat 1} 


and operators wherever language is written. 





The unparalleled triumph of this latest Remington is the outcome 
of its qualities. Of course it has all of the merits for which the Rem- 
ington Typewriter has always been famous — among them unequalled 
durability, reliability, and capacity to stand up under continued hard 
usage. There is a Remington 

But the real advance of the Remington 12 is in its many refinements for Every Need 
of construction, which combine to make the operation of the machine 
simpler and quieter, and the day’s work easier, bigger and better. 





REMINGTON QUIET 12 
for general office use 


In the attainment of these results no expense has been spared by Getta 
REMINGTON PORTABLE 


the Remington engineers. The Quiet 12 is the most costly machine for personal writing 
in its construction that we have ever built in all the fifty years of PE LIORD , 
, “—_— de, aae* REMINGTON ACCOUNTING 
Remington history. Yet it costs the buyer no more than the ordinary MACHINES 
ty pewriter. for ail bookkeeping 
In order to appreciate how important are the latest typewriter REMINGTON - NOISELESS 


bd . h y/ < des red 
improvements you must examine the new Remington 12. A dem- a ad cnn chert 


onstration will be gladly given, in your office, without obligation on 
your part. 


REMINGTON TYPEWRITER COMPANY 
374 Broadway, New York — Branches Everywhere 


Remington Typewriter Company of Canada, Limited, 68 King Street West, Toronto 


Remingt 


WE BELIEVE WE MAKE THE BEST TYPEWRITER RIBBON IN THE WORLD—AND ITS NAME IS PARAGON 
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Gardner, manager school supply department; Paul Knox, 
issistant to the president. 

Fred Medart Manufacturing Company, St. Louis, Mo 
Ml. C. Miller, general sales manager. 

Prang Company, Chicago, Ill—Wayne N. Laidlow 
easurer. 

C, F. Weber & Company, San Francisco, Calif—J. W 
ricke, president; L. W. Callrechest, second vice president; 

\. Steffa. L. M. Good, Geo. W. Scott 
Weis Ma acturing Company, Monroe, Mich.—J. H 


sol listrict manager. 


oe Typewriter Dealers Meet. 


The Ch go lypewriter Dealers Association held a regu 
nonthl eeting on Tuesday evening, January 13 at 
the Hamilton Club. Vice President Walter H. Fox was in 


the chair in the absence of President W. H. N. Shipman 


There was some excellent vocal music rendered by Wil 


(;rosvenor, an accomplished baritone, iccol panied 
1 piano by Officer Kelly of the Chicago police, him 
self an instrumentalist of ability 
\fter the reading of the minutes of the previous meet 
ng t was ordered that a letter of condolence be sent 
the widow of the late Harry \ Smith expressing the 
profound sympathy of the association and its admiration 
| decea | 
Various topics were discussed during the business ses 


including several suggestions which were not acted 


o1 Article Four of the constitution was amended pro 
iding for a board of governors to comply with the require 
ents of the law regarding the incorporating of associa 


tions. The chair appointed Messrs. Holbrook, Lyons and 
Van Allen as a nominating committee 
The city license and rentals were the subject of considet 
le discussion, particularly the matter of rentals, but the 
atters taken up at the meeting were deferred until the 
meeting of kebruary when it is hoped to have a full -at 
tendance and a final decision on several of the matters 


vhich have been discussed in previous meetings 


January Meeting of Chicago Stamp Club. 


Che Chicago Stamp Club met at Hotel La Salle January 


21. Charles L. Safford (Safford Stamp & Seal Company) 
read a paper on the work of the International Stamp Man 
turers’ Association W. Farr resigned as secretary of 
he club, as his duties as manager for Wm. A. Force & 
Company make it impossible for him to be 100 per cent 
attendance at the meetings Mr. Farr is doing cor 


siderable tra eling John Meyer Mever Nw W enthe vas 


cted secretar to succeed Mr arr 
Mark Davis (Columbia Stamp Company) broke his at 
ndance record bv being absent Important domestic 
ties compelled him to foreg clul ttendancs to wel 
an heir to the family circle 
N. D. Gudgel (R. D. Swisher Manufacturing ¢ ompany 
ounced that he had arranged with the Bankers’ Ser 
ice Bulletin, a Chicago monthly, to write an article on et 
ing stamps for bankers. 
Boston Stationers Meet. 
| Bost Stationers Association held a ree 
eeting at Cottrell’s, 85 Brattle street, on Monday evening 
uary 12 The Spt aker of the « ening was Ke Vil B Dal 
research ¢ ineer of the \cme Apparatus Compat 
bridwae M ss His subtect was W | at the Ta 11 11 dustry 
ome, da ind what we é ex is devel 
ent Mr Daliin had one of the latest sets 
h he demonstrated showi: re , = 5 . . 
i n this fe e entertainn 
ere was stral 1S! ind sing 
Preside ll ( c nua . 
| } 1 | “ t | *» t 


APPLIANCES 55 











Let 
Typists 
Judge 


(and boost your sales by our 
special aaa outlined below) 


IGHT hours at a typewriter means 

eight hours of mental and physical 
strain. Continuous jarring leads to jaded 
nerves and bad tempers, to headaches and 
indifferent work. 


The typist to whom you sell PEERLESS 
RUBBER KEYS will immediately discover 
that it is easier to hit the keys, because they 
fit the finger tips; that her errors are less 
frequent; that the soft resilient green rub- 
ber absorbs the shocks to her fingers and 
eliminates headaches. 


That’s why the operator uses PEERLESS 
KEYS, and owners order them. Over 3,500 
dealers carry them. 


No Risk — Increased Sales — Bigger Profits 


You can’t afford to miss this chance. Fill 
out the attached coupon at once and re- 
ceive detailed information. 


PEERLESS 


Rubber 


Typewriter KEYS 


PEERLESS KEY COMPANY, Inc. 
176 Fulton Street New York City 


Boston Chicago Philadelphia St. Louis 
Minneapolis Pittsburgh Los Angeles 4 
London 
San Francisco Distributor: Pog Se 
Robinson-Pinney Co., & Key Co.,Inc. 
521 Market St. et 176 Fulton St., 


Wellington, N. Z., - New York City 


= Pi d ithout 
P. O. Box 1454 obligation on out oat details of 





S rdney,. Aus- your special profit-making offer, to- 
y . ° a ecther with sample of Peerless Key, 
tralia,P.O. a” and specially prepared desler helps. 


Box “ NAME ery iS 
3003 # 


“@ ADDRESS weerer ey We 


o cITY STATE. 15: ee 
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TAE DIC TAPAUNE 


(Reg. U.S. Pat. Off.) 


<S ~NEW MODEL 10 





You don’t have to Shout! 


ICTATE in your natural conversational voice to the 

new Model 10 Dictaphone—and your secretary will 

find the work of transcribing the easiest she ever did. The 

Natural Voice Recorder, outstanding feature of this machine, 

is so finely adjusted that it records an articulate whisper 

distinctly and transmits every inflection and intonation of 
the human voice as accurately as the radio. 


ODEL 10 offers several improvements, also, in the 
mechanical details of operation, which make dictat- 


ing more convenient: 

—the “‘See-it-quick” Scale Bar with plain, easy-to-read fig- 
ures, simplifies the indication system; 

—a new Automatic Switch makes the speaking tube as easy 
to hang up as your telephone receiver; 

—a Single Action Cylinder Ejector removes the cylinder at 
a light touch of the thumb; 


—Super-Service Cable and Terminal Plug are practically 
indestructible. Plug is moulded bakelite and cable is in- 
closed in rubber vulcanized under tons of pressure. Admit- 
tedly the finest cable plug used today in either honte or office. 


Even if you are already using The Dictaphone it will 
pay you to give the new Model 10 a try-out. Why not 


arrange for a trial—today! 


A great factor in the World’s Work 


[§ practically every part of the world business houses as 
well as prominent men of affairs are dictating to The 


Dictaphone. They endorse it in the highest terms. 


As a result, Dictaphone representation offers splendid 
money-making possibilities and there are still desirable ter- 
ritories available in the trade centers of Europe and other 


— 
DICTAPAUNE 


REG. U. S. PAT. OFF. 


DICTAPHONE SALES CORPORATION 
154 NASSAU STREET NEW YORK CITY 


February, 1925 


Kansas City Apela Club Organized. 

An Apela Club has just been organized at Kansas City 
Mo., with the following officers: 

President, M. J. Towery, Acme Card System Company 
vice-president, Mark R. Lilly, Monroe Calculating Machine 
Company; secretary-treasurer, J. L. Wenzel, Baker-Vawte1 
Company. Board of Governors: M. A. Timmig, Monro 
Calculating Machine Company; Paul W. Jones, Royal 
Typewriter Company; G. J. Nierstheimer, Autographic 
Register Company, and F. M. Anglim, Elliott-Fisher Com 
pany. 

The club has now about twenty-five members. Meetings 
are held each Monday at noon in the Kansas City Athletic 
Club 


Philadelphia Office Appliance Managers at Christ- 
mas Dinner. 

The Office Appliance Managers Association of Philadel- 
phia had a royal good time at its annual Christmas dinner 
in the Adelphia hotel, Philadelphia, on the evening of De- 
cember 23. Heretofore the association has held its Christ 
mas dinner at noon, following the week-day luncheon cus- 
tom, but this year the association found itself able to get 
a larger attendance and decided to hold the dinner in the 
evening and to put on a jollification program which lasted 
well into the evening. During the dinner members sang 
Christmas carols and other songs and Santa Claus appeared 
and distributed valuable gifts to all present, each gift being 
presented with an appropriate poem cleverly written as a 
good natured quip on the personality of the recipient. Pres 
ident C. E. Smith, the Ditto representative, was presented 
with a wrist watch by former President Paul Schwartz 
of the Rand Visible, who made an appropriate speech o1 
the many estimable qualities of the new president 

A mock trial was held in the high court, presided ove: 
by Judge John T. Watson. One of the members was 
charged with an offense but through the agility and quick 
wit of the attorney for the defense in his cross-questioning 
of the witness, the prosecuting attorney was unable to mak: 
the case, so that the presiding judge took the case fron 
the jury and ruled the defendant not guilty 

A large percentage of the membership was present 
Among the visitors were Joe Wilson, sales and servic: 
manager of the Typewriting Machine Company and Les 
Schrodell, now representing the Lincoln automobile. Bot! 
are former members of the association 


Southern Division. 


Annual Convention April 17 and 18. 


+ 


The Southern Division of the National Association of 
Stationers, Office Outfitters and Manufacturers will hold 
their usual annual convention in Charlotte, N. C., Friday 
and Saturday, April 17 and 18, at the New Charlotte hotel 

Charles L. Mitchell, president of the National Associa 
tion; Ivan Allen, vice-president, and Fletcher B. Gibbs 
general manager, have already signified their intentions t 
be present. 

John M. Cooper, Foote and Davies Company, Atlanta 
Ga., president of the Southern Division, is putting fort! 
every possible effort to make this a banner convention 

A program, designed to be both interesting and instruc 
tive, has been arranged. And if the convention of a year 
ago is any criterion, this year’s will have to be a toy 
notcher to exceed it. 

Edgar Hart, secretary of the Southern Division, ex- 
tends a most cordial invitation to all manufacturers, sta 
tioners and representatives to be on hand 
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UNDERWOOD 


typewriters are in use 
‘They Speed the World's Business 


UNDERWOOD TYPEWRITER CO.INC...UNDERWOOD B'LDG.N-Y 
BRANCHES IN ALL PRINCIPAL CITIES 
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Wm WriiGt ey JR. COMPANY 


CHEWING GUM MANUFACTURERS 





400 NORTH MICHIGAN AVENUE 


GMAGIBO 


USA 





The Addressograph Company, 
901 Ww. Van Buren Street, 
Chicago, Illinois. 


Gentlemen: 
We have several of your Addressograph 


as as , vial ' Machines in constant operation, and have been 
} using them for the past two years. 





The work produced by these machines has 
cut the department down from one-hundred girls 
to eight, turming out the same quantity of work 
in a very setisfactory manner, and eliminating 
all possibility of errors. 


We have pleasure in conveying this in- 
formation to you as we thought you would like 
to kndw how satisfactory the machines operate, 
and how pleased we are with the results. 

Yours very truly, 


WM. 














Model F2 Addressograph 


Electrically Operated 
Ribbon Print 


$3350 oon 















* 










TRADE MARK 


PRINTS FROM TYPE 








Factories: 


Main Office: 


903 W. Van Buren St., Chicago Chicago— Brooklyn—London 
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Mailing 18 Million Circulars— 


y= Wrigley’s Gum is widely advertised—in publications, 

on billboards, etc! BUT DO YOU KNOW that Wrigley 
is also one of the world’s greatest users of Direct Mail Adver- 
tising? During 1924 Wrigley mailed with his Addressographs, 
over 18 MILLION Direct Mail selling messages to his logi- 


cal customers! 


Spending 60% for Direct Mail— 


“= part that our Addressograph has played in our ex- 
pansion has impressed us so strongly that we are now 
spending 60°, of our advertising appropriation for Direct 
Mail selling. We recommend the Addressograph to any 
retailer as an antidote for ‘sick’ business!”—Chandler Hard- 
ware Co., Sylvania, Ohio. 





“ 











Mode! H1 Addressograph $ 50 
. ‘Hand Operated 3 ff Chie 
Ribbon Print 


“7 Figure’ Annual Sales— 


is 14 years we have become the largest manufacturers ot 

drums in the world, doing an annual business of over 
$1,000,000! With only one salesman on the road, you will 
see that Addressograph-ed Direct Mail advertising is a mighty 
force for us.” —Ludwig & Ludwig, Chicago. 


FREE trial Doesn’t Obligate You— 


yy doesn’t cost a penny or obligate you in any way to try 

a $37.50 Hand Addressograph in your own office—on your 
own forms! Prove to yourself, entirely at our expense, just . 
how the Addressograph will help you sell and save more. 
Simply attach coupon below, to your letterhead—and 
mail TODAY! 








ic 





Model H3 Addressograph S 
Automatic Plate Feed 7 O 
ibbon Print at Chicago 

















Used Machines Lists 
Bought and Sold! that} RY 
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Medel Al Add h $ 
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Albans leveland Grand Rapids New Orlear Salt Lake City l oledo o” + < * Rod & 
Atlant Columbu Houston New York san Antonio Tulsa, Okla, v , “es oS 
Balti allan Indianapolis Oakland San francisco \ ‘ahpeton, N, D. ui »> ¢ 4 
Birmi shan Davee Kanves City maha Scranton Washington KV o - es a 
i? “ ng )shkosh Seattle , 4 ge € we 
Bostor Denver Los Angeles = ase 8 - X< ¥ << < g ® 
Buffak Des Moine Memphis Peoria : _ ane , 4 WY ss ss - © 7 P in 
Butte Detroit Milwaukee ra ladelphia = = , 4 Y ~ ou - s* » 
Chicago Duluth Minneapoli ttsburgh t. aul a> *, ra RY ¥ 
Cincinnati Evansville Newark rtland Syracuse 4 we 2 
ondon Caneda: 60 W. Front St., TORONTO-V\ ancouver-Montreal-Hamilton-Loadon-Vttawa~st. John-Qubec eo — — — a on os 














60 OFFICE APPLIANCES February, 1925 


The 


Dealer’s Proposition 


is often times ‘of as much, if 
not more, importance than the 
product. 

The country over, dealers have 
stamped their mark of approval 
on the Canton line of steel prod- 
ucts and are giving their hearty 
support to it. Such approval and 
support would not have been won, 

| nor deserved, without a satisfy- 
| ing agency plan, backed by goods 
which do not jeopardize the good 
will of your customers through 
adverse “come back.” 


[t should be worth while for 
any dealer to investigate our 
“different from the others” prop- 
osition. Write for details now. 


THE 
CANTON ART METAL CO. 


CANTON OHIO 














ebruary, 1925 OFFICE APPLIANCES 61 


Stationers’ Credit Men to Meet February 17. 

[he stationers’ and printers’ division of the Chicago As 

ciation of Credit Men will hold the regular monthly 
meeting at the Hamilton club February 17. An absorbing 
rogram is being prepared. 


Tulsa Apelans Elect Officers. 
Che annual election of officers for the Tulsa Apela Club 
f Tulsa, Okla., took place recently. The following officers 
were chosen for the ensuing year: E. K. Van Eman, The 
Rand Company, president; William Maneke, The Joplin 
Printing Company, vice-president; G. H. Bartlett, Jr., The 
Safe Cabinet Company, secretary. 


Farewell Dinner to “Y and E” Superintendent. 

Forty-two foremen of the Yawman and Erbe Manufac 
turing Company’s factory, Rochester, N. Y., joined in a 
farewell dinner to A. H. Schaffert, formerly superinten 
dent. Mr. Schaffert severed his connection with the “Y 
and E” organization to become superintendent for the 
Ox Fibre Brush Company, Fredericksburg, Md. An elabo- 
rate dinner and entertainment were given at the yacht 
club. A handsome gold pen was presented Mr. Schaffert, 
betokening the esteem of his associates. 


Parker Advertising Campaign Book. 

[he Parker Pen Company, Janesville, Wis., has issued a 
thirty-six page book for circulation among its dealers, 
showing the scope of its 1925 advertising campaign. It is 
printed in black and “Duofold” red and is illustrated with 
reproductions of headings of the principal magazines and 
periodicals which will carry Parker copy this year. Speci- 
men advertisements are included, as well as a schedule of 
the local newspapers which will bring the Parker campaign 
to a focus for local dealers. 


New Ring Book Catalogue. 

The Henry T. Adams Manufacturing Company, 8561-69 
South Chicago avenue, Chicago, IIl., has issued Adams 
atalogue No. 24 of stationers specialties for office and 
school conveniences. This catalogue contains sixteen pages 
exclusive of cover. It presents first a picture of the new 
factory where the company has been located for one year. 
\ foreword follows with terms and conditions of sale. 
Next is an announcement of the Adams’ scrap book made 
in loose leaf style and covered with a material which re- 
sembles a good grade of leather. Then is described the loose 
leaf photo album, college loose leaf note books, the Aristo 
‘rat checker or chess board, an in and out clock, road maps, 
semi-loose leaf memo books and the Adams line of book 
rings, labels, blotter pads, contract covers, desk reminders, 
key rings, university note book covers, etc. This is a 
iseful catalogue for the stationer, embracing many items 
f interest and value. 

“Crown Ribbon” in New Location at Chicago. 

The Chicago branch of the Crown Ribbon & Carbon 
Manufacturing Company has been transferred from its 
former location at 32 South Clinton street to a more cen 
tral office at 9 North Franklin, near Madison street. The 
telephone number of the new office is Franklin 0682 

Reuben V. Arvey, who has been with the company since 
t first opened its office in Chicago in 1916 (with the excep 
tion of his leave of absence during the war) has been 
placed in charge This is a promotion which Mr. Arvey 
deserves richly, because of his long and efficient service 
with the company in practically every capacity of the 
branch office organization 





SHORT DRIVE ~ GREAT POWER ~ REAL GAUGE 








The Acco Punch 
Has Created a 
New Popularity 


Record 


Since we introduced the Acco 
Punch a number of months ago 
we have received real evidence 
of its tremendous popularity 
among both the user and the 
deal r. Sales have exceeded our 
own expectations. 


It’s al] because the Acco Punch 
is constructed with a number of 
superior features that make it a 
distinctive product. The gauge 
in the new Acco Punch is a real 
improvement. It is easily ad- 
justed and makes accuracy of 
measuring simplicity itself. It 
is both wide and strong enough 
to support the paper and permits 
quick action in punching. 


Its great strength, the short 
drive of the handle, its attrac- 
tive appearance, the broad base 
with rubber feet are all distinc- 
tive features in this Acco Prod- _ 
uct that are instrumental in its 
popularity. 


If you have not seen the No. 
10 Acco Punch write us for com- 
plete particulars now. 





American Clip Co. 
Long Island City, N. Y. 


ACCO PRODUCTS 


FOR SMOOTHER OFFICE OPERATION 
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The 
Easy Writing 
Royal 


has all the refinements that 
would be expected of an aris- 


tocrat of typewriters. Its title 
has been earned, not inher- 
ited. It is self-made. Though 
mute, its actions are unmis- 
takably those of a thorough- 
bred. Masterly craftsmanship 
has given it true distinction. 


There is poise and dignity in 
the outward appearance of the 
Easy Writing Royal that be- 
speak a fine character within. 
The cleanness and uniformity 
of its typing unconsciously sug- 
gest good taste,discrimination. 


The Easy Writing Royal com- 
bines the strength and dur- 
ability of a fine typewriter. 


ROYAL TYPEWRITER COMPANY, Inc. 
316 Broadway, New York 


Branches and Agencies the World Over 


KOYA) 


TYPEWRITERS 
“Compare the Work” 
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Barlow Now Assistant Sales Manager for Royal. 
\. W. Barlow, former sales manager of the Oliver ‘Type 


writer Company, on January 15 became assistant sales mat 


ager of the Royal Typewriter Company, Inc., with head 
quarters in New York City. Mr. Barlow succeeds W. B 
Stewart in the new position, Mr. Stewart having resigne: 
to join the Commercial Investment Trust Compa f Ne 
York City 

Since February, 1906, Mr. Barlow had eC nect 
vith the Oliver Typewriter organizatior \t 
he was dealer for part of the state of Was gt 
entered the direct service of the company i e, 1907 


= 








A. W. BARLOW 


traveling the western states, securing 
or his company in the far western ter 
In 1912 he went to Chicago in charge 
salesmen and later became assistant gener 
under Vorley Wright, who ts well know 
Krom 1914 to 1916, Mr. Barlow did specia 
tion with the smaller branch offices of 
the early part ot 1917 he took charges 
agents ot the company who had been ret 
plan of selling direct by mail was undertak« 
that same vear he became manager of the Cl 
which oftice he held until 1923. when he 


general sales manager, later taking the off 
ager, which he held until the time of his j 
Company. Mr. Stewart and Mr. Barlow 
sociated in the Oliver organization and 
that the latter should tollow the former int 
lationship. 

Prior to his entrance into the typewritet 
Barlow taught school, éngaged in the 
planted an orchard in Oregon. He is at 
in the orchard and nursery industry beca 
work in that branch of agriculture, and V 
ington, holds the greatest attraction for 
ness 

Mr. Barlow has mad iny friet 
yuusiness and they will all wish him su 


undertaking 


Special Luncheon to Mr. Mitchell. 
Over fifty of the New York City Statr 5 f 
special luncheon to President Mitchell 
Association at 1 o'clock, Thursday il 
Hotel Astor. 


President Mitchell spoke brieflv on asso 


Several matters of interest 


perplexing local pr blet s ( harles 


Regio al (,overnor (: = tH ¢ ilso iddress 


neg Mr Levine, one of the members 
ciation, brought up the evil of the tem] 
at the Christmas seaso1 Che Baltimore 
deals with this condition and which has s 


batted the matter was commend 
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: Free Booklets! 


HE new RAND Sectional Steel Cabinet Visible Card 

"T Recor has taken the country by storm. Dealer demands 

for representation are surpassing our most sanguine ex- 

; pectations, for dealers everywhere appreciate the big sales 
ul possibilities of this wonderful product. 


rf Send for Free Booklets 


The two booklets illustrated above fully explain the RAND Proposition to 
Dealers, picturing in colors the cabinets and display materials available. 
Without obligation, send for your copies of these two booklets. 

j Hundreds of dealers have already ordered and paid for their ten-day free 
trial RAND Demonstration Units, ($23.28 delivered). You, too, should 
seize this opportunity to handle this new product manufactured and 
guaranteed by the oldest and largest visible card record equipment manu- 
facturers. Send coupon for booklets or demonstration unit. 


RAND COMPANY, Inc. 
North Tonawanda, N. Y. 


Branches infall principal cities of the World 





Founders of the Visible Index Industry 
Members National Association of Stationers, Office Outfitters, and Manufacturers 






VISIBLE CARD RECORDS \“: 
ch IN SECTIONAL STEEL CABINETS \ 






cw 


jn 








Ge how simple it is to build 
up sections of Visible 
Records as you need them. 
A simple mechanical device 
rigidly holds these sections 
together. Nothing to get out 
of order. bad 


1* 


avo 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 
Charles L. Mitchell, President, Topeka, Kas.; Charles P. Garvin, First Vice-President, Boston, Mass.; Fred P. Seymour, Second 


Vice-President, Chicago, Ill.; E. H. Sell, Third Vice-President, Columbus, Ohio; A. H. Childs, Treasurer, Chicago, Jil.; 


J. Henri 


Petetin, Auditor, New Orleans, La.; Fletcher B. Gibbs, General Manager, 403 Conway Building, Chicago, Ill.; Mortimer W. Byers, 


Secretary and Counsel, 41 Park Row, New York, N. Y. 
REGIONAL GOVERNORS 


James T. Towhill (The Cc. C. Carpenter (The Sam’! 
James T. Towhill Com- C. Tatum Company), Cin- 
pany), Boston, Mass. etanati. Obie. 

G. 8. Hice (Roberts Num- : 
bering Machine Com c. J. Nachtigal (The Globe- 


pany), Brooklyn, N. Y. Wernicke Company), Chi- 


W. P. Waddy (The Everett eago, Ill. 
Wadde Com ny), 
Louleeiia, Ky. _ A. J. Walker (Farnham 
Nathan Salzman (The Printing & Stationery 
Hirschberg Company) Company), Minneapolis, 
Cincinnati, Ohio. Minn 





Place and Time of Next Meeting 


REGIONAL GOVERNORS 


William Schmiederer (Bux- W. J. Ortel (Shaw & Bord 
ton & Skinner Printing & en Company Spokane 
Stationery Company), St. Wash 
Louis, Mo 

Edward E Cranda 

William Stewart (Stewart (Schwabacher-Frey Sta 
Office Supply Company), tionery Company) San 
Dallas, Tex Francisco, Calif. 

H. E. Bellamy (Kendrick- Charles F. Dawson (Charles 
Bellamy Company), Den- F. Dawson, Ltd.), Mor 
ver, Colo. treal, Canada 


To Be Announced. 





SECRETARY'S OFFICE—41 Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 


National Executive Committee Confers. 

A conference of the Executive Committee of the National 
Association of Stationers, Office Outfitters and Manufac- 
turers took place in Chicago last month at the headquar 
ters of the Association in the Conway building. Present 
at this conference were President Charles L. Mitchell, To- 
peka; Second Vice-President Fred P. Seymour, Chicago 
Past Presidents Ivan Allen of Atlanta and R. S. Bauer of 
Lynn, Mass., and General Manager Fletcher B. Gibbs of 
Chicago. 

Plans were discussed for the various regional meetings 
to be held in the several districts and the personnel of 
the association was canvassed preparatory to the appoint 
ment of committees to report at the annual convention in 
October next. 








AFTER RECENT SESSION.—Left to right: 
Bauer, past president; C. L. Mitchell, president; 
Messrs. Mitchell, Allen and Bauer left on Saturday, Jan 
uary 16, for Pittsburgh, where they were joined by Regional 
Governor Woodson P. Waddy of Richmond, Va., who ac- 
companied them to Philadelphia. After visiting the trade 
and attending meetings in Pittsburgh, Philadelphia and 
New York, the members of the committee went to Bos- 
ton, where on February 9 there will be a one-day regional 
meeting of the stationers of New England. This coming 
event is mentioned with greater particularity elsewhere in 
this issue. 


Executive Committee, Commercial Furniture 
Division. 
Early last month the executive committee of the Com- 
mercial Furniture Division of the National Association of 


EXECUTIVE COMMITTEE, N. A. S. O. O. 


Manufacturers, held a 


The 


program of 


Stationers, Office Outfitters and 
meeting at the Hamilton Club in Chicago. 

of the meeting was to discuss and outline a 
work that will advance the interests of the office 
industry—something which the members of the committee 
can take to their constituents and recommend to the trade 


purpose 


furniture 


through the various agencies of the association. 


The committee is laying broad plans for work of a cha 


acter which will interest and benefit every dealer in off 
furniture. It is felt that office furniture dealers should 
realize greater profits through better handling of sales 


and the sort of sales policy which will interest the cust 
in the goods he is buying. 

The year’s slogan is “Better Offices.”” How 
all that the slogan implies in better office furniture is on 


to bring out 











M. AT THE HEADQUARTERS IN CHIC 


AGO 
. Ss 


Fred P. Seymour, second vice-president; R 
Ivan Allen, past president 
of the problems. Several cther matters were taken uJ 
suggestions to be discussed and perhaps put into effe 
locally among dealers. 

Present at the meeting were E. S. Pierce, Pierce, I: 
Hartford, Conn.; Chairman, C. J. Nachtigal, The Glo 
Wernicke Company, Chicago; H. W. Koehn, The Sikes 


Company, Philadelphia, and C. A. Netzhammer, Nort! 
western Furniture Company, Milwauke« 

J. D. Hanson, Jr., of the Perry & Buckley ( 
New Orleans, the remaining member of the tt 
unable to be present. 

A meeting of the Commercial Furniture Divisior 
be held in Chicago in April. Program of this meetins 


which will be important and interesting will be annou: 


in an early issue 
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Keen-eyed business pursues its ceaseless 

' quest for things that save precious moments, 
cut stubborn costs and enlarge the radius of 
sales. By meeting just such demands has the 


MIMEOGRAPS 


won its place as standard equipment for mod- 
ern offices in America and all over the world. 










A complete, private printing plant in compact 
form! Clean, exact copies of typed messages or 
simple illustrations, it creates by the thousand 
in record time. By its very nature a business- 
builder and a pace-setter, it brings important 
returns at surprisingly low cost. 









And now hitherto unequaled results flow from the 
new Mimeotype stencil sheets which are used with- 
out moistening—the latest Mimeograph achieve- 
ment. Complete information gladly sent on request. 


| A. B. DICK COMPANY, CHICAGO 
z 
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The Secret of 
DERBY 
Posture Comfort 


T required years tor Mr. Earl Thompson, 

posture specialist of New York, to design this 

amazing new chair seat. Hundreds of pat- 
terns were made and discarded, for nothing short 
of perfection was good enough. But this devel- 
opment work was amply justified by results. This 
Earl Thompson Posture Seat, built into every 
Derby Posture Chair, is the most comfortable and 
healthful chair seat in the world. Yet through 
quantity production, you can secure the advan- 
tages of this new chair at little, if anything, more 
than the cost of ordinary chairs. 


Derby Posture Chair 


Built under Earl Thompson 
posture seating patents 


You can sit all day ‘n a Derby Posture Chair 
without fatigue. The seat, carved to fit the seat- 
ing parts of the body, prevents cramping and dis- 
comfort. The depressions in the saddle keep the 
pelvis from slipping forward, and so _ prevent 
slumping down in the chair, one of the commonest 
faults of posture in ordinary chairs. The scien- 
tific relationship of the back to the seat, gives 
support where most comfortable and most con- 
ducive to correct posture. The size and shape 
of the seat, and its angle in the chair prevents 
pressure on the veins and arteries back of the 
knees, a common source of discomfort. 


This may sound somewhat technical, but to the 
chair user it means a new conception of chair 
comfort, greatly lessened fatigue, and new vigor 
and enthusiasm for work. Send for our booklet, 
“How to sit comfortably,” which tells in simple 
language about some common faults of posture, 
and shows how they can be corrected. It also 
shows the wide variety of Derby chairs which 
give the benefits of Posture Comfort and health. 


Dealers Let us send you our big book, just 


off the press showing complete line of 
Derby Office Chairs with our attractive 
proposition to dealers 


P. Derby & Co., Inc. 


Chairmakers for 80 years 
Gardner, Mass. 


Salesrooms at 
217 W. 35th Street, New Y. rk 
90 Canal Street, Boston 
Space 92% Furniture Mart, Chicago 

















New Type Cleaner. 
R. Orthwine, 343-347 West Twenty-sixth street, Ne 


York, announces a new “Cleanatype” which is said to have 
great power to remove dirt, ink, etc., from metal, rubber 
and wood with hardly any manual effort. It is of use Il 
office machines, rubber stamps, etc The solution ts 
inflammable. 

“Cleanatype” is of a pleasant odor and is attractively 
bottled and packed twelve bottles to each display cart 
which is printed in three colors. Every eff t is bee! 
made to create a neat looking package for counter display 
purposes, having a convenient easel to hold it positi 











VAN HORN TAPE SEALER NO I 
Was Described on Page 48 of Office Appliance 
1923 It Is Manufactured by V. J. Van H 
North Union avenue, Chicago, Ill 








Gail Paper Punch. 

Che Gail Manufacturing Company, Balti 
factures an adjustable paper punch whicl 
compact that it may be carried in a loos 
enables users of loose leaf books to put 
binders when traveling or elsewher: 
makeshift punching when inserting da 
maps, lists, etc., in binders, This device is 
ring and two-ring binders, and also singk 
or desk use. For the three-ring binders 
has three nickel plated punches sliding 
fibre rule. Each punch has a hook whic! 
binder ring. Thus the three punches are i g 
the rings, and locate the holes in the pay 
punch for two-ring books has but two he 

Two New American Lead Pencil Company 

Products. 

[The Autograph pencil No. 517, made 
Lead Pencil Company of New York, N. \ ! g 
turned out with a gilt tip and red rubber great ’ g 
the appearance of the pencil. This pencil is 
round shape with a reddish natural e1 Sst 
the new tip it should prove a very successi 

Venus stenographer’'s pencil No. 2832 is 
products of the company. This contains 
The pencil is made in the round shape sl! 
ends and convenient for steady writing 
protector comes with each pencil and ext 
with each half dozen box This pene 


an attractive box, one half gross in a cart 


P. L. Green Makes New Connection. 

Philip Leonard Green, until recently export ma 
the Lincoln Typewriter Company, Inc 
is now associated with R. L. Brow: 


York. N. Y. 
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Remy advertising seeks to acquaint the public 
with the rigid standard of excellence which 
governs every stage of Rerny manufacture. 


Further, it seeks to make manifest the sincer- 
ity of Remy’s purpose always to build an 
excellent product. 





Supplementing the excellent performance of 


Remy equipment upon millions of motor cars, The Campbell-Ewald organization of 
Ge 3 160 people owned entirely by the men 

Remy advertising has been a material factor who operate it, with resources and 
ree 5 3 é facilities of the largest advertising 
in impressing upon public consciousness the organization between New York 
: and Chicago, and a volume of 
outstanding fact of Remy excellence. business placing it among the first 


ten agencies in the country, is at 
your service to handle large or small 


Remy has long been a client of the Campbell- accounts. At any time, anywhere, 
we'll be glad to talk with you. There 
Ewald Company. will be no obligation on either side. 


CAMPBELL-EWALD COMPANY 
pccmotae veces. CAA vertising s.xraweunat Gerth ee 


General Offices, Detroit, Michigan 
New York Chicago Toronto Los Angeles San Francisco 


OHDODOOOOOOOOOOOOOOHHOOOS 


© C.E. Co., 192% 
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Nationally Sold 
by Live Dealers 


Vertical Guides, 
Manila and Pressboard 





Attractive Black Enamel Metal 
Tabs, furnished with white and 
colored inserts. 

Complete Descriptive Price Lists 
on request. 


The Profitable Line for the 
Dealer. 





High Grade 


Low Prices 


The same Substantial, Depend- 
able Qualities identified with all 
Bicco Filing Supplies. 


All Standard Subdivisions, 
including Alphabetical, State, 
Monthly, Weekly and Daily 
Guides. 


Black Enamel Metal Tabs 





Boston Index Card Company 
113-115 Purchase Street 


Boston, Massachusetts 
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H. R. Root Promoted by Newton & Hoit Co. 

H. R. Root was appointed sales manager of the office 
furniture department, The Newton & Hoit Company, Chi- 
ago, Ill., after a few months’ connection with that busi- 
ness. He joined the organization in July, 1924, as manager 

the filing systems department. Mr. Root had been with 
the Yawman and Erbe Manufacturing Company as man- 
ager at St. Louis before taking the Chicago position 

His first connection with the office furniture field was 
with the Yawman and Erbe Manufacturing Company at 
Los Angeles, Calif. He joined that branch February 1, 
1911, and 
entered another line of business. Mr. Root rejoined the 
“Y and E” 


connection Mr. Root spent two years selling specialties to 


continued there until July 1, 1915, when he 
organization at Chicago in 1916. After that 


banks for another interest. In 1919 he succeeded to the 
Los Angeles territory which had been covered by Paul 
Dietrich, when he was promoted to manager at Los 
Angeles by the Yawman and Erbe Manufacturing Com- 
pany. During this connection Mr. Root conducted a filing 
school for the polytechnic evening high school at Los 
Angeles. In December, 1921, Mr. Root joined the Cleve- 
land branch of the Yawman and Erbe Manufacturing Com- 
pany, continuing in that city until assigned to the St. Louis 
territory. Mr. Root was manager there when he came to 
Chicago to join The Newton & Hoit Company 

Change in San Francisco Firm. 


The Kinsey Brothers & Hoffman has been 
succeed Hoffman & Kinsey, 883 Market street, San 


ncorporated 


Francisco, Calif. This organization is general distributor 
of Panama carbon paper and typewriter ribbons. The 
field is bet opened up extensively Robert G. Kinsey 


has gone Mexico City to open a branch to cover the 


Republic of Mexico. He will be engaged there a month 
so. Upon his return Robert G. Kinsey and his brother, 
Howard O., will sail in March to Japan and other points 
the Orient, on a three-months’ trip combining busi 
ness and sports. The Kinsey brothers are the national 
champions of tennis doubles 


William A. Kinsey, father to the brothers, is president 


nd general manager of the Ofhce E fficien Distributors 
ympany, doing a general jobbing business “clever 
ngs to eve people,” for the oftce 1 tl shipping 
om This company’s slogan is “Getting the1 ind sell 
g them is our job.” 


Berger Opens Downtown Display in Chicago. 
Manufacturing Company has opene 
display at 123 West Madison street, Chicago, IIL. 


da down 





Chis locatior will be more onvenient tor out-ot-town 
lers than the warehouse at 2622 South Morgan street 
ere art n display filing binets, steel lockers, steel 

elving and other Berger products 
N. S. Goud who had been manager of the equipment 
sion at Chicago for The Berger Ma i Com 
any, has be promoted to branch manager. He makes 
s head juarters at the warehouse 3622 S Vi 
“Our World Trade.” 
quarterly issue of “Our World Trade” has 
+ ( 
( Ces erce ted S ( ‘ 
y S applicat i 

4 c I) ( [his rep¢ Z statis 
s d January-S¢ 24 ded 

¢ tbles exports 1 24 -v a vrite 
ind is] . 














90% of SPACE 


SAVES 
50% of TIME 


— 


SORTING 


Letters 

Orders 

Back Orders 
Stock Sheets 
Bills of Lading 
Invoices 

Sales Slips 
Checks 

Etc. 





Made in any size and indexed in 
any manner to fit your needs: 
Numerical, Alphabetical or Special 
Wording. 


Ask your dealer. 


Write for catalogue. 


THE KOHLHAAS CO. 


MANUFACTURERS 
INSTANT REFERENCE FILES 


183 N. Dearborn St., Chicago, Ill. 
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17 Black Degrees 
3 Copyi ng 


She 
largest 
selling 
Quality 
pencil 

in the 


world ~ 


PENCILS 


HE quality service of VENUS 
Pencils works to the satisfac- 
tion of the retailer just as much 
as it does to the user of this 
Peer of Pencils. 














It creates trade—it attracts profit- 
able business— it avoids trouble— 
it allows you to concentrate on a 
make of pencils which meet every 
need of pencil users—draftsmen, 
artists, office workers, etc. 


17 Degrees of Black and 3 Copying 


We suggest that you examine your 
stock and see that your supply of 
VENUS Pencils is adequate. Also 


write us for “Dealer Helps.” 


American Lead Pencil Co. 
220 Fifth Avenue, New York 
and London, Eng. 





“Y and E” Folk Study Order Routine. 


Regular meetings are being held at the factory offices 
of the Yawman and Erbe Manufacturing Company, Roc! 
ester, N. Y., to familiarize the home sales organization with 


the details of handling orders and other funct 
contact with dealers. The idea is to make all acquainted 
with the progress of the office work, both before it reaches 
the individual and after it leaves his hands. Too ofte 
routine matters are handled in factory offices without ap 


preciation of their importance or comprehension of their 
significance. The new plan of the Yawman and Erbe 
Manufacturing Company gives interest to the task of eac!l 
worker, as he comes to learn the part his duties have 


the dispatch of the dealer’s orders. 

The meetings are preceded by a dinner in the mpany 
cafeteria. The various points on the program brought uJ 
are given free discussion, and each meeting tends to bring 
about a better understanding of the details of this busi 
ness. This plan has the added virtue of preparing subordi- 
nates to carry the greater responsibilities ahead as promo 


tion makes room in the organization for the newcomers 











“SHOCK TROOPS” OF THE BURROUGHS ADDING MA- 
CHINE COMPANY AT WICHITA, KANS.—This the Way 
the Staff went Into Action for the “Beat '23'’ Campaign Waged 
by the Burroughs Organization in the Last Quarter of 1924 
This Campaign was a Most Successful One, All Over the Coun- 
try, and One of the Chief Reasons was that in Every Organiza 
tion the Aggressive Enthusiasm was Similar to That Shown b 
this Crew of “Live Wires.” 








Wholesalers Plan Catalogue Uniformity. 


Plans are under way for the standardization of catalogue 


page sizes by the wholesalers of the stationery trade. This 
work is simplified by the fact that the Natio Whole 
sale Druggists’ Association has established a standard 
Many stationery wholesalers are also operating in the drug 
field. The druggists have adopted a standard size oi 
105¢x7'4 inches. The new activity of the statione: hole- 


salers will cover both the books furnished to the retail 
trade, and the loose leaf catalogues carried by 
salers’ salesmen. 

The committee on standard size catalogue of the Whole 
McDowell 


sale Stationers’ Association comprises: C. M 
(Petter-Neat, Richardson Company), Louisville, Ky hair 
man; E. D. Stribley (Hessig-Ellis Drug Company), Men 


phis, Tenn.; D. B. Clement (Farrand, Williams & Clark 


Detroit, Mich.; F. A. Raich (Irwin Paper Company 
Quincy, Ill.; G. B. Buch (The J. K. Gill Company), Port 
land, Ore 

Among the objects of the standardization proposed are 


(1) To reduce the expense incidental to catalogue prepara- 
tion; (2) make possible the use of uniform-size cuts, ele 
tros and inserts supplied by manufacturers; (3) make a 
more attractive catalogue by the use of colored serts; 


(4) permit the wider use of loose leaf catalogues 





»5 
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2 
Plain; 





—, 


Why is This? 
Office equipment dealers sometimes hand down a line of files, cases, furni- 
ture, etc. from father to son for no better reason than that neither one could 
make up his mind to make the change which would do so much good for the 
business! Quality, price, service and a real job of educational advertising are 
some of the reasons why you can make more money on the Van Dorn line. A 
letter of inquiry today will bring complete information without obligation. 


THE VAN DORN IRON WORKS COMPANY 
CLEVELAND, OHIO 
Branches: Cleveland New York Chicago Washington Pittsburgh 
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SMITH PREMIER No. 60 








G Carriage 


- - ~ —_— a — = = _ 
_— = i ~ 


The inevitable wide-carriage typewriter 
The dependable correspondence typewriter 


Always ready, the machine with the speed-tempting touch 
turns out beautiful work day after day. The light touch 
makes operation surprisingly easy. No greater effort is 
required in writing on the widest-carriage models. 


It’s because of the 10 Points of Superiority. 


1. Open face construction. 6. Simple, positive ribbon mechanism. 

2. Extra-size platen. 7. Four-position ribbon mechanism. 

3. Cushion-like touch. 8. Type bar segment shifts. 

4. Light, rigid, vibrationless 9. Convenient margin-release and 
carriage. tabular keys. 

5. Type bars completely controlled. 10. 46 keys print 92 characters. 


“Sells like SIXTY” 
Write for dealership proposition 


SMITH PREMIER TYPEWRITER CO. 
376 BROADWAY 
NEW YORK 
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January Furniture Market at Chicago. 

With the exception of the local manufacturers, all furni- 
ture producers of the office field showing at the January 
market in Chicago were located at the Furniture Mart, 666 
Lake Skore drive. This magnificent building houses the 
furniture displays in artistic surroundings. Six elevators 
provide for passenger traffic between the fourteen floors 
occupied by the exhibits. These floors are topped by a 
modern restaurant, which enables exhibitors to conserve 
their time at lunch, and affords fine facilities for enter 
taining 

The exhibits presented a particularly friendly atmosphere, 
due to the fact that all have at least one outside exposure, 
and as the building is located some distance from the 
smoky business district, sunshine is visible practically 
every day. The halls and display spaces are carpeted, and 
directories of exhibitors appear on each floor, convenient to 
the elevators. The corridor exposure of each exhibit is 
glass, permitting a full view of the interior. Doors pro- 
vide security against pilferage, and also permit the cleaning 
of the halls without permeating the individual displays with 
dust. A uniform style of lettering on the windows has 
been adopted, making a chaste effect through the elimina- 
tion of garish signs. 

The building is equipped with ample rest room facilities 
on each floor, telephone service to each display, and ample 
freight elevator service. There is no parking problem for 
those who use their own automobiles, as ample space is 
provided for car storage. The location on the shore of 
Lake Michigan makes the Furniture Mart an ideal place 
during Chicago’s fair weather season. Winter winds are 
unnoticed, as the heating plant gives ample radiation 
throughout the structure. 

Exhibitors at January Market. 

Chicago Mirror and Art Glass Company, Chicago, III 
A comprehensive display of mirrors and other domestic 
glass fabrications, in charge of Mr. Roland. Space 72 

Conrades Manufacturing Company, St. Louis, Mo.—The 
company’s office chairs were shown in conjunction with the 
household lines. F. W. Klein, from the factory, was in 
charge. Space 408 

Crocker Chair Company, Sheboygan, Wis.—The office 
chairs in this exhibit were in charge of C. F. Roth. The 
| 1 


household lines were shown also. Spaces 432-35 


P. Derby & Company, Inc., Gardner, Mass.—Office chairs 


vere included in this company’s comprehensive exhibit 
Posture chairs for schools and offices were featured. W 
W. Heyer, local representative, was in charge. Space 929 
Furnas Furniture Company, Indianapolis, Ind.—The 
yusehold lines only were shown, none of the specialized 
ice furniture being on display. Murray Morris, general 
nanager of the company, was present part of the period 


Heywood-Wakefield Company, Chicago, Ill—While the 


fice chair display in this space was small in comparison 
the expansive showings of the various household lines, 
here were displayed many attractive samples of office items 
[This display occupies practically half of the third floor 
an excellent view 6f Lake Michigar The entry is 
actively arranged, with a rubber tile floor and special 
rat the ceiling 4 al lit I 
( les a to the charn t Hey Wakefield 
\ VW Davis genera ( t I Q 
ge : See Spaces 326-4 
l é Des Company) ike i i 
odels « erial desks we Ss ex end 
we ( Bosse a ( Bie SI 
19-20 
[uts Bros. Company, N Gis 
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Berkshire Typewriter 
Papers have been 
steadily building their 
reputation year by 
year. New users are 
continuously added to 
old. 


This complete line of 
typewriter papers of- 
fers the convenience 
and greater profit of 
dealing with one 
house whose products 
are widely and favor- 
ably known. 


Berkshi tof 
sph 


Eaton, Crane & Pike Co. 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


Sponsors for Correctness 
in Correspondence 


BRANCHES : 


BOSTON, MASS....633 Washington St. 
CHICAGO, ILL. .363-371 West Erie St. 
PHILADELPHIA, PA., 1024 Filbert St. 
SAN FRANCISCO, CAL., 770 Mission St. 
TORONTO, CANADA. 


SERVICE STATIONS: 
DENVER LOSANGELES ATLANTA 
MINNEAPOLIS KANSAS CITY 
SEATTLE DALLAS CLEVELAND 
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play was confined to the household lines. Albert Power 
was in charge. Space 1017. 

Murphy Chair Company, Inc., Murphysboro, Ky.— Office 
chairs were shown in conjunction with the household lines. 
The office chairs included a new departure in this line, solid 
mahogany swivel, typewriter and side chairs. The regu 
lar items on display comprised swivel, typewriter, tablet and 
side chairs. R. J. O’Malley was in charge. Space 1511. 

St. Johns Table Company, Cadillac, Mich.—This display 
comprised both office and household tables. The office 
table line. was given the space of honor, facing Lake Michi- 
gan. G. M. Petrie, president, was in charge. Spaces 
1632-36. 

Udell-Predock Manufacturing Company, St. Louis, Mo. 


IF YOU SELL OFFICE TABLES Costumers were among the items shown with this com- 


pany’s houschold lines. R. S. Krabbe was in charge. 


YOU CAN SELL MORE AT Space 410. 
BETTER PROFIT IF THEY ARE Winnebago Office Furniture Company, Fond du Lac, 


Wis. The Winnebago desk line was shown. Mr. McMil- 
lan and H. C. Moore were in charge. 


Individual Chicago Exhibits. 
~ 0 The Johnson Chair Company, 4401 North avenue, Chi 
cago, Ill., maintained its exhibit at the factory, 4401-4531 
North avenue. The location of the exhibit at the factory 
enabled the cOmpany to show the service behind the chairs 
as well as the chairs themselves. The feature of this dis 
play is “Johnson's Chair of Commerce,” created a littl 


less than a year ago, in which are combined unusual 





strength, style and finish. 


Most widely known and widely The Milwaukee Chair Company met visitors at its gen 
sold line from coast to coast. eral office, 624 South Michigan avenue, where a compre- 


Fine alit stren th range hensive showing was made of the Milwaukee line 
ae ys aia & Peck & Hillis held open house at the Chicago display, 


of sizes—and low prices——assure Fourteenth street at Wabash avenue. 
best turnover ~and satisfaction Inasmuch as the next Chicago business show will be held 
in the same building as the Furniture Mart in November 
to buyer and seller. Rage parrot ss art ee 
this year, manufacturers with permanent exhibits in the 


Furniture Mart will be able to show their lines to dealers 
who visit the business show. Elevator service from the 


Made in Oak, quartered or business show floor connects with the various floors occu 
plain; first quality Gum, ma- pied by the furniture displays. 
hogany finish; or Northern ————__— 
Gray Elm. . Mimeographed Guide to Gloucester. 

| The Gloucester Chamber of Commerce, Glouceste 
Made with very strong under- Mass., has produced a twenty-eight folio book descriptive 
top construction, and miter- of Gloucester’s industries, scenery and history Che text 
joint plank edge. Dove-tailed is run on the Mimeograph, and the stencils are preserved 


to run off additional editions as required. One set of 


drawers with 3-ply bottoms, 
finished inside. 


stencils has been in use two years. The book is bound it 
substantial covers. 














This book was prepared to meet a demand coming chiefly 
from school children located all over the country. 
Shipped k. d. with Gloucester’s historic and commercial importance have a 
Bolt Construction sustained interest for the younger generation. The text is 
lucid, and strikes heroic attitudes in several places while 

describing the perils of Gloucester’s dominant industry 
Write for catalog and prices fishing—and in the narrative of the city’s contribution to 
the military and naval forces of the country—even before 


there was a United States. 


St. Johns Table Company a 


6. M. Petrie, Presivent Strathmore Advertising Department Changes. 
Cadillac = Michigan The volume of work in the advertising department of 
the Strathmore Paper Company, Mittineague, Mass., has 


grown to a point where an additional man was needed 


PERMANENT EXHIBIT AT Gray Bates, formerly with the organization, has been 
AMERICAN FURNITURE MART assigned to the advertising department. He had been with 
Sixteenth Floor CHICAGO the Waltona Works. Eb Hughes has been transferred 


from the advertising department to other work, and has 





been succeeded by Dick Thomas. 
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EASY SALES - LARGE PROFITS = SATISFIED CUSTOMERS — 
FOR THE DEALER WHO HANDLES 


j 


STORAGE SHELVING 





SECURITY STEEL STORAGE SHELVING MEETS EVERY 
SHELVING NEED. 


IT IS ABSOLUTELY FLEXIBLE. MORE CAN BE ADDED 
AS NEEDED. 


NO ROUGH OR SHARP EDGES TO CAUSE DAMAGE 
SI UPRIGHTS HAVE SMOOTH 


Write for the new shelving ROUNDED EDGES. 


catalog that helps the buy- 
er and salesman to select es 
the correct type of shelving. 
It is Booklet No. 324. 














SHELVES ~Made with 
Square Box Formation 








Everything Safely Stored in Steel Shelving Covered by Doors 


RATION 


BOSTON, MASS. 


Makers of the full line of Security Steel Office Furniture 
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BIGGER PROFITS 
MORE SALES 
NO INVESTMENT 
QUICKER COMMISSIONS 
LOWER RETAIL PRICES 
No COLLECTION TROUBLES 


OUR NEW DEALER SALES PLAN includes all of the many advantages of 
our old plan as well as these new features. All that you have to do is get the 
orders and we do the rest. You can get your commission at once, which 
makes Our Plan really Profitable. Every live dealer wants to make more 
money so here’s your opportunity. 


$25,000.00 PER MONTH is our advertising Appropriation during January, 
February, and March. This money is spent in creating a demand for Shipman- 
Ward Rebuilt Underwoods. Link yourself up with our Dealer Organization 
and Cash In on some of this money. We create the demand—You make 
the sales and Make Big Profits. 


THE PLANT BEHIND THE PRODUCT 


This entire building is devoted to Rebuilding Under- 
woods the Shipman-Ward Way. It is the largest 
=> factory of its kind in the world. Remember, 








not just one floor. Our resources 
guarantee you the best 
Underwoods it is pos- 
sible to remanufacture, 
the best deliveries, 
the best service, and 
the best treatment. 
Shipman-Ward Un- 
derwoods are good 
Underwoods. 


THE AIM OF THIS NEW DEALER PLAN IS TO EVENTUALLY ESTABLISH HIGHLY PROFITABLE 
EXCLUSIVE DEALERSHIPS AND BRANCHES—GET IN ON THE GROUND FLOOR. 


Write For Full Details and Start Now. 


Established SHIPM AN-W ARD MFG. CO. The Rebuiidere 


1892 “Typewriter Emporium” Underwood 
1772 Shipman Bldg., Montrose and Ravenswood Aves., Chicago 
(Take Ravenswood Elevated to Montrose. Plant is one block East) 








1925 


der- 
test 
ber, 


rces 
best 
pOs- 
ure, 
es, 
and 
ent. 
U n- 
ood 


ders 


od 


ness to give him the necessary in 


am selling, and in many cases come away with tl 
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Some Slants at Selling Schemes. 
Ideas and Practices that Tend to Contribute 
to More and Better Sales, and Improve the 
Capacity of the Business. 
Submerging the Price Argument. 

How an adroit salesman met the price argument was nar 
rated in Art Metal Service (Art Metal Construction Com- 
pany). It was contributed by Henry H. Blackmore, Butler, 
Penna. 

“I called on a prospective customer the other day, whom 
I knew to be in the market for a four-drawer cabinet. I 
went over our line with him and he decided finally that 
the No. 2740 unit would meet his needs. When the mat- 
ter of price came up, however, he informed me. that he 
knew there were other cabinets at much lower prices, and 
that he did not feel like investing any more money than 
was necessary 

“The prospect said: ‘Now, there is a cabinet made some 
where in the East,’ and right here I interrupted him. I 
said that I had a list of all the companies which make steel 
filing cabinets. ‘Here is a cabinet made by the Blank 
Company, which sells for less money than ours,’ I said 
If you think that you do not want to pay the price of Art 
Metal, I do not believe that you will make a mistake in 
buying this other cabinet, as it is all right for the amount 
‘§ money asked for it.’ 

“Right away he took the attitude that I thought he could 
not buy Art Metal, and he said: ‘Perhaps there is a rea- 
son for the other cabinet being cheaper and you can send 
ne yours.’ 


I believe I made this sale just because of my willing 


formation about com 
petitors’ equipment. Had I made the remark that there 


I 


were other cabinets on the market, but were junk in com- 


parison to Art Metal, the customer likely would have re 


sented it and probably gone to the trouble t 


») investigate. 


By showing that I do not fear the competition of the 


other man’s equipment, I create confidence in the line I 


] e order, 


it is placed at all.” 
System for Farm Machinery Dealers. 


Dealers in farm machinery, hardware, etc., can be made 


buyers of small card index outfits if properly approached 


the salesman. Many of their customers drive in to 


for repair parts, and do not know the model or other 
] 


identifving designation of the machine. If the dealer has 


t! 


» record 1e farmer has to return to the farm to get the 


essary information. With a record of the date, model, 
erial number, etc., the dealer can select the right part if 
is in stock, or send to the factory if necessary. This 
nethod is not used as extensively as it should be, and the 

ioner is the man to introduce it 
[f the dealer has no typewriter, yet wants a duplicate 
“make of machine,” a light card can be 


d for the original, and a duplicate made with pencil 


“Treasure Hunt” a Sales Stimulant. 


fest was given to a sale by Carpenter’s stationery store, 

S Diego, Calif... by a “treasure hunt.” The plan was 

rted in What Next? (Dennison Manufacturing Com 

\ hundred gift articles were scattered throughout 

store, each bearing a numbered red tag Each visitor 

given a numbered tag, and if he could find an article 

the ame tag number, it became his free of charge 

is stunt stimulated close searcl f the entire stock, in 
rt | the mate to the t 


Hand built! 


AND Spencerian Steel Pens are cer- 
tainly better because of it. Seven hand 
processes make them the smoothest 
writing, longest lasting pens that you 
can sell. ‘Tell your customers about 
this hand-building and the special 
Spencerian steel that’s used. A single 
trial will convince them that any one 
of the fifty patterns and sizes is worth 
two ordinary pens. 


You should have our convenient 
counter display No. 349. This con- 
tains in separate compartments one- 
quarter gross each of College—No. 1, 
Capitol Dome Point—No. 20, Bronze 
Falcon—No. 30 and Falcon Stub— 
No. 34. All are popular numbers. 
Write for illustrated catalog and free samples in- 
cluding booklet,““What your handwriting reveals.” 
SPENCERIAN PEN CO., 349 Broadway, N. Y. 
Warick Bros. & Rutter, Ltd., Toronto, Canadian Distributors 






Fine, Medium, 
Stub and 
Dome Pointed 


Spencerian 


Personal 


Steel Pens 
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How Complete is 


Art Metal has long advertised “the most 
complete line of steel office equipment 
manufactured.” That this is no empty 
phrase may be very easily proved by a 
reference to the Art Metal Catalog. Read 
through its 128 pages and here is a sum- 
mary of what you will find: 






} Sixty-seven styles of desks—for every } 
type of ofhce work, roll-top, flat-top 


and desks for special purposes. 


Upright Unit Vertical Files 
The Art Metal “700 Line,” standard of steel filing 
cabinet values, contains 22 distinct styles and 20 
substitute insert drawers. The ‘‘1000” and “2700” 
lines contribute 4 more unit styles and they have 
16 and 4 substitute inserts, respectively. 





Sectional Counter Files 
There are 22 distinct units, exclusive of detachable 
ends, in the Art Metal ‘4700 Line’’. 17 substitute 
drawer inserts enhance the flexibility of this line. 


Waste basket in Art 


Metal steel. Sryle 129. 


Horizontal Sectional Files 
The 66 styles and sizes of Art Metal Widesections 
and Halfsections make it possible to meet the 
needs of nearly every customer without having to 
resort to specially built cabinets. Several styles of 
sectional steel bookcases with hinged and sliding 
glass doors complete this line. 


“High Line’”’ Files 


‘& Sante 241. four. The requirements of law offices and public build- 


drawer vertical ler- ings are ably met from stock in the Art Metal 
“ =e ? e . 

ay of cane “High Line” of 20 styles for legal blanks, docu- 
units—and stand- ments and storage. 


ard of the world. : 















Planfiles 


It is only in the Art Metal Planfile, (patented) that 
the problem of filing large sheets vertically is solved 
to the satisfaction of all users. There are two styles 
and four sizes of Planfiles and six styles of Planfile 
Drawer Units to meet the needs of your customers. 





Transfer Cases and Card Index Files 
Seven Transfer Case Units and 15 Card Index 
Units round out the complete line of steel filing 
equipment—Art Metal. 





—_—— -—- —— 


/ Just one of the many styles 


of Art Metal Unite Card In 
} dex Cabinets with single or 
double walls 
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The Sectional Counter | 
Individual Filing Cabinets of 
just the right height for use as 


* counters 
§ 


—— 
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is! the Complete line? 


Steel Desks and Tables 


There are 57 individual desk styles in the Art 
Metal line and if you count optional drawer ar- 
rangements the number is almost doubled. Your 
customer can get the steel desk he wants in Art 
Metal whether it be for the humblest use or for 
his own private office. 


Underwriters’ Label Safes 


Both “‘A” and “B” labels have been awarded Art 
Metal Safes and they are made and carried in stock 
in four sizes each. For the minimum risk that re- 
quires better than filing cabinet protecticn there 
are four sizes of insulated cabinet safes. 


Steel Shelving 


Art Metal Agents can supply either of two types of 
this profitable item. Art Metal ‘‘Tee-Iron’”’ Shelving 
for all purposes and “Unit Shelving” for the better 
grade of office and vault installation. 


Accessory Equipment 


Bond Boxes, Note Cases, Waste Baskets, Posting 
Trays, Filing Distributors and Desk Trays enable 
the customer to standardize on Art Metal and com- 
plete his equipment in absolute uniformity. 


Thirty-seven years of experience; ample 
capital, and the best of service to agen- 
cies and customers round out the story 
of Art Metal completeness. Coupled 
with the fact that Art Metal is the 
recognized standard for quality it means 
completeness of satisfaction to the pur- 
chaser and increased profits through 
more sales for the Art Metal dealer. 


ARTMETALCONSTRUCTIONCO. 
JAMESTOWN, N. Y. 
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|| Office Equipment, Safes and Files: 
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Tables for office, workroom or | 
vault may be had in Art Metal. 

) This is style 1963. : 





































and Halfsecti — 
a complete intermem 
| ber neg series t steel fil- 
ing devices off g great 
flexib ar ec 
me I expand, 
t and hor 





For the Records 

you want “on 
wheels "—an Art 
Metal VauleTruck 
or Omnibus from 
Widesections and 









Halfsections as- 
sembled to meet 
your needs. 
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edger 
aper 


For generations the name of Byron Weston has been an 
acknowledged symbol of all that is best in LEDGER 
PAPER production. When you buy a B-W Paper, you 
have secured the best possible LEDGER PAPER which 
can be made for one of five specific purposes. 


} 


t= 


BYRON WESTON CO. LINEN RECORD LEDGER: 100° all n 
white rag stock. For municipal, county and state records. For the ac- 
counting of large corporations and financial institutions 


BYRON WESTON CO. HINGED RECORD LEDGER: This is the 
same paper as Weston Linen Record Ledger, with the addition of a built- 
in-the-paper hinge for use in loose leaf books 


B-W CO. WAVERLY LEDGER: For general commercial requirements 


A splendid writing and printing paper at a medium price 


B-W CO. FLEXO LEDGER: For flat-opening, loose leaf ledgers. Made 


with a hinge in the paper. 


B-W CO. TYPOCOUNT LEDGER: For the particular requirements de- 


veloped by machine bookeeping 


“Byron Weston 


— Gompany isis 


Ww 

















OFFICE 


p95 February, IY2: 


Locating the Inside Salesmen’s Desks. 


APPLI 


C. J. Nachtigal, manager at Chicago for The Globe- 
Wernicke Company, made a change in the location of the 
nside salesmen’s desks on the main floor of the store 

h made their time more effective. Originally they 
ere located toward the rear, along one side of the store. 
lways took some time for a salesman to reach the cus- 
ner entering the door. The desks were moved just be 
nd the show windows, on either side of the door. This 
rought the salesmen to the customer at once, and hastened 
he greeting [The salesmen were spared much useless 
king, and istomers got quicker service 
Accounting Machine Picture Stimulates Collections. 
business house in Delaware has worked out a novel 
llection postal, reported in Burroughs Bulletin. A _ re- 
uest for remittance is printed, together with the picture 

a machine osting operator, evidently in a quandary 

ile studying the customer’s ledger sheet. The picture 

ikes this card unusual, and gives emphasis to the odern 
counting me thods of the creditor 
Speed the Parting Guest. 

In mat res the incoming visitor is greeted pleasantly 
enough, and receives every attention while buying \n in- 
S -e was cited in The Gill-O-Gram (The J. K. Gill Com- 

nv) showing the necessity of making sure that the 
store’s service has satisfied when the customer leaves \ 
ustomer entered the Gill store, and asked for postage 
stamps. He is directed to the proper counter. On leav- 

he was asked if he had received what he wanted Che 
ustomer replied that he had, but that he was _ short 
changed [he matter was taken up, and it developed that 
the customer had miscounted his stamps. He went on his 
iy happy 

[his instance shows how easily a customer might be- 

me disgruntled and talk against the store among his 
friends. Perhaps it is not possible for all stationers to se¢ 
hat departing customers have been satisfied, but the prac 
tice is worth emulation, and in most stores can be followed 

larger part the day 
Sunlight and Shadow. 

Sunlight may be good or bad in determining the location 
ot a retail store, according to a booklet issued by the De- 
partment of Commerce. Discussing the factors which gov- 
‘ the success of a store location, the booklet shows that 
heat, light and bright glare of the sunny side of the street 

ffect, and even ruin some displays. Women do most of 
their shopping the hottest part of the day, and this intro 
duce in elem«e not influ neing a store like a stationer’s, 

. whos ustomers are met \n analysis of sales 
ay show that the largest business in some lines is done in 

é iter when the traffic may follow the sun- 

ght. The rent is usually cheaper on the sunny side 

etail Store Location,” from which this paragraph was 
stracted, is No. 269 in the Trade Information Bulletin of 
Departme Commerce. Dealers may secure a copy 
ig the department at Washington, D. C., or any of 
al « é 
“Krafty” Suggestion for Chicken Farmers. 
\ novel use for gummed tape was narrated What 
(Dennis Manufacturing Con pany) One of an 
sive setting of eggs was cracked A strip of tape 
laced over the crack, and the egg was set with the 
ers That egg was hatched successfully, with others 
ihe stationer might find a market of some importance for 
ed_ kraft e among the chicken raise f his 
ty. 
eee 
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Do You Want 
This Easy, Quick 


-— Profit? —@ 


Here is a chance for you to make some 
easy, quick profits—with a very small 
initial investment and with only a reason- 
able amount of sales effort. We are now 
ready to appoint some new Rotospeed 
agencies. If you would like to get hold of 
this money-making opportunity; if you 
would like to have the Rotospeed agency 
in your town—then mail the coupon at once 
for the 


The Rotospeed Features 
Insure Sales 


facts. 


The Rotospeed is the most practical 
duplicating machine on the market. It is 
simple and easy to operate. It turns out 
good-looking, clean-cut, printed matter 
speedily and inexpensively. It can be used 
profitably in every business and profession 
—by retail stores, manufacturers, drug- 
gists, grocers, banks, ministers, etc. It costs 
but $53.50 fully equipped. 


Send for the Facts 


You will find a practically unlimited mar- 
ket for Rotospeeds in your town. You will 
find an already created demand for this 
duplicating machine. You will find an op- 
portunity to make some quick, easy profits 
with a Rotospeed agency. Mail the coupon 
now. We will send you all of the facts 
without cost or obligation. 


The Rotospeed Co., 
199 Fifth St., Dayton, Ohio 














The Rotospeed Co., 


199 Fifth St., Dayton, Ohio. 

Please me how I can get the Rotospeed agency in 
my tow obligate me in any way. 
POE neice nccnsetees 6 60000e bbe ene ee 
BGGTONS cnc cccseccvcesevessesenscestehsbaneeeel anne 
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Quality is not 
enough these days 


Other factors are required 
to insure the Ribbon and 
Carbon Dealer's Success 


A & W. Service is dependable. Nothing 
* less than quick action when orders 
and inquiries are received. 


Eres A. & W. Line is complete in every 
detail—Inked Ribbons of every de- 
scription—Carbon Paper for every pur- 
pose. 


& W. Co-operation means additional 

* business. We work closely with the 
dealer on large business, where help is 
required. 


HE Appearance of A. & W. Products 
is good. Favorable first impression is 
strengthened by the quality delivered. 


a Sterling Quality of A. & W. Rib- 
bons and Carbons is recognized by 
consumers and dealers alike. These 
goods are salable against any competition. 


& W. Policy—we do not compete 

* directly against the dealer, nor do 
we expect the dealer to order more goods 
than he can sell. Frequent shipments 
keep a stock in prime condition and we 
both benefit thereby. 


HE A. & W. Line of Ribbons and 

Carbons is essentially a dealer’s line— 
developed entirely to meet the dealer’s 
requirements. 


UR Salesmen are calling on the trade 
regularly—order through the one who 
calls on you, or by mail. 


CO%e AULT & 
WIBORG Compa 


CINCINNATI, OHIO 
U.S.A. 
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Fifteen Years Ago. 


Some of the Items and Articles in Office Ap- 
pliances for February, 1910, Which Still Have 
Interesting Aspects to Men in This Field. 


The. frontispiece showed Philip A. Yawman and Gustav 
Erbe, founders of the Yawman and Erbe Manufacturing 
Company. The business was founded in 1880 

The annual export feature, consisting of articles cor 
tributed by leading office appliance and equipment men 
other lands, was a prominent part of this issue. 

A business show was being promoted at San Francisco 
It was scheduled for April 2-9. 

The Dictaphone Company of America relinquished its 
distribution of The Dictaphone, which reverted to the 
Columbia Phonograph Company at the expiration of th 
contract. Frank Dorian, former European general man 
ager of the Columbia Graphophone Company, became man- 
ager of the Graphophone Company's Dictaphone depart 
ment. 

R. B. Buswell, now district manager at Chicago for tl 
Elliott-Fisher Company, was then manager at Cleveland 
Ohio. In 1910 he was recovering from an attack of typhoid 
fever. 

The high cost of living—we have heard of it on and off 
ever since—was being fought at Syracuse, N. Y., by met 
of the typewriter factories pledging themselves to abstair 
from meat for a period of thirty or sixty days 

L. W. Jared, who had been district manager at Chicag 
for The American Multigraph Sales Company, was pr: 
moted to assistant general manager, with headquarters at 
Cleveland, Ohio. H. J. Lamphear succeeded Mr. Jared 
at Chicago. 

Thomas Pinckney was then traveling representative of 
the Neostyle Company. Now he is traveling the foreig: 
held for the A. B. Dick Company. 

The Louis F. Dow Company held a business show at 
St. Paul, Minn. It was given in the company’s main store 

The offices of The Carter’s Ink Company, Boston, wer 
moved to the new factory building at Cambridge, across 


the river. The factory had been in production some tin 
before the office staff occupied its new quarters 

The annual dinners of the Stationers’ Association of New 
York, and the Chicago Stationers’ Association were 


tured and described 

The business of the Thaddeus Davids Ink Company, I: 
was the subject of an illustrated article. 

E. Y. Horder tempted his Chicago friends with a report 
of the salubrious climate at Magnolia Springs, Ala., wher 
he was spending a few weeks. Since then he is estab 
lished a plantation at that point, and commutes to and fr 
as opportunity affords 


Marriage and the Type-Machine. 

A correspondent in France forwards a copy of an ad- 
vertisement in a Swiss paper wherein a teacher of type- 
writing states that in America young men demand that the 
girls have a knowledge of typing as a condition precedent 
to matrimony. We hadn't noticed any falling off in the 
marriage rate or that all the young women were flocking 
to the business colleges. We suspect the statement must 
go the way of most generalities, like the common belief 
that no girl can get married in France without a “dot.’ 
There is, however, a rather prevalent notion that wome! 
| 


r€ 


as well as men should be educated so that they can 


independent should occasion arise. But this is the idea of 
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Blank labels for making the index 
and transparent celluloid windows 
are furnished, too. Where a system 
calls for a color classification colored 
windows, blue, yellow, orange, green, 0! 
cerise—are available. 
This New File Guid 
ick-like “H It Is!" 
Says Quick-like “Here It Is! 
When a man wants papers in a hurry this file guide says quick-like, “‘here it 
is!’’ The index labels stand out like pictures in a frame—readable from any 
position. Any vertical filing system can be equipped with 
1) 2 
j | I7TLLZ Uta Metal 
ide .7vi Laes 
They’re Visible — Strong — Flexible — Attractive — Economical 
The angle at which the label holder is formed assures easiest reading and quickest finding and 
filing. The label holders have a smooth black enameled finish, baked on, and are firmly 
mounted on extra heavy blue-gray press board. 
Two sizes of label holders are available — No. 2 Guides are furnished in letter—bill—legal—and check- 
which has a window space of 1-3/4" x 3/8” and No 4, sizes. A size for every indexing requirement. Furnished 
which has a window space of 3-1/2” x 3/8” with blank white labels or printed alphabetical sets. 
You will want to give one of these guides the eye test in your own files—prove for yourself how 
popular they will be with your customers. Tear off and mail the coupon for a FREE 
actual-size sample. 
4 
YAWMANA‘?FRBE MFG.(@. / 
“a, 


Filing System Service and Supplies 
155 Jay Street Rochester, N. Y. 


Export Department y, 

368 Broadway, New York City y 

Cable Address: ‘‘YAWMANERBE,”’ New York 4 

Codes Western Unior 4. B. C., Fifth Edition Improved and 















equipped with label 


FILING CABINETS 
DESKS + SAFES 
OFFICE SYSTEMS 
- AND SUPPLIES 


& . +4 
<a 


with prices of the guides. 













Please send me FREE 
actual size sample of 
“Y and EB” Angular Metal 
Label Holder Guide, 


and 


colored celluloid window— 


** 4, 
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ABASH Insertable Celluloided tabs are a great boon to those who ; 
have records which require frequent changing of guides or build- y 

ing indexes with special headings. This tab has an aperture into 

which removable slips can be inserted and changed at will. 








Your Customers Need These Guides! 


F business men and filing clerks knew as much about filing 






supplies as dealers do there would be more and better in- 
dexes in the files. It is your business to make known these 
especially helpful items—you will find it very profitable. In- 
sertable celluloided guides are not expensive, vet they are tre- 
mendously useful in classifying material more exactly. The 
celluloid is furnished red, green or clear transparent, and a 
still greater color classification can be had by the use of col- 


ored insert slips. 





Write for Special Offer ! 


To help you sell insertable celluloided 






tabs we have made up an attractive 
counter display card showing three 
actual guides. This card is fur 
nished free with a moderate order 


for guides at special prices. 


This Display Tells and Sells Supreme Quality Filing Supplies 














Let customers know what useful devices and EST. 1883 
supplies you carry Put them out where peo 
- WaBASH INDIANA 


ple can see them This display will help you 
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des at 


It is primitive and primeval. It is, in short—and para 


dox ally 


nen wu 


copy was slack, and it was desired to 


1¢ b . Be 
as it neve 
habit son 
lation, “a 


de cS a 


Ledger, filled out his column one day when inspiration 
1 ed. and incoming news matter afforded no basis for 
ment 
* * * 
While we cannot say that the pace is dizzy, we make 
ne progress This is the third sheet of paper we have 
1 _— } rs . ) \ r? 
serted in the trusty Remington today. We give you our 
word that, in each instance, we placed the carbon correctly. 
We do not aspire to perfection, but we do expect, before 
t] end « 1925, to achieve an effici ncy of ninety or nine ty- 
( cent in handling carbon papt 


e kind of a “mill” that the Hon. House learned to 
1 out his stuff. The winner will be permitted to fur 
he l nist with a multigraph ribbon to gratify 
hi bition for a generous expanse of inked ribbon 
The Quest for Miss Olive Green. 
Art Metal Construction Company is scouting around 
d “Miss Olive Green” in the flesh. This name has 
sed in direct mail advertising, as an apt signature 
le clerk writing about steel filing equipment. Art 
M Service quotes A. S. Matthews, manager stationery 
1¢ Hall's, Topeka, Kans., as having located a 
M Olive Green at Kinsley, Kans. She is clerk of the 
ci Art Metal Service wonders if any other 
s ha i Miss Olive Green on their customer lists 


Maintaining Ribbon Standards in the Office 


Ditt ran ( Ditto. In } vy ists don't lways 

£ tl bl when they s! ld ( I ite 

ong, it cannot ( r ter 

Cc D he ( i e 10@€a 
ed loys a nun sts I 

ikK¢ecs i la } ister 

t the tyvpew ( \ es ind 

er the hig | ; t S 

ext ypist s and 

‘ e tyvnewrite After 


ital love is the glorification of an ideal. It is the 


lightens toil It has nothing to do with reason or logic 


» case hands set “bogus” to keep them busy when 


robably too much to expect that, during 1925, type 


nanufacturers will discard the narrow ribbon now a 


future by the past, we'll be using this machine as 


ass in typewriter selling is permitted a fe 
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nd not of the young men, who don’t think of such 
1en they have found a girl they want to marry. 
sung fellow who seeks a wife as an anchor to 
1, so to speak, is hardly popular as a prospective 
A too-sensible lover receives his hat and coat 
mptly. Better too much sentiment than too little. 


iaestheti It puts “kick” into drab days. It 


the highest explosive known, yet all men and 


se it and seldom get blown up. 
4 4 9 
Writing “Bogus. 
days of hand composition it was customary to 


keep the crew on the 
wus” was any copy that would serve for setting, 
get this 
id dignify their product with the appel 


r reached the press. Newspaper writers 
letimes, al 
yadding.” Here is the way Jay E. House, wno 


umn “On Second Thought” in the Philadelphia 


I 
} 


vriting machines. Of all the damnable in- 
the narrow typewriter ribbon is the worst. Its 


owever, would not serve us in the least. Judg- 


1 


live, no matter how long that is. 
* * * 


guesses 





AMERICAN VISIBLE 


NUMBERING MACHINES 





tte 


Model 41 Automatic—6 wheels, 3 movement, con- 
secutive, duplicate and repeat. List $15.00 


Mode! 21, Automatic—6 wheels, 9 movement. 

List $20.00 
Model 71—Lever movement—6 wheels. List $15.00 
Mode! 81—Dating Machine—Capacity 20 years. 

List $8.00 


DEALERS—tThe American Visibles are the 
only visible numbering and dating machines. 
The advantages of being able to see what you 
are stamping before the impression is made, 
are obvious. 





Every user of the old style “blind” ma- 
chines is a prospect for American Visibles. 


Have you ever given this matter serious 
thought? 
AND 


There is a solid, substantial profit in each 
sale. 


Folders imprinted with your name bring 


orders—They are furnished to dealers with- 
out charge. 


American Numbering Machine Co. 


General Offices and Factory 


Shepherd and Atlantic Aves. Brooklyn, N. Y. 


Branches—123 W. Madison St., Chicago, III. 
66 Houndsditch, London, England 


Caribonum Societe Anonyme, 
10 Rue de Seze, Paris 
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THE ADDING MACHINE 
MADE TO 
MEET THE DEMANDS OF 


BIG BUSINESS 
NOTE SOME OF THE USERS: 


NEW YORK CITY 
National ey Bank 
Lawyers Title and Trust Co. 
Chatham and Phoenix Bank 
Chase National Bank 
Federal Reserve Bank 
Mechanics and Metals Bank 
Fifth National Bank 
Bank of United States 
International Banking Corp. 
West Side Savings Bank 
Irving Bank Columbia Trust Co. 
The United States Savings Bank 
Bankers Trust 
Fidelity-International Trust Co. 
Bank of Manhattan Co. 
American Trust Co 
Title Guarantee and Trust Co. 
Staten Island Savings Bank 
Shultz Bread Co. 
Cheney Bros. 
Radio Corporation of America 
Interborough Rapid Transit Co. 
National Lead Co. 
Diamond State Fibre Co. 
New York Edison Co. 
National Surety Co. 
Johns-Manville, Inc. 
Brentano, Inc. 
The New York Times 
Manhattan Storage and 
Warehouse Co. 
J. M. Horton Ice Cream Co. 
General Motors Corp. 
ATLANTIC CITY, N. J. 
Atlantic City National Bank 
Fo eaone. PA. 
First National Ban 
SROemLSN, N. ¥. 
vegies Trust Co. 
Williamsburgh Savings Bank 
Bay Ridge Savings Bank 
Lawyers Mort e Co. 
Long Island City vn? Bank 
Manufacturers Trust C 
The Dime Savings Baak of 
Brooklyn 
The National Bank of Bay 


Ridge 
The Prodential Savings Bank 
ROCHESTER, N. Y. 
Central Trust Co. 
SYRACUSE, N. Y. 
Salt Springs National Bank 
NEWARK, N. J. 
City Trust Company 
8ST. LOUIS, MO 
Salvation Army 
International Shoe Co. 
WAUKEGAN, ILL, 
Waukegan Generating Co. 
TOPEKA, KAN. 
The Atchison, Topeka and 
Santa Fe Ry. 


DETROIT, MICH. 
Detroit Aerometals Co. 
ar ag Chain Co. 
McCrone & Co. 
Waster Office, City of Detroit 
National Bank of Commerce 
General Casualty Co. 
City Treasurer 
CLEVELAND, OHIO 
Union Mortgage Co. 
WILMERDING, PA. 
Westinghouse Airbrake Co. 


SOMERS POINT, N. J. 
First National Bank of Somerr 
Point 


PHILADELPHIA, PA. 
Franklin National Bank 
Third National Bank 
Mutual Trust Co. 
Central Trust and Savings Co. 
Guarantee Trust & Safe Deposit 


‘0. 
Peoples Bank and Trust Co, 
Lancaster Ave. Title & Trust Co. 
Western Savings Fund Society 
Tradesmens’ National Bank 
Germantown Trust Co. 
Wharton Title and Trust Co. 
Pilgrim Title and Trust Co. 
Fairhill Trust Co. 

Franklin Trust Co. 

Cobb's Creek Title and Trust Co, 
Thornton Fuller Automobile Co. 
John J. Griftin Co. 

The United Gas Improvement 


Ins. Co. of the State of Pa. 
Electric Storage Battery Co. 
Lick Run Coal and Coke Co. 
Fraternal Home Ins. Company 
American Gas Co. 
Budd Wheel Co. 
Penn Mutual Life Ins. Co. 
Public Ledger Co. 
Johns-Manville, Inc. 
Aberfoyle Mfg. 

ITHACA, NEW YORK 
First National Bank 
Ithaca Trust Co. 
Cornell University 
Rothschild Bros. 

ITALY 

Italian Government 


























PEVELS 














ADDING MACHINE 


PETERS- MORSE MFG. CORP. 
ITHACA, N.Y. 









U.S.A. 
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sheet, it is taken to the Ditto machine and the usual 
ber of copies that are needed for the daily work 
reproduced. 

These copies are taken to the department manage 
clerk in charge, who compares the work of the vari 
typewriter ribbons, and if any typist has allowed 
ribbon to remain on the machine too long, she its 1 


so that the high standard of copy work throughout 
entire department is maintained. Even though it might 
be the practice to change typewriter ribbons at state 
intervals, this simple method is helpful in indicating 
typewriters that need cleaning or have mechanical defect 
In fact, most any condition tending to produce unsatista 
tory copies is readily brought to light by this method 
plenty of time to apply the proper remedy 
{NOTE.—While this plan was devised to assure Satis! 
tory results in the use of copying ribbons, it can be adopt: 
to advantage in every large office. Someti typists ar¢ 
remiss in changing the ribbons when necessary. A we 
or semi-weekly, test of the sort described would make 
easy to maintain a desirable standard the stenograj 


output Ribbon salesmen might use this ncl O ¢ 


better service to their customers. | 


House Orgen —— 


You cannot hate and reason at the Qu 
Clarke & Courts) 
Has your best seen the light of day latel Art M 
Service (Art Metal Construction Compa! 
2. # 
You push a pen, while a pencil is lead The B 
Book News (The Columbus Blank Book Company 
* 
Large opportunities come to those wh ke the 
use of small ones.—The Shield (Levey Printing Compai 
* * * 
[he man who reflects, deflects a lot of life’s trouble 
Faultless Bulletin (The Stationers Loose Compa 
Enmity, hate, envy and jealousy are the ftour-w 
brakes to progress The Webster Wa i S. Webster 
Company). 
If you must use a hammer, build something. Mud th 


is ground lost.—The Sales Force (Hedman Manufactur1 
Company). 
* 

The vain man, like the weather vane, is easily influ 
by a little wind.—The Office Cat (The Richi 1& Ba 
Company). 

Pray for business, fellows—but whet ( get off 
knees don’t sit down—hustle Burroughs 
roughs Adding Machine 


Company) 


You may know the value of the 


that is no guarantee that your customers w it 
more you tell the more you sell.—H 
Wabash Cabinet Company) 

eS <= 

Try to do an honest day’s work—we can't a e s 

tors.—The Coach (published co-operatively the Bi 
& Pease Company, Eberhard Faber, C. Howard Hunt 
Company and Sanford Manufacturing C 

* * * 


\ cheap executive is more costly to the pany t 
the high-salaried mat 
the other kind. Price 


the results obtained 


Cheap printit 
is high or low o1 
Tow! Ne : Strat! 


Strathmore 


Paper Company). 
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Better Made - Better Grade 
—and Better Packed 


GF Allsteel Filing Supplies reach you and your customers 
neatly boxed, clean and in the finest condition 


fg tye Filing Supplies come to you unsoiled and undamaged. 
They are packed in strong, grey telescope boxes, neatly and 
legibly labeled, making an attractive and sale pulling appearance on 
your shelves. You can figure for yourself the sales advantage which 
lies in this sort of merchandising. 


Shelf space is saved, for Allsteel Supplies stack solidly and compactly. 


Your customers will appreciate this added service feature. The 
best possible product, well merchandised, builds repeat sales and 
growing profits. 


Let us mail you samples of Allsteel Filing Supplies, with descriptive matter. 


THE GENERAL FIREPROOFING COMPANY, Youngstown, Ohio 
Export Department: 438 Broadway, New York City Cable Address: *‘Genfire New York” 





DEALERS 


All boxes of GF All- 
steel Filing Supplies 
are shipped in strong 
wooden cases or fibre 
cartons. Freight and 
large express shipments 
are packed in solid 
wooden cases. Delivery 
in perfect condition 
is assured. 


The Complete Line of Office Equipment 
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(Ono Ordination Handkerchief Valentine Sister Shut In 
“or Place Cards Folders Washington's Shut In Sister e ‘ 
» Party Apprecia- Home Folks Birthday Son Son sraduation 
wy > il tion Humorous Wedding Sweetheart Sympathy Hallowe'en — 
Radio Fan Husband and others Sweet Sixteen Wife Japanese Type 
5e to $1.00 Retail Reception Invit. Mailing Labels Twenty-one i tie Lodge Ins gnia 
Shower Invit. Mother MOTTOES Twins Te Mah Jongg 
Acknowledg- Shut-In Mother and Dad To Mother on GREETING! — 1 = : 
ments Shut-In to Child Neighbors Anniversary _My Birthday 5e to 50c Retail wey cee 
Appreciation of Silver Wedding Niece Autumn of Life Un le Nu Cups 
Visit Somebody's New Year Baby Valentine Father’s Davy Persone: ¢ 
At Home Cards Mother Novelties Birthday Wife Friendship Day ®2!t Patrick 
Birth Announce. Spiritual Bouquet Nyt Cups Christian Science 4nd others Graduation Shower 
Birth Congrat Sweetheart Old Pal Guest Room Hallowe’en Thanksgiving 
Birthday Sympathy Pastor Home VALENTINE Jewish New Year Wedding. vi 
Bon Voyage Tallies Place Cards Humorous Mother’s Day oceans 
Cheerograms Traveler Personal Greet- Husband 2c to $1.50 Retail cour vous SS ee 
Christian Science Twin Birth An- ings Friendship St. Patrick’s : P 
Confirmation nouncements Relative Father Baby Thanksgiving NUT CUPS 
Convalescent Twin Birth Con- oe Mother neared be & 12¢ Retail 
Daughter gratulations sea Sweetheart irtnday 
Death An- Vacation Card —. Wedding Book Mark wi -y Christmas 
nouncements Wedding Anniv. Sen Wife Brotn rT . Engageme 
Engagement Wedding Annmt. gon and Family and others Chillren 10¢ to 75e Retail Easter 
Father Wedding Congrt. Sweetheart ‘ Father t General Purpose 
Feast Card Wife Sympathy BIRTHDAY Folks at Home Aunt Hallowe’er 
Fisherman and others Tags Home Folks ao a _— Japanese Ty} 
Friendship Teacher 5e to 50¢ Retail Humorous mother Ss Radi 
> ‘s ‘ Grandmcther . 
Funnigrams Thanks for Card Husband : St Patt ck 
Get Well CHRISTMAS Thanks for Gift Aunt Mother a — Thanksgiving 
Glad You're Well 5e to $1.00 Retail | Need Ins Baby Mother and Dad gy ie M Valentine 
Gift Enclosures Wife Belated Paper Folks Motherand Dad Wedding 
Gift Novelties Aunt and othors ae Place Cards Other Mother 
> ‘ Godmother Bachelor : ‘ a ‘ Secon I r Somebody's NOVELTIES 
Golden Wedding Belated -_ Children’s Mother & Father “Omehoe’ 
i it Golfer fogs Bill Containers TALLIES Child.en’s, one Sweetheart Ste “ othe Bill Containers 
< °>| Greetings from Birthday on le to Ye Retail to ten years wife Wife Color-Crus 
LSA Xmas Cousin ; Gift Boxes 
Guest Room Brother Christmas pe 9 EASTER PLACE CARDS Crepe Paper 
Handk. Folders Card Acknowl- Comic Doubtful Date ie Favors 
Husband edgment Dance Program Easter 5e to $1.00 Retail lc to 25¢ Retail Poll-t! p Girls 
Invitations Children Easter Father : Fai Fa ° 
Invt. Acceptance Daughter Going Away From Mother Belated Wish Raby Fay oe ; 
Invit. Regrets Doctor Graduation From Mother Birthday Banquet Har ik. I lers 
Jubilee Family Hallowe'en and Dad Brother Baseball Tabe i F i 
Letter Reminder Father Grandfather Grandmother Children’s Cut- Card Party Cards w 
Mother From California Handkerchief Humorous Outs Children’s Parts Candles 
Motherand Dad From Dixie Mah Jongg Husband Daughter y ( onundrum N it Cups 
Mother-in-Law From Florida Husband In-Law Family to Family _ Games — Book I ates 
Movie Invitation Girlhood Chum New Year Fortune Teller Father — Country Club I hotog' aph 
Neighbor Who Golfer Saint Patrick Mother Home Folks Engagement An Greetings 
Has Moved Grandchildren Score Pads Nephew Mother Easter Table Nu 
New Address Man Shower Niece Mother and Dad Farewell Party Telephon 
Nun Greetings Grandfather Table Numbers Place Cards Neighbor Flapper with D ; 
p Q Nut Cups Grandmother Thanksgiving St. Patrick's Place Cards Football and others 
° 
O ; , 
1 Notice to the Live Cr 
Ra 1MCY it to the 
The new 1925 Christmas and Personal Greeting lines have been greatly enriched with unusual 
’ and appealing sentiments and effective designs. There are numbers for all members of the 
family and for every possible use. Each and every card is the result of a sincere study ot 
greeting card needs, of suitable sentiments and harmonious designs. “Cincinnati Art’ feels 
this line will insure greater profits for the dealer, “= bring the greeting card a greater popu- 
larity with the trade. Be sure and wait for the “Cincinnati Art’’ man, he will start on his 
trip February Ist. 
ALL MAIL ORDERS ARE SHIPPED SUBJECT TO RETURN, AT OUR EXPENSE, 
he Cincinnati Art Publishing C 
The Cincinnati Publishing Co. 
NEW YORK OFFICE capcase OFFICE MAIN OFFICE & FACTORY MR. W. A. ASAM, JR., 
MR. R. F. DAVIDSON, MR. J. RYAN 1021 Broadway, Phone Poplar 8242-W 
Room 321, 225 Fifth Ave. Room 604, No. 5 Wabash Ave. CINCINNATI, OHIO PHILADELPHIA, PA. 
Phone Madison Sq. 0887 Phone Central 5525 
Pacific Coast Representative: ALBERT KESSLER & CO., Furniture Exchange Bildg., SAN FRANCISCO. 
San Fernando Bid g., LOS ANGELES 
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Consolidated Freight Classification Ready. 

The Official Classification Committee, 143 Liberty street, 
New York, N. Y., announces the publication of Consoli- 
dated Freight Classification No. 4. This is the official rate 
hook, used by the railroads and shippers. The book lists 
ill commodities, indicating for the various forms of pack 
ages—whether for less than carload or carload lots—the 
class ratings as published in the freight tariffs of the car 
riers. The new edition contains approximately 17,000 
separate descriptions of articles with assigned ratings In 
addition to these classifications the book presents numer 
ous rules governing packing requirements, method of load 
ing and conditions which apply under the various ratings, 
carload minimum weights, etc. 

The Freight Classification is recognized as the primary 
source of ratings and regulations governing the trans 
portation of the vast number of commodities shipped cur- 
rently. Shippers find the book indispensable. Knowledge 


of its requirements enables the more orderly handling of 


shipments, and prevents delays, loss and damage and con 
sequent claims on carriers It has come to be a matter of 
11T11 1 interest that the provisions of the Freight (lassi 
cation should be as widely known as possible Consol 


dated Freight Classification No. 4 is uniform with pre 


ous editions Sx11 inches. Subscription Ss are received at 
the nominal price of $2.00 a copy, which includes all sup 
plements. Subscriptions may be sent to the following 
F. W. Smith, chairman Official Classification Committee, 


143 Liberty street, New York, N. Y.; E. H. Dunlaney,, 
hairman Southern Classification Committee, 101 Marietta 
street, Atlanta, Ga H. C. Fyfe, chairman Western Classi 
fication Committee, 516 West Jacksor boulevard, Chicago 


\ pocket edition, 5x6 inches, 1s a photo reduction of 
the 8x11 size, which is sold for $2.00, including supple 
ments. Orders for this are received only by F. W. Smith, 
hairman Ofticial Classification Committee, 143 Liberty 


street, New York, N. \ 


Commerce Department File on Foreign Advertising 

Exporters interested in advertising in foreign fields now 
have access to a comprehensive file of data, covering some 
2,500 publications \ card index is kept at the Specialties 
Division of the Bureau of Foreign and Domestic Com 
merce, Washington, D. C., and its district offices through 
out the country [he information regarding this media 


ers size of page. number of columns, frequency of issue, 


claimed circulation, published rates and other germane 
matter of interest to advertisers This file is based on a 
questionnaire sent to American consuls throughout the 
world 
iddition to their reports on individual publications, 
the nsuls sent information also on advertising methods 
nd practices prevailing in their respective districts. The 
reports included much data on biliboard and poster adver 
tising, painted signs, rail and tramway advertising, the us« 
ectr signs and motion picture advertising These re 


ts are being issembled by countries, and will be msueda 


by the Specialties Division from time to time as mimeo 


graj circulars which will be distributed by the district 
ott to those requesting such material. 

While this new service is expected to prove its valu 
although it is not offered as complete or authoritative, its 
purpose is merely to throw added light and to assist 

ding the answer of how best to get American produ ts 
before the public of the world. In many countries publish 
crs t rec hie swor Statements ¢ eir ¢ 

the United States. Plans are under way for a 
periodic revision of the material in the bureau’s hands 
Eventually, it is hoped, that the service will be as complete 
nd authoritative a compilation of foreign advertising media 
as be obtained practically. 
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Here's the whole line—a range of 
staplers for every office requirement. 
Some offices may need only one style; 
in other offices more than one, or even 
all models may be desirable to handle 
the work efficiently and economically. 

Thus the Acme Staplers, covering 
all stapling needs, afford a profitable 
line for you both from new and re- 
peat business, plus the sale of supplies. 


x THE ACME FAMILY x 
lhe Acme No. l—a heavy duty machine, 
\ powerful toggle forces the heavy staple 
through thick documents, carpet samples, 
roofing, etc. Holds 100 staples (X or XX). 


The Acme No. 2—a utility machine for 
general purposes. It drives a broad, flat 
staple through thick, tough stock, yet holds 
thin paper equally well, without danger of 
mutilating. Holds 50 staples (No. 18). 


Che Sure Shot—an old favorite. It stands 
a world of abuse and is suitable for a wide 
range of uses. Holds 100 staples (X or XX). 


The Midget—for medium heavy and light 
work. Especially useful -for fastening 
papers and light fabrics. A popular num- 
ber for lawyers, insurance offices, telephone 
exchanges, etc. Good for stapling samples 
of braid, lace, clothing and the like. Holds 
100 tinned steel wire staples (A or B) and 
is automatic in action. 


The Simplex—a handy desk machine. 
Neat, strong and efficient. The sort of 


stapler for personal desk use. Holds 100 


staples (A or B). 

If you do not have recent literature, 
and prices, a post card request will 
bring complete information. Ask for 
it today. 


ACME STAPLE CO. 


1643-47 Haddon Ave. CAMDEN, N. J. 
Established 1894 
LONDON Kado Ltd 35 Ely Place, Holborn 
CANADA Ernest J. Scott & Co., 69 St. Peter 
St Montrea 
HOLLAND Richard Weiniger, Singel 276, 
Amsterdam 


AUSTRALIA & NEW ZEALAND: Excelsior 
Supply Co Ltd Sydney, N. 8. W., and 
Wellington, N. Z 

\PAN Maruzen Co., Tokio. 
STRIA Czecho-Slovaka; Jugo-Slavia, Prog- 


enna 
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A jewel in the dealer’s strong-box ES 


is Sheaffer’s Lifetime pledze Se 


Square-toed policies that stand as unchan}in3, as the bed-rock 


make the foundation on which the Sheaffer phenomenal suc- Sop, 
cess has been built. And in the world-sweep demand for the SBR, 
oy 


Radite pen and pencil, triumph beyond expectations has not 


¥ 
Y 
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changed these principles—nor will it ever change them. pone 
Let every dealer mark these facts: (1) The jade pen and SAS 
pencil are made of Radite, the most costly material ever De 
used for such purposes. (2) They are backed by the best ca) 
and most extensive advertising, ever put behind Sheaffer K GS 
products. (3) With sure increase in volume, the dealer's ra 






w 
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profits remain the same. (4) The profit from every direct 
order to the factory or other sale to the consumer joes to the 
dealer in whose locality the sale is made. (5) No sales are 
made to jobbers, wholesalers, mail order or premium houses. 
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These fair policies have given us an unbeatable dealer organization 


_ SHEAFFE 
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PENS: PENCILS+ SKRIP 
W.A. SHEAFFER PEN COMPANY 


FORT MADISON, IOWA 
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Census Figures on Furniture Industry. 

According to data collected at the 1923 biennial census 
of manufactures, as reported by the Department of Com- 
merce, the products of the furniture industry were valued 
at $776,494,839. These figures cover the entire range of 
furniture manufacture, comprising household and office 
furniture and office and store fixtures, including show cases. 
The data printed here includes all these activities, as re- 
gards number of establishments operating, personnel, etc. 
Dollar totals for the office furniture and fixture production 
are segregated. The 1923 total is an increase of 41.1 per 
cent over 1921, the last preceding census year. 

Of the total for 1923, $556,187,386 was contributed by 
household furniture of wood and metal, $24,860,672 by 


rattan and willow furniture, and $165,447,405 by store and CARBON PAPERS 
office fixtures, desks, chairs, lockers, etc. The production 


of office desks in 1923 was $17,905,503; chairs, $17,107,520; M. 
lockers, $4,430,323; show cases and display cases, $30,451,- ade toa Pur] 


111; counters, $7,678,135; all other [including items not 





segregated for some important establishments], $87,874,813 The Dealer who wants his service to be 
Some Household Utilities Listed. exact in meeting the requirement, and 
Under household furniture are included manufactures of economical and efficient in getting the 


desks totaling $7 194,118; bookcases, $3,298,175 a result, will be pleased with Bucki Car- 
bate ~ 3,043 peerenap geo in = sneer _ of furniture bon Papers. With this quality product, 

manufacture reporting in 1923, 620 were located in New ‘ ° ° 

York state, 329 in Illinois, 286 in Pennsylvania, 208 in Cali we give full co-operation—write us. 

fornia, 189 in Massachusetts, 183 in Indiana, 159 in Michi- 

gan, 156 in Ohio, 113 in North Carolina, 104 in Wisconsin, 

and the other remaining 696 in thirty-three other states 























The statistics for 1923 and 1921 are compared here. Fig 
me ures for 1923 are preliminary and subject to such correction 7 So Lo . 
as may be found necessary upon further examination of the : m 4 
returns. The data presented covers all phases, including 
domestic and office furniture, and office and store fixtures 
Number of establishments—(1923) 3,043; (1921) 3,033 
per cent of increase, 0.3. 
Wage earners, average number [this classification does 
not include salaried officers and employees nor proprietors 
and firm members. Statistics for these classes will be given 
’ in the final report]—(1923) 168,029; (1921) 124,311; per 
b) cent of increase, 35.2. Maximum month—(1923, March) 
oN 170,543; (1921, November) 140,816. Minimum month 
Sh), (1923, July) 165,622; (1921, January) 102,311. Per cent of 
maximum—(1923) 97.1; (1921) 72.7 
) Wages Paid in 1923 and 1921. 





Wages—(1923) $204,513,092; (1921) $144,109,675; per 


cent of increase, 41.9. BU KI 
Cost of materials, including fuel and containers 1923) 


$342,235,653; (1921) $253,544,635; per cent of increase, 35.0 Supreme Typewriter Ribbon 
Total value of products—(1923) $776,494,839; (1921) 

$550,163,554; per cent of increase, 41.1 Finest grade of imported fabric, in ame 
Value added by manufacture, being value of products with highest quality of colors are 

less costs of materials—(1923) $434,259,186; (1921) $296 this remarkably durable ribbon. ‘odd ued 

618.919; per cent of increase, 46.4. for billing and elite type machines. 
Horse power—(1923) 487,311; (1921) [not reported 


Coal consumed, tons of 2,000 pounds—(1923) 944,418; 


Chicago’s Brief on os Wisner Supply. | RIBBON & CARBON CO. 


Che Sanitary District of Chicago, which is the operating 
organization of the drainage in that district, has published Factory and Executive Offices 
“Recommendations and Findings and Conclusions of the CLEVELAND - - OHIO 
Engineering Board of Review.’ This board comprised ESTABLISHED 1896 
thirty engineers who considered the subject of diverting 
water from Lake Michigan to dilute Chicago's sewerage 
Since this board sat the Supreme Court of the United 
States has decided adversely against Chicago’s request for 
a diversion of 10,000 cubic feet of water a second, instead 
of 4,167 cubic feet a second as sanctioned by the War 
Department. That department has jurisdiction through its 
control of navigable waters. 





























The candid opinion 
of five stationers 


BUSINESS man interestedinen- 
velopes called on five represen- 
tative stationers in New York City. 
“‘What,”’ he asked them, “‘is your 
candid opinion of the improved 
Columbian Clasp Envelope as a 
sales item?”’ 

Every one of the five gave sub- 
stantially the same answer, ‘Our 
customers seem to know them — 
always accept them readily—and 
we never have any comebacks on 
these envelopes.” 


Why they sell them 


Each of these stationers carries 
other envelopes intended to do the 
same work—some of them lower- 
priced than the Improved Colum- 
bian Clasp. 

Yet each prefers to sell the Im- 
proved Columbian Clasp—because 
his customers ‘‘seem to know them 
—always accept them readily” 
—and they never bring comebacks. 

What a satisfactory condition any 
retail business would be in if this 
could be said of every item it carried. 

Here is one at least that sells easi- 
ly because people seem to recognize 
it as an‘‘old friend’’—because even 
a child can see how substantial 
and well made it is, how sure to 
do its work well. 

Tough, strong jute paper; clean 
cutting and folding; gum of the 
best quality we know; a strong 
clasp firmly anchored at four sepa- 
rate points, distributing the strain 
over a wide area; a flap thoroughly 
reinforced to resist the pulls and 
jerks it will meet all along the line. 

When you are asked for a good 
catalog or merchandise envelope, 
what more would you possibly 
offer your customer? 


Why they buy them 


Retail stores use the Improved 
Columbian Clasp Envelope to 
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deliver small articles. 
They find it cheaper, 
as well as quicker and 
more convenient,than 
wrapping and tying 
bundles. 

Business houses 
mailsamples and 
other small articles in 
Improved Columbian 
Clasps because they 
know that a tough, 
strong, well-made en- 
velope is more likely 
to stand the ordeal of the post office, 
the mail train and the motor truck. 

Even hardware is mailed in Im- 
proved Columbian Clasp Envelopes 
—hardware, always weighty—and 
often with keen edges and sharp 
points that would murder less 
husky envelopes. 

Advertisers use the Improved 
Columbian Clasp to carry and de- 
liver safe and sound, the cata- 
logs and mailing-pieces into which 
they have put brains—and money 
for pictures, paper printing, post- 
age, and a good mailing list. 

What betterway to file important 








Improved COLUMBIAN 
CLASP ENVELOPES 


are one of the many styles made by the 
United States Envelope Company, the 
world’s largest envelope manufacturers. 
You can gain some idea of the service 
behind your jobber by reading this list 
of United States Envelope Company 
Divisions: 
Location 
Worcester, Mass. 
Logan, Swift & Brigham Envelope Co. 
Rockville, Conn. White, Corbin & Co. 
Hartford, Conn. Plimpton Manufacturing Co. 
Springfield, Mass. Morgan Envelope Co. 
Waukegan, Ill. National Envelope Co. 
Springfield, Mass. P. P. Kellogg & Co. 
Worcester, Mass. Whitcomb Envelope Co 
Worcester, Mass. W. H. Hill, Envelope Co. 
Indianapolis, Ind. Central State Envelope Co. 
San Francisco, Cal. Pacific Coast Envelope Co. 
Philadelphia, Pa. Monarch Envelope Co. 
Improved Columbian Clasp Envelopes are 
endorsed by users everywhere as the 
best merchandise envelopes 


Division 








1925 


February, 





This is the husky Improved Columbian Clasp Envelope 
—of high-grade jute paper, made in thirty-one useful 
sizes and used to mail about everything mailable. 


papers in the busy office than to 
place them in letter-size Colum- 
bian Clasp Enveloves — and set 
them behind the proper guide in 
the file? 

Papers filed this way are kept 
together in related units; they don’t 
develop ‘“‘sick edges’’; don’t accu- 
mulate dust when somebody for- 
gets to close the file drawer. 

Lots of people classify music the 
same way, in Improved Columbian 
Clasp Envelopes, before stowing it 
away in the music cabinet—and 
lots more will when the idea occurs 
to them. There is hardly any limit 
to the uses of the Improved Colum- 

bian Clasp Envelope. 

Double pages in System, Print- 
ers’ Ink Weekly, Printers’ Ink 
Monthly and Mailbag in January 
have been telling your customers 
some of the reasons why a good, 
reliable envelope is the envelope 
they should use. Further adver- 
tisements will appear in these 
magazines. 

Your regular jobber carries—or 
can get for you--Improved Colum- 
bian Clasp Envelopes in thirty- 
one useful sizes. 

If you have any trouble in get- 
ting them, write the general offices 
of the United States Envelope 
Company, at Springfield, Mass., 
and you will be put into touch with 
a nearby distributor. 
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Choosing a Foreign Representative. 

Commerce Reports] Success in foreign trade depends 
at least as much on the business acumen shown in chosing 
a representative abroad as it does on manufacturing costs, 
terms of sale, freight rates or others of the self-evident 
factors. There is nearly always much lost motion in 
getting under way any campaign for foreign trade exten- 
sion 3ut the losses on individual orders are generally 
not too expensive, and each lesson gained therefrom makes 
another loss less likely. 

But chosing a foreign representative is not a matter com- 
parable to the decision on an individual order. It is the 
cornerstone on which the whole succession of individual 
orders rests. No mastery of export technique can make 
the trade “go” if the foreign representative is not well 
selected, any more than a train can cross a bridge the last 
span of which is not strong enough to bear its weight. 

[There is no truth better known to the well established 
exporter than this. There are apparently few truths so 
little appreciated by many persons who are making their 
first efforts to build up a foreign trade. Many a firm which 
would use the greatest care in picking agents for the 
domestic market choses a foreign representative after only 
a passing investigation of credit rating and general busi- 
ness turnover. 

Too often, for example, the exporter is content to ally 
himself with a “big house of unquestionable standing,” 
without finding out whether the big house is big in its 
appeal to the class of clients that his goods must reach 
On the other hand, representations are granted to firms 
which have had “long experience in handling goods similar 
to ours,” without investigating whether in such experience 
the representation of competing lines has been taken up. 

The anomalies resulting are familiar to every one who 
has reviewed the representations granted in any of the 
larger foreign markets. Chosing a foreign representative 
involves much more than finding an honest man It is a 
first class test of business judgment. The intended ex- 
porter who can do that task well may afford a lot of minor 
mistakes. He who cannot do it will need Providence on 


his side if he is to win 


Slickers Are Using Counterfeited P. O. Stamps. 


The post office department has requested manufacturers 


of rubber stamps to co-operate in apprehending individuals 
who steal blank money order blanks. In order to cash 
these it is necessary to use the regular stamp of issuing 
offices Rubber stamp manufacturers may receive orders 
tor such stamps he office of the chief postal inspector 
at Washington, D. C., will send a special circular to stamp 


manufacturers indicating the procedure to follow in case 
uch stamps are ordered. It is apparent that thieves pos 


sessing stolen money order blanks may try to conceal 


their plan by ordering part of the stamp from one maker, 
ind the rest from another. Then the different elements 
co e assembled and cemented together 

Stamp manufacturers should be wary of accepting such 
rders, calling for the conventional circle, name of issuing 
OME the words M. O. B..” and dates Phis 
larly true it ise the customer is unknown locally 


El Paso Concern Changes Name. 
| Century Carbon & Ribbon Manufacturing Con 
223 Mills building, El Paso, Tex., has changed its 
G. B. Lapowski & Company and will remain at 
e address. The company deals in a complete line of 
pplies including the Berloy lit of steel filing 


cabinets manufactured by the Berger Manufacturing Com 


Mat ke a nail, can go only as far as } head will let 
The Office Cat (The Richmond & Backus Company). 











The Man 
at the 


Wheel 
Says - 


ORTON just can’t help making 
good glue. 


Itold’em long ago they ought to be mak- 
ing glue—they were the very people 
to make it. Instead of going on selling 
those valuable codfish skins after mak- 
ing their codfish products, they should 
be extracting the glue and selling it to 
the public, thus guaranteeing an abso- 
lutely pure fish glue, free from dirt and 
impurities. 


Now they’ve finally followed my 
advice. 


Just as Gorton were first to offer the 
public salt cod in package form, and first 
to offer codfish with “no bones”; first 
to offer a “Ready-to-Fry” codfish cake, 
and first in every other important phase 
of the fish producing and fish packing 
industry; so now they are first to offer 
an unadulterated codfish skin glue. 


Gorton’s Glue is clear, pure amber 
color. It spreads evenly and almost 
transparently, and will not soil the 
article it is used on. It is made from 
codfish skins, the material from which 
the highest gradeliquid glueis produced. 


Order now from your jobber, and 
prepare for the demand which is sure 
to come quickly as the public knows 
that Gorton is putting up glue. If your 
jobber isn’t supplied, get in touch with us. 


Gorton-Pew Fisheries Co., Ltd. 
Gloucester, Mass. 
Largest Users of Cod Fish in the World. 


Makers of Gorton’s No Bones Cod Fish and 
Gorton’s Ready-to-Fry Cod Fish Cakes 


rons 
~ Giue 


Full one-ounce Bottles and Tubes. Hailf-gill, 
gill, half/pint, pint, quart and gallon Cane. 
Write for Prices and Discounts. 
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Send for this Tree 
Catalogue — 





Business 
MEN IN YOUR 


COMMUNITY ARE 


LOOKING FOR 
‘Better Office 


© Furniture 


EARS ago we began to build into 

Samson Office and Directors’ tables 

three qualities which the business 
man of today insists on finding in the fur- 
niture he buys for his offices. These are 
beauty, durability and a character which 
reflects credit on the institutions for 
which they are purchased. 


We are getting a steadily increasing busi- 
ness in our better and higher priced Samson 
tables. Many of these are for banks. At the 
same time, our office oak styles for general 
office use are in as great demand. The dealers 
who are sending us this business are those who 
have awakened to the modern trend in office 
furnishing and who talk quality of merchan- 
dise as a lasting evidence rather than the im- 
mediate benefits from low price for a cheap 
article. 


We are primarily fine table builders. The 
Samson line is a bargain at any price. There 
are 27 styles in 150 sizes to chose from, with 
the assurance of quick delivery on special or- 
ders for tables not carried in stock in your 
store. 


Write for our catalog and the several dealer 
helps which are yours for the asking. Secure 
the Samson dealership for your locality. All 
we require is that you stock a representative 
number of Samson tables for which there is a 
natural demand. You can be assured turn- 
over if you will but feature this line in your 
store advertising and in your display space. 

Well appointed offices are as important to a 
business as is personality to its representatives 


MUTSCHLER BROTHERS CO. 


Nappanee, Ind. 


602 Madison St. 


SAMSON 


OFFICE AND DIRECTORS’ TABLES 
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Plan to Establish Universal Check Form. 

International financiers, through the International Cham- 
ber of Commerce, are setting themselves to the formidable 
task of evolving a universal form of check which will be 
the same in France or in Cochin-China or in the Belgian 
Congo as it is in the United States. 

A check means many things in many places. It is not 
the uniform “pay-to-the-order-of” slip with which most of 
us pay our bills. In Europe it is not even spelled the 
same. The English still speak of “cheques.” Even within 
the United States various banks have their individual forms 
of checks. The effect is confusing sometimes at home. It 
is more confusing when one attempts to pay a bill in Berlin 
or Madrid with a check on a domestic bank 

The international chamber at its general meeting in 
Brussels next year has decided to evolve, if possible, a 
universal form to be used in all countries. National com- 
mittees of the countries represented in the chamber will in 
the meantime study the question. The special international 
committee which will consider all recommendations and 
suggest a uniform type includes in its membership Chris- 
tian Cloos, president of the Provinshandelshkaammeret of 
Denmark; Jacques Bouteron, inspector of the Bank of 
France; Peter Hougen, director of the Union of Norwegian 
Banks; W. Westerman, president of the Rotterdamsche 
3ankvereeniging; and Charles Dickson, manager director 
of the Svenska Bankforeningen. 

The subject will also be studied by an American national 
committee which will designate an American member for 
the international committee. 





Your Federal Income Tax. 

A debt discovered to be worthless and charged off the 
books of the taxpayer for the year 1924 may be deducted 
irom the gross income in computing net income for that 
year. The return must show evidence of the manner in 
which the worthlessness of the debt was discovered and 
that ordinary and legal means for its collection have been 
or would be unavailing. 

Bad debts may be deducted in whole or in part. When 
deducted, the taxpayer must be able to show with a rea- 
sonable degree of certainty the amount uncollectible. Par 
tial deductions are allowed with respect to specific debts 
only. 

A valid debt proved to be worthless may not always 
be a proper deduction. For example, unpaid amounts rep- 
resenting wages, rentals, or similar items are not allowed 
as deductions unless included as gross income in the credi- 
tor’s return for the year in which the deduction is sought 
or in a previous year. The fact that expected income was 
not received does not reduce the amount of taxable income 
of the creditor. 

Unpaid loans made to needy relatives or friends with 
little or no expectation that they would be repaid are not 
deductible, but are regarded as gifts. 


Agitation Renewed Against Government Envelopes. 

A renewed effort is being made at the present session of 
Congress to discontinue the custom of the Post Office De- 
partment in furnishing users of stamped envelopes with 
their corner cards printed. A bill has been drawn for 
presentation, which will prohibit the post office from sell- 
ing envelopes, stamped or otherwise, and from selling any 
orders for printing. The “envelope legislation committee”’ 
makes the statement that 12,000,000 envelopes are printed 
daily by the Government print shops, and depriving en- 
velope factories and printing plants of this business. These 
envelopes are sold by 50,000 United States postmasters, 
without any selling charge to the envelope and printing 
plants 
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USC ING ve | ) Sponge Cup 


HIS anti-spill sponge cup has _ tial weight keep it firm and steady. 

made friends wherever shown. The No-Over-Flo is not easily 
It lives up to its name—no slop- _ upset nor pushed out of place when 
ping nor splashing over on desk or 1M use. 


papers when sponge is pressed. The ye Sengbusch close-fitting sponge 
channel around the sponge well stays firmly in place with just 
takes care of any overflow, which enough projecting above the top to 
is again absorbed by the sponge make it handy to use. Made of 
when pressure is released. live red rubber of exceptional fine- 

ness of texture, it retains moisture 
A handsome piece of office equip- and reduces evaporation to a mini- 
ment, made of pressed glass—clear mum. If preferred, a natural 
or opaline. Illustration is actual sponge of the same close-fitting 
size. Its broad base and substan- __ size may be used with satisfaction. 


























































The No-Over- As with other 











Flo Sponge Sengbusch 
Cup is a quick- items, effective 
turnover item. advertising 


matter is sup- 


Sponge cups 
plied free. Im- 


are used every- 


where, and the printing free. 
fault in them, Free trialcards 
which this one bring prompt 


and generous 
responses. 


corrects, is 
readily recog- 













nized. A win- Window cards, 
dow display of and other care- 
Sengbusch fully worked 
items, giving out sales helps, 
prominence to make Seng- 
the No-Over- busch items 
Flo, will inev- good, steady 


sellers. And 
each one 
satisfies. 


itably result in 
many sales. 










Self: Closi 
Inkstand CS 


215 Stroh Bldg., Milwaukee, Wis. 
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Macey TRANSFER FILES 
Favored By Business Men 


Good business practice has resulted in the transferring of letters, 
bills, orders, ledger sheets and other papers at stated intervals 
ae . to make way for new business records. 





Frequently, when transfer time arrives it is discovered, at the 
last minute, that there are no transfer files. “‘Hurry Up”’ calls 
are the outcome. So, dealers find it pays to be able to handle 
such business without delay; consequently, stocks should be 
kept in condition adequate for emergencies. 


In considering steel transfer files, the Macey line has 13 salient 
features: (1) Heavy trussed reinforced frame; (2) Completely 
closed outer shell; (3) Corner reinforcements at back of shell; 
(4) Angle iron reinforcements at front of shell; (5) Heavy case 
channels on which drawer runs; (6) Cut down drawer sides; (7) 
Turned top edges of drawer front and back; (8) Exterior brass 
finish hardware; (9) Steel rollers at top of back of drawer; (10) 
| Double steel rollers at front of shell; (11) Locking clamp at top 
of back of shell; (12) Adjustable follower block with grip on 
rod; (13) Square edge pilasters at front of shell. 


The Macey line embraces a wide range of office supplies from 
waste baskets to matched office suites. All are Macey quality. 
It will be a pleasure to supply you with copies of our catalogs. 


THE MACEY COMPANY 


GRAND RAPIDS MICHIGAN 











The Macey Line of 
Transfer Files is 


cardboard, and paste- 
board Steel, how- 
quite complete, in- ever, is the. leader 


cluding steel, wood 
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Chicago Association of Commerce Committees. 

[he Chicago Association of Commerce has announced 
the appointment of members of the ways and means divi- 
sions tor the calendar year. Several men of this field are 
members of these divisions. 

Division No. 35, covering office appliances and equip 
ment, consists of the following: R. G. Fuller (Tallman, 
Robbins & Company), chairman; W. H. Prickett (The Ault 
& Wiborg Company), vice chairman; Julius Biel (Stevens, 
Maloney & Company), A. E. Blackstone (Dictaphone Cor- 
poration), Paul Dietrich (Yawman and Erbe Manufactur 
ing Company), H. H. Meehan (A. B. Dick Company), T. J 
Wright (Felt & Tarrant Manufacturing Company), W. L. 
McKay (W. L. McKay Company), J. R. Scherm (Amberg 
File & Index Company). 

F. P. Seymour (Horder’s, Inc.) and Irving Lilly (Denni- 
son Manufacturing Company) are members of the paper, 
envelopes and stationery division, No. 38. 

H. O. Blivin (Stationery Manufacturing Company) is a 
member of the printing industries division, comprising 
ters, lithographers and binders, No. 41 


| 
Printing Telegraph Manufacturers Consolidate. 
The Morkrum-Kleinschmidt Company has been organ 
ized and incorporated in Delawaré It consists of the 
Morkrum Company of Chicago, and the Kleinschmidt 


Electric Company, Long Island City, Long Island, N. ¥ 


These companies have been manufacturing telegraphic 


typewriting machines used by news services and industrial 


“Js 

organizations. Headquarters will be at the Chicago plant 
of the Morkrum Company. The officers of the new com 
pany are: Sterling Morton, president; Edward Klein 
schmidt and Howard L. Krum, vice presidents; Daniel 


Peterkin, treasurer; William Kleinschmidt, secretary 


Barrett Bindery Executive Touring East. 
Arthur M. Barrett, vice president and general manage 
of The Barrett Bindery Company, Chicago, IIl., is making 
a six-weeks’ tour of the East. This is an annual trip, 
which enables Mr. Barrett to visit the company’s dealers in 


the large cities, and to renew his many pleasant associa 
tions with the trade. 

The Barrett Bindery Company reports that November 
and December in 1924 were two of the best months in the 
history of that business 


Trade Commission Dismisses Paper Men Charge. 


Docket No, 1124 of the Federal Trade Commission has 

een dismissed by that body. This complaint was issued 

avall I Wester! paper wholesale TS oT the hares ot XInL 

rices of paper products [The docket was issued 

against the Zellerbach Paper Company, San Francisce 

Cal Western Newspaper Union, Omaha, Nebr., and the 
Carpenter Paper Company, Salt Lake City, | | 
presented at the hearings failed to sust 

charge brought by the Federal Trade Commissior 


Crocker Chair Company Moves Chicago Display. 


I cker Chair Company of Sl gan, Wis as 
its Chy . salesroom to Rooms 434-35 Americar 
Furnit re Mart building, 666 Lake Shore drive. The tek 
ber is Superior 8423. This display s! 
(‘r 1 . rv | 1 11 mantlat+ — ' 4 
( ‘ t ine, aS well aS a Cé ete array ¢ . 
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Manufacturer 





Bulletins, sales letters, 
or interdepartmental 


reports. 


es 
For the School 
Examination papers, 
bulletins, programs, an- 
nouncements, etc. 





i 














For the Broker 


Stock market reports 
and gener al information 
of business conditions 





Insurance Co 


Notices of changes of 
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UNDERWOOD 
Revolving Duplicator 


An Aid 
to Business! 


VERY business house and insti- 

tution will be interested in the 
Underwood Revolving Duplicator, 
new model No. 5. For reproducing 
letters, forms, circulars, cards, an- 
nouncements, etc., it is a great time 
and money saver and eliminates 
printing bills. The work can be 
done in your own office—quickly, 
neatly, economically—and the office 
boy or stenographer can operate it 
after a single demonstration. 






The Duplicator is a light, portable 
machine of stencil design. What- 
ever is to be reproduced is simply 
typewritten, handwritten, or drawn 
on the stencil sheet. When this sheet 
is attached to the cylinder, the ma- 
chine is ready to turn out clean, 
clear facsimile copies at the rate of 
1500 per hour, in one or morecolors. 


The new model No. 5 contains 
several new and exclusive mechan- 
ical features. 

Clip the coupon below and reduce 
printing bills. 

UNDERWOOD TYPEWRITER CO. 
INC. 


Underwood Building New York City 
Branches in all principal cities 


Mail this! , 





rates and inform 
for agent 





| Please send me descriptive literature on the 
Underwood Revolving Duplicator. 


] Please have representative call for demon- 


strafio;#r 
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No sending out and waiting to 
have address plates made! No 
need of extra help or special equip- 
ment! Any typist now in your 
employ is an expert ELLIOTT 


stencil-cutter 











NE PIECE 
CARDS 








Other systems make you “attach 
a separate card™ to identify ad 
dress plates in file. But every EL. 
LIOTT all-fibre Address Card is a 
complete, self-containing INDEX 
Card 











LORED EDGE 
INDEX 











ELLIOTT Address. Cards are 
made with & different colored 
edges. At a glance you can see 
how many cards of each color are 
in a tray, and pick them out. An 
thsolutely exclusive Elliott fea 


ture 














Weight & Bulk 


= OE 





4 tray holding 290 ELLIOTT 
Cards weighs less than 2 pounds 
and is only 13 inches long;—an 
advantage most appreciated by 
addressing machine users who 
now have to lift 14-pound trays. 











PURABILITY 








All Addressing Machines prea or 
hammer the form to be ackiressed 
agammet gn address plate. Sence F lhort 
Ackdress Cards are normally fat and 
Aevible, the hammering process Caqnt 
change them. To test the real dure 
bility of any address plate, place it on 
steel anvil and hammer ot. 














QUALITY 


Every day you get envelopes ad- 
dressed by all kinds of Addressing 
Machines. Look them over. We 
are willing to leave the quesmon 
of which are the dew loobing ad- 
dresses fo your own wesebaséet. 
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“MARVEL 
OF THE WORLD” 


1s what we called this new Elliott Addressing Machine when we first 
introduced it a year ago. And the thousands of Business Offices, Stores, 
Banks, Public Utility Corporations, Associations, Clubs, Churches, etc., 
that have bought will attest this description as absolutely correct. The 
little machine is a practical WONDER! 





ELLIOTT 
AUTOMATIC ROTARY 
HAND-OPERATED ADDRESSER 


Puts the manifold benefits of mechanical addressing within easy reach 
of all;—a small, low-priced, portable Addresser that is in no way a 
“makeshift” proposition designed merely for guick sale—but a substan- 
tial, efficient piece of office equipment that will serve forever and is 


“WORTH ITS WI] 


/ 


vVre « 


Just turning its hand-crank AUTOMATICALLY feeds stencils into printing position, 
prints addresses, and ejects both addressed forms and stencils in separate piles. No other 
low-priced machine on the market today can do all of the many things it will do:— 


1 CONSECUTIVELY address en- 5 Permit “selective addressing. 
velopes, folders, form letters. bill 
heads, tags, newspapers, etc., of all 6 Automatically print TRANS- 


sizes;—1 500 per hour. CRIPT of your mailing list on a 


2, Automatically DUPLICATE ad- continuous roll of paper. 


dresses. 


: ; Automatically print DATE simul- 
3 Automatically SKIP any desired 2 re sith oddrens, “ae 


address. 


4 Automatically REPEAT same ad- ~ Automatically COUNT addresses 
dress indefinitely, as printed. 





Nobody with a mailing list of anywhere from 200 to so00 names should be without this won- 
derful machine. Will more than pay for itself in less than 3 months’ time. Larger machines 
for larger lists. 


ADDRESSING MACHINE CO. 


141 Albany Street, Cambridge, Mass, 





1925 


February 





The ELLIOTT is the ONLY Ad 
dressing Machine with which you 
de mot have to turn each form over 
to see the address you have just 


printed 




















Because all Elliott printing sur 
feces are soft and yielding, y« 

always get evenly printed ad 
dresses. No missing letters! N« 
cutting through! No heavy lines 
or letters. No dark spots or lighe 














Noise means wear. ELLIOTT A 
dtessing Machines are NOISE 
LESS because they DO NOT| 
print with a Aemmering motor | 
They gently PRESS. That's why | 
they never wear out, or wear on 


anyone $ a¢rves, 








Elliott Addressers are fastest be- 
cause you can insert a dozen or 
more forms at once and remove 
top one after cach impression 
This extra speed is impossible 
with machines that print “ blind, 
from below. 




















F tt Address Cards save 50% 
f the time ocher mechanical Ad 
iressing Systems consume~ 
keeping a mailing list corrected 


and up to date. 











LLIOTT 








When an address needs w be 
changed, you don't have to throw 
away an entire Elliott Address 
Card. Just pee! off the old sten 
cilled center, stencil a fresh one, 
and insert t in old index frame! 




















ne ONLY Ad. 
ith which you 
ach form over 
you have just 





printing sur- 
yielding, you 
printed ad- 
- letters! No 
» heavy lines 


spots or light 
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Gano Now Field Supervisor for Woodstock. 

Richard M. Gano, one of the most experienced men in 
the selling end of the typewriter industry, who has been 
doing special work for the Woodstock Typewriter Com 
pany for several years, has been made direct field super 
visor of large city business throughout the country. 

Mr. Gano is by way of being an old-timer in the type 
writer business. He has served the Royal, the Noiseless 


nd other companies, doing organization work at home and 





RICHARD M. GANO.—From a photograph 
taken several years ago. 

ibroad. He has had interesting experiences in other 
lands. At one time he served as foreign director of the 
Victor Typewriter Company of Scranton, Pa 

Office Appliances extends good wishes to Mr. Gano in his 
new position 
Defiance Sales People Acquire Sponge Cup Business 

The Defiance Sales Corporation of New York City an- 
nounces that it has taken over the business of the Scrimpro 
Sponge Cup Company of Pittsburgh, Penna. The Scrimpro 
Company for the last two years or more has made and 
distributed by direct sale to consumers a patented non- 
overflowing sponge cup equipped with a red fine mesh, live 
rubber sponge and a “Kilgerm” solution for use as a germi- 
cide in sponge cups, porcelain rollers and other finger 
moistening devices 

In the future, this special type of cup will be designated 
is the Defiance sanitary moistener, but the name “Kilgerm”’ 
will be continued as the trade name for the germicide. 
[his is said to be the only odorless germicide made that 


will sterilize bacteria known to exist on money, papers, 


RIGHT 
“KILGERM 
SOLUTION 
FOR SPONGE 
CUPS 


ETC 





Rew York, 0.5 A 





DEFIANCE SPONGE 
CUP 





etc., without injuring the skin tissues or mucous mem 
branes. About thirty drops of the concentrated solution are 
required to four ounces of water to provide the necessary 
protection. This solution may be used an treatment for 
infections and as first aid in cuts, burns, etc 

[he Defiance Sales Corporation will handle these two 
products through the retail stationers, dealers and jobbers 


of this country. Canada and foreign countries. 
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Are waste baskets 
furniture? 


The new Diamond Fibre baskets are 
quite different from ordinary waste 
baskets. These waste baskets har- 
monize with your office furniture. 
Diamond Fibre baskets are as beau- 
tiful in appearance as hand-rubbed 
oak, walnut, or mahogany. 


OU make a sub- 

stantial profit on 
each sale. Retail 
price only $1.50. 
And remember this 
—every Diamond 
Fibre basket is guar- 
anteed for five years. 





IAMOND Fibre baskets are durable, too. 

They can stand years of abuse and rough 
usage. They are made of hard vulcanized 
fibre—the same tough fibre used in high-grade 
trunks. 


Guaranteed for five years 


Each Diamond Fibre basket is guaranteed for 
five years—it should last much longer than that. 
Look for our guarantee label on the bottom 
of each basket. 


And remember this—a Diamond Fibre basket, 
with its beautiful graining and color, costs you 
no more than a plain fibre basket. 


The graining of Diamond Fibre baskets is re- 
produced from actual photographs of the natural 
wood. This graining is built into the body of 
the fibre of which the baskets are made. The 
inside of the basket has the same graining and 
finish as the outside. Diamond Fibre baskets 
are the only baskets on the market that possess 
these qualities. 


Ask your dealer to show you these new-fash- 
ioned waste baskets. You must see them to 
appreciate their beauty of design and coloring. 


Wherever you see a factory chimney, there are countless elec- 
trical and mechanical uses for Celoron and Diamond Fibre. 


Diamond State Fibre Co. 


Bridgeport, Pa., Chicago, Ill. 


Toronto, Can. 


The oldest and largest manufacturer of vulcanized hard 
fibre and laminated technical materials in the world. 
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**RITE POISE’? WINDSOR 
OFFICE CHAIRS 


BOTH ARM 
AND SWIVEL 


















These Chairs make 
a most attractive 
combination for 
Offices and Waiting 
Rooms. They are 
a departure from 
the ordinary office 
chair style, giving 
a distinction and 
personality to the 
office, that would 
otherwise be impos- 


sible. 


The Windsor Is The Most Popular 
Chair on the Market Today 


16214-SS 






GRACEFUL AND 
SERVICEABLE 


We have so de- 
signed the Wind- 
sor for Office use 
that it embodies 
all the necessary 
office chair fea- 
tures of strength, 
durability, econ- 
omy and com- 
fort, plus the 
charm and grace 
of the Windsor 


design 





16214-4 






All Swivel Chairs have our 
Patented ‘‘Rite Poise’’ 
Features 







consisting of our pat- 
ented Duplex [ron 
which gives the seat 
a forward, backward 
and revolving motion, 
possible with no other 
chair. 


The comfort of these 
Windsor Office Chairs 
will be a revelation to 
you 


SEND FOR SPECIAL 
CATALOG 
Showing All Windsor 


Office Chairs and Other 


16224-SS Models. 


CONANT-BALL-COMPANY 


84 Sudbury Street Boston, Mass. 
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Useful for Viewing Eclipse. 


[he Thorp & Martin Company has sent out twenty-five 
thousand souvenirs to its customers to enable them to vie 
the eclipse on January 24. The little souvenir consists 
a card giving a drawing of how the sun should look fror 
Boston at the height of the eclipse; the hour at which it 
starts is given, when it is at its height and when it ends 
and some further facts furnished by Harvard Observatory 
A pair of nose spectacles made out of ti! ind colored 
celluloid is supplied which one can put on and view the 
sun without discomfort Chis is a clever teresting 


idea, conceived and executed by Allen Randall of 
Thorp & Martin Company Dealers in surrounding cities 
have bought large numbers of the pince-nez from tl 

r. & M. Company and are putting out corresponding 


souvenirs of their own 











PICTURE OF A CARTER’S INX WINDOW IN THE STORI 
OF J. H. SNEED, McKINNEY, TEXAS This v1 1 count 


seat of seven thousand people in the heart the fan ! 
“Black Land” belt in North Central Texas Last season the 
town ginned 29,000 bales of cotton The Natior Week sign ir 
the window shows that the Texas stationers ar to-date 
what is doing in association affairs This tur presented 
through the courtesy of George M. Cunninghan f is, repre 


senting the Carter’s Ink Company 























Underwood Opens Council Bluffs Branch. 

The Council Bluffs branch of the Under 1 Type 
writer Company has completed the remodeling of the 
location, 34 Pearl street, and will open ther irv | 
a complete line of Underwood machines 
service 

| Ek. Saunders will be in charge of tl 1 brat 
which, along with the Lincoln, Sioux City nd On 
branches, are all connected with Omal 
under the direction of G. M. Spurli iVisi manag 
Mr. Finch will be in charge of the servic rtment 


the local branch 


Standard typewriters, portable typewrit 
bookkeeping machines, and rental typewriters will 
stocked; a complete parts and repair set vill be give 
according to Mr. Saunders, who has been in Council Bluffs 
for some time arranging for the opening of 1 ranch 


Pocket Adding Machine Changes Hands. 


James P. Durkin, manager of the Pittsburs ypewrite! 
& Supply Company of Pittsburgh, Penna s purchas 
on private account the Pocket Adding Mach: Compart 
national distributors of the Procalculo pocket adding n 
chine, together with the established business, stock, go 
will, agencies, etc [he machine will be marketed throug 


the offices of the Pittsburgh Typewriter & Supply Con 


pany by mail and awvencies 
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Announcing Model No. 2 





Just a few of its many practical features: 






Demounted in an instant. Variable Line Spacer. 












Easily Cleaned. All Units Demountable and 
Automatic Ribbon Reverse. Interchangeable. 

Ball Bearing Upper Bell Cranks. Wide Forward Tilting Paper Table. 
Light, Snappy Touch-Easy Operating. Adjustable Paper Guide. 
Quiet—Speedy—Accurate—Durable. Right and Left Hand Line Space 
Ball Bearing Carriage Travel. Levers. 

Most Practical Card and Tag Writer. Convenient Ribbon Color Shift. 
Unlimited Manifolding Capacity. Clear, Sharp, Clean-cut Type. 
Excellent Stencil Cutter. Solidly Built Frame and Base Plate. 






THE WORLD’S BEST HIGH GRADE 
STANDARD TYPEWRITER 






Obtainable in 11, 14 and 18 inch width Carriages 







Wonderful Possibilities in the available ter 






DEMOUNTABLE TYPEWRITER COMPANY, astenutecturers Fond du Lac, WISCONSIN, U.S.A. 









Address all enquiries from European countries to European Director of Sales F of Seetem> lekes omby 
PIERO CASTELLI della VINCA, PARKER DRAKE. LIMITED 
Via Principe Umberto 19, MILAN, Italy. 36 & 37, Upper Thames Street. LONDON, E.C. 4, England. 
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A HIT! 


These Jefferson Grade index 
cards are “going big” with us! 
That means dealers like them 
and are selling them. 

























They are just the right com- 
bination of quality and price 
and, best of all, they are avail- 
able in a complete assortment 
—53 items in this one grade! 





It’s hard to tell the difference 
between them and cards cost- 
ing a good deal more, and the 
prices are interesting, to say 
the least. Send for samples and 
prices today. 


Orior. FILING SuPPLy Co. 


382 Jefferson St., Brooklyn, N. Y. 





53 items of index cards 
in this one grade! 

















1925 
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B. E. Calkins Co. Expands. 


An important business consolidation in Butte is an- 
nounced with the beginning of the New Year. The B. E. 
Calkins Company has acquired the business of the Derge- 
Howell Company, handling office furniture and other lines 
of office equipment. 

Last October, Mr. Derge, of the latter firm, accepted 
1 position as sales manager for the S. R. Inch Power and 
Light Company, a new public utilities corporation that 
has acquired power and light plants in several of the 
larger cities of Florida. 

Mr. Howell, the remaining partner of Derge-Howell 
Company, will become interested in the B. E. Calkins 
Company and will assume the position of sales manager 
for the chain of stores in the states of Montana and Idaho 
operated by the McKee Printing Company of Butte, which 
also operates the McDowell Company of Billings and the 
McKee Stationery Company of Great Falls. 
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SPECIAL WINDOW DISPLAY OF THE GALLUP MAP & 
SUPPLY COMPANY, KANSAS CITY, MO.—This display fea 
tured the lines of A. W. Faber, Inc., including Castell drawing 
pencils, Castell Polychromos and Columbus Commercial pen 
cils The exhibit was skillfully planned and well executed 
occupying both windows of the store It attracted favorable 
ittention and caused not a few sales 








Catalogue by Offset Process 

The newest desk catalogue which has reached us is that 
yf the General Fireproofing Company of Youngstown, O.., 
who now have a most attractive, complete and practical 
line of steel desks, tables, etc., in addition to their ling 
‘abinet, safe and steel shelving lines 

[his catalogue is printed in colors by the offset process, 
and both pictorial and typographical work are exception- 
ally good. The book contains thirty-two pages and cover. 
Twenty-five desks are shown in olive green and mahogany 
finishes, besides a number of accessories and features of the 
company’s line. All desks and tables have tops of battle- 
ship linoleum and other features of recognized merit in 
the construction of such articles. Several kinds of type- 


writer desks are among the lines featured 


Simler Covers Central Circuit. 

Henry Simler, vice president of the American Writing 
Machine Company, recently returned to New York after 
visiting Buffalo, Detroit, Cleveland, Indianapolis, St. Louis, 
Chicago and Milwaukee. He was gone about three weeks 
Mr. Simler reported business very good in all the cities he 
visited. The total business of the company for December 
was ahead of the November figures, and continued im- 


provement ts expected throughout the year 
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The 


Angle Steel Stool Company 
of 


Plainwell, Michigan 





Announces to the Trade 


the distribution of their new 1925 complete 
edition 70 page catalogue; illustrating and 
describing a varied line of Steel Furniture 
as used in the Office, Factory, and Shop. 


Featuring: 


All the former lines with many 
marked improvements. Addition 
of new designs in Stools, Chairs, 
Trucks, Cabinets, etc. Lower 
prices on some items. 





This Steel Filing Stool has a con- 7 
cave hard-wood seat finished in ra 7 
light oak or mahogany. Steel SF 7 
parts riveted together an | Kw 
finished in a rich dark vf 
Olive Green enamel. be 
7 
3” felt tired easy sy 
rolling and turn- mY 7 


ing casters. 


Plainwell, Mich. 


You may send 

«9 to us the new 70 

a4 page catalog com- 

g® plete with all prices 

ee 74 and discounts given, for 
7 our files. 
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AURORA. ILL. U.S.A. 








NEW 200 LINE 


Four Drawer 
Upright 





24 times the weight in drawer as 
when fully loaded with correspon- 
dence. No deflection in slides. A RE- 
MARKABLE VALUE at the Price. 
It’s to YOUR interest to investigate. 


“It's a better file if made by” 


AURORA METAL CABINET WORKS 


AURORA, ILLINOIS, U. S. A. 
New York Representative: 52 Park Place, New York City 
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A Movement for Better Offices. 


Che Sikes Company, Twenty-third street and Passyunk 
avenue, Philadelphia, Penna.,. manufacturers of gh-grade 
office chairs, costumers, etc., announce that 110 lers it 
the larger cities co-operated with the company during th 
week commencing January 19 in a drive to further th 
movement for better offices The Saturday Evening Post 
for the week contained a half-page advertisement th the 
heading, “Give a thought to better offices i 
advertisement was run in slightly changed vs 
papers in the various cities Each dealer 
mailing list a convincing letter prepared tl Sike 


Company and printed for the dealer on his « 
enclosing with it a booklet in the form of 
tather to his son, getting the better offices 
convincing way 
One of the most important features of the 
prize contest for the three best window dis 
ing not only Sikes chairs but better office 
erally Prizes of $150, $75 and $50 were offe 
Sikes Company 
In order to get all dealers’ salesmen thorous 
ested in the drive, an additional cash prize f $5 
offered for the best letter entitled “The Benetit Si Wee 
Has Been to Me.” This contest was opel 
ploye of any of the co-operating dealers 
The letter from a father to his son was gott 
the form of a booklet illustrated with pictures 
time ofhce, a modern office and of various styles IKE 
chairs Che letter takes about half of the booklet and is 
followed by some comment on better offices get 
special reference to chairs. 
Some rather unusual advertising folders were 
vided tor the use of dealers during the campaign illust1 
ing high-grade chairs and giving pointers on how tl! ealet 


can give the most to Sikes week. 


Office Machine Changes in Oklahoma at 


J. E. Offutt, with the Todd Protectograph ( 


has moved his office from the Shops building to 403 } 
Harvey street in the Elks building, Oklahoma Cit M 
Offutt now has one of the nicest offices in the 
Monroe Calculating Machine Company occupies 
the location with Mr. Offutt 
The Dalton Adding Machine Sales Compat 
located in the Shops building, are now at 108 \W 
street, on the ground floor, with a good windo pl 


[This move was made to take care of the increas 
ness, owing to the new models the Daltor 
ing in the Multiplex line H. K. Snare | 
to the sales force. He was formerly with 


Muskogee, Oklahoma. 


Some Attractive “Security” Advertising 
Che Steel Equipment Corporation of 25 West 


street, New York City, has prepared some 


advertising for the use of its dealers. One t 
has just come to our desk It is 18x15 

into a package suitable for insertion in a N 

It is printed on one side and presents in olive gi 
drawer upright steel cabinet which the com] 

the “Securi-File.” With regard to this hile t 
gives six reasons for its excellence It is strong 
operation, attractive, practical, economical and t 


tested by being opened and closed 147,000 times 
of which test every part of the file was 
smoothly as at the he ginning The price 


-2 


$37.50. 
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Increase Your Sales and Profits 


With “INVINCIBLE” Products~ 


TYPEWRITER ; RUBBER 
SUPPLIES COVERS 


The high standard of For all makes of 
quality maintained in typewriters, adding 
all “INVINCIBLE” machines, check pro- 
Supplies accounts for tectors, multigraphing 





Re pe 











. . . ‘ . ss ay 
a great many repeat . +, gan a see . machines, addressing 
sales. Customers who peal and folding machines, 
have once used ad fe om ran ane Oe ia 4 and other office de- 
VINCIBLE” goods are vices. Made of the 


usually so well satis- (ne — best material to avoid 
cracking and_ peeling. 
Prices attractively low. 
To give you the addi- 
tional benefit of valu- 
able free advertising, 
we print your name 
free of charge on orders 
of 100 or more. Write 
for sample cover and 
complete details. 


hed that they are not 
inclined to change on 
future orders We carry 
everything needed for the 
typewriter ribbons, car- 
on papers, transfers, 
transfer sizing, oil, enamel, 
yrushes, ete Stock a trial 
order just to see how well 

INVINCIBLE” Supplies J 
sell Complete price list | a 
nm request THE HOME OF “INVINCIBLE” PRODUCTS 








We give exceptional service on orders to re-cover platens for 
typewriters, adding machines or multigraphs. Our unusual 
facilities include special heavy grinders that insure 
absolutely true diameters and perfect sur- 
faces. We use only the best grade of 
rubber. Our workmen are ex- 
perts. Send us your next 
lot of rollers and 
compare 
results. 











24 Hour 


C 
writer platens from our con- OVer, ed 


veniently located Branch Stores. 


7/2 rut eee “INVINCIBLE” 


TYPE- REBUILTS 
=. WRITER The Standard of 


SUPPORT Rebuilt Typewriters 
‘INVIN( IBLE” Re 


This hats de uilts ave a eputa 













t 7 l good wor! " 

’ itself, be ise it 1s ship, durability and fine : 
= Denver and .. .'.<ential in ena cee ae 

| /~ West $6 every ofnece It 1s recommend them with the 

a wonderful econo issurance that your customers will 
izer of space and a real aid to efficien Easily be satisfied. Our stocks include a large assortment 

attached to desk, wail, table or filing cabinet. Can be of Rebuilt, Fixed-up and Rough Remington and 
ised as a rest for typewriter, ledgers, index files, o1 other standard makes Prices allow you worth- 
is a handy support for stenographer taking dictatior vhile profits. We are in a position to give excep- 
Revolving top (15x20) in oak or mahogany finish, with tional service on delivery by shipping from the 
lack japanned = support. Stock a_ few f these nearest of our conveniently located stores. Write 


There is a good profit in thet for price list today 


Resident Salesmen Wanted 
American Writing Machine Company 


Branch Stores in Principal Cities 


Home Office and Factory: 449-455 Central Avenue, Newark, New Jersey 
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Sapphire Indelible No. 725 
Ruby Indelible No. 726 
Ivy Indelible No. 728 







Unexcelled for work 
requiring fine, clear 
and distinct indel- 
ible lines. 


© pe 





The new improved 
lead leaves nothing 
to be desired. Strong, 
durable and firm, 
it sharpens to and 
holds a fine point. 





Yhe Oldest Pencil Factory in Ameriéa 
NEW <> york 




















~~ 
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Twenty by Twenty Typewriter Shop. TheP YH, Leo le Leia. Leora 
Los Angeleans assert that the “City of the Angels” is eatin 7, 


growing more rapidly than any other town on this un- 





celestial sphere and that therefore rents are constantly 


reaching upward to newer levels. Streets that were “out GREA i ER 


of the world” two or three years ago are now in the heart 
of the city, and rentals for stores are beyond the daring 


of any but the most enterprising and optimistic of rebuilt 
typewriter man. Rents for corner stores particularly have 
like stalk, “Bob” 


gone up Jack’s bean but nevertheless 


IN THE NEW STYLE 


P.& M.Metal Tip 





+s 


7 











HUTCHINSON’S NEW TYPEWRITER SHOP 


Hutchinson recently rented one of these stores, albeit only 
twenty by twenty feet, for his typewriter shop, and by a 
little original work in decoration and arrangement and the 
maintenance of a good stock and capital service is making 
a go of it, despite high rents and the heavy prognostica 
tions of the wet blanketeers. 





P. & M. METAL TIP GUIDES 
POSSESS THESE FEATURES 


CELLULOID COATED ALPHABETICAL 
AND NUMERICAL INSERTS, WITH 
LARGE, BOLD FACE CHARACTERS 





BLANK INSERTS IN STRIPS, DIE 
CUT AND EASILY SEPARATED 





BLACK STEEL OR BRIGHT FINISH 
FLORAL OFFERINGS IN NEW SHOP ON OPENING DAY (NICKELOID) TIPS, IN 5 SIZES 


Immediately on signing the lease Mr. Hutchinson con 


tracted for the electric signs to cover the space above the 


windows and ordered interior fixtures superior to the RED AND GRAY, HEAVY AND EXTRA HEAVY 


equipment of some of the foremost concerns. Glass signs 


done in gold were placed upon the outside pillars The GENUINE PRESSBOARD 


whole arrangement was carefully calculated to catch the 

< _ > + . } ft 2 4 
eves of office workers. business pt ople and stuJents By —— 
offering rebuilts in a store made attractive in every way 


Mr. Hutchinson was confident he could greatly increase THE WORKMAN MANUFACTURING COMPANY 


the number of customers and the volume of sales. In this CAPITAL & SURPLUS OVER $400,000.00 
expectation he was evidently correct, for he reports sales 
as having exceeded his most sanguine expctations E 1200 W. MONROE STREET CHICAGO 





_ 
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Col. Mitchell Heads Inaugural. 








q Col. Charles L. Mitchell, although confined t s bed 
during the weeks previous to the inauguration of Governor 
Paulen, nevertheless, as chairman of the ceren es m 
mittee, arranged a program that brought back to the ca 
psHPRttttaay, city much of the color of former days. A full ina ratio! 
Le ‘ta, week was declared in Tope ka, special efforts be 
attract persons from all parts of the state Phe hants 
planned a bargain week and the business street ‘ 
a holiday appearance. 
Che governor's reception in the evening 
affair. In the receiving line were Govert 
Governor Davis, and all living former governors of Kansas 
= who could be present; the chief justice and his \ Col 
\ and Mrs. Timmons; Col. and Mrs. Mitchell; met rs of 


the state senate and their wives and of the 


SUL 


resentatives and their wives. Other new state 


also in line 


Serve the World 
New Line of Cigarette Holders. 


i here meaning in that: = S io. ms 
. . . Could we possibly build ; 
an international business, earn 


NUVI ss 


ardinell of the Cardinell Sales | 15 


Label street, Montclair, N. J., has taken over 


WA 


a world-wide reputation for distribution in all the states East of the R 
= quality, and control an enor- . of the Cleopatra cigarette holders which 
=) mous distribution of product— \ the Pacific ( : The Cl ' 
— . . . . ° o1 the ac ( oas ne ieopatr: 1s 
7 if Columbia typewriter ribbons , ' 
4 artistic aS well as practi I igarette 


and carbon papers gave un- : iS | 
worthy service? 


Hardly! 


We'd rather attribute this 
growth to the almost limitless 
satisfaction which we try to 
tuck into every box of Colum- 
bia Carbons—to the almost 
limitless service woven into 
every Columbia Ribbon —and to 
what we feel is a sincerity of 
co-operation with every Colum- 
bia dealer. 

We are ready at this time to 
assign additional territory to 
responsive representatives ... 
both at home and abroad. Your 
inquiries will command prompt 
attention, for there is good busi- 
ness ahead for both of us, 


Columbia Ribbon & Carbon Mfg. Co- 


INCORPORATED 


69-71 WOOSTER STREET 
NEW YORK, N. Y. 


Branches Throughout United States and Abroad 








TSA 
NU TAS 


\ 


iit ™ 
UU ‘ 


Ki 





histh 











up to represent the famous Cleopatra asp 


decorated by hand and has glass eves OT Var rs It 
has also practical features. It can be wort t nger 


and retained there comfortably 
a car or playing cards, et: It may be laid 


danger of injuring the surtace on whicl 


cause the cigarette is held at an angle f1 S 
hold ii _ a Sa era 

widers are at present ¢ g made in 

three different prices Che extra tancy de 

the trade at $18 per dozen, retailing from $2.5 $3.00 


\ single strip decoration sells at $15 per 





VIF ti 


; at $2.00 each, while the plain, undecorated styl a eal 
=) eves only, sell at $7.50 per dozen and retail o 
| 7) each fany ladies will find entertainment 
| | ing the plain holders which with designs, 1 
| ait them appropriate as gifts 

[hese holders are distributed by Mr. Cardi rating 


under the name ot Cardinell Sales Compar 





itself will be advertised as the Cle: Ar tt tive tra b 
. ] ! ‘ h } ’ y } : 
mark aesign as bee cre : 

7 
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National 


Loose Leaf 
and Bound Books 


| z#e sary : : | 
| UR SATURDAY : 


P Am IMestrated 
At mp “728 by 
















Weenly 
Ben, Fr 








Do You Ask 
How Nationals Sell?— 


M on easily than any other line. Why?—Because you don’t have to do all the 


selling—we do part of it for you. 


You don’t have to wait until the prospective buyer gets in your store to get him 
interested in National Loose Leaf and Bound Books. Long before that we have car- 
ried to him, through steady consumer advertising, selling talks on the goods on your 
shelves. Thus your sales are speeded up and your turnover and profit increased. 

During 1925, National advertising will be more up-and-coming than ever. Each 
month, in The Saturday Evening Post, System, Business, The Journal of Account- 


ancy, and Office Appliances millions of National messages will say— 


“Step Into Your Stationer’s 





i 
for National Loose Leaf and Bound Books’’ | 
‘ ) 
\nd the more you tie-up your store with this powerful advertising, the more pros- 
’ pects are going to your store for the “Nationals” they saw advertised. Write for . 
- 2 ns . . - ‘a . . : 
‘ our merchandising plan, which makes it easy for you to do this. It’s free. Write . 
r at once. | 
| 
The National Line of Loose Leaf and Bound Books including . 
| over 5,000 items, meets every record-keeping requirement, from | 
2 small Memo Books to large Machine Posting Equipment. ) 
« ia 
(> 7 y y 
“ NATIONAL BLANK BOOK COMPANY 








112 Riverside, Holyoke, Mass. 

t Send for mur free box ye 

ce sald. Mom acne New York Chicago 
ers are making this bocklet 


bring them in added sales. 56 Duane Street (NATIONAL 626 W. Jackson Blvd. 
It wall do the same for you a Philadelphia 


1g gg gape pape = Boston | 
ies Write toda 161 Devonshire St. 1001 Market Street | 
: 
| 
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An Office Suite for the Discriminating Executive 
Combining Rare Beauty and Individuality 


Io daw ss E ee ae —— 




















No. 800 Office Suite 
COMPLETE Roll Top Desk, Flat Top Desk, Table Desk, Telephone Stand, 
Waste Basket, Costumer, Chairs, Wardrobe, Umbrella Stand and Directors Tables. 





COMBINATION of skilled designing and matching. Rare, 
choice figured crotch wood artistically laid and joined 
so as to bring out all of its excellent beauty. Sunken 

panels in solid wood in all legs. All edges of tops show 

recessed panels cut out of solid wood. Fine mouldings 
requiring the highest skill of the cabinet maker. Finished in 
a rich shade of medium Brown Mahogany, and in Walnut, so 
as to retain and heighten the exquisite markings of the wood. 
Made in Mahogany with raised panels of the finest selected figured 
Crotch Mahogany and in American Walnut with raised panels of the 
choicest figured Walnut. Tops and Panels, five-ply laminated construction. 








A Suite to Enhance and Give Distinction to the Most Sumptuous Environment 
Four Other Complete, Matched Suites 


J. K. RISHEL FURNITURE CO. 
| WILLIAMSPORT, PA. 
“A Thing of Beauty Is a Joy Forever” 
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December Sales Break Burroughs Records. 

The domestic sales of the Burroughs Adding Machine 
Company broke all previous records for that month in the 
company’s history, according to an announcement by 
Standish Backus, the president. The total for December, 
1924, was more:than $3,250,000, an increase of more than 
$1,500,000 over November and an increase of more than 
$750,000 over December, 1923. 

“The sales made by the Burroughs Adding Machine 
Company have for many years reflected with surprising 
accuracy business conditions and sentiment throughout the 
entire country, and are regarded as a barometer of busi- 
ness activity in all lines of commercial endeavor,” said Mr 
Backus. 

“Sales of Burroughs machines, after showing a falling off 
in 1924, picked up rapidly at the latter end of the year, and 
we have just had the biggest December business in the his- 
tory of the company. 

“This pickup in our business is well distributed through 
out all sections of the country, and to my mind is a clear 
and convincing index, not of an approaching boom, but of 
a normal and healthy period. 

“Our various agencies report confidence and optimism 
from all portions of the United States. Our records con 
firm in a most tangible way the opinion expressed by many 
of our business leaders during the last few weeks, that we 
are entering upon an era of prosperity. 

‘There is no doubt that fundamental conditions in this 
country are sound, and that foreign conditions steadily are 
improving. Our own sales in foreign countries indicate the 
latter. 

[The overwhelming stamp of public approval given to 
the president and his policies in the recent election is the 
greatest encouragement to business which has occurred in 
many years. The fight against public extravagance and 
waste, and for an improvement in the national, state and 
municipal tax situation is now giving promise of being of 
real and substantial benefit and is another index of the 
spirit of the times which is most reassuring. 

“If all business enterprises proceed with confidence along 
normal lines—and there is no reason why they should not 
the country cannot help but continue to enjoy the normal 
prosperity that even now has arrived.” 


Houston Printers Celebrate Franklin’s Anniversary. 

The Houston, Tex., Printers’ and Stationers’ Association 
for the tenth time celebrated the birthday of Ben Franklin 
on the evening of January 17. The principal speaker was 
William Pfaff of New Orleans. He is of the firm of Searoy 
& Pfaff Company, Ltd., lithographers and printers, and is 
prominent in civic and political affairs in New Orleans 
Mr. Pfaff is mentioned as the probable next mayor of his 
city 

The program of the celebration was a handsome piece of 
work and instructive, too, giving a portion of Franklin’s 
biography as written by himself. 

Frank B. McCurdy was master of ceremonies, and J. V. 
Dealy pronounced the invocation. William Pfaff, men 
tioned above, presented the address on Benjamin Frank- 
lin, while the address of welcome was given by Willis Tay 
] Orchestral music was furnished by the Brazos Or 
chestra. Mrs. Clara Wittig Moore, a well-known vocalist 
of Galveston, sang several contralto solos. 


Reports Encouraging Outlook. 


Joseph S. Epstein, president of the Old Town Ribbon 
& Carbon Company, returned to New York recently after 
a trip over the eastern and middle western portions of the 
United States. He was gone about three weeks and re 


turned much encouraged over the business outlook 














A Desirable Economy 
For Any Office 





poe articles of office equipment are 
considered a sort of necessary evil— 
equipment the user feels he must have but 
would rather not buy. 


Not so with Uhl steel office furniture ; 
instead, it is looked upon as a desirable 
economy. In fact, it is considered like an 
investment that pays dividends because Uhl 
equipment tends to promote more and bet- 
ter work. Thus, by increasing office pro- 
duction, it soon pays for itself. 


Dealers find profits are better than they 
expected when applying their efforts to the 
sale of Uhl steel office furniture. This is 
due to the ready response from business 
men who appreciate the connection between 
office equipment and office efficiency. 


[f you are not already receiving the bene- 
fits from the Whl line, better write us today. 


THE TOLEDO 
METAL,.FURNITURE CO. 


1328 Hastings St. Toledo, Ohio 


Uri 


STEEL FURNITURE 
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DESKS WITH 


NEOPLY 
TRADE MARK REGISTERED 


(PATENT PENDING) 


TOPS 





The only inlaid top of perfectly 
balanced construction. 


Linoleum on both upper and lower 
surface as illustrated prevents warp- 
ing or cupping. 


Five ply, full thickness throughout 
—not planked. 


Flush moulded edge. 
Superior durability and finish. 
Unconditionally guaranteed. 


This is but one of many exclusive 
sales features. These radical im- 
provements and refinements over 
old style desk construction, make 





“THE LINE OF LEAST RESISTANCE’’ 
Grand Rapids, Michigan 





New York Office: 
MONARCH DESK CORP. - 


25 W. 45th St. 











Hoge Joins G-F Company. 


Will Hoge, widely known throughout the office furniturs 
and stationery field and to his intimates as “Bill 7 
joined the selling force of The General Fireproofing Com 
pany at Youngstown, O., and will have charge of the sal 


of supplies. 
Mr. Hoge has been in the office equipment field for about 
twelve years and is widely known as an abl 


ture and office specialty man. 





WILL HOGE 


He covered the South and Southwest for a 


years in the interest of the Browne-Morse Company 
Muskegon, Mich. The latter years of his employme 
with this company were spent at the factory Mr. Hoge 
started in the stationery business at Chattanooga, Ten 
his home town and later had charge of: the stationery de 
partment of the Foote & Davies Company, Atlanta, Ga 
Last fall he took a position with the Wilson-Jones Loose 
Leaf Company 
In his new position, he will have opportunity 


application of the knowledge he has gained t 


experience in the stationery field. 


Diemer Company Moves to — page 


On February 1, the John F. Diemer Com, y, manufa 
turers of flat, box and expanding envelopes, vertical til 
pockets, folders, cloth boxes, etc., moved fron 9 Lata 
ette street to 519 Broadway, second floor, where larger 
premises are available than at the previous addr 

The company is improving its plant, introducing a lot « 

ipacity 


modern equipment and increasing productive 
They took possession on January 15, but located 
address officially on February 1. The new telep! 


bers are 3360-61 Canal 


Walder Takes Post with Irving-Pitt. 

J. J. (‘Jack”) Walder, who for the 
covered New York and the eastern territory for tl Auto 
matic Pencil Sharpener Company, resigned on January |! 


to join the New York sales force of the Irving-Pitt Manu 
by {y \ N ta hke 


] ‘ 
jas t SIX ‘Cars A 


facturing Company He was succeeded 


who also covered the eastern field for a similar 


Office Appliance Company in New Location. 


The Office Apphance Company of Providence, R. | 


is now located at 53 Weybosset street The compa! 

exclusive selling agent for Edison-Dick Mimeographs, Get 
eral Fireproofing Company office equipment dstock 
typewriters, etc. It handles Victor and Barrett adding ma 
chines, rebuilt typewriters, safes, filing cabinets and a 


and machines 


line of office furniture 
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BURGLARY 





Meilink-built safes will now 
be insured against burglary 
for 20% less than any other 
fireproof safe on the market 


MEILINK 





This is a powerful recognition of 
Meilink safe construction and the pro- 
tection these safes will give against bur- 
glary. Every Meilink-built safe bears 
the above label and is classified (after 
having passed the most severe tests) as 
‘‘Mercantile Safe—Class C’’. 


Wise dealers immediately grasped the significance 
of this new classification and saw how it would increase 
their sale of Meilink Safes. Burglaries are 30 times 
more numerous than fires. Every dealer knows this. 
But heretofore he has never had any tangible sales argu- 
ment to back up his statement that a Meilink Safe is 
the strongest built safe and does give the utmost bur- 
glar protection. 


Now every Meilink Safe dealer has a wide open field 
without competition. Sell Meilink burglar protection! 
A buyer wants to know about burglary. Will you be 
the one to sell him a Meilink Safe? 


Write today for our Dealer's proposition 


THE MEILINK STEEL SAFE CO. 
1602 Oakwood Avenue 





TOLEDO, OHIO 
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—A NEW BINDER FOR 
MACHINE BOOKKEEPING 


The Cescobilt 


on is the latest achievement in cur- 


rent binders for mechanical bookkeep- 













ing—a binder with half the weight of ordi- 





nary binders, yet with infinitely more 





strength and wearing qualities. 








The CESCOBILT Posting Machine Bind- 


er is of entirely new construction—metal 





parts are made of aluminum and the covers 





of Bakelite. The aluminum eliminates 





weight while the Bakelite does away with 





heavy, cumbersome covers. 








It is the compression back type—with 


knurled posts and center locking post. Send 





for complete descriptive pamphlet. 


Get Our Catalog 


The CESCO Catalog should be in every 











Loose Leaf Department. It contains a vast 





collection of Binders and Forms—business 





tools for every purpose. Send for your copy. 








LOOSE LEAF 
PRODUCTS 


Ghe C.E. SHEPHERD CO. 
Long Island City, N. Y. 
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Illinois Book Sellers Active. 

The Illinois Book Sellers’ and Stationers’ Ass ition is 
planning to cover more definite problems and to go mort 
thoroughly into the stationery field. One of the new fea 
tures which the association will bring out is to make th 
regular salesmen who cover the territory an integral part 
of the organization. Conventions will be built more arot 
the idea of education and the discussion of definite things 
than with the idea of simply having a good tin 

rhe association has outlined the following rat] 
able program 
Outline of the Program of the Illinois Booksellers’ and Sta- 

tioners’ Association. 


The members of this association wish to make tl! elves a 
stronger unified body for the mutual furtherance of better busi 
ness. In this connection we quote article 2 of our constitutior 

The object of this association shall be l T ring tl 
members into closer touch with each othe: 2 To diffuse 
curate and reliable information To procure uniformity and 
certainty in the customs and usages of the trade and thereby 
improve the basis upon which business is i { T 
act for or between its members in matters of controversy or 
adjustment 5. To perform any act pertaining ¢t the trade 
not in conflict with the law as the same may app to asso 
ciations not formed for profit, it being understood that this 
association is not formed for pecuniary gain 

With this section in mind there are four groups wl s} 
we feel, be closely associated in the interests of bet s s 
for each of the four groups. These are 

1 The dealers of Illinois in books, stationery ft 
equipment 

2 The manufacturers and wholesalers doing t 
the above dealers of Illinois 

3. The periodicals of the trade 

4. The salesman of group 2 who has a definite Illinois terri- 
tory which he calls on periodically 

The fullest realization of the opportunity for bette: isiness 
in Illinois cannot be had by any of these four grou nywhere 
near as fully as by the close co-operation of all the grouy 
together 

The dealers’ problems are indirectly the problems of the other 
three groups and co-operating solutions will be the greatest of 


good-will builders. Because of this, we want the representa 


tives of the manufacturers, trade papers, and whol 


convention with us at La Salle, Illinois, on May 6 and 
1925 

To enable all concerned to know our aims, the asso tion has 
drawn up some general questions and has also noted a few 
the specific problems which we wish to bring before the I 


Salle Convention 


Some of the general questions which should be issed 
future work done upon are enumerated below 

l The promotion of good-will among the dealers of the state 
and also with the three other above stated grou] ind 
recognition of the need of common solution of mar roblen 

2 To increase the membership of the associat I 
addition of both large and small businesses in the trads 

The more thorough and general reading of tr e papers 


and the use thereof 

4 The co-operation of the salesmen in the asso 
tory as boosters for the work and the convent 
association 

5. The association is the best means of sending ong 
dealers of Illinois by an arranged plan informat 
interest to the trade 

6 Information tending 
of profit for every dealer 

7 The organization of local dealers for 
good-will among themselves and their trads 


the maintenance of a ron 


8 The equalization of freight rates to Ch 
fair rates do not already exist 

it) The reduction of transportation costs f I ule 
collected shipments—especially for the smaller 

10 Concerted efforts by the associatior in t manuf 


turnover 


turer to reduce heavy stocks and secure 
11 The use of the association as an educatior 


12. The designation of standards of merchand 
to educate the dealers to it 

l To. make the convention an educat I 
market 

14 To secure for the issociation members ert 
‘usively as set by the association (The Kansas 


15 To make the dealers the legitimate source 
the consumer. 
16. To secure for association members as soor fea 


business service 
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jf Card Trays 
Are Good All Year Sellers 


Keeping Your 
Stock Complete 
Costs Little 
and 

Really 


Pays 





The Regular 
Finishes are 
Natural Oak 
and 
Mahogany 





A Tray For 
Every Re- 
quirement 
A Guide For 
Every Need. 





See Next Three Pages 








The Sf cle Manufacturing Co. 


162 Union Street 








New York—A. H. DENNY, Inc., 52 Park Place - a 
Chicago Associated Stationers’ Supply Co., 201 N. Franklin St. Monroe, Michigan 
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[ is : 
Sf OW ood Card | 


Have a Friendly, Attrac 








Use Single Drawer Cabinets for 1400 or Less Cards 


Time Tested 
and Brought 
to Perfection 





One Top and Three 
Bottom Sections 
with Leg Base. 





. An 8x5 Top and Two 
See last page of 3x5 Bottoms—Used in 


this four page insert Banks for Card Ledger 
and Signature Cards. 





























1| Index Cabinets. 


tive Appearance Not 


Possessed by Cabinets Made 
of Any Other Material ... 


C 


yn 


Nothing will ever take the place of wood for the 
beautiful, natural grain and finish; its quiet- 
ness when in use; its accuracy in construction; 
in tact, general allround satisfying service. And 
especially is this true of f/@ Card Cabinets, 
brought to perfection during the past few years. 
Made for 3x5, 4x6, 5x8, 8x5, 6x9 cards, 4x9 
size for cancelled notes and checks, Invoice and 
Letter widths. Cabinets and drawer fronts are 
made of veneer construction, a method far su- 
perior to solid wood for strength and pleasing 
appearance. The regular stock finishes are 
Light Natural Quartered Oak and Mahogany 
on Gum. Drawers are equipped with easily 
adjusted follow blocks for keeping contents in 
vertical position and brass finished drawer pulls 
and label holders; cannot pull out accidently 
but may be easily removed by slight upward 
tilt. Two drawer sections made two ways. Tops 
are complete two drawer card files and should 
always be purchased first, then add Bottom sec- 
tions when more than 2800 card capacity is 
required. Put as many Bottom sections as 
desired under a Top—they fit. Before you buy 
card cabinets, investigate the time tested, beau- 
tifully finished Y- Wood Single, Double and 
Multiple types. 


as Desired Under a Top. 





The f/&*- Manufacturing Co. 


162 Union Street 


New York—A. H. DENNY, Inc., 52 Park Place i] Mi *h 
Chicago— Associated Stationers Supply Co., 201 N. Franklin St N onroe, 4 1¢ . 


a 





Tops are Complete 
Two Drawer Cabinets! 





Put as many Bottom Sections 


Also Made in Special 
Finishes if Required 


e 








































Ife Card Guides 


Made in All Standard Sizes 
Plain, Celluloided and Metal 
Tabbed. 


Three Grades 
Commercial 
Standard 
Pressboard 







Large Letters 





Large Figures 
Easily Read 


“_ OtToeee aa? SEPTEMBER 
AuGuUS! 

APRA. sued oa 
januanr FEBRUARY MARCH 


JUL 


Get Catalog of Office Filing 
Equipment, Supplies, Sectional! 
Bookcases. 


The y aii Manufacturing Co. 


162 Union Street 


New York A. H. DENNY, Inc., 25 Park Place . safe 
Chicago—Associated Stationers Supply Co., 201 N. Franklin St. Monroe, Michigan 
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17. To secure educational assistance on an organized plan 
for ‘“‘those behind the counter.”’ 

18. To secure the continuation of the survey of the Illinois 
dealers by the Bureau of Business Research of the University of 
Illinois. 

Some of the specific problems which the 
to clear up are listed below: 

The clearing up of the status of the 
Law and its application. 

2. The solution for the dealer of the injustice on the part of 
ertain greeting of selling their cards 
ther than through legitimate dealers 

The simplification of book stocks. both fiction and non- 
fiction in relation to turnover and delivery 

$ The forcing of the smaller dealer to the wholesale book 
house on account of non-delivery of books by publishing date 
ind consequently shorter discounts 


association hopes 


Illinois Text Book 


card houses in the matter 


The question of terms and cash discount—as a leading 
policy 
6 Standardization of stationery lines by manufas 
better methe 


turers and 
ds of packing and stock records for the same 
Standardization of blank book numbers so that each num- 
ething definite in any manufacturer's line 
is in the loose leaf line. 

realizes that all the cannot be 
accomplished in a year or any such short time We do, how- 
ever, Want to start definitely 


ber stands for som 


The association foregoing 
and strongly in the matter of co- 
solution and accomplishment of our mutual 
problems and aims. 


operation in the 


This association is the means of doing this 
largest dealers in their re 
Our growth 


Our association now includes the 
spective localities in the state outside of Chicago 
last year was 100 per cent and is on the increase The way is 
will succeed! 

THE ILLINOIS BOOKSELLERS’ 
STATIONERS’ ASSOCIATION 


open and we 
AND 


Business Management and Business Engineering. 
Good management is a very comprehensive term. One 


lefinition is, keeping the operations of an enterprise within 





proper lines, preventing it from falling into bad ways 


[his is desirable, to be sure, but it seems to me that 
something is needed beyond mere management. This, for 
I have called business engineering. 


building must be laid so that the 


vant of a better term, 
The foundation of a 
thoroughly firm; 


structure when imposed upon it will be 


the foundation of a business must be so wisely planned 


that it will resist the hardest pressure. Business engineer- 


ing, more than management, supplies the plans and policies 
of a business enterprise that will enable it to meet the most 
severe competition. Business engineering so plans an en- 
terprise that costs will be found less than the income, and 
that, therefore, a reasonable profit will accrue to those who 


skill. 


The haphazard conduct of a business may sometimes, by 


took the risk and contributed the engineering 


good fortune, 


keep the enterprise intact. But this is one 


hance in a hundred. Whereas business engineering will 


reserve these chances and give security, no mafter how 


severe the storms may be. 


Hundreds of business enterprises go by the board each 


vear for the need of good management In reducing this 


oss and giving better protection to our credit transac- 
| 


tion, good management must be the first step. To develop 


skill in management it is essential to study the elements 
f success and how they are obtained, and business engi- 
from businéss management.— 


National 


neering is a step forward 
|. H. Tregoe. Manager, 
Credit Mert 


Executive Association of 


D. E. Pelton Returns to Canada. 
D. E. Pelton, 
ing in New York territory for the Yawman & Erbe 


who for the past four years has been sell- 
Man- 
ifacturing Company, has recently joined the Office Spe- 


ialty Manufacturing Company's sales force in Toronto, 
Canada. Mr 
& E” connection on the “Off 


Ottawa and Montreal. 


years previous to his 
sales staff in 


Pelton was for ten 
ce Specialty” 
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Appearance’ 


Do Matter 


ed shoes alone 

Clean shaves ht. polish: me a order 
won @ 

we thee help “morale, And rale 

armies an or 
= 4 Appearance ne pe re _ 

ness perhaps mor 

—but how 


1 question- 
don the persone Does it reflect @ 
does your office look , modernity? 
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Who Questions the Fact 
that an Impressive Office 
is a Valuable Asset? 


URELY, not the Sikes dealer. His custom- 
ers are influenced by quality, comfort and 
appearance, rather than price. 


Certainly not the owners of Sikes equipped 
offices. They know that better chairs make 
better offices—and what better offices mean. 





And the readers of the Sikes advertisement in the 
February 21st Saturday Evening Post will most as- 
suredly agree that appearances do matter in business 
perhaps more than anywhere else. > 


SIKES COMPANY, PHILADELPHIA 


Chairmakers for 60 Years 


PHILADELPB!> 


Office Easy Chairs 
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WALES 


MANUFACTURERS 


Of 


ADDING and LISTING MACHINES for 22 YEARS 


A High Grade Product Backed By Strong Financial Interests 





10 Column Desk Machines 


Adding and Listing Capacity - 99,999,999.99 


Write us, or Phone nearest office about Duplex or Grand Total Models 


Wales Adding Machine Company 


Home Office: Wilkes-Barre, Pa., U. S. A. 


Member of the National Association of Office Appliance Manufacturers 


Desirable territories in foreign countries are still open to qualified dealers 
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Alkire Heads Demountable Sales. 

D. M. Alkire of Chicago has been appointed director of 

sales in the United States for the Demountable 


Wis. He 


Typewriter 


Fond du Lac, will commence his 


March l. 
well known throughout the 


Company of 

new duties on 
Mr. Alkire is 

dustry, having had an experience which has qualified him 


has 


typewriter in 


idmirably for the position to which he just been 


ippointed 


He started selling typewriters with the Underwood Type 





riter Company at Pittsburgh, Penna., early 1905 and 
s soon ma manager of the Pittsburgh branch In 
D. M. ALKIRE 
June, 1906, he was made manager of the Chicago branch 
the Underwood, where he remained for eight years. 


with the Royal Type 


1914 Mr. 


writer Company 


Alkire 


as general sales manager 


In July of went 
His next posi 


Woodstock 


branch 


tion in the typewriter business was with the 


[Typewriter Company as sales manager and 


organizer 
Alkire has 


twenty 


Except for an interval of a year or so, Mt 


been continuously in the typewriter business for 


yea.’rs. 


Haralson Takes Territory for Cooke & Cobb. 


& Cobb 
further to 


By reason of the expansion of trade, the Cooke 
New \ ork, 


territory 


Company, have found it necessary 


divide up the represented by their several tray 


. ling sale smen 


|. D. Haralson, who has been connected with L. A 
Barnes & Company of Fort Worth, Texas, for the past 
en years, will now represent the Cooke & Cobb Company 


southwestern states 


and the L. A 


decision to 


the southern and 


Mr. Barnes personally sarnes 
Mr. 


cordial good wishes for success and pros 


Company 


express regret at Haralson’s leave, but 


ive him ther 
business connection, accompanied by a 
Office 


success, 


perity in his new 
joins 


practical proof of their esteem Appliances 


in good wishes for Mr. Haralson’s 


f Partnership Dissolved. 
Official publication of the dissolution of the copartnership 
between H. J and Jj. P. 


firm name and style of 


heretofore existing Hastings 


Wingo, doing business under the 


the San Francisco Typewriter Exchange, has been dis- 


solved by mutual consent. The dissolution took place in 
December 


Mr. Hastings 
S P 


location 
I vpewriter 


and continued at 


took 


under the name of the 


over the business 


le same San Francisco 


Exchange 


Ae bed 
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Cooler 
Business 


Susi- 
Factory, of- 
fice, or store — all 
are prospects for 
water coolers. 


is Profitable 


ness! 


Medical authori- 
ties recommend 
drinking more 
water. And XXth 
CENTURY coolers 
encourage this habit 
by providing clean, 





The NEW 


1925 


a cool, refreshing 
COOLER water always acces- 
sible. 

Sell more water coolers this 


Encourage the water- 
habit among your cus- 
INSTALL A COOLER 
R OWN STORE AND 
IT ATTRACT TRADE. 


spring. 
drinking 
tomers. 
IN YOU 
WATCH 
Let us help you build up a profit- 


Use the 


coupon below for complete infor- 


able cooler business. 


mation, prices and dealer helps. 





CENTURY” 
OOLERS 
CORDLEY & HAYES 


LEONARD STREET 
NEW YORK CITY 





Pe 8 8 8 88 NE ee eee 
; Cordley & Hayes, { 
| 12 Leonard Street, New York City. | 
| Gentlemen Please send me prices and complete infor- § 
i nation about XXth CENTURY Coolers, | 
i i 
I ] 
lf)! Pare rrr rT er rrr re Pe 
i ! 
ee Eee rt t 
a i 
Btate .cccccscvssscccscee 
2 L 
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Office Supply Dealers are 
offered a highly profitable 
general agency 

for 


CANODE INKS |- 


a 








VERY commercial stationer and office equip- 

ment dealer is familiar with the widespread 
use of machines for stamping, printing, num- 
bering, endorsing and marking correspondence, 
invoices, receipts, orders, etc., and many are 
acquainted with the extensive demand for sup- 
plies for these machines. 


You are probably informed of the service of 
CANODE INKS in this line, but unless you 
have actually sold them you cannot fully realize 
the advantages. The term “general agency” 
though abused by promoters of unproved mer- 
chandise, means much ‘in connection with 


CANODE INKS for several reasons: 
CANODE INKS are of exceptional qual- 





ity, being manufactured for a particu- 
lar device and method of use. 


The general agency covers important 
territory and is exclusive; every order 
sent in by dealers in your territory 
pays you a profit. 


You can fill the demand with a moder- 
ate, representative stock for the fac- 
tory gives you full co-operation in 
replacement or special orders. 








Your sales effort is supported and ad- 
vanced by a steady fire of direct mail 
advertising. 
If you have the experience and organization to 
put over the proposition in the way it deserves, 
we urge you to write us about your territory 
and facilities. 


CANODE INK COMPANY 


3005 Carroll Ave. Chicago, III. 


MACHINES 
CONTAINING 


Ink Fountains 


MADE OnLy ay 


(anode [nk [% 
. om 
\ S"'CaGo, Aompony 


— —. U.S.A “ — 
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(in Other Lands—Continued from Page 32.) 

and a Royal Bag; The Catt of the Sea, being a descrip 

\ tion of some of the beaches and beach scenes, surf bath 

ing, etc.; The Transvaal’s Sea Gateway and the Largest 











Port in South Africa; Manica and Sofala; The Sugar In 
dustry in Portuguese East Africa; The Natal Coal In 
dustry; A Review of the South African Stage; Nature's 
Greatest Sight, the Victoria Falls; Cotton Industry in Na 
tal; The South African Turf. 

The book is illustrated throughout with many halt 
tones picturing scenes, industries, buildings, ,eople and 
all the interests which go to make up lite what must 
be one of the most attractive ‘sections of the globes 


Loose Leaf in Brazil. 


Account books may be kept in either the Portuguese or 


a foreign language in Brazil, says Trade Intor1 on Bull 
tin No. 296, issued by the United States Department « 
Commerce. In case of judicial action involving such re 


ords, any translations from a foreign language must be 
made at the owner’s expense, by an official int eter aj 
pointed by the court. The law requires that ount books 
be bound and paged. This is interpreted t dicate that 
loose leaf systems commonly employed in_ the nited 
States may not be used thus in Brazil. Loos if books 
may be used freely for subsidiary records 

The bulletin quotes a letter from the Sao Paulo repr 
sentative of an American loose leaf binder manufacturer 
“For the past few years we have had no trouble in Sa 
Paulo in having cash books, sales books se books 
etc., registered as auxiliary books to the day book, in the 
same form as the day book itself, but this practice has 
not been followed in other states, though it has the mani 
fest advantage of enabling a firm with heavy movement 
divide the work of writing up the books 

“Strictly and legally speaking, all transactions, however 
small, should appear in the day book in chronological or 
der. Banks and similar institutions conform to the strict 
letter of the law, but commercial houses in many cases 
make a monthly summary from a waste bo orrador) 


Auditors appointed by the court have on maz 


taken exception to these summary 


monthly 


know of no firm that has been serious! apped ir 
any legal action through this cause alone, and the habit is 
growing, as the saving in time and number stings to 
the ledger is considerable.’ 

[he report says that it is possible that the may be 
modified to permit the use of a safety de ’ iking im 
possible the substitution of pages whicl ive once been 


used for record 


Paper Market in Honduras. 


Fully ninety per cent of the paper usé¢ Puert 
Cortes (Honduras) consular district is of Amet origi 
reported Consul George P. Shaw to the lYepartment of 
Commerce. The banana and sugar compa! mport the 
paper from their New Orleans offices 

Gummed paper is an innovation, but recently th rg 
est chain store has been using it in pl 
is likely that others will follow its lead 

There is a relatively large market for 
luding legal size with the Honduran t rms di 
nary tablet paper, note paper and typewriter er. These 
are handled by the gener meri ly 
small quantity of tissue copying paper is n the 
government offices, where letter presses ogue 
Carbon paper, cash register and adding are 
sed in limited quantities. These are increasing 
also have a good sale 

Shipments from. the nited States are 1 throug! 
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FiberstoK 
RED. 


| ENVELOPES, FILE POCKETS © 
and FILING DEVICES | 

| “They LastLonger! | 
| National FiberstoK Envelope Company 
429 Moyer Street--Philadeiphia | 


At Your Stationers or Write for Sample 






We furnish a profit-making tie-up to this 


NATIONAL ADVERTISING 
FOR YOUR BENEFIT 


now running in 


SYSTEM 
NATION’S BUSINESS 
FORBES MAGAZINE 
KIWANIS MAGAZINE 

THE ROTARIAN 


FIBERSTOK advertising is the first constructive effort 
in this field for the benefit of the stationer. 


We have revised our discounts and made it more profitable 
to sell our products. 


Write us for complete details. 


NATIONAL FIBERSTOK ENVELOPE Co. 


429 Moyer St., Philadelphia, Pa. 
21 Park Row, New York 
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Terrell’s New 


“File Height” Cabinet 


ERE is a new size in 

Terrell’s line of storage 
cabinets. It is made just the 
right height to line up with 
the four-drawer letter file, 
and is a convenient and 
practical size of cupboard 
for many offices. 


Built identically with the 
larger Terrell cupboards, it 
possesses all the features that 
have won universal recogni- 
tion of Terrell quality everywhere. In finish 
and appearance, the “File Height” cupboard 
will match the finest office furniture. 


Made in four depths, 24", 18", 15" and 12", and 


fitted with two adjustable shelves. 


The doors, as on all Terrell cupboards, swing 
back flush against the sides. They are well re- 
inforced and are fitted with flat key locks. 


The new “File Height” cabinet in the Terrell line, 
gives the dealer an additional opportunity for sales. 


TERRELL’S EQUIPMENT COMPANY 


Grand Rapids, Michigan 





‘*Terrell’s Storage Cupboards Completely Cover the Field’’ 


1925 
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either New York or New Orleans. Paper products must 
be imported in small quantities, as the hot humid climate 
prohibits carrying any large amount 1 stock. Paper will 
mould, gummed stock will stick, and the wood-boring in 
sects will destroy paper stored any length of time It is 
customarv to keep on hand only three or four months’ 


supply 


Uruguay Typewriter Imports. 
[ypical imports into Uruguay from October 22 to No 
vember 21, 1924, included eighty cases of Americar type 


ters ind It cases ot Europear tvpewriters 


New Irish Stationery Publication. 
\ specimen copy of the front cover of the Irish Stationer 
reached Office Appliances. The subtitle is “The Trade 
Journal of Stationery, Office Equipment and Bookselling.” 
The size is about 7 by 10 inches The Irish Stationer 


published at 2-5 Wellington Quay, Dublin, will, its sponsors 


purely a trade paper, obtainable by subscriptior 
Dollard, Printinghouse, Dublin, Lid., are the publishers 
[It is the intention of the publishers to maintain a high 
rd of commercial journalisn Arrangements have 
been made for the inclusion of articles of educational value 
itten by experts Other features will include notes and 
vs from manufacturing centers, Irish trade news, new 
machines and devices, publishers’ announcement helptul 
ggestions and advice to retailers, et 
| Ireland the greater part ol the goods sold 1 statiol 
ores 1s imported; hence the new journal will derive 
most of its advertising support trot countries where the 
es are manufactured. 
Foreign Press Digest. 
(;,erman Prad Reports and {J pportunitics \ eT 
Chamber ot Commerce in Germany, Berlin), commentee 
n the “Revival of American Exports to Central Europe 
\fter the beginning ot 1925 Germany In particular vill 
be tree to change the most favored nation” clause 
» her ow wishes Under the Treaty of Versailles the 
old (serman tariff of 1906 1s still in force It is expected 
that a freer market for American manufactured goods will 
i next €a 
x 
he Cape Requisite Store” in The South African Printer 
and Stationer discussed the colony's stationery and bool 
supply store [his was established with CO0O000 of the 


colony funds, and operated in competition with stationers 


When the railway administration declined to carry ship 


ments free of charge, these were made up in parcel post 


pa kaves and tranked Despite the s¢ adi intawes the 
stores failed to justifv its existence 
* 

The Cottor f the Adana Regio: in Levant Trade Re- 
view American Chamber of Commerce tor the Levant 
Constantinople referred to the modernization of methods 
in this important staple Many tractors and other labor 


saving devices are employed, and the crops in recent years 


have permitted repayment of considerable portions of loans 


made by the Turkish government to the cotton growers 
* * 
e Braz erical Rio d Janeiro) cel ed its 
inniversar with a special issue replete with important 
ical matter, and other material! \ page, “Friends of 
the ‘Brazam’ for Five Years,” showed trade marks of the 


original advertisers, which included the Burroughs Adding 


Machine Compat and the Coron lypewriter Company, 


The British Stationer urged that dealers push private 
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THE NEW 


<<ef A= 


IS THE MOST POWERFUL 
INK AND DIRT REMOVER 


IT CLEANS 
METAL, RUBBER and WOOD WITHOUT EFFORT 


Used effectively on all Office Machines, 
Cash Registers, Numbering Machines, Rub- 
ber Stamps, etc. Made of a Chemical Solu- 
tion which is guaranteed to be 


NON-INFLAMMABLE 


l’repared under the supervision of one of 
the ablest Professors in Chemistry. 


The PLEASANT ODOR, Attractive Bot- 
tle and Packing will be appreciated by 
Stenographers or other individuals using it. 


For Counter or Window Display it is 
packed 12 Bottles in a Display Carton, 


printed neatly in 3 colors. 


Retails at 50e for the large 1-02. Bottle. 


Attractive Discount to Dealers. 
We furnish free Advertising Literature. 


R. ORTHWINE 
343 - 347 W. 26th St., 
New York, N. Y. 
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Quality Furniture 
—and Quality Service 


To the man who desires to equip his 
office in a manner reflecting the intelligence 
and power which gives him his position, 
details of furniture selection and arrange- 
ment are matters to be delegated in a con- 
siderable degree, to his office equipment 
dealer. 


A dealer in whom such confidence is re- 
posed, finds full co-operation in the Mil- 
waukee Chair Company sales plan. A 
stock line from which chairs have been se- 
lected for the finely equipped offices of 
America is available, together with a spe- 
cial service that includes the manufacture 
of period designs to order, with illustra- 
tions and drawings for sales purposes. We 
are always glad to furnish details to inter- 
ested dealers. 


THE MILWAUKEE CHAIR COMPANY 
EXECUTIVE OFFICES 
624 SOUTH MICHIGAN AVENUE 
CHICAGO 
CHICAGO MILWAUKEE PORTLAND MINNEAPOLIS 
EASTERN DISTRIBUTORS, HALE DESK CO., NEW YORK CITY 


el 
. 


No. 710% PL 
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greeting cards early in the holiday season, to allow ample 
time for the execution of orders. One point made was that 
stationers in a given locality co-operate in an inexpensive 
idvertising campaign in local newspapers to stimulate early 


interest in greeting cards 


. * * 

[he methods employed by a British fir: handling 
‘post orders” were explained in an article published by 
System (London) [he article, “We Make Post Order 

eth ] t 


Just Like Shopping at Home,” described iods of 


Harrods, Ltd., a London “department” stor: 


‘Reorganizing the Sales Department” in Sales Manage 
ment (London), told of the analysis which followed a 
slump. This analysis showed the weaknesses of the sales 
organization and its methods, and suggested changes which 


would restore the business to its usual thriftiness 


* 


Anglo-Aimerican Trade (American Chamber: Com 
merce in London) inaugurated a series on “British Goods 
in American Markets.” This is a companion to a series 
printed in recent numbers on “American Good Britis 
Markets * 

* * 

Che South African Stationery Trades Journal reprinted 
in full the article, “Why Standard Lines Are Best,” which 
appeared originally in Tips and Nibs The Wahl Con 
pany 

Arbitration Society Active. 

Col. Michael Friedsam, president of B. Altman & Co.; 
Huger W. Jervey, dean of Columbia College Law School 
ind Henry Goddard Leach, editor of “Forum,” were elected 
to fill vacancies on the governing board of t Arbitration 
Society of America, at a meeting of governors held at the 
Lawyers’ Club, Saturday, December 13t th Judge 


Grossman, executive head of the or zation in 


Moses H 
the chair 

Dean Jervey takes the place on the so 
signed by Harlan F 
University and now Attorney General of the 


Stone, his prede cessor 


Other important additions to the board esenting 
trade and industry in many sections of the country, will be 
announced early next month, together with t ym plete 
legislative and educational program of the society for the 
coming year. Thirty-seven of the states hol egislative 
essions this winter and the society is directing organized 


effort in all of them to bring about the enactment of a 


uniform arbitration law modeled upon the splendidly ef 
fective statutes of New York and New Jers 

Intensive work in this direction is under way Penn 
sylvania, Massachusetts, Ohio, Indiana, Wisconsin, Minne 
sota, Missouri, Oregon and Florida, in all of wv h states 
Chambers of Commerce and trade bodies ar perating 
vigorously with the society 

Organized business in every state, according to com 
mittee reports submitted to the board, is mobilizing solidly 
in support of the Federal arbitration bill now pending in 
the Senate and on the preferred list of measur scheduled 


for enactment at this session 


Business Looking Up in Seattle. 

\. L. Croonenberghs, president of the Seattle Stationers 
Association, says that the stationery business in that city 
is on the upward trend and the outlook is for a good year 
Pliny L. Allen of the Pliny L. Allen Company is attend 
ing the legislature at the stat ipitol at 


Olympia. Mr 


session of the 
Allen is a member of that body 
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The NEW UNIVERSAL 


Rigid, uniform filing cabinets of any 
Improved Appearance style are easily built from like or differ- 
ent size Universal Units. Practically un- 
limited combinations available. 9 Units 


A flush, full finished Unit. No recessed 
panels or grooves in single units or as- 





sembled cabinets. 


Increased Line 


Letter Units, Legal Cap Units and more 
to come added to our complete line of 


replace an entire line of other cabinets. 


The flexibility immediately appeals to the 
user—it’s really the loose leaf principle 
applied to filing cabinets. A real selling 


feature, a new low price, and handsome 
appearance. Write for our graphic 
price list. 


Card Index and Document Units. 


Interlocking Unit Principle 
An exclusive advantage perfected. Any 
sort of cabinet easily assembled from 
Universal Units. 


Pressteel Engineering Corp. 
392 Fifth Avenue New York City 


A NEW LOW PRICE 


5x3” Card Unit $4.85 List 


Advantages to Universal Dealers—75%, less stock investment— More turn- 
overs and complete turnover, at greatly reduced overhead. Better service to customers. 
Assured repeat orders. The Universal Interlocking Unit Line gives the dealer a chance 
to expand his stock and service without increasing his investment. 
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LYMETCO STEEL CABINETS 


ee a 
Won-dor 


A compact cabinet, that 
can be used as a ward- 
robe cabinet or for storing 
oflice supplies. Shelves 
adjustable, 




















Tu-dor 


A spacious general 
utility cabinet suit- 
able for a great vari- | 
ety of uses in homes, | 
offices and factories. 





The Li-Flat ee 


Built to meet a special need A very conven- 

ient cabinet for the 

Plans, blueprints, sketches, proofs, engravings— busy man or wo- 
everything that requires flat storage finds the Li- “ye — bot | 

flat just built for it. Architects, engineering offices, Shelves ot Bie 





draughting rooms, schools, engraving and print- 
ing houses, all these and many others constitute 
a made to order market for the Li-flat. 


You can, offhand, think of a dozen prospects for 
its specialized usefulness. With ten convincing 
construction advantages to demonstrate, sales are 
easy to make. 


The Lymetco Line combines good looks, lasting 
utility and saleability in each member. Every 
cabinet sales opportunity is provided for. 


With each Lymetco franchise goes a selling plan 
that’s bound to bring profits to you. Write for 
the details of our proposition—now. 


Yor 


7 WY 
og AWM aandvrotinn 









Counter-hi 





Exactly counter high, 42 inches; 36 inches | 
wide. Three shelves adjustable on one 


LYON METALLIC MANUFACTURING Co. | inch centers. It has a large number of 


useful applications in stores and offices. 
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Merchandising the Lost Hope. 
Extracts from an Article in Printers’ Ink 
Narrating the Survival of Time-tried Mate- 
rials and Methods in the Face of Modern 


Improvements. 
article in Printers’ Ink considered the modern status 
horse and other old reliables of former days, com 
pe g with e automobile and other standbys which have 
h meet ompetition of more modern devices Wi 
trom ntribution by a man widely-known in the 
ery ( 
(One wo said Harry ( SI arp, sales manage! 
Este Steel Pen Manufacturing Company, 
( N. J.. remarks to Printers’ Ink, “that from the 
idertu mprovements n ice In printing, 1 the 
arious devices for bookkeeping and record-making, and 
he enor ncreased production of fountain pens 
l steel pe would be down and evel 
ict, m ( e, presumably well-acquainted with 
andising elieve this to be the S¢ However, there 
are ny millions of persons in this untry n a 
their ow1 preterences al! d the sellu eri Ss ¢ 
t nufacturers, regard the steel pen as the best writing 
tru nt made, and insist on having it 
There are annually in the United States above 
3,000,000 gross of steel pens. Quite a healthy little business 
fe industry that was supposed to be through | Mr 
S] might also have alluded to the exports from the 
ited States, which amounted to 361,666 gross at $196,823 
e year December, 1923, to November, 1924 he 
< s conti to expand in the same ma s all 
althy usinesses We do not have the slightest 
é at we v driven out by our various competitors.’ 
Optimism Based on Facts. 
M Sharp's optimism has plenty reason behind it 
His company k ws it makes merchandise that pe le will 
espite é ense and growi! pularity n 
ti cles Furthermore it utilizes advertising to make 
at its product 1s given its righttul place in the get 
selling scl 
ste utacturers re se ti e ft 
the < ors [he r bold 1 | S t 
ms Va s ready t Stage a hg ve 
vert tentions Recent] e 1 
le t irge cor] em] 
A cle s general on ila 1 | 
t the steel v t The is 
( erest of ¢ TI r 
sa personal] he s ot 
duced then al } t 
( tal gw W ( the 
( their irt ( 
Ss CC ( g thore S t 
ill te ( or | is 
l pe kent on e i t] r é he 
que ould have inu 
( » the ht 
Longhand Writers Split Their Preferences. 
is plenty f evidence,” says Mr. Shary that our 
ing br ( t i\ re 
( our-page har ten lett it we 
. riends er da . 
et ( commut vn eally Sa 
( re t « the send t t 
B r to worry a We iré nk 
er ¢ ay 
e¢ e are proceet the pr ‘ ] hat 
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UMBER 28 is one of the 
line of “QUALITY BRAND” 
Cuspidors. It is made from 
a single sheet of brass without a 
soldered seam in it. Featured 
with a Sanitary Pan. 





This popular model is a fine 
example of the art of drawing 
and spinning of fine metals, 
which we have perfected after 
many years of experience. 

“QUALITY BRAND" Cuspi- 
dors are packed in strong, indi- 
vidual containers—eliminating 
repacking and requiring a min- 
imum of storage space. 

here 1 model suitable for every 


need They are finished in brass, 


and green enamel, or the popular 


mahogany color 


rODAY FOR OUR 
CATALOGUE 


WRITE 
COMPLETI 


bo 
Che IRELAND wd 
MAT THEW 3.CO 
DETROIT ~~ 


SALES REPRESENTATIVES 


H. E. Hooker, 841 W. Randolph S8t., Chicago, Ml. 
Brush Brothers, 258 Broadway, New York, N. Y. 
Ernest Wallace, 444 Market St., San Francisco, Calif. 
R. H. Lloyd, 316 Simpson-Whiteman Bldg., Dailas, Tex. 
Phil. F. Webster, P. O. Box 873, San Antonio, Texas. 
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Republic Transfer Cases 
will please your trade 





These cases are made of thoroughly kiln dried 
stock, insuring a dust-tight, easily opened 
container; they are made of genuine red oak 
in letter, cap and bill sizes, are of neat, pleas- 
ing appearance, are fitted with bronze plated 
steel hardware and with fibre rollers for 
smooth operation. They endure the strain of 
capacity loads for a long time and give good 
service. They are sold to the trade only 
and we are glad to send price-lists to 
reputable dealers 


The Republic Box Co. 


1693-1711 Merwin St., Cleveland, Ohio 























Getting It Done Right! 


Dry goods merchants frequently stock and sell merchan- 
dise to people who have no immediate need for them, by 
simply giving the impression that “here is a bargain.” Not 
so with the office supply man: Nobody comes to buy of 
him uniess they have a certain immediate requirement. 

To fill that requirement, we suggest in making our sales 
campaign, that dealers put in small stocks of each grade, 
weight and finish rather than larger stocks and smaller 
selection. With the diversified stock, the dealer supplies 
the exact ribbon or carbon required and helps his cus- 
tomer “get it done right!" He thus makes more money 
and buys more merchandise. 

“Manifold Products” make a complete line of carbon 
paper and typewriter ribbons, as well as carbon paper rolls 
and inked ribbons for all purposes. We shall be glad to 
— you samples or to supply your immediate require- 
men 


American Manifold Products Corp. 


GENERAL OFFICE AND FACTORY: 


2900 Darwin Terrace Chicago, III. 
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advertising claims, as related to the merits of their line as 
against competitive products, must be conservative, prov 
able, reasonable and put forth with due regard for the 
human element. They are not making the mistake that a 
stationer out in Atchison, Kans., made in trying to sell a 
fountain pen one day to Ed Howe when the famous editor 
happened to visit his store. Mr. Howe said he was willing 
to buy a fountain pen if the dealer could show him any 
reason why he should have one 

“Well,” remarked the latter, “you do all your writing 
with a pen. Just think of the time you could save in not 
having to dip your pen into an ink bottle.” 

“Young man,” solemnly remarked the sage of Potato 
Hill, “when I dip my pen in the bottle this is the only tims 
all day that I get a chance to rest. Do you want to worl 
me to death?” 


Other Old Timers Still in Vogue. 

The article in Printers’ Ink went on to remark about the 
large sales of washboards, despite the many power washers 
on the market. This demand comes from women who do 
not feel that the machine is thorough, and those who cannot 
afford one. 

[he case was cited of a house furnishing dealer who car 
ried no carpets in yardage. He said that carpets were no 
longer used in his city—that rugs have succeeded them 
Investigation showed that carpets were being bought, but 
because the dealer did not carry them in stock, the home 
owners sent out of town for them. 

While many motor-driven sewing machines are in us¢ 
the old foot-power machine is being sold in huge volume 





Two Booklets and a Catalogue. 


P. Derby & Company, Inc., of Gardner, Mass., have just 
sent out a couple of interesting and valuable booklets gi 
ing practical information as to how to sit in order t 
avoid undue fatigue and to promote general efficiency 
Chey have also recently issued a new catalogue, the covet 


design of which is a reproduction of the “Derby oak” fin 


ish used on office chairs of this company’s manufacture 
Che center figure is a plain oak chair which appears as if 
recessed into the cover. It looks to be in bas-relief, but 
this is the effect of clever art work. A price list is ir 
cluded in the catalogue, but is not bound with the book 


Che frontispiece mentions eighty years of Derby prog 


ress. A diploma is shown presented to the company 

1876 at the Centennial Exhibition held in Philadelphia 
[his diploma was given to Philander Derby for excellenc« 
in the manufacture of cane seat chairs Chree outstanding 
dates are given below the certificate, which is flanked by a 


modern oak chair—in 1845, when Philander Derby begar 


buiiding chairs; 1876, when the first award was won, and 
1925, which marks the introduction of the Derby postur« 
chair built under the Earl Thompson postu seating 
patents 

The frontispiece is followed by an article entitled “What 
is back of the big chair?” This gives some of the features 
of the Derby business. Some of the history of the com 
pany is presented. An article on posture seating follows 
and the catalogue concludes with illustrations and descrip 
tions of the different models of Derby chairs, many of 
which are built under the posture seating patents. The 


full line is illustrated and described, including swivel chairs, 
settees, typewriter chairs, plain office chairs, upholstered 
chairs, stools, etc., etc 

The catalogue contains twenty-eight pages. One of the 


1 


last pages describes the Derby chair iron in detai 


A New Compo Price List. 
Che Compo Corporation and Sales Company, Westport, 
Conn., recently issued a new price list effective January 10 
Requests for these lists will have immediate attention 
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The Silently 
Efficient 


Typewriter _3 





HE quiet office is the truly effi- 

cient business office—and for 
the simplest of reasons. More and 
better work is done by every one 
when the nerves are freed from 
vexatious and distracting noises. 


This obvious fact is steadily win- 
ning wider and wider recognition. 
It explains why more than 20,000 
Remington - Noiseless typewriters 
are used today in the great bank- 
ing and corporation offices of New 
York City alone, and why this 
machine is everywhere and every 
day obtaining a greater popularity 
and an ever widening circle of 
users. 













REMINGTON-NOISELESS 


The Remington-Noiseless, for- 
merly The Noiseless Typewriter, 
is the latest addition to the great 
Remington line and is now sold 
through the Remington organiza- 
tion in the United States and many 
foreign countries. Time and use 
have demonstrated that it pos- 
sesses every quality required by 
the most exacting typewriter user. 
In every phase of its work it has 
proved itself worthy to bear the 
famous Remington name, and its 
users now enjoy all of the advan- 
tages offered by the incomparable 
and all-embracing Remington 
service. 


Sold by 
REMINGTON TYPEWRITER COMPANY 


374 BROADWAY, NEW YORK a ay 


‘ 
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—found where 
business succeeds 
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There is no argument on this score. Daily 
losses by fire and burglary prove it beyond 
question. Safes are as essential as desks, 
filing cabinets—the very books in which a 
company’s accounts are kept. 


But Are You Profiting by 


This Potential Business ? 


When you are called upon to suggest com- 
plete office equipment, do you always include 
a safe? When you replace a desk or file, do 
you take advantage of the opportunity to 
recommend a new safe? If you handle the 
right line you can make this a profitable part 
of your business. 


Steelcase Safes Will 
Make You Money 


Steelcase safes, just as all numbers in the Steelcase 
Line, are built with a logical combination of quality 
and practicability. There’s a careful consideration of 
maximum security combined with minimum weight 
and bulk. Dealers like to handle Steelcase Safes be- 
cause they appeal to discriminating buyers, they are 
very favorably priced and there is a generous profit 
included as well. 


Two Types 


Steelcase Safes are built in two grades —*‘Commer- 
cial’? which meet the average office requirements and 
‘*Underwriter’s Class ‘B’ Label’’ which afford an un- 
usual margin of safety. Either type may be ideally 
fitted with a combination of shelf and file units to 
meet the requirements of individual business. 


Know Steelcase Safes! Write for complete catalog 
prices and discounts. Also ask about our special sales 
co-operation plan. Do it today. 


Metal Office Furniture Co. 
Grand Rapids Michigan 
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Newly Announced L. C. Smith Appointments. 


Effective January 1, 1925, the following appointments 





were announced in the organization of the L. ¢ Smith 


& Bros. Typewriter, In« 





\. Merritt Simpson, domestic sales manager; John W 


Kiplinger, assistant domestic sales manager; Harvey M. 





- 
' Smith, assistant to Francis E. Van Buskirk, vice-president 
' charge of sales: Wilbert A. Smith, manager, supplies 
: department; Arthur J. Brewster, manager, advertising 
' 














No. 50 Defiance Inkstand 





A brand new Defiance number having two wells 
with pin cup between them and two pen grooves 
in front. Flat covers that lie flush with the top 
of the wells, same as used on the No. 35 and 
No. 40 Defiance Inkstands. 


Manufacturers of the GENUINE GEM AND 
PERFECTION Desk Calendars. 





\. MERRITT SIMPSON *“‘House of Service’’ 













































rt ent Wil rd ( Hay. manawvert order depart! lent; 
H. Martin, It manager, exchange machine depart 
nt: Otto | Gathmann, superintendent, service depart Sales Corporation 
, rt ) 72 SPRING STREET NEW YORK 
Regarding the ew domestic sales manager, re vp 
i house organ of the L. C. Smith & Bros. Typewriter Stationers’ Glassware, Hardware & Specialties 
has the 1] Ville 
| he | pe s please 1 t elcome to the organiza 
Mr. A. Merritt Simpson, whose appointment as do 
mestic sales manager of L. C. Smith & Bros. Typewriter, ‘‘MAKES ITS OWN STAPLES” 
In was announced on January 2 Mr. Simpson has 
heen in the home office only a short time, but he has 
pressed all with whom he has come in contact as being =e _— 
ble. aggressive and tacttul executive. 
(sane cid’ Patten 6 | AER FASTENERS 
le was educated at the Lower Marion high scho l, Ard 
a tl Bethlehem l’repar itor’ School nd Penn 
nia State College EACH ROLL A SLIGHT 
1912 his isiness career started when he entered OF STEEL —<s PRESSURE ON 
é he Philadeiphia « e of the Remington TAPE CONTAINS THE HANDLE— 
Rea ‘ee 2 . = 5,000 STAPLES THAT’S ALL! 
¢ | is secret ne nage 
cit tor a s t tit 1913 he , 
ned t ecome a salesmat! He first sold ee ECONOMY ‘ROUBLEPROOF?! 
' *hiladelphi é in 1914 he became a machi Sales 
n. serving in that capacity until 1919. He was ther Improved Medel D—Weigh Two Pounds 
} ] ymnder the "hil . . * *. 
' le assistant manager in charge of sales undet PI “Its Pre-eminence Rests On Its Distinctive Excellence” 
Iphia oft 1) 1920 he went to Baltimore as mana 
t] 
S iger I B dui ; 
im the | rable attention ot the officials of the Rem 
Company, and he v zr oe aa : = - Capacity A 
nagership of the Southern i”s 2 te 40 Sheets _ Mechanical 
manager ot t vill neapolis omee and Wonder 
ittle later e Duluth branch was also added to his 
He served in this capacity until his appoint 
to the ymestic salesmanagership of the ( Smith 
ype Ine Medel F —Weight Nine Pounds 
1 
hi, « mie yt 1! ‘ T ite i SUN ii 
' eng? otis neil Sinaia SOLD BY STATIONERS AND STAMP DEALERS 
rganizations including isSsia | oe and ‘ gomery 
\ ij ter | Ww A M Ardmore, Pa the Minneape lis Ath EVEREADY MFG. co. of BOSTON 
letic Club, the Golden Valley Golf Club, the Minneapolis Genera! SalesOffice :50 Church Street, NewYorkCity 
tomobile Club and the Kiwanis Clul He is married SEND FOR DESCRIPTIVE LITERATURE! 
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Interesting Brochure. 


Che Lanston Monotype Machine Compa: f Philadel 

phia has gotten out a striking brochure printed in a new 

ng ento utters type face recently available called Italian Old Style. This 
type was designed by Frederick W. Goudy. It is a clear 

for CARD AND PAPER CUTTING : open face, symmetrical type, easy to read without being 
too much spread out. The booklet announcing this new 


type is printed in English and Latin and gives quotations 
from a number of authors in bath. larguageés 

The new type may be had for Monotype compositior1 
eight, ten and twelve point Roman and Italic, and for dis 
play type in fourteen, eighteen, twenty-four, thirty a1 
thirty-six point Roman and Italic. 

There is some interesting information on the development 
of the early art of printing in this booklet from the works 


of early Venetian writers. 











Formerly made by BURKE & JAMES, Inc. Chicago, II. 





Now Manufactured by 
IDEAL SCHOOL SUPPLY CO. 
3700-3703 Wentworth Avenue 
Chicago, Ill. 











THE AZORA 
TWIRLER RING 





2 
Stationers & NEW DISPLAY CABINET FOR A. W. FABER, IN‘ BLAC} 
QUALITY LEADS FOR MECHANICAL PENCILS.—The cab 


¥ W De ] inet is made of mahogany, with a glass front. It is substar 
‘ ‘ P acti ‘ s sUuD e Oo ealers arrying he 
e e a ers tial — ye tive and is supplied t _ a ca 4 g t 








leads house also furnishes a case for colored 
- i thin leads containing compartments for one dozen each of the 
can make good profit with a fresh stock of red, blue. green. brown and yellow leads 
AZORA air cushions and twirler rings. AZORA 
specialties have served thousands of typewriter : 
owners for years in reducing noise and shock; New Quigley Catalogue. 
of those installed eight to twelve years ago, many can sb . . —e oue 4 >» Ouicle furniture Cor 
now be replaced with profit both to owner and dealer. Phe newer catalog . o the Juigley 
You can prove that a typewriter equipped with AZORA pany of Whitesboro, N. Y.. contains forty-f r pages al 
cushions and rings is worth more than one in operation : , ais 3 
without their benefit numerous fine half-tone illustrations of desks t different 
Send us your order for 50 sets and fix up a display or types, office tables, costumers, desks for the home, radi 


write for prices and details. : 
cabinets, telephone tables, wardrobes, umbrella racks, 


AZORA RUBBER CO. racks, etc. The dainty home desks and radio cabinets an 


= — among the newer features of the line. 
54th and 20th Sts. Cicero, Illinois iy Te ee ; 
The catalogue contains full information, telegraphic c 


and wholesale price list. It is an admirable showing of a1 
interesting line. 
Announcement. 
Schiff Brothers, wholesale and retail stationers, blank 
book manufacturers, etc., whose main store is at 245 Mar 
ket street, Philadelphia, and whose branch establishment is 





THE AZORA PAT. DECEMBER 21, 1916 at 1703 Atlantic avenue, Atlantic City, N. J., wish it to be 
AIR CUSHION sain. eaienin ' eile at Miah 
Section View) understood that they have no commercial or financial 


connection with any other firms or places of business 
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“GUIDING” YOUR PROFITS 


Why is it that many Stationers and Office Equipment Houses have been able to open a large 
number of new accounts—thus increasing past sales records on vertical file and card index supplies. 
THE ANSWER 
By Merchandising the G- W Rainbow “Angular” Celluloid Tab Guides—packed in attractive 


containers in standard sizes and sets—ready to be sold over the counter. 





FOUR REASONS 
why you should use the G-W Celluloid Angular Tab for Guiding your Filing Systems 


| 1 ENDURANCE—The Celluloid Tab is extra heavy, (12 point stock) mounted on first quality 

pressboard. The tab is cemented on the body of the guide and secured 
| by eyelets. This construction makes for long service. 
| 


2 VISIBILITY—The Celluloid Tab is moulded into a 45 degree angle, thus he information 
sought is at once exposed to sight. The angular celluloid tab may be had in 
four colors, green, blue, yellow and orange, thus the angle and the color 
scheme make for quick selection—speeding up filing and finding. 


3. FLEXIBILITY—The insertable tab feature permits instant changes of labels—the guiding can 
be adjusted to meet the need of the user 

4 EXPANSION—Unlimited Expansion spells economy as the filing system grows—no need 
to throw old guides away—add new guides as required — new labels can 
be typed any time 


G-W ANGULAR CELLULOID TAB GUIDES are made in the following sizes : 





FOR VERTICAL FILES FOR CARD INDEX FILES FOR CHECK FILES | 
Letter 3x5 9" width 
Cap 4x6 10" width 
Bill 5x8 


Ask for illustrated catalog describing full line of Angular Tab Guides and Folders, 








THE GUIDE WITH GREATER VISIBILITY 





THE CONTAINER WITH EXHIBITION VALUE 


It will cost vou but a two cent stamp to get more ev ide! how others have profited by selling 


G-W Rainbow “Angular ”Celluloid Tab Guides in new fields where ordinary guides have failed. 
Cana ~ e : ; . ° 7 
J ly @ Globe =We rii ek ¢ Cv. ° Cincinnati, Ohio 











ILLUSTRATING THE 


G-W SAFEGUARD PLAN 


of Indexing Correspondence by means of G-W Angular Tab Guides and Folders 
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AUXILIARY OUT GUIDES 


WITH BLUE CELLULO/D ANGULAR TAB. 
OccurY THE 
FOURTH POSITION or FREE SPACE 


iif 


MISCELLANEOUS 
FOLDERS 


WITH REO CEILI s - 
FOR OCCASIONAL CORRESPONDENTS | 
actwer FIRST THREE POSITIONS 


rie ~t——t) 
INDIVIDUAL FOLDERS 
OR REGULAR CORRESPONDENTS 


EXTREME RIGHT POSITION 


+ 

\j 

| ; 
NOTE: VARIOUS CO% WSERTS 


© WE iW TABS 


Speed and accuracy in Filing and Finding are assured by using G-W Angular Tab Guides 


and Folders because of their greater Visibility. 


groups. 


The color scheme speeds up selection by 


Jhe Globe “Wernicke Co. Cincinnati 








TIC 
5 


$Ld ‘4 
ABS 


DSITION 
PACE 


se 


les 




















PASSED AWAY 

















Harry A. Smith. 
11, Harry A 


[Typewriter Sales 


On Sunday, January Smith, general man 


ager of the Smith Company, Chicago, 
result of an abdominal operation per 


standing 


passed away aS a 
formed in the hope of relieving a lone stomach 
tre uble 

Mr. Smith 
1874, and came 
eople settling 


and graduated 


Leeds, England, November 6. 

America when eleven 
Buffalo, N. Y., where he went to 
Buffalo High 


1 the office appliance industry was with the 


born in 
years old, his 
school 
from the School. His first 


nection wit 


Aon 





SMITH 


HARRY A 





ng Machine Company, for whom he served 


ut twelve years. 


is a wholesale salesman for the Miller-Bryant-Pierce 

Company \urora After about a year on the road for 

that ompany became manager f the St Louis office 
re he remained for approximately three years 


Harry A. Smitl 
Dickey building 
He operated this 


ded the Type writer Con 


In 1911 |] 


ny, locating in the 


rborn and Lake streets. ompany 


til 1920, when its name was changed to the Smith Type 

Sales Company, the company being located at that 

ime at 218 North Wells street The company 1s now at 
3M) East Grand avenue 

Mr. Smith was a member of the Paul Revere Lodge 


No. 998, A. F. and A. M. He is survived by his widow 
5 held on Monda evenine Tar uary 12, at 


I luneral 
Bentley’s Chapel, 2701 North Clark street ry nains 
ve taker Dowagiac, Micl Mr 1M Smith 
: ha their summer home 

The services were conducted by the Re Lawret Cecil 
uson, rector of St. Simon’s Episcopal Chur Many 

itiful floral tributes were received from business asso 
friends, relatives and from the Chicago Typewriter 

D ¢ \s vl i Mr ~~ I i arte 


LPres 


southwest corner of 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 


and general interest. 










hamve”” con 
{ mP > 

So th cow. = 
ner? t 








138 OFFICE 


C. oncentrate 


Conklin enables the dealer to 
serve the fast expanding retail 
market for fountain pens and 
refillable pencils today, with a 
small investment and a small 
stock of rapidly turning num- 
bers. A Conklin stock is an al- 
ways liquid asset, and an ener- 
getic profit earner everywhere. 


TOLEDO 
BOSTON 
CHICAGO 


Pens 


THE CONKLIN PEN MFG. CO. 





Pencils 
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With a half dozen Conklin 
models you can meet every 
popular preference and purse. 
The Conklin Endura, the first 
unconditionally and perpetually 
guaranteed fountain pen ever 
given to trade, will be the 
choice of more than half the 
fountain pen shoppers. 


. SAN FRANCISCO 
LONDON 
BARCELONA 


r Sets 
* TOLEDO, OHIO 
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industry in Chicago. He was a man of most attractive 
personality known throughout the trade for the uprightness ° ° 
of his character and for the kindliness of his disposition Ring Binders 
} He had not been in good health for several years 
' Mr. Smith had rebuilt and sold L. C. Smith typewriters 
fc nany years and for a short time was employed at the 
I e office of the L. C. Smith & Bros. Typewriter Com- 
working with George A. Hill in the exchange ma- 
ine department 
* ok & 
Thomas H. Payne. 
Thomas H. Payne, for more than half a century a 
. leader in business and civic circles at Chattanooga, Tenn 
' died at 6:15 o’clock Christmas morning at his home, 408 Mc 
Callie avenue Mr. Payne had been in failing health for 
about four months, gradualy becoming worse, and ten 
days before his death experienced a sudden change and 
thereafter sank steadily. 
Born in Winsor, O., April 9, 1842, and educated in the 
Western Reserve Seminary, Farmington, O., Mr. Payne 
enlisted in the quartermaster corps of the Federal Army 
shortly after the outbreak of the Civil War and was sta 
tioned at Chattanoga during 1864-65. During his army 
ervice he became attached to Chattanooga and decided 
to make his home there. 
Full Canvas 
Half Bound 
NOTHER Trussell Distinction. Full 
canvas and half bound ring books 
that are built in the sturdiest man- 
ner, yet have that ‘quality’ ap- 
pearance which distinguishes Trus- 
sell products. Of course, all exposed metal 
parts are made of either brass or nickel 
silver and therefore are absolutely rust proof. 
The sturdiness of Trussell ring binders comes 
from our new method of binding. The back 
THOMAS H. PAYNE plate is so located that its edges bear against 
the edges (and not against the sides) of the 
| Immediately following his discharge he formed a busi covers with three thicknesses of canvas be- 
ness partnership with Z. C. Patten, Sr., and opened a book tween, producing a firm, solid, round back. 
: and stationery store under the firm name of Patten & [herefore, the strain at the hinge is borne 
Payne at a point on Market Street between Fifth and by the double binding strip and not by the 
Sixth streets. After a short time the store was moved covering, which is used for hinge strength 
. to its present location, Mr. Patten withdrew from th in all other binders. The metal part lies : 
f ind Mr. Payne continued business in the name of flush with the covers wide open, thereby 
r. H. Payne & Co., and a short time ago celebrated the allowing the sheets to lie perfectly flat. 
fty-ninth anniversary of his business career [russell ring binders are favorites, particularly with 
1876 Mr. Payne was married to Miss Mary Eaton, of purchasing agents of large corporations. This class 
Heverhili Mas ind a result of the union there wer of buyers make a study of each article purchased, and 
: is ‘i i realize Trussell’s superiority as they know that 
three daughters, all of whom, with their ‘mother, sus [russell products are ‘Better Than Commercially 
, [The eldest daughter, Emily, is the wife of C. H Perfect.” 
Howell, mat er of the Payne store; Nell, the second Write for our attractive prices 
laughter, is now Mrs. T. H. LeBosquet of Haverhill, 
Mass., and Ruth, the youngest, is Mrs. H. S. Mansur, also Trussell Mfg. Co. 
of Haverhill. There are also surviving four grand-daugh 3 No. Cherry St. Poughkeepsie, N. Y. 
ters, Mrs. R. ( Jones and Misses Katherine and Eleanor i 
Howell, of Chattanooga, and Miss Susanna LeBosquet, 
Haverhill: two grandsons, Masters Tom Payne Howell GENUINE ii 
ind Tommy LeBosquet, and a great-granddaughter, little 4 
Miss Emily Howell Jones i 
Mr. Payne was prominent in local club life, being a i 
; member of the Mountain City and the Golf and Country i 
| mecivee 9 Sie Memes Re ae Ss toe See a RING BINDERS 
ure time hunting and fishing He was also a leader } 
religious nd charitable Ww rk and had beet Since 
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PLELLELELELELEPLLLOLOLELLOLELLLLLLOL ODE early manhood a devout ( hristian. a faithful member 


PUNCHING AND DIE-CUTTING 


the First Presbyterian Church and a life-long 


secrrre§ 


its late beloved pastor, Dr. J. W. Bachmar 
Funeral services, conducted by the Rev. J. G. Venabk 
with the Revs. E. A. Elmore and T. S. McCallie assisting 


were held from the residence at 10:30 o'clock o1 D. 


ber 27. Interment was in Forest Hills Ce: 

Mr. Payne was well past the age of eight 
vet he bore the appearance of a man mucl 11 He 
knew how to work, how to play and how to rest. He was 
friendly and had many friends whom he loved. He¢ 
foremost in good works. Of material things Mr. Pa 


had neither too much nor too little: but 
the love and respect of tan ilv and friends 
- oF © 
James Caldwell. 


James Caldwell, president of The Brooks ( 








| pill AEEEEEEE EERE Terre 








tioners and printers of ( leveland, O., died at (¢ ri 
pital on January 13 at the age of seventy-t! 
a brief illness. 
; Mr. Caldwell was born in New York and wv 
; Cleveland by his parents when he was tw: 
; father was a shipbuilder and Mr. Caldwell li 
; land throughout the remainder of his life He 
2 . tate vith the Brooks ompal lor 
$ DO NOT CONFUSE the Nelson Heavy Duty Type Punching cee ae : : sage ——e 
$ Machin with the ordinary paper punch unt ou have n eeding the late S. E. Brooks as pre sident 
; natant Ga aioe vase Bh son ogg px eae say a é He was a member of tl West Side Char 
; ranking place over any t ~ lass of equ pment it s trv, Bigelow Masonic Lodge and the City Club 
; it can be used. While the Nelson will do all kinds of Paper vice president of the W. S. Gilkey Printing | 
2 Se ae raw * —. mh —~ + eet <e be He is survived by his widow, two sons, Wil 
? — bye weve Arthur J. Caldwell; a daughter, Miss May E. Caldwell | 
2 alog for the asking nd two grandchildret 
; C. R. @ W. A. NELSON, Inc. His loss will be deeply felt by th | 
223 North Michigan Ave. CHICAGO, ILL. ine fraternity in Cleveland and by 
(EE ARB A A CEPA TELE RTE LIT Brooks ( ompany 
-  & 
Father of Henry L. Guth Passes Away. 
Friends of Henry L. Guth of Henry L. Guth Ass 
EXTRA DOLLARS _ | wroincers of Guth tales and other turn 
\llentown, Penna., will sympathize with M Guth over 
FOR the death of his father, which took place o : 14 
1925 
Short services were held on January 19 at tl Gi 
YOUR SPARE TIME homestead and further services and burial 
Reformed church, which was built by Mr. G 
F P tors in 1742 and consecrated to their met 
A local representative is wanted preservation by their descendents 
in each of the larger cities to look ote te 
. Samuel McClurg. 
after new and renewal subscrip- did Miia ata tad 
tions for this journal. Onefamiliar | cr+. passed away in his eighty-eighth yea 
. , e tired from the stationery business about fift 
with the office equipment indus- During the Civil War he served with 
: Pennsvlvani: vilitia n his return fro 
try could handle the work without oe ee 
interfering with regular occupa- a a 
tion. Only a small amount of Pia gens Morgrniongn | 
fe Henry Kneutzler, who ha done import t i 
time needed each month although development of adding machines, passed a t the age 
4 : > ot fitt three ears, at Vilkes-Barre en 
a liberal commission arrangement | ° "\y ‘ites years, at Wilkes Barre, Penna . ) 
makes the work attractive. For | ploy of the Wales Adding Machine Com . 
, ' ok & 
details, address Charles E. Greenough | 
Ss Me £ 
rles rreenough su mbed to a ] 
Circulation Department io ane Ae: wong na . 
i ended career in th tationer' usin 
The Office Appliance Company ee, a ee 
vears, Deing a director of the corporation yw I reti 
417 South Dearborn St. Chicago, Ill. from business in 1917 because of ill health. Mr. Gr ug 
was a past master of Liberty Lodg Maso1 t 
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PROGRESS 


LOOSE LEAF LEDGER 


mp © A STRONG 

| SQ ANDDURABLE 

| | LEDGER AT A 

| “COMMONSENSE” 
PRICE 


a ae 











S vou know. there is a constant demand for what might b 
d termed. } “happ medium” loose leaf ledget lt othet 
! ' See St * la Jemonstrates rtu ‘ 


wore or h ] eT die every ( | tus Oo 
the ect ' 1 ct ¢€ ‘ SIVE loos if é leer vet ich 
sells i i ‘ 
| 1 nesitat re I i 
Progre 
Nothing that could ntribute to its usefulness and durability 
even nprearance h beet sacrificed [t 1s carefully de 
signed, su stantiall built adaptable to all general loose leat 
, 4 ; 3 
ledger purposes and made in a wide variety of styles and 
| 1 | . 
817eS Yet ul Cal retail it at i remarkablbi ow ngure 
Right now, with the son when so many houses are about 
to start a new business vear close at hand, is the time to dis 
play both blank bool 1 loose leaf devices. If you do not 
know the full B&P line send immediately for full details 
disc ¢ ot 


BOORUM & PEASE COMPANY 
Post Office Box 272, City Hall Station 
NEW YORK OFFICES AND FACTORY 
NEW VORK STORE 84 Hudson Avenue 
109-11 Leonard Street Brooklyn 


EEE TN 
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Ventilated 
Chair Cushion 


325 West Ohio Street 








Patented—-See the Hinge 


Fox Plate Glass Desk Pad (4 styles) 


Work Distributor (7 styles) 








““U-NEED-ME”’ 


OFFICE ecisteren) SPECIALTIES 





Felt Chair Pads (3 styles) 

















Manufacturers 


Fox Calendar Desk Pad 





Felt Typewriter Pad 


Send for catalog and standardize on ‘‘U-NEED-ME”’ specialties 


Geo. E. Fox & Company 


Chicago, U. S. A. 
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=) and treasurer of the Royal Arcanum. He held membership 
in the Union club of Beverly and the Kernwood club of 
Malden. His widow and two daughters survive 
“ & © 


England J. Barker. 

England John Barker, president of the United Auto- 
graphic Register Company, Chicago, IIl., passed away at 
Palm Beach, Fla., January 17. He was born in Nova Scotia 
in 1863, and came to the United States as a young boy. 
Mr. Baker was also president of the Beverly State Savings 
Bank, Beverly Hills, a suburb of Chicago. That city had 


been his home twenty-five years 





Surviving are the widow, Mrs. Reda Fullerton Barker, 





Walter R. and Lewis Barker, Mrs. Bradley Gardner, Mrs Here is one of the most 
A popular of Roberts Num- 
Alan Gilmour and Miss Ethel J. Barker. bering Machines It is 
entirely adequat« for 

- & © most office uses and has 

justly beer called the 

Gustave W. Krelle. “famous 49.” It is built 

: to the high Roberts stan< 
Friends of A. J. Krelle, general store manager tor ard throantent age 
Horder’s, Inc., Chicago, IIL, will sympathize with him in a _ gs — 
k - te accurately as a ign 

the passing of his father, Gustave W. Krelle, January 2/ priced watch 

NO 44 operates con 


secutively duplicates and 


Wedding Bells Ei inka at 


lightness 


a (12 ounces) makes it 

Becker-Arvey. died. Its low price makes 

Miss Gladys Becker, daughter of Mr. and Mrs. M. = 
Becker, was married February 1 to Reuben V. Arvey. The $7.50 at retail 








groom is manager at Chicago for the Crown Ribbon & . 


Carbon Manufacturing Company Che Arveys will reside zz1cludeO Zzu 


it 2951 Fillmore avenue, Chicago 


Furst-Keon. 
Miss Loutse Furst was married to T. Harris Keon, a 
member of the sales department, United States Pencil Com 
pany, Philadelphia, Penna Miss Furst is the daughter of na 


99 
: Bic Six 
sect Sas eae SS OFC Tat 


Johr S. Furst, president of the compat! Che ceremony 


vas celebrated at the Overbrook Presbyterian Church 





Kansas City, Mo., for the L. C. Smith & Bro. Typewriter | 
Ci } has char am to Mrs leighte s . 

. imc., be ged her sam irs. Cleighton ‘ A customer asks to see numbering or 
4 Ti rt 


dating machines. He expects you to show 
him several models from which he can 


Ol’ Doc Stork | choose. Unless you do he “may decide to 


come back.” 





Youngest Member of Graff-Underwood Force. No man likes to feel that he has been 
Charles Winfield Lipman, Jr., is his name and he was | denied the right of selection. You can make 
rn January 5, 1925, weighing eight pounds eleven ounces more sales of numbering and dating ma- 7 
His proud parents are Mr. and Mrs. Charles W. Lipman, chines if your stock is complete. And that’s 
Boston, Mass. Mr. Lipman is connected with the Graff the “big idea” which is influencing station- 
Underwood Company. Office Appliances offers congratu ers every where to order the Roberts “Big 
lations Six” Assortment. 


Master Leonard Davis. 


ister Leonard Davis assumed command of the domicile Here are six of the most popular models 
' \ ; of Roberts Numbering and Dating Machi 
of Mr. and Mrs. Mark Davis, Chicago, January 22. He LODeETTS sNUMDE & al ating Machines 
brought with him a happy disposition and an ambition to at a special discount which brings you more 
follow the business activity of his father. Mark Davis is pront They enable you to offer a well 
the head of the Columbia Stamp Company, and likes the rounded assortment and still keep your 
eetking Gevien tusieens ob ell Geet te ix conta te bie stock low. Reorders may be assorted as 
S eoneed aurceed tim fa the teslness you desire. Reasonable prices to the cus- 


enclosed tomer make them easy to sell. 

Jones Takes Hotchkiss Position. 34 
lone 1s been made Western representative of the Write for the folder describing the 
aan. a a it tii ae Roberts Machines in the Big Six As- 
——— ee: re ee sortment. Get full details of this spe- 


lotchl Sales Cor 








ye at 55 New Montgomery street, San Francisco, Calif cial offer and put the assortment to 
Mr. Jones, wl is an experienced office equipment mat work now. 
known on the Coast, will promote the sale of the 
Hotchkiss paper fastening machines and staples ich-| THE ROBERTS NUMBERING MACHINE CO. 
out the Coast region 694-710 Jamaica Ave. Brooklyn, N. Y. 
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HESCO 


DUPLICATOR PRODUCTS 


FOR 


MIMEOGRAPHS 

















HESCO DRY STENCILS 
SILTEX STENCILS 
HESCO WAX STENCILS | 























INCORPORATED 1913. 


Specializing 


Duplicator Supplies. 





DEALERS 


Write for our prices 
Excellent territory now 





open 


THE H. E. SMITH COMPANY 


135-141 So. 16th St. 
NEWARK - NEW JERSEY 


| 

















(New Machines 


>PLIANCES 


Continue 


Radio Table Added to 


Ine qual 


| nw ITE 
Irp 
itterie 
io table No 4 ce 
is well as tf ‘A” 


( equipment 
hold « ymtortably b 
compartment tal 
table is made of quar 
The top i 18x23 


“Rollomatic” Steel Tray Speeds 
The National Blank Book Compa: 


ted a new 


operatio! 


ities. 
1 with a simple 


Oo! 
lhe two 


itteri 


In it a 


capacity than is usual in 


A pul 


tilts 


l on the « 


both front and ba 


, 


peratil 





i fro. 


St. Johns Line 


The St. Johns Table Company, 
idded Radio Table No 34 to its lines | 
radio has caused many office furnitur 
that they might share the pre 
met Che averaut buver of radio et 
convenient article of household fur g 
The St Johns table was made espe 
Inasmuch as the radio mstruments 





Up Posting 





The sheets iré 

















Vis! 


ve 
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arge Ring Binders 


Price Book Rings and Triggers 


in 1’ and 2 inch capacity 











en ee RS eS see 
bate anh seltnn. a 


HE new De Luxe Large Ring Binders can be used for either current or transfer work 
where added capacity is required. Standard !4-inch and 1-inch ring binder punchings 
are now interchangeable with these binders, which permit the use of all regular stock 

price book and ring binder sheet rulings and stock Pubreco, leather and linen tab indexes. 


CONSTRUCTION 


Metal Parts —1!»5 and 2-inch rings made of !\¢,-inch German silver rod, non-corrosive, of greater tensile strength 
than brass or steel, nickel plated case with triggers 

Bindings—Three popular bindings. 40014 Line—Flexible black levant grain ironcloth (artificial leather,) lined 
with,black imitation skiver. 60014 Line—Full bound stiff covers. First grade medium weight slate colored 
canvas. Lined with blue lithographed lining paper. 7004 Line—-Full bound stiff covers. Black levant grain 
artificial leather blind tooled. Lined with black Moire paper. 


LIST OF STOCK SIZES 


100 LINI 600 LINE 700 LINE 
Number, 
Sheet Capacity ’ E 

Size and e to ¢ Stock Covers Stock Covers Stock Covers 

. of Rings No only No only No. only 
Sloxd l 109 $2. 45 617 $1.65 7174 $2.15 
Blox ; ) 410 2.95 618 2.15 718). 2.65 
915x6 l j 411 2.75 601 1.70 701 2.25 
x6 : 412 3.25 602 2.20 702 2.75 
ll x8 l x r4i3 3.10 605 1.85 705°. 2.35 
ll x8 4 . f414 3.60 606 2.35 706 \ 2.85 
14 x&l44 1-1 10 613 2.00 7131. 3.00 
14 x8 1-2 10 614 2.50 714 3.50 


WILSON -JONES LOOSE LEAF Co. 


NEW YORK 
316 Hudson Street 


GENERAL OFFICES AND FActrory SAN FRANCISCO 
3300 FRANKLIN BOULEVARD 323 Market Street 


CHICAGO 


‘eee eee ee ee eee eee 
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The New 
AUTOMATIC AIR-FEED 
for The BAUM FOLDER 


Is Simple — Fool Proof —Versatile — Speedy 
















HE BAUM AUTOMATIC AIR-FEED is ALL AIR. Each sheet is fluttered 
diagonally from the corners by the air jets and while floated in the air is 
picked up by an oscillating rocker arm and carried to the guides. 







It is SIMPLE beyond belief, operated by movement of one cam (permanently 
adjusted). Jimmie, your errand boy, will learn its operation in one demonstration. 






ALL METAL contact—NO RUBBER. Nothing to wear. No upkeep expense. 
Guaranteed five years—will last a lifetime. 


It is so VERSATILE it will feed anything that can be folded from 13 Ibs. up. 


Jimmie can, with the AUTOMATIC BAUM FOLDER, give you 18,000 
FOLDS (6M sheets) AN HOUR, without spoilage and with HAIR-LINE 
ACCURACY. 


You can reduce your folding costs to 2 to 4 cents per thousand folds. 









Write or wire for details. 


ABaum Folder tor Every Need 


Baum Folders are the Closest Priced ($270 up) and the 
Fastest Selling Folders in the World. All Motor Driven. 


Simple — Easy to 
Operate — Speedy 
Accurate — Versatile 
Spoilage Proof 
One of These Folders 
Will Meet Your Needs 


The Baum Pony High 
Speed Folders 

The Baum High Duty 
Folder (Model 55) 

The Baum Automatic 
Folder 


Liberty 
Folders 


Will you use our Fotper Service—tell us your requirements and let us tell you of the 
model best suited to your needs. Wire collect or write for complete data on all mudels. 
These folders invariably return the ENTIRE INVESTMENT WITHIN ONE TO THREE WEEKS’ 
ACTUAL USE. It’s costing money to do without one—why not invest and save? 


RUSSELL ERNEST BAUM 
615-627 Chestnut Street Philadelphia, Pa. 
Branches or Authorized Dealers EVERYWHERE 
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which prevent 


s are let down to corrugated steel sur- 


them from slipping 


Taces, 


For convenience 


in temporary offsetting and stuffing, the right side of the 


drops down, giving freedom of movement 


tray base 
operating handle the tray is closed, 
into lock The 


from the corrugated steel base, so there 


By pushing on the 


and the plates moved position sheets are 


lifted automatically 


can be no grinding of the lower edges. The mechanism of 
t Rollomati osting tray is compact and rugged. It 
has abundant sheet capacity, yet requires but little space 
the vault. Several sizes are made, all finished in Dupont 
“duco” olive greet! Folder No. 68 is descriptive of this 
de 


Envelope Feeder for Typewriter. 


Mrs. F. Abel, 226 West Forty-seventh street, New York 





City, is the holder of patent rights on a new envelope feeding 
device for typewriter use. The simplicity of the device 
Oo ds it to favorable attention A flexible shatt 1s 
UNDERWOOD MACHINE WITH 
NEW ENVELOPE FEEDER 
ATTACHED 
ted t the knurled knob of the platen roller and as 
t iten is turned in the ordinary use of the typewriter, 
t ers eeding mechanism operate simultaneously 
new envelope is fed automatically into the type 
as the I just addressed is fed out The device is 
gid const and the character is such that it can 
ly be a popular price The saving of time 
S h vf the treatures. The e! velope conta h will 
onsiderable number, so that refilling by the opera 
ot required very often. Since single sheets also 
S the e is capable of ( ing other than 
el ede Persons interested in securing the 


sale al get if tou } wv +} Mrs. 


Pencils for Accountants. 


New 
ber Newark. N | have re 


new nit ( ‘ e¢ ils f é ‘ 
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New Curmanco Current Daily File and Stand. 
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THE 
AMERICAN 
LINE 


Coa 
LOOSE LEAF 
LEDGER 
PRICE BOOK 
MEMO BOOK 
' SHEETS 
STOCK AND SPECIAL 


BOUND STENO NOTE 
BOOKS 


Cee re cho 


LTWPOMNHZC 


“BE AN AMERICAN” 


Dealer for Increased Profits and More 
Satisfied Customers 


Exclusive Factory Representatives 


Alderson Distributing Co. 


Barney Alderson) 


537 South Dearborn St. Chicago 





P 











UNTS PENS 





ROUND POINTED PENS 
SILVERINE PENS 
SPEEDBALL PENS 
SPRING PENCIL CLIPS 
BULL DOG CLIPS 
DUAL-USE CARD LIPS 
PEN HOLDERS 
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Quigley Products 


are 


Desks 


Wardrobes, Supply Cabinets, 

Costumers, Umbrella Stands, 

Radio Cabinets, Telephone, 
Office and Display Tables 


Absolutely dependable goods that 
seek the light of your most rigid 
inspection. 


Our new catalogue tells the story, 
and it’s different. 


The Quigley Furniture Co. 
Whitesboro, N. Y. 























THE BUMP 


fastens all papers 
securely, without 
pins, clips 
or staples. 


THE BUMP PAPER FASTENER CO. 
LaCrosse, Wisconsin 


Seymour-Conover Co., 350 Broadway, N. Y. City 
Eastern Representative 
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removed at the end of the day and placed in the vault if 
necessary. Such a stand equipped with an A to Z index 
sorts the correspondence so that it is readily found. With 
the 1 to 31 index, orders and other matters coming up on 
different dates can be kept in place. It can be so ar 


NEW CURMANCO FILE 





ranged that each kind of business can be kept separate an 
everything is easily accessible. The device may be used as 
a posting tray with a V-separator block in the bottom fur 
nished free of charge 


“Y & E” Stationery Racks for Typewriter Desk 
Drawers. 

The Yawman & Erbe Manufacturing Company at 

Rochester, N. = has added to the regular stock a line of 

stationery racks for “Y & E” typewriter desks Phese 


racks are made as inserts to fit in card index drawers 





NEW “Y AND E” STATIONERY RACK 


They bear the following stock numbers: No. 7,090 for “Y 
& E” Efficiency Desks, and No. 7,390 for No. 7,300 Series 
desks 

Each rack is composed of a pair of grooved sides, a ver 
tical partition and seven slanting partitions. Hand holes 
are provided in the slanting partitions for convenience 


reaching stationery. 
This new rack will henceforth be a staple accessory 
connection with the sale of “Y & E” Efficiency Desks 


“Paragon” Sponge Moistener. 
The Frank A. Weeks Manufacturing Company, 93 Joh 


street, New York, N. Y., is introducing the “Paragor 

sponge moistener. It comprises a rubber sponge in a 
pressed crystal glass container, 6'4 inches long. This was 
designed to moisten large commercial envelopes, the liberal 


expanse of sponge surface permitting this to be done witl 


one motion. The moistener is also useful 
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A part of Regal’s character 
service is advertising. To 
help our dealers increase their 
sales, we use newspaper dis- 
play advertising, window 
cards, posters and circulars. 
Inquiries referred to nearest 
dealer. All free! A_ real 
character service. 


CHARACTER 





REGAL REBUILT ROYALS 


LIKE 


GEORGE WASHINGTON 
HAVE 


CHARACTER 


HARACTER in the quality of work pro- 

duced—character in the workmanship 
of the machines themselves—character in 
the organization behind them—character in 
the service this organization gives to deal- 
ers throughout the United States. 


No worn or faulty parts on REGAL RE- 
BUILT ROYALS. All doubtful parts re- 


placed by new ones. This we warrant. You 


Regal Typewriter Company, Inc. 


MARCUS HARWITZ, General Manager 
314 Broadway 
12-14 So. Jefferson St., Chicago, IIl. 


Cable Address: ‘‘Regaltype, New York"’ 





New York,'N. Y. 


can be sure of prompt shipments and of 
typewriters that will meet the most exact- 
ing tests. 

Stock in the principal distributing centers 
of the United States enables us to supply 
your every need in first class high grade 
rough typewriters of all makes. 











APPLIANCES 


OFFICE 


CASH IN ON THE 
CROSS-WORD CRAZE 


Good Profits and New Customers for the 
live dealers who ACT QUICKLY 


before the craze declines 
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THIS IS IT! 
WE KNOW No 


guessing with us about 


how IT SELLS. 


Our retail store has 
been MOBBED for 
the last few weeks. 


Crowds stood six deep 
in a driving snow to 
look at our show 
window display. 


PRICES 
The Puzzle Board Complete 
Retail, $1.25—Wholesale, $9.00 doz. 
Puzzle Solving Board only 
Retail, 75¢ Wholesale, $5.40 doz. 


Puzzle Pad (Blank or Numbered 
Retail, 50c — Wholesale, $3.60 doz, 


WHAT IS IT ANYWAY? 


THE UNIVERSAL CROSS WORD PUZZLE BOARD, in its complete form includes the PUZZLE 
BOARD attractively designed as a regular blotter pad; a sheet of heavy black card board, scored into 
225 squares, which can be easily cut: a supply of puzzle paper, both plain and numbered; a sheet of trans- 
parent celluloid, which can be placed over any puzzle, and written upon with the china-marking pencil 


provided. 
Board. 


COMPLETE DIRECTIONS, PUZZLES and DESIGNS are furnished with every complete 


The SOLVING BOARD includes only the principal pad, the china pencil and the celluloid sheet 


and is for solving only. 
prizes offered all over the country. 


It is vital to those who are working for any of the great number of newspaper 
Neatness is always a help in competing for these prizes. 


Newspaper 


puzzle fans can work out the puzzle on the board, then copy it NEATLY on the newspaper form 


A big selling article. 


The PUZZLE PAD consists of properly ruled sheets, blank or numbered, for the convenience of 


puzzle fans. 


THORP & MARTIN 


COMPANY 





INTERNATIONAL DISTRIBUTORS 


66 Franklin Street 





Boston, Mass. 
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New Daus Duplicator. 


CE 


APPLIANCES 151 


Che Daus Dupligrand is a recent invention conceived and 


perfected by Ernest M. and Leonard W. Daus « 


Daus Duplicator Company, Inc., New 


Felix F. 
ver forty years manufacturers of the “Tip-T« 

and other gelatine and clay duplicating dev 
Perceiving tl 


the new Daus 


yf the 


York, for 


Dp di 
' 


ices 


lupli- 


ie need for a rotary automatic gelatine roll 
licator that could be handled by anyone they produced 


“Dupligrand,” which admirably fulfills its 


pose. It appeals to users by reason of its simplicity of 


1, readiness for the interchange 


peration, speer 


, , 
1 general mech 


of 


nical construction. It will duplicate 





NEW DAUS DUPLIGRAND 


thing written by 


will likewise reproduce drawings, et 


hand or typewriter with hektograph ink 


films 


any 


One turn of the handle fixes the impression on the hin 
surface after it is moistened and the original placed in the 
" ne | produces a negative from which positives 
may be rapidly reproduced until the ink is exhausted. 
Raj ity 1s att with little practice as the papt s fed 
he machine automatically. The Dupligrand 1s pped 
odometer which counts all copies as they take 
the ¢ he impressions are perfectly gistere 
eans of adjustable guides 
pany will be happy to receive 
ut the country 
Self-Contained Envelope Blanks. 
The Workman Manufacturing Company, 1200 West M 
reet, Chi Ill.. produces the “W« Ip 
blank his is an order form for mail orders, and es 
r t W I means Ss i g. 
envelope gumn é lied 
lank is 1 and g 
S se The St " lress 
S st 5 le 
S sively | Q 
é It saves ( 1! 
é ul campaig ell as 
re ecipient nee r 
g led with t I 
R. A. M. Company Opens Branch Offices. 
Rapid Addressing Machine Company of New Yor! 
D rece pened two new branch o 
is, O., in charge of F. H. Pearson, 
Memphis, Tenn., in charge of R. W. Reicl 
Mr. Pearsor s been in the addressing el 
past four years, and Mr. Reich was t pas 
ited wit! Ar i M gral 
Sales Company in the Memphis, 1 te By 
eg lar br S irt i 
P equipme I d Ad ft 
\ ( icts 
Kardex Opens Store at Birmingham. 
Kardex Company. Tonawanda, N. \ has Dé 
First Nat I g, B 
\ \f \ 1) ds e Pe 
\ 





Meet the Demand with “Simplex” 


— y= The 











A " 
Book (aoe =—- Book 
for Every = = with the 


Purpose. —== Special 
More than — Features 
40 IN BACK OF 


Stock ernen 
Forms 


Patented 
Thumb 
Also ‘Notch 
Special Printed found in 
Books for your Every 


various 
Book 


customers 


A Few of Our Most Popular Books 





No. 100 General Receipt No. 75 Rent Receipt 
No. 102 Ruled Order No. 138 Retura Goods Book 
No. 150 Receiving Book | No. 104 General Scale 
No. 112 Ruled Remittance | No. 130 Deposit Box Receipt 


Stationers everywhere are selling them. Let us 
give you our proposition, which will place you 
in a position to enjoy a Profitable Duplicate Book 
Business during 1925 





Zion Institutions & Industries 


Office Supply Department, Zion, Illinois 











National Desks 





Sell to Particular People, Too! 


heir money is just as good as others’, and 
u are reputed able to fill their require- 
ments, business men generally will take 
your ability to fill their re- 
quirements. NATIONAL is truly and em- 
phatically a complete line. The agency 
enables a dealer to get the bulk of desk 
sales in his territory. We are always ready 
ll! information to interested 


lor rranted 


aeaiers 


National Desk Co., Herkimer, N. Y. 
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Wahl Company Plans Big Advertising Drive 
Eversharp pencil and the Wahl fountain pen, c ent that 


THE ’ 
1925 will be one ot the biggest years in their history have 


) C The Wahl Company of Chicago, manutact 

Perfect planned extensive advertising for the present year \s 
, a 

the backbone of a campaign of large proportions extensive 


LINE magazine advertising will be employed. Mucl oy 
ANE 
be used in this advertising, making it possible to pictur: 
advantage the many gold items in the Wahl s 
Many dealers do a great deal of unnecessary } advertising will appear in magazines of the widest circula 
worrying over loose leaf problems when they | tion and more space will be devoted to the Wahl pen tha 
could easily “pass the buck” to us. heretofore 
Requests for out-of-the-ordinary can be turned In the metropolitan buying centers, newspa idvet 
over to us with the assurance that they will be tising will supplement the general advertising campaigi 
handled to the best of our knowledge gained from , , ; 
i : 6c & In order that the Wahl dealer may derive the greatest 
years of experience in just this kind of work , hi ; : 
1 . “¢ . benetit "O i rtising . ymmpan nas 1 cle I 
Possibly stock equipment will do; if not, we will sme om tus advertising, the compan) 8 
gladly submit suggestions for special supplies. rangements tor a comprehensive and attractive lot of dis 
' play material. Distribution of this will begin soot 
Constant study and analysis of market require ‘ : ; 
Five points about the advertising for the dealers’ stores 


ments among firms, large and small, for every 
type of business makes it possible for us to offer 
recommendations of practical value. Of course 
your wishes will be executed to your full sat 








isfaction. 
A catalog, or specific information on special 
problems, sent on request 


| CHICAGO BINDER & FILE CO. 
500-508 W. 31st Street 
CHICAGO, ILL. 


LOOSE LEAF DEVICES, HIGH GRADE PRINTING, 
LEDGERS, BINDERS, INDEXES, SHEETS, 
BUSINESS SYSTEMS 























——r HEADQUARTERS OF THE LITTLE ROCK-WOODSTOCK 
COMPANY, LITTLE ROCK, ARK.—An Example of Neat A 
rangement, Making a Favorable Impression on C ! \\ t 












Most Typewriter Selling Is Done in the Office of 
the Dealer's Own Office Should Be Inviting 








Yours for Better 
Impressions 


are regarded as worthy of special mention: 1—1 


be about twice as much material available for Wa lealet 


as there has ever been before. 





If it's quality you want let us send 2—This material will always be fresh and up-to-date 
: New display cards will be issued each month of the year 
S ; . an ; 
er —_— ie neal 3— Much of the material will be of an educational naturs 
giving information about Wahl products which will b« 
A better ribbon for every purpose read with interest by the public. This informati I] 


of exceptional value to the dealer and his clerks 
4—Many display pieces will be furnished 

f the store as well as for the window. 
5—Wahl Company salesmen will personally deliver mu 


>< 


of this material and assis he dealer in arranging wind 


( 


displays 





A better carbon for every requirement Quantity production resulting from the popularity « 
metal pens has made it possible to offer the publ inew : 
line of siiver-filled pens retailing for prices as low as $3.0 
Our Queen Brand Ribbon will rhie a pices : seth corona al ae epee 
create good business for you. At the sales convention held by the Wahl sales forces 
We also offer a high grade the early part of January, the following motto for the year 
line of Multigraph Ribbons was adopted: Sell the dealer, then help the dealer resell 


Bruinier Heads E. Faber Advertising. 


QUEEN A. G. Bruinier has been put in charge of t rtising 
department of the house of Eberhard Faber, having begut 
RIBBON & CARBON COMPANY his duties on January 1, 1925, succeeding J. P. Duff 
Manufacturers Mr. Bruinier has had a broad training in advertising 
109 Reade Street New York, N. Y. addition to the five years he has spent in charge of the 


11 syalit ‘ fol) 


Faber educational department and is well q 





t 








the duties of advertising manag 
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eA NNOUNCING 


A NEW SERIES OF 


FIL PE 


in precious metal models 
PRICED AT 


*3 to 5 


VERYONE recognizes Wahl Pen as the sound, 

practical mew idea in fountain pens—as the 
modern pen and the pen of the future. In fact, only 
the price range—$5 to $10—has barred the precious 
metal models of Wahl Pen from immediately dom- 
inating the high grade pen market. 

There is no question that in writing quality, 
permanence, ink capacity and the perfect meeting 
of good taste in design, Wahl Pen is superior to 
any competitive product offered today. 

And now the price range has been extended so 
that every pen customer can be shown a Wahl 
gold or silver model which not only suits his taste 
but meets his ideas of cost! 

The Wahl factories are now making deliveries 
of the handsome new silver-filled popular priced 
models. Ask the Wahl representative to show them 
or write us direct. 


It is going to be difficult to sell old-style rubber 
pens in competition with these beautiful, standard 
Wahl products. Don’t be handicapped. Stock these 
new items and be ready to meet public call for the 
new idea in fountain pens. 


The new pens are in designs matched 
with Eversharp. They have all Wahl fea- 
tures and improvements and are standard 
in every detail of construction. Only the 
production capacity of the Wahl plants 
and volume have made these remarkable 
pens possible. 


Wahl Ex ersharp and Wahl Pe 
Made in U. S. A. by THE WAHL CO., Chicago 
Canadian Factory, THE WAHL CO., Ltd., Toronto 
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“Build ever-increasing sales of lead pencils 
on the new TI-CON-DER-OGA boxing / 


Jt is so prepossessing thal to see il 
creates the desire lo own. to write with. 
lo buy —~— —~ —~ —~ 


DIXON 
“TICONDEROGA 


The Business Pencil 


9) 
Lithographed m eight colors. tied up" in 
design with the strong national TICONDEROGA 
advertising campaign: what a whale of a box 
for window and counter display.~ Soon 
youll see i everywhere. ~ =~ — 
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Rice Directs Royal Sales Training. 

On December 1, David E. Rice became director of sales 
training tor the Royal Typewriter Company in accordance 
with a plan to provide more definite and systematic train 
ing for new salesmen entering the service of the branch 
omces., Mr Rice was selected as director of this work 


because of special experience. He has been principal of 


both public and private secondary schools and an instructor 


psychology Columbia University. For many years he 


vas in charge of industrial training at Pratt Institute. 


Brooklyn, N. \ ind during the war he was an officer 


the air serv charge of an examining unit, for the 





selection of pilots on the basis of special physical and 

mental qualifications. After the war he entered the ser 

vice of the general staff of the war department at Wash 

ington in connection with the new educational system for 
DAVID E. RICE 

men of the standing army in 1919 and directed the 


development of the procedure for the selection and assign 


nent of soldiers to 


training in the army vocational schools 


For the last years Mr. Rice has been connected with 
Veterans Bureau as superintendent of vocational advise 
ent for the second district, comprising the states of New 

York, New Te rse and Connecticut 

Havana Branch for Remington. 
\nnouncement is made by the Remington Typewriter 
pany « opening of a branch office in Havana and 
sub-offices with service stations will in due course be 
established in all the principal cities of Cuba. Under this 
gement typewriter users in Cuba will be served by the 
h office organization operating directly under th 
Foreign Department of the Remington Typewriter Com 
iny Phis n is made to increase both sales and service 
ties Arrangements for the opening of the branch are 
er the guidance of Archibald Cobt e Foreign 
T) ‘ e 
ulph Cr years re | g 
ell | his ability a f S S 
Ame en app nage the Ne 
at 


Guild Art Steel Boxes to Guild Members 


Art Steel Company, In 401 East Twenty d 
New York, N. Y., announces that, beginning o1 
iary 1, tl will ship Guild boxes to members of the 
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GOOD RIBBONS 
ss» GOOD CARBONS 


It is easy to state that such and sucha 
brand is best and to attempt to prove it 
by elaborate tests. 


The supreme test, however, is that given 
by the user. 


Union Ribbons and Carbons compare 
favorably when used side by side with 
other makes. This, from your point of 
view, is the best endorsement for any 
project—its service is actual comparison 
with competitive articles. 


If for any reason your present line of 
ribbons and carbons is not entirely satis- 
factory, or if you can use an additional 
line, it would only be in keeping with 
good business practice to investigate the 
product of this company. We solicit 
your inquiry. 


UNION 
RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA 
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p alco . 
Stationers A0® 


RULER ASSORTMENTS 


No. 1 contains 5c retailers. 
Three styles—-Brass and plain edges. 








No. 2 contains 10c retailers. 
Three styles—All brass edges 


Packed 2 dozen in this colored display 
Carton. 





AMERICAN MFG. CONCERN 
FALCONER, N. Y. 


Branches New York - Chicago - Boston - Toronto 
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WANTED 


General Sales Managers 
For Large Cities 


We want live sales managers for exclusive territories who 
will maintain sales organizations to handle the money 
making Patent Refill Notebook Cover Stand A force of 
salesmen has put it over big in Chicago Banks, insurance 
companies and other firms with large offices buy large 
quantities Salesmen are making $50 to $60 a week; sales 
managers can make much more 

The Cover Stand is a cover and copyholder combined, with 
attractive exclusive features Sell for $15 a dozen 

Investigate 














PATENT REFILL COVER CO. 


Manufacturers of Refill Covers for all Purposes. 


160 N. Wells Street Chicago, III. 














Quality- at a price that 
Rings Your Cash Register 


As YOUR customer examines this Jamestown 
“Corporation”? Desk, he cannot fail to be im- 
pressed by its exceptional quality. 


All steel spot welded construction (no rivets or 
bolts )—good for years of service! 


A smooth, workable top free from glare, so applied 
that it cannot possibly loosen. 


A finish as good looking as hand made wood desks 
And a price that rings your cash register! 
Ask for dealer's proposition. 


THE JAMESTOWN METAL DESK CO. 
INC. 


Jamestown, N. Y. 








JAMESTOWN METAL DESK CO 





Wagemaker Company Concentrate on Desk 


Manufacture. 

The Wagemaker Company of Grand Rapids, Mich., has 
recently built up the desk end of the business to replace 
to a considerable extent the filing cabinet end for which 
they have long been known and on which the company has 
gained much of its reputation. This has also included 
filing supplies. The company is now primarily a desk 
manufacturer making four complete lines representing the 


more or less definitely established grades, A, B, C and D 
On account of the pioneering of the company in the field 
of eftic lency or filing desks and the fact that for ears they 


sold a desk for this purpose, incorporating their steel trays 
there is a general impression that Wagemaker desks are 
system desks exclusively [his is not now the case except 
to the extent that they believe every desk should be a 


system desk, and that this feature is the right and privilege 
of every desk owner. 

The Wagemaker desks are all regular standard mmer 
the Wage 


maker patented steel trays, if filing is ever desired. The 


cial desks, adaptable, however, to the use 


company has also incorporated other exclusive teatures 


such as interchangeable drawers, better drawer suspension 
and perfectly balanced top, called Neo-Ply. 

The Wagemaker Company still manufactures the same 
lines of wood filing cabinets, but-the desk business and 


filing supplies business are their principal lines 
Bramwood Press Expands. 


Indianapolis Concern to Move and Add Full Line of 


Stationery. 

Che Bramwood Press, organized in 1906 in the State 
Life building of Indianapolis and which since 1911 has been 
located at 45 Virginia avenue, is at work upon a new home 
at 121 West North street to house their new plant 

The new building is a two-story structure, 40x15U. It 
is of concrete and brick with window walls. Direct light 


ing will be used. The building will be divided 40x40 for 
the main office and 40x110 for the printing department. It 
faces north. 

The Bramwood Press is a commercial printer of every 
type, from printed cards to catalogues and magazines. I1 
its new building it will add a complete line of stationery 
this section being in charge of Perry Shockley 

The plant requires ten employees in addition to tw 
salesmen. 

Equipment in the new plant will be seven presses, one 
cutter, three folding machines and one Intertype machine 


Chis is the second printing company to leave the downtown 
district and venture into the new northern business district 
created by the widening of north Illinois street 

J. W. Bramwood is president and treasurer :t.. J 


Bramwood is vice president.—R. J. W. 


Tampa Paper Pictures Office Equipment House. 


In one of the feature pages of the Tampa, Fla., Sunday 


Tribune of December 28 is an illustrated article dealing 
with the growth and development of the Office Equipment 
Company of Tampa, located at 723 Florida avenue lhe 
company was organized four years ago. The business grev 


until additional store space was required last y« 


A branch store has been opened in Sarasota. 
pany is headed by J. Clarke Evans as president and mar 
ager, and’C. P. Hanes, secretary and treasurer [he 
pany has a long list of customers of the first s, wl 
it serves with promptness and fidelity 

The article describing the business shows a picture of 
store and portraits of the president and treasurer of the 


store 
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T REQUIRES a force of four 
thousand volts to break 
through a@ piece of National 
Vulcanized Fibre ten one-thous 
andths of an inch (.010) thick 
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Because it in- 
sulates up to 
400 volts per 
mil of thickness 


NATIONAL 


VULCANIZED 


FIBRE 


“«the material with a million uses” 
SHEETS : RODS : TUBES : SPECIAL SHAPES 
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What is National 
Vulcanized Fibre? 


O THE electrical man, National Vul- 

| canized Fibre is an ma- 

terial; to the automotive man, it is 

anything from insulation and conduit to 
gears and gaskets. 


To the manufacturer of fine . 
Keystone Trunk Fibre—a Na’ ul- 
canized Fibre product—is the foundation 
of the finest trunks and cases; to 
the textile man, Na ulcanized 
Fibre is the basis of the roving 


cans and mill receptacles ever 





VUL-CUT made of 
National Vulcanized Fibre 


In fine veneer work, National Vul- 
canized Fibre is recognized as the most 
efficient material yet developed for use 
as veneer cauls. 

The VUL-COT wdste baskeis under 
your desk and in your home owe their 
strength to National \ ulcanized Fibre. 
The silent gears of your speedometer and 
handle of your vacuum cleaner are made of 
National Vulcanized Fibre. 


And so on—into every industry goes 
National Vulcanized Fibre, adapting itself 
to the particular needs of each industry. 
For those who require toughness, National 
Vulcanized Fibre is tougher than horn; for 
those who require lightness, National 
Vulcanized Fibre is lighter than aluminum. 

For those who require machining qual- 
ity, National Vulcanized Fibre can be 
sawed, bored, drilled, tapped, threaded, 
turned, bent, end formed—aeand it "t 
dent, crack, split, break or splinter. 





Mill trucks made of National 
Vulcanized Fibre 


To meet particular manufacturing con- 
ditions, National Vulcanized Fibre is made 
to various standards of toughness and 
hardness—and in thicknesses from five- 
one-thousandths of an inch to two inches. 

Whatever it is, put it up to National 
Vulcanized Fibre. We maintain an or- 
ganization of chemists devoted solely to 
work with customers and prospective cus- 
tomers. 

The National Vulcanized Fibre Com- 
pany operates six great plants and main- 
tains sales and service offices at New York, 
Boston, Philadelphia, Pittsburgh, Cleve- 
land, Chicago, Milwaukee, San Francisco, 
Detroit, Rochester, Birmingham, Denver, 
Toronto, Greenville, St. Louis and Balti- 
more. The main office is at Wilmington, 
Delaware. 


NATIONAL 
VULCANIZED 
FIBRE 


“«the material with a million uses” 
SHEETS : RODS : TUBES : SPECIAL SHAPES 
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modern way to write 


Old-fashioned, laborious, time-wasting longhand 
is rapidly and surely becoming obsolete. Promi- 


nent people the world over now endorse the 
Remington Portable for all personal writing. 


Naturally the Remington Portable is the uni- 
versal preference. It has every feature common to 
the big machines; is easy to operate; does beauti- 
ful work always; is compact, and carries its table 
on its back—which means it can be conveniently 
used in any place or position. It is made by Rem- 
ington, and that assures durability and reliability. 

Every home needs one—for it is a real help 
to every member of the family. The Remington 
Portable is sold everywhere. Easy payment terms, 
if desired. Write for illustrated “For You— For 
Everybody.” 

REMINGTON TYPEWRITER CO. 

374 Broadway, New York City 
Branches Everywhere 


emington 
Portable 


The Recognized Leader in 
Sales and Popularity 
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Indianapolis Concern Changes Location. 
The Business Furniture Company, founded in Indian- 
apolis, Indiana, in February, 1922, at 40 South Meridian 
street, have changed their location to 112 East Maryland 
street.. This change has been necessary because of lack 
of space in their former location. 
When first organized they occupied a room of approxi 
mately 1.200 square feet. Later additions to their line com 
pelled them to obtain still further space At that time ap 





F. H. SIDMAN WM. MORELY Cc. S. OBER 
proximately six hundred square feet were added. Being 
unable to obtain additional floor space in the Century 


building, they have now moved into the first floor of the 
former Elks building 

The new salesroom is eighteen feet high, with a forty 
foot front. There are two windows with approximately 
four hundred and fifty feet of space. The room is finished 
in gray stippled walls and cream colored ceiling Chere 


are nine lighting outlets in each window. 


a SS 


BUSINESS FURNITURE CO. im 











EXTERIOR OF NEW STORE OF THE BUSINESS I! 
NITURE COMPANY 
| sales ides t twe 
es valnut t al 
vn ty-three I 
shed P el furniture +k 
r ganiza 
es he house 
e der R S 
, & 9 Or: e fe " 
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MANUFACTURE 
SEALS 
STENCILS 
BADGES 
RUBBER@STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 


w« BRASS SIGNS 


ETC 


Bick 
MEYER oN ENTHE 


FACTORY:24 to 30 So. Jefferson St. CHICAGO 
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A TIP TOP LINE 


FOR 1924 





do not require a selling talk. Merely place them 

beside other fasteners and your customers will 

invariably choose “Tip-Tops.” 

Ask your jobber—if he can’t serve you, then ask us. 
Write for Samples and Prices 


The Tip Top Mfg. Co., Inc. Syracuse, N. Y. 


Canadian Agents: Brown Bros., Ltd., Toronto 
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is that all desks are placed upon caster plattorms until uw 





THE RUSH-FRASER DE LUXE 


The IDEAL Ink And Typewriter Eraser 


Used by Uncle Sam 
in engineering and governmental departments 
Used like a il; just a stroke and the letter or figure is erased. 
For quick, clean, invisible erasing it is incomparable. 


HUSH-E-HASER 
An IDEAL Office Equipment Specialty 
combining luxury and economy 


THE FLEXIBLE DIAMOND 
BRUSH—ITS SECRET 


Seiogs Sipe een stenog- 
ra ers, bookkeepers d 
pA eg _ 


Made in 14K Gold finish. At 
your dealers or mailed direct 
id imsured for 5c in 
loney Order or stam 
terms to trade. 
Assembled twelve in handsome 
gold and silver display carton 


Rush Eraser 
Company 
















KSKeTO SEE IT 


eCEXUBLE DIAMOND BaUuSH iTS SECRET 





Qi pa 







Rusw EBsses 
me 500 . Clinton 
treet 
RusmEsssEe SYRACUSE, 







= eo 
Ruse ERAszes ms 


Representatives { or 
Holland 
and Dutch East Indies: 
BLIKMAN & 
SARTORIUS 
Amsterdam 
and Sourabaia, Java 








packed. This in itself saves much time ir npacking 
The main floor is uncarpeted hardwood 

[he Business Furniture Company handles exclusively) 
National Desk Company and Imperial Desk Company 
desks, Colonial chairs, Metal Office Furniture Company fil 
ing devices, Fred Medart Company shelving, Angle 
Company stools, etc. Furniture taken in as part payment 
for complete equipments is refinished and sold. Otherwise 
the Business Furniture Company handle only new goods 

The officers are F. H. Sidman, president; Wm. Morel! 


vice president, and C. S. Ober, secretary and t: ire! 


A Tunley & Co. Expand. 

A. Tunley & Company of Johannesburg, Sout Afri 
with branch offices at Cane Town, Port El eth ar 
Durban, have perfected plans for extensio1 
Mr. Harold J. Richardson is a man of proved business 
ability. He has handled many important affairs 1 | 
successfully conducted his own business in Sout \ fric: 
for several years. He has disposed of his prin il hold 
ings, which enables him to take advantage of the greater 
opportunities which lie in the office equipment isiness 
The acquisition of Mr. Richardson’s executive d mat 
his experience which he is tting 


geria! ability and 


aQ 








THE 
STAN DARD MEMO 
~ CALENDAR 





The STANDARD 
DAILY MEMORANDUM 
CALENDAR 


is now manufactured exclusively by us as 
we have purchased the rights and interest 
from Edward Kimpton Co., Inc. If you 
cannot secure it from your wholesaler, 
write us. 

We can still supply 1925 calendar pads, 


also complete calendars. Your orders 
will receive immediate attention. 


The Jersey City Printing Co. 


Jersey City, New Jersey 








4. TUNLEY 


the company will add strength and prestig 


organization. 

The association of the two gentlemen is 1 ng 
gether of two old friends Chey have ki: 
intimately for more than twenty years 

The editor of Office Appliances recalls 
with Mr. Richardson a few years ago o1 
visit he made to this country. 

The business of A. Tunley & Company 
steady and substantial growth for a perio: 
ten years. Practically all of the business is 
and devices manufactured in the United State 
pany has the agency for the A. B. Dick Comp: 
Dick Mimeograph and supplies, the addressing hine 
the Elliott Addressing Machine Company of B 
inets and supplies of the Wabash Cabinet | 
Woodstock typewriter and some other articles 

The Tunley company is already a factor in the S 
\frican market. With the increase of its 
advantage of Mr. Richardson’s experie 


extend its influence 


A smile’s a good deal like a bottle ain't 
it’s got something in it The Coach (publishe« 
by the Boorum & Pease Company, Eberhard Fabe! 
Hunt Pen Company and Sanford Manufact ¢ 
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I am 
} interested 
‘ . in your story. 
If you are not 
aggressively rep- 
resented in this ter- 
ritory, send me the 
dope. There is no obli- 
gation of course. 


ae have es 


Address. sin al 


il 
il 
i 
ip 
a 
al 
by 
i 

Hl 
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CORONA 


The Pioneer Portable 
still leads the way 


CORONA FOUR 


HIS latest edition to 
the Corona family 
is an office typewriter in 
portable form—with full 
size standard keyboard, F 
12-yard, automatic, rib- ea 
bon, 10” carriage, self 
spacing carriage return 
and perfect visibility. 







CORONA TYPEWRITER COMPANY, INC. 


GROTON, NEW YORK 
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A New Ticonderoga Package. 
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The Dixon Crucible Company of Jersey City, N. J., have 
prepared a handsome and artistic design for window dis 
play purposes, s advertising, etc., presenting Dixon's 
Ticonderoga’s pencils in attractive fashion These designs 


deal with t 


he old fort at liconderoga, N. ¥ 


. near which the 


Dixon graphite mines are located, and bring out some lead 





ing historical events and personages Among the latter is 
the figure of the audacious Ethan Allen, whose demand for 
the surrender of the fort during the Revolutionary War has 
@ fine Ameria Mam for 
Pencil 
NEW TICONDEROGA DOZEN BOX 
com«¢ us down the years so that every school child learns 
S\ er or later and gains inspiration trom tt 
Taking a lesson from experience, the Dixon C1 le 
Company | lved an original and striking zel 
x and car the Ticonderoga pencil Ir} lesign 
S pressively the sturdy fort and the al 
gz figure Colonel Allen [The colors are 
and easing When this carto1 placed in a 
S Ast counter it will speak to would i! 
hasers in a way to predispose them to cor sider the Tice 
Ie 1 pe With these boxes displays can | at 
re at once harmonious and original and 
the Dixon's national advertising campaigi 
Blackford Heads York Remington Office. 
N Bla k fe rd has been pla ed 1! harge t the ub 
£ the lJ ar ington Pype writef ( ompan} ’ V< rk 
Pe Tt under f ‘ f H 
K } senpoer . ive ( 
Mr. Black ‘ the of the 
( 1% ot r yea r 6 
the ip and tra | M and 
Virginia te 











No. O-28 
Premier Stand 


PREMIER TABLES and STANDS 


All Steel Construction with Fabrikoid Tops 
BUILT FOR BUSINESS 


Premier Tables carry the greatest service value for the lowest 
sales price of any table on the market. Top and frame ar- 
rangement are of 20-gauge steel stock, fully Resa and rein- 
forced with all parts welded into one unit, constituting a 
construction that will not allow sagging or twisting of the 
frame under rough handling. Legs are heavy, 18-gauge steel 


tubing. with cast bottom mounts, locked firmly to the top b rg con 
struction. Al! Tops are covered with a superior grade of Fabrik 1 


K. D. construction made in 36", 42”, 48”, 54”, and 60” sizes, finished in 
Olive Green, Mahogany and Walnut, enamel colors. 


Sold only through dealers. Write for illustrated 
folder and prices. 


Address all communications to 


JOHN W. MESSIMORE 


General Sales Director 


Premier Metal Products Co. 
2808 Logan Blvd. Chicago 











CERTAINLY RYAN HAS THEM! 


STEEL BOOK ENDS 


Have been in- 
cluded as a per- 
manent add:tion 
to the well-known 
line of Ryan 
Products in re- 
sponse to the 
many requests 
we have received 
to supply them. 





SIZE: 4°45 '4 in. 


You can now include Book Ends with 
your next Ryan Order. 


LIST PRICE “) 5c ry 
J. F. Ryan & Company 


222 East 42nd St. New York, N. Y. 
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IMPROVED 3 
Card Index 


' CABINET 
Qvered with 


Black Clot. on ae 


cB, ¥ HE inside tray of this 

= cabinet, is exception- 
ally strong and is so designed 
under our patent of May 6, 1924 
as to easily outlive many previous 
styles that looked heavier. 


The outside frame is made of 
basswood, kiln dried and lock 
cornered. The advantage over 
the old cardboard frame that 
warped and collapsed is instantly 
evident. 


STATIONERS SPECIALTY CORPORATION 
211 CENTRE STREET NEW YORK CITY 














ARATE 


SAS \ PERFECT PEERLESS 


Orders for the 1926 lines of 
Perfect Peerless Calendar 
Pads are being booked now 
for delivery in June, July 
and August. These pads 
will be of our usual high 
grade bond paper 
and sold at prices 
less than any oth- 
ers of similar 
quality on the 
market. You can 
satisfy every cus 


Pads Fit 
All Stands 


No matter what your calendar pad tomer with Per 
requirements may be, the PERFECT fect Peerless Pads 
PEERLESS line will fit them com- 54 stands. Large 

i . sarge 
— gee IR gene oy Mg! “ corporations and 
Ss. -~ . cne ¢ 
round wire and flat springs The ~ moet of memes 
stands are made of cold rolled steel. — Se oe 
Every one of the various styles, up- eeaemonte ane ne 
, , , eral offices, are 


right, flat and book style, is a pat- 
ented article. 


If you want to meet and over 
come all competition, and reduce 
or eliminate leftovers, secure our 
prices and 
sample of our 
calendar pads 
before placing 
order for your H : 1923 


1926 require 
ments. p’ REC, 

EERLES” 
TELEFO Memo 


DESK PAD Calendar Pads 
COMPANY 


219 S. Dearbern Si. 


users 



















CHICAGO 
stieenemmememneintadl 





Steel Furniture Shipments for Six Years. 

December shipments of  steel-furniture stock goods 
based on reports received from twenty-two manufacturer 
have been announced by the Department of Commerce: 
Shipments amounted to $1,611,075 in December as against 
$1,411,363 in November and $1,455,836 in December, 1923 
The total shipments for 1924 amounted to $17,3 
compared to $16,834,029 in 1923 


The following statistics give comparative figures since 
the beginning of 1919: January (1919) $812,121 1920) 
$1,254.912, (1921) $1,136,500, (1922) $983,834 1923 
$1,362,470, (1924) $1,592,338; February (1919) $707,634 
(1920) $1,195,233, (1921) $1,078,336, (1922) $967,125, (1923 
$1,307,173, (1924) $1,605,409; March (1919) $743,747, (1920 


$1,513,014, (1921) $996,194, (1922) $1,037,228, (1923) $1,709 
206, (1924) $1,661,303; April (1919) $781,252, (1920) $1,095 
2 


O80, (1921) $994,339, (1922) $1,058,382, (1923) $1,520,2 


(1924) $1,658,610; May (1919) $816,414, (1920) $1,603,868 


(1921) $1,018,189, (1922) $1,056,735, (1923) $1,506,072, (1924 
$1,505,367; June (1919) $690,855, (1920) $1,673,422, (1921 
$922,318, (1922) $1,015,463, (1923) $1,401,950, (1924) $1,271 
615; July (1919) $731,578, (1920) $1,534,995 1921) $817 
829, (1922) $945,768, (1923) $1,247,605, (1924) $1,115,792 


August (1919) $958,114, (1920) $1,718,657, (1921) $793,281 
(1922) $943,0:7, (1923) $1,345,147, (1924) $1,184,611: Sep 


tember (1919) $1,088,685, (1920) $1,730,393, (1921) $782,052 


(1922 $1,062,495, (1923) $1,273,259, (1924 $1,291,8 
October (1919) $1,057,871, (1920) $1,721,812, (1921) $871 
012, (1922) $1,227,447, (1923) $1,365,600, (1924) $1,472,902 
November (1919) $1,119,280, (1920) $1,360,638, (1921) $890 
362, (1922) $1,204,310, (1923) $1,339,425, (1924) $1,411,3¢ 
jrevised]; December (1919) $1,387,652, (1920) $1,257.27 
(1921) $1,027,417, (1922 $1,376,152, (1923 31,45 f 
(1924) $1,611,075 

Yearly totals (1919) $10,895,203; (1920) $17 30 
(1921) $11,327,830; (1922) $12,928,02¢ 1923) $16,834,029 


(1924) $17,381,252. 


Martin Speaks Before Cosmopolitan Club. 
James S. Martin, manager of foreign publicit 

Remington Typewriter Company, spoke on Ja: 

the Business and Economics Group of the Cost lita 
Club at the International House, One Hundred 
fourth street and Riverside drive. His subject was 
ington International Advertising and Selling.’ e audi 
ence included a great many university student 


ates from ftoreign countries 


Advice to Machine Shippers to Germany. 
Che United States Department of Commer 


ceived a cablegram from a representative abroad vising 
that the department recommend that exporte: type 
writers, calculating machines and similar devi hhol 
shipment to Germany until their agent is in actual posses 
sion of an important licens: It is increasingly 


obtain such licenses for goods en route or ar! 


Wholesale and Retail Stationer at Leesburg. 
The C. A. Laye Company, Leesburg, Fla., has beet 


ganized to conduct a wholesale and retail business fice 
supplies, stationery and books The Sundstrar Adding 
Machine Company has arranged with The | \. Laye 


Company to handle Sundstrand adding 
territory 


Frank Ryan Takes on “Clemco” Line. 
Frank Ryan has taken on the Clemetsen Desk Cor 
pany’s line, traveling the Southern states. He also repre 


sents the Milwaukee Chair Company in the s 
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The correct answer 


at your finger tips 


MMEDIATE decistons must be 


made each day—decisions that 


are vital to the success of vour 


business. Figures are needed—ac 
curate figures and up-to-date ones. 
When you are asked for these fig- 
ures, are they always at your 
finger tips? 

They can be. Thousands of office 
managers, comptrollers and auditors 
are having this information avail 
able each day, by letting Elliott 
Fisher Accounting and Writing 
Machines help them. 

Each morning at nine o'clock they 
have a report on their desk summar 
izing the previous day’s: business. 
They can tell at any time the exact 
quantity and value of materials on 
hand, or in process. 

The figures which Elliott-Fisher 
Machines give you help you decide 
when to contract and when to ex 
pand. Accounts Receivable no long 
er are a source of worry, for Elliott 
Fisher gets bills out immediately. 
lt 


and it tells you at all times when to 


oets statements out on the first, 


~ 


exert pressure to hasten the collec 
tion of past due accounts. 
With Ellott-Fisher keeping the 


vital facts ot your business ay ailable 


at all times, you can quickly deter- 
mine the correct answer to many 
problems which now seem difficult. 


Don’t overlook the fact that 
Elliott-Fisher does° many other 
things besides giving you accurate 
and up-to-the-minute information. 
It gives you many copies of your 
records at one writing—all per- 


tectly legible. 
In 400 lines of business 


The list of concerns using Elliott- 
Fisher reads like a ‘“‘Who’s Who” of 
\merican business in every field. 
More than 400 different lines of 
business are enthusiastic users. 
Won't you let us send you some 
facts about the work Elliott-Fisher 
is doing for concerns in your line? 

You can look these facts over, 
and, if you wish, our representative 
in your vicinity will then call and 
make an analysis of your own ac- 
counting problems. He will make 
some real constructive suggestions. 
There is no cost or obligation on 
your part 

You owe it to your business to 
learn more about Elliott-Fisher. A 
card from your secretary will bring 


one of our representatives. 


ELLIOTT-FISHER CO., 44th St. and Madison Ave., New York 


Branches in all principal cities in the United States and Canada 


Elliott-Fisher Ribbons and Carbon Paper give best results 





EKlliott- kisher 


Accounting and Writing Machines: Flat Writing Surface 
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ACCIDENT 


WHILE 
YOU REST 




















WINTER FIRES- 


a dangerous way to learn 
the value of protection 


Fire may wipe out a business in a few hours, but 
with adequate records to show the condition of 
that business, it may be resumed almost immedi- 
ately. If the records---the figure facts of the busi- 
ness are destroyed---it may mean a delay of months 
before business can be reestablished. 


A Message To Your Customers 


Business men, as a class, while realizing the value 
of records often neglect to take proper steps toward 
safeguarding what may be the very foundation of 
their business. Cold weather with the consequent 
hazard of increased fires, emphasizes, again and 
again, the importance of protection. 


Daily, you read of case after case of losses which 
could have been prevented in practically every 
instance through the use of safes tested to give 
ample protection. Schwab Safes must withstand 
tests more severe than conditions to which they 
are likely to be subjected in actual use. 


Schwab Safes and the Schwab Sales Plan are a 
good combination. Full details, without obliga- 
tion, to interested dealers. 


THE 


LAFAYETTE, IND 


SCHWAB SAFE & LOCK CO. 
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Serious Effects of Lumber Shortage. 
According to Congressman Martin L. Davey, this is what 
actually happens in a native woodland. “The rain comes 
down through the leaves and settles into the loose, porous 
soil and finds its way into the subsoil and from there to 


the springs which feed the little streams and they in turn 
feed the rivers. 

“But man comes along and cuts away the forest cover 
ing, leaving behind him the debris, the leaves, chips and 
small branches, making a veritable tinder box, with a con 
stant fire hazard. Then the fire sweeps over the land and 
destroys the remaining vegetation. Then, when the rain 
comes down, it sweeps across the surface of the land and 
takes with it the fertile top soil that nature has taken 
centuries to build up. It is said that it takes nature 10,000 
years to make an inch of fertile top soil. 

Why There Is Famine in China. 

“All of us have heard for years past of the famine con 
ditions in China. That country once had a wonderful 
covering of trees, very similar to that in America; but 
China, poor benighted land that it is, did what we ar 
doing in America—cut away its trees and allowed the land 
to be burned over The vegetation was destroyed over 
vast areas; then the water swept over the land and carried 
with it the fertile topsoil. So there are millions of acres 
in China that constitute a barren waste not capable of 
producing vegetation. China has one crop in seven years 
and in the other years of that period must look to the 
world for food to feed her teeming millions 

“China has become, and will remain for long years, a 
land of perpetual famine because she has destroyed her 
forest covering, subjecting herself to the devastation of 
alternating floods and droughts, and has sacrificed the 
fertile top soil over such a vast portion of her domain It 
is the woodlands that hold the water in check and allow 
it to seep out gradually. Without that there can only be 
alternating floors and droughts.” 

On November 19 and 20 the Secretary of Agriculture in 


Washington held a national conference on the utilization of 


I 1 ‘ ‘ 
rest products He stated in his announcement firs 
that we are faced with the momentous problem of per 
ett - a supply of torest produ ts suthcient to meet 

the needs of the greatest wood using nation in the world 
P . 1 j f retor 
Second, our national forest policy plar Ss tor etoresta 
w in t present primitive stage, must be shaped 
Si s to meet the asic requirements Of use at tne same 
+ nm! 
>¢ ply 
rd. dir rest res , , ‘ 
a ( r ettect ri S 9 < 
ring rprises, and fe : 
erative that the ¢« g Ss 
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g ar I 
, P 7 . ¢ f . 
S c y afta c I ests 
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e iterials lhe r ( 
k ser s] this but whe : r S t 
one , 
ago Ir e requires 1/ r timbe t 
just Sunday editi ‘ r ‘ t 
' 
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The APSCO Line 


One of the twelve 
models in the 
Apsco Line of 
Pencil Sharpeners 





Higher Profit on Higher Type Models 


Stocking the complete Apsco Line assures 
maximum pencil sharpener profits, as the 
dealer is in a position of meeting each cus- 
tomer’s requirements. 


SOLID STEEL CUTTERS 


All models in the Apsco Line are equipped with solid 
steel twin milling cutters, which guarantee satisfaction 
to the pencil sharpener user. 


Write for Catalogue and Price List 


Send for catalogue with machines illustrated in colors. 
The most complete pencil sharpener catalogue ever 
published. 


Automatic Pencil Sharpener Company 
58 East Washington St. Chicago, Illinois 











































Aigner’s Special 
ndex Tabs 


There's an Aigner Index Tab 
for every indexing need—for 
card records, guides, folders, 
price lists, catalogs, books, as 
well as for special require- 
ments. 


Just find out what your cus- 
tomers need and then put it 
up to us. Let them know the 

















will bring. Service like this means more friends, 
more sales, more profits—all without a large 
investment in stock. 

Get It From Aigner 
Our Service Department is maintained for your benefit —to 
co-operate with you in solving the indexing problems which 
your customers put up to you. May we offer some suggestions? 


Write early for a sample outfit showing our 
complete Aicoloid line. 


C.J. AIGNER 8CO.fanae 











| Gold Stampers for Stationers and Bookbinders 
————— Selenes for Leose-Leaf Systems 

Titles and Labels for Law 

Aiqnuer's Patent Cut Index Strips (2806 A) 


e 





great relief Aigner’s match- . 
les time-saving Index Tabs 
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Local 
Representatives 


Wanted 


We need a real live wire local repre- 
sentative in every good town in the 
United States and Canada. 


Our device is 
used by the lead- 
ing banks and 
merchants every- 
where. 


Let us tell you 
more about it 
and how, with a 
little spare time 
on your part, you 
can engage in a 
pleasant and 
profitable — busi- 
ness for yourself. 





The only machine manu- 
factured today that pro- 
tects In words, at the same 
time protecting the name 
of the payee. 


Address: JAMES R. GOODING, Sales Director 


SafejGuard Check Writer Co. 


Room 901, 5 Beekman Street, New York City 


gallons of water on their leaves and branches whi 


being constantly raised. An example of this kind 

has been suppled during the visit of the “Ruche St 
raphique,” or Stenographic Beehive, of Alsace-Lor 
to Paris. The delegates, chosen for this purpose | 














The 
Standard 


Stamp 
Affixer 


The Standard Stamp Afhxer. 
Known asthe simplest, 
lightest and speediest on 
the market. Saves time and money. It 
is a portable safe for your postage stamps. 
Endorsed by thousands of well-known 
users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co. 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co. 
Eastman Kodak Co. 


and other prominent houses. 





DEALERS—We have an interesting proposition to make you 
which does not involve any outlay. 


Standard Mailing Machines Co. 


Revere Boulevard EVERETT, MASS. 


is rapidly becoming a skilled protession, while its status 





allowed to fall on the ground, would find their way to 


streams already swollen from rains Forests act like 
sponges and much of the rain they absorb 1s through evap 
oration given back again to the skies to form clouds of 
rain which fall in other parts, without the wate: hz 
ing touched the ground 
Typists from Alsace-Lorraine Praise U. S. 
Special to Office Appliances. 
Paris, France, December 3 1924 
It is interesting to watch the progress made riou 
associations of shorthand typists in France Phe illing 


association, were invited to visit the American |! bassy 
Here they were received by the Ambassador, Mr. Myro1 
r. Herrick, and they expressed their feeling itude 
to America for the part played in the Great War. Mr 
Herrick showed the delegation round the embassy tha 


was decorated with the national colors, and referred t 


the great joy that he felt in receiving a deputation tron 
Alsace Lorraine, from whence La Fayette went the 
United States. 

The deputation then spoke of the great 
done in the United States in introducing the rite 
into common use 

Later in the day, members of the associat d 
meeting, when it was decided to begin a campaign against 
the routine and inertia in many industries and adminis 
trations here, that in spite of the example of the Unites 
States, hesitated to introduce time-saving ethods 
machines mto their establishments. 

The members of the “Ruche” have been visiting the 
sights of Paris and generally enjoying the tl 
capital, besides going to the various type shops 
newspaper offices, and otherwise becoming ac witl 
the progress made their particular brancl é 
in the capital 

Kay Company Moves Factory. 

The Kay Company, formerly located at Hig é 
Boyden place, Newark, N. J, has moved } 
North Water Gap, Penna The executive and s ce 
have been transferred to New York Cit it 30 Churcl 
street Che plant is now located in a building ad g 
mill which manutactures the raw material thi 
company’s filing supplies are made This f 
of the factory will serve to expedite deliver) eale 
and insure prompter shipments with a saving reigt 
charge from the mill to the factory TI K ( pany 
are confining their efforts to the product las 
folders which they sell to the trade. 

K A. Kroepsch, president of the compar irge 
of the general offices in New York Cit) 

Price Reduction on Linoleum Tops. 

Che Inyincible Metal Furniture Compa: nt 
reduction in the price of the linoleum covered desk t 
with center drawer. This is the desk top wl ks wit 
other units. The reduction is on the top alor epre 
sents about twenty per cent. No change has bee ide 
the price of the units Dealers are advised 
the new figures 
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The 1925 Campaign ig 
is Under Way! is Coren 


HE 1925 Victor Advertis- number of Victors sold and in 
ing and Merchandising _ use has grown to 67,000! Write 
campaign—one ofthemost today for ‘“The 1925 Victor & Ou 


England 
ies, Spring! 
Well Sup, 


powerful ever launched—is Franchise” and the full re- “sc a Nat es 
well under way. Reaching markable advertising story ia: Se temas ih 
practically every worth while Victor Adding Machine Co.,  Ciew af bitam 
adding machine prospect in 319 No. Albany Ave., Chicago , South Bend Whol 
America, it is creating profit- 1p Gro.Co.,So.Bend,. 
able business for every Victor Standard Ss: & 
dealer. It is creating business yop wy bed 


for you, too—implanting Victor 
in the minds of hundreds of 
prospects within your reach 


Why not start getting this busi- CC. 44 
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Free Trial— Monthly Payments—Unreservedly Guaranteed ( 


5100 %& 
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> , ilk Co., Racine, Wis 
ness right now? Already the f. o. 6, Chicag: Tide 


umship Compat 
kens Steel ¢ 
%klynmn Edison Co 
n Nat'l Watch Co. 


Water Oil Corp.> 
cago & Alton R R.6 
R. i & P. R. R. iF 
C. & St. L.R. R. 


Hudson & Manhat-® 


Railroad, N. Y Wil 


Can Pacific R. RO» 


Carson, Pirie, Scott 
x Company, Chicago 


aa 








Power & Light Co. 


Edison Electric lum. ®! 


Standard Adding Machine : s New 


Aut« 
n 
can State Bank, | eagia 


lat! Bk.>. A 


ank of ¢ hgo. F a . 
e Trust Co,“8’ , 
Davidson Co of ‘ 


Bert 
napolis Nws. * ! 
apolis R 
20s8t« 
ol Water’? 
15 3] r 
of B 


Crost 


iif 
lap 
ndianapolis 
Jenefit Life 


s 
Company j; i 

of Minneapolis’ ** 
fu 


Boston, Mass. 7 ‘ 
lian oshire Fire? 
‘ TTY.) 


en SE, Skah Rin spe Rain Me Roe Bs Ne Ni 


2 


4 
- 





ore 





















Pat. Feb. 26, 1924 


> See! .... 





OFFICE APPLIANCES 


And back it will come—straight 
to its uprigh ition. It 
alwayg*Tighés aeeclf. But, 
of co rs ’t the half 










of butts and 
matc Se the hol- 
low t tame capacious 


A 


bowl bottom — there to 
rem prisoned so tightly 
th Dt a smell of them 










ad 


ci fly those are the virtues of 
okador—the Ashless Ash- 


getand—which is now displac- 


ing the old, antiquated ash- 
stands by the tens of thou- 
sands in offices, homes, hotels, 
clubs, steamships. Never 
again will the ashstand buyer 
tolerate the out-of-date, mess- 
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° 
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oe??? 09004 


distributing, glass-dish type of 
ashstand with. its offending 
looks and odors—to say 
nothing of its incendiary repu- 
tation. 


Here is an ashstand to rave 
about—that is raved about by 
thousands of users. And why 
shouldn’t it be, for a tray of 
some sort on a pedestal is all 
that ashstands were until 
Smokador—the Ashless Ash- 
stand—came into existence as 
avery remarkable utility—one 
that left practically nothing to 
be desired of an ashstand. 
The Smokador is all metal and 
is finished in four colors: Ma- 
hogany, Dark Bronze, Olive 
Green and Willow Green. 


Send today for illustrated literature and complete in- 
formation. And, remember there is only one Smokador 


SMOKADOR MFG. CO. INC., 130 WEST 42nd STREET, NEW YORK, N. Y 


SMOKADOR 
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The Ashless Ashstand 
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“Dad” Cooley Takes Extended Rest. 

“Dad” Cooley, who has been with the Burroughs Adding 
Machine Company almost twenty years, has been given a 
six months’ vacation to afford him a much needed rest. The 
company records carry him as “W. W. Cooley,” but 
throughout the organization he is known as “Dad.” And 
the intonation of that “Dad” is the respectful greeting that 
comes to our elders when they have earned recognition for 
skill in the profession, and a reputation for co-operation and 
helpfulness. 

Some changes in the Western division over which “Dad” 
Cooley has directed the advertising and promotional activi 
ties for several years, resulted in his being called to the 
home office at Detroit. On the way from the coast he 
made some fifty lectures. This strenuous work and un 
favorable climatic conditions overtaxed the rugged frame, 
and Mr. Cooley was taken ill at Detroit. After several 


efforts to resume his usual activities, Mr. Cooley was per 





Ww. W. COOLEY 
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Office Chair Cushions 
and 
Felt Chair Pads 


Prove mighty good sellers 
the year round. 

Nineteen twenty-five will 
be a big year for business. 


This means that 
the sales possi- 
bilities of ESCO 
Office Chair 
Cushions and 
Pads will be 
greater than 
ever. 

Be prepared to 
offer your cus- 
tomers ESCO 
products. 







Economy Seat Company 
1824 Albert St. Chicago, Ill. 


Originators of the Felt Top Office Chair Cushion 
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uaded bv the management to take six months ication 
Accordingly he returned to the Paci coast early in Janu 
t recup¢ 
; Dad” Cooley’s sixty-five years of life read very mucli 
ike a story book itled “From Circus Boy to Sales Man 
R it might rank with the best sellers. Mr. Cooley has 
rved the Burroughs organization about twenty ears 
oining up” as a salesman in 1905. Three years later he 
is sales manager at San Francisc In 1924 |} lett t Ss 
ition to do educational work for the company the 
itory extending from San Francisco to Denver, and 
Canada to Mexico. A definite and exact route is 
e out as Mr. Cooley swings through his terr mak JOF( oO 
g addresses efore ¢ org ations college and e 
Bushiens tonice ate srencatad, eal is aaliuee Office Desks 
4 iiways é be S€ he t es 4 t \ le 
2 Durable and Responsive 
< invaria 
his leis Me Cooley writes. and a ' Though new to the trade, JOFCO DESKS are 
I ae ye a: sais! saad e produced by men of long experience in this field 
een ‘published in newspay : and are designed to meet popular requirement. 
Western coast. The infinite care and preci - ra They include a complete, representative assort- 
or lectures is shown in a recent platform add: It ment in three grades; light golden oak finish is 
s with the ce of stick ‘ gum, which carried in stock ready for immediate shipment— 
i, of cas ree is traced from the other oak finishes and mahogany are supplied at 
ie oO é é is trz ( ( € ers ¢ > 
“rr : , short notice. 
rth through manutacture to sak at one 4 : e 7 c 
i thes on a « . oa Our policy provides for distribution through 
5M - office furniture dealers and our catalog is de- 
d Mr. ¢ s most recent rv ¢ gilts signed to aid in that sales method. We shall be 
ibly tl powerful express ffe felt glad to have your inquiry. 
tk g he Burroug ga itle . - 
S QZ “Dad 
Da Jasper Office Furniture Co. 
; , Vie F. Starm E. A. Sturm Wm. F. Sterm J. M. Schnaus 
ther vould rathe in President Vice President Sec’y. Treasurer 
oO tel 1 good ne rd JASPER, INDIAN 
r.—1 ©-Gram (The ( 
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START °25 RIGHT 


SELL 


ENGLEWOOD 
DESKS 


Write for Catalog 


ENGLEWOOD DESK CO. 
5816 Lowe Avenue CHICAGO 
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- THE ABC OF H-W OFFICE SEATING 
Appearance — 
sensibly designed, sturdily built, handsomely finished. 


Buyability — 
moderately priced, wide variety, long lasting. 
Comfort — 


: Scientifically made to correct p e for greatest efficiency. 





H.-W seating experts, backed by our 99 years of seat building, are at your 
service without cost. 
HEYWOOD -WAKEFIELD WAREHOUSES 

BALTIMORE, MD. 113 W.Conway St. LOS ANGELES, CAL. 215 East 6th St. 
BOSTON 45, MASS. Winter Hill NEW YORK,N.Y. 516 W. 34th Se. 
an Saniey a a {50 Pestaae St... PHILADELPHIA, PA. 244 So. Sth St. 

IFEALO,N.Y. Wells & Carroll Sts. PORTLAND, ORE. 148 No. Tenth St. 
CHICAGO, ILL. 2653 Arthington St. ©... es 

Display Floor, Am. Furniture Mart SAN FRANCISCO, CAL. 
KANSAS CITY, MO. 737 Howard St. 

1310 W. Eighth Se. ST. LOUIS, MO. Sixth & O'Fallon Sts. 
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Calendars and New Year Greetings. 
Brief Reviews of the Year’s Crop of Calen- 
dars, and Mention of the New Year Greet- 


ings Which Reached This Office in January. 


The Kalamazoo ( Mich.) Vegetable Parchment Cor il 


has distributed a useful and attractive calendar, showing 
five months on the pad at one time—two before and two 
following the current month. The picture of the mill, 
which heads the calendar, is lithographed in six colors, 
the work having been done by the Gugler Lithographing 
Company of Milwaukee. The paper stock—except th: 


maroon backing—is of K. V. P. manufacture. The printed 
pad sheets are of substance 20 white bond and the 
graphed portion is on 36-pound buff ledger. “This,” says 
the company, “is our ‘good luck’ token to you for 192 
May it dispel all doubts and business fears, like the magi 
horse-shoe over the old-time drive-shed door.” 


x + * 


\ handsome and useful wall calendar, lithographed 
printed, comes from the C. R. Gibson Company, makers 
of gift books for graduations, weddings and other « , 
sions, and producers of fine lithographic work, 826-82% 


Broadway, New York. This calendar, which is 12 x 18 
inches, has a full sheet for each month, with large letters 


and figures, and a final sheet which contains the complete 
calendar for the year. The calendar, in monotone, is 


practical and sightly 


I 
* 


The H. Niedecken Company, Milwaukee, Wis., iss ts 


customary counting house calendar, devoid of any pictorial 
distractions. In addition to the 1925 calendar, the last 
three months of 1924 and the first three months of 192¢ 
were shown. All calendars show the serial value 

different days, as well as the day of the mont! Phe 


reverse of this calendar contains sample pages from 

company’s catalogue, featuring the Monotype facilities, and 
indexing specialties. Special attention was given to tl 
company’s “office methods exchange,” featuring its serv 
ice to users of accounting, filing, insurance methods and 


perpetual inventory systems 


Che Barbee Wire & Iron Works, Chicag: Illinois, 
issued a handsome art calendar with a pastoral subject 
done in process printing The mount was 30 x 24 inches 
The subject of the calendar was “The Castle of Maz 
Memories,” depicted on a high hill in the backer 
Woods and meadows occupied the foreground, with a few 
human figures and some cows. The composition was rest 
ful, and the peaceful character of the dream castle was 
emphasized. 

* 

The O. K. Manufacturing Company, Oswego 
sent one of those friendly calendars, with two-inch dates 
\ picture of the factory is subordinated to the calenda: 


which makes it very practical for general office uss The 
calendar pad embodies the “before and after” month fea 
ture, making it specially convenient for reference purposes 
. * 
The Edwards & Deutsch Lithographing Company, | 


cago, Ill., greeting was a folder in which an exquisit 
of mountain scenery was reproduced by offset c 
ess. The picture was titled, “Santa Claus Laz 
pine trees in the foreground and snow-capped 
in the distance justifying the name. The folder was 
out so that the picture could e displaved easel-fas! 
* * 
The Columbia Ribbon & Carbon Manufacturing 


pany, New York, N. Y., distributed another of the 
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FOUR DRAWER UPRIGHT 
Meets the demand for popular priced 
Al uring turnover 1 prot 


HERE quality at a price is the prime consideration, the Invincible 

Four Drawer File proves to be the outstanding attention-getter in the 
showroom. Demonstrate the following advantages to your customers,— 
see how quickly they respond: 


Rigidity— Workmanship throughout 

Sturdy, Reinforced Construction 

Progressive Roller-bearing Side Suspension 

Satin Finished Brass Fittings 

Maximum Filing Capacity 

A Choice of Three Substantial, Handsome Finishes 

Dignified Lines 
Combine these features with the big price advantage for th inusual quality and 

prospect can seek no greater inducement. Dealers who have never shown the 
Invincible will find it to their interest and profit to order several for their floor. At 
, te get full description Address 


INVINCIBLE METAL FURNITURE CO. 
Manitowoc, Wisconsin 


Chest » Office: 118 N Fr 


| 
: { it INVINCIBLE METAL FURNITURE CO 
“ 0 a Manitowoc, Wisconsin 
Mt J ' hoe — , = ; = é , me fu 
| 20°, —~ 
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Neat Letters Now—Neat Letters Always 
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The L. C. Smith & Bros. Typewriter is so constructed that 
it turns out clean, neat correspondence during its entire life, 
which is exceptionally long. 
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There are many reasons for this ability to stand up, one of 
the most important being the fact that the L. C. Smith is ball 
bearing throughout. 
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Precise adjustments, easy operation, letters uniformly neat 
characterize the L. C. Smith, not only when it leaves the factory 
but after it has seen years of hard service. 
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Our free illustrated catalog gives more detail about ball 
bearings and other L. C. Smith features. It is yours for the asking. 
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L. C. Smith & Bros. Typewriter, Inc. 


Salesrooms and Service Stations Throughout the World 


ers 


Factory and Executive Offices, Syracuse, New York 
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teristic studies of female heads which it has used for several 
years. “The Girl of My Dreams” is a vision of womanly) 
loveliness whose blue gown made a striking contrast for 
the glow of life in the face. This color reproduction was 


1 
} 


tipped on a neutral mount, which bore a!so the monthly 


> 


The Richmond & Backus Company, Detroit, Mich., 


issued a counting house calendar on which the days of the 


month were numbered serially as well as by months. A 
process color reproduction of an “Are-and-Be” ledger, with 
a view of the company’s building, illustrate this calendar 


[he lunar phases are given. 


* 
Che greeting of the Marchant Calculating Machine Com 
pany was a tolder containing a process reproduction of 


Cypress Point, along the Monterey coast, California. These 
rouped along a two-mile frontage wher 


efied the storms of the seas for centuries 


ypewriter Company, Inc., Grotor a 


“1925 will be our best year 


S¢ i ordtia greeting: 
yours, too, we hope.” The design, red, black and gold, 
she w ¢ d an Orriet1 tal scene, depictit = pote ntate al d his 
retinue making a gala start into the year 
, 
J. C. Blair Company, Huntington, Penna., distrib 


uted a calendar depicting a school boy and his dog, both 


full of life and vigor. Under his arm the little chap carries 
vriting tablet. 

* * 

r Brothers, Inc., 424 West Thirty-third street 
New York, N. Y., distributed a daily reminder calendar 


Each sheet covered a week, and showed also the calendar 


r¢ the entire Vea? Ample Space was provides memo 
] 
i ld 
useful calendar bearing six months on one card and 
printed in colors omes from Camerort Amberg & Con 


y ( II 
* * ¥ 
in attrac id calendar, with memo space is sent 
by J. J. Little & Ives Company, 425 East Twenty 
h street, New York, N. \ 

White & Wyckoff Compa: distribute roto 
ure cale: r depicting “Famous Letters of Hist ” 
Standard Business Forms Recommended by 

Meeting. 
orty-five ¢ inizations were represented at a conter 
held January 14 at Washington, D. ( to consider 
lardization of invoice, purchase order and inquiry 
ns The meeting was held under the auspices of the 
sion of simplified practice, Department of Commerc: 
This stand ition has been promoted several years by 


National Association of Purchasing Agents, and its 


thly publication, The Purchasing Agent Fifty-three 
ndividuais took part in the proceedings, the following 
es from the registration list being familiar to most ot 
readers (Arthur C. Brownlee (sales manager, manu 
turi ge division, Elliott-Fisher Company 342 Madisor 
N y k, N. ¥ J = 4 ( 1 (Bu s Add 
M ( pany), 724 Seventeenth street, Washing 
D. | H. J. Wilson (Remington Typewriter Com 
374 Br lw iy, New Yo rk N. Y | he mas | Ket - 
al Baker-Vawter Company Benton Harbor, Micl 
). L. Moore (Sales Book and Autographic Register Manu- 
urers’ Ass iation). 208 Sout LaSalle street. Chicago, 
SE] Norman (Burroughs Adding Machine Con 
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Handsome profit to 


Handy a : 
er witt bie paper value to customer. 
Paper keeps clean to the last sheet. 
. “ to sell writing paper for gen- 
hom correspondence, school work, 
pewriting ind mimeograph use Easily 
ched ii envelopes, Blotter in every 
kag 
Customers come back for more and tell 
f this “Personal stationery at 
price of scratch pads.”’ 
I'wo $1 Sizes: 
bs nore than 500 sheets—8S8 %x11 
8 ‘450 ee 84x13 


b. shipping cartons 
Writ for dealer prices. 


For Skeptical Customer—-Send 20 cents in 


mps ¢ n for trial package of sixty 


KALAMAZOO VEGETABLE PARCHMENT CoO. 
KALAMAZOO, MICH. 











TIME STAMP 


(Patented) 


Front View 
Showing Attrac- 
tive Appearance 
and Sturdy Con- 


struction. 


All metal with a SETH THOMAS CLOCK MOVE- 
MENT. Establishes a new standard in time stamp 
construction. The Clock Movement is so located as 
to make it impossible for the jar of stamping to 
affect its accuracy. The materials used in its con- 
struction and the workmanship are the best money 
can buy, insuring Durability, Service and Economy. 


Retail Price $40.00 


Engraving Extra 


DEALERS—Send your order now. Every sale means a sat- 
isfied customer and ea profit that satisfies you. 


WRITE 


Ajax Time Stamp Co. 


136 Washington St. 


BOSTON MASS., U. S. A. 
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Your Typewriter 
Supplies Dep’t 


Is it capable of greater earnings—does it serve your 
trade ina capakle manner—is it keeping ahead of the 
demand for economy and safety in business record 
keeping? 


SILK-Y-FIBER RIBBONS 
SILK-Y-KOTE CARBONS 


Take care of the complicated requirements of. business 
today in a thorough and satisfactory manner. The 
exacting needs of fanfold invoicing, machine book- 
keeping, fine correspondence, etc., are well provided 
Our cals and factory output are growing fast and our 
dealers profit in proportion. We shall be pleased to 
give you further information 


Cooper Carbon Coated Paper Co. 


Manufacturers 


2756 South Trumbull Ave. Chicago, III. 
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SATELLITE 
Its SERVICE Sells 


} ER tle . 
The SATELLITE on ae 7" 
Typewriter Stand 
attracts sales 
by reason of its 
uniformly ex- 
cellent service. 





Adjustable Table Company 


Grand Rapids, Michigan 

















pany), Detroit, Mich.; Wilfred C. Sigerson, C. P. A iet 
accounting engineer, Elliott-Fisher Company), 342 Madi 
son avenue, New York, N. Y.; J. A. B. Smith (Underwoos 


Typewriter Company), 30 Vesey street, New York, N. \ 
Albert Tennyson (R. P. Andrews Paper Company), Wash 
ington, D. C., representing the National Paper Trade / 
ciation, 41 Park Row, New York, N. Y. 


Secretary Hoover Addressed the Meeting 


R. M. Hudson, chief of the division of sim, 
tice, presided at the conference. Secretary Herbert 
Hoover, in a brief, but forceful address, stressed tl 
portance of simplification in otfice forms, and complimented 
the conference on its efforts to eliminate wast: thie 
procedure by attacking specifi rather than ge ral 
problems 

Since the conference was called at the request 
National Association of Purchasing Agents, W. L. Chan 


dler, its secretary, was asked to make an introductory 
statement. In his address Mr. Chandler showed that 
idea of a standard invoice is not a new one. The move 
ment started in 1919 when 417 associations were invited by 
the National Association of Purchasing Agents to a 
ference in Philadelphia to discuss the subject. For two 
years thereafter a joint committee representing the Rail 
way Officers’ Accounting Association, the American Rail 
way Association, the National Association of Cost Ac 
countants, and the National Association of Purchasing 
Agents studied the problem from every angle. In 1921 a 
national standard invoice form was adopted by these four 
associations for recommended use by its members. Since 
that time a number of other large associations have offi 
cially endorsed it, and have put it to actual use. Mr 
Chandler submitted the national standard invoic: 
adoption by the conference. 
Standard Invoice Form Adopted. 

After considerable discussion the conference vot 
mously to adopt the standard invoice form for 
mended trial by American industry and commerce 

The standard purchase order and inquiry forms adopted 
some time ago by the National Association of Pur 
Agents were likewise considered and adopted by 
ference. A standing committee was appointed to consider 
any objections to these forms which may arise and 
range for later conferences to review them in the | 
their further and wider use. 

The division of simplified practice will canvass all 
organizations and groups interested in these standard forms 
to secure their approval and adoption. When a sufficient 
number of ratifications are secured, the forms will be pul 
lished as American standards.in the “Elimination of Wast 
Series” oi the Department of Commerce. 

A survey of a large number of representative 
showed an estimated average saving of $620 per year if all 
invoices received were standardized. This would am: 
to an aggregate annual saving of fifteen miilion dollars 
all lines of American business. Since this figure applies 
only to the standard invoice, the conference has started a 
movement which will involve a much larger figure through 
the standardization of purchase order and inquiry forms as 
well. This indicates the tremendous possibilities involved 


fir 


and procedure. 

Copies of the standard invoice, inquiry and purchas¢ 
order forms as adopted by the conference may be secured 
upon application from the division of simplified practice, 
Department of Commerce, Washington, D. C., or from the 
National Association of Purchasing Agents, Woolworth 
Building, New York, N. Y. 


The only difference between a gate-slammer and a salesman 
is the size of his thoughts.—The Protectograph Bulletin (Todd 
Protectograph Company) 
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| tata fantail lnatlnnlnntinltnnn tion 
{ [ 
4 ae alle alle alll 4 
Largest Wholesale All Makes and 
DISTRIBUTORS DESCRIPTIONS 
in the World of Typewriters 
{ 
N efficient organization with resources Of course, talking about ourselves in this way 
sufficient to carry out our plans, is not with the idea of boasting. It goes with- 
has enabled us to grow from just a modest out saying that had not our service been every- 
size typewriter business to that of the thing which you, as a buyer, have a right to 
largest wholesale distributor of typewriters expect, we could not have reached, nor main- 
in the world It is our good fortune to tained, our present place in the typewriter in- 
occupy a position almost unique in refer- dustry. Naturally, your full satisfaction is 
ence to a steady source of machines in guaranteed. Our Price List supports these 
rough statements. Ask for it today. 
THE WHOLESALE TYPEWRITER CO. 
326-330 Broadway, New York, N. Y. 
4 all lee > 
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The Rubber Key 
of Quality 


hat every office is a prospect 
for Munson's International 
Rubber Typewriter Keys is but 
one indication of their sales 
possibilities. 

Once sold a user becomes your 
steady customer. Repeat sales 
assured. Good profits and 
quick turnover. 


Write for trade prices and samples. 


Munson Supply Co. 


The Largest Rubber Key Factory 
in the World 


23 City Hall Place, Dept. D., New York 
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Hampers—-Towel Baskets 

and , 

Ticker Baskets ) 





~~ 
> 


Mr. Stationer and Office Outfitter 


Are you overlooking the possibilities of increasing your SALES 


VOLUME? The almost universal use of paper towels is creating an ( 
increasing demand for metal containers. The Fire Underwriters in many 4 
states wisely insist that a metal receptacle be used for soiled paper towels. ‘ 
WRITE FOR PRICES-SIZES AND FINISHES { 

{ 

m4 () 

Erie Art Metal Company 
Erie, Pennsylvania 

: ~~ 


SO ~ ~ ee i i > i in ~ ~ ~ >Ll> —_ “ “ —> —~“ 





Guaranteed Quality 
--In Every Box-:-- 
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"ays jth tae, 
Triplekote.an Entirely New Carbon 


Business offices in your city use large quantities of typewriter 
carbon and new uses are being developed every day. Why 
not get a larger share of this business? This new sheet, ab- 
solutely unique in quality and service, offers you a remarkable 
opportunity unknown with other sheets. TRIPLEKOTE, 
with a new appearance, is the result of protracted, inten- 
sive study and experiment in our laboratory. The OLD TOWN 
line is enriched by this new carbon——we recommend it to the 
trade and will gladly send samples. 








1. OLD town ee 
OLD TOWN RIBBON & CARBON CO., Inc, saat: / MM] “SI RABEL cea, 
fF Te YORK A We 


LONDON OFFICE: 71, Southampton Row, W.C.1 ‘ne 


1 RIBBONS 25deCARBONsPARERCE 
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Good Record of Specialty Exports in 1924. 
Exports of specialty products for the first eleven months 
of 1924 as a whole showed decided improvement over the 
same period of 1923 and in many cases promise further 
improvement for 1925, judging by the gains in recent 
months, according to the Specialties Division of the De- 


partment of Com 


Exports of office appliances for the first eleven months 
of 1924 as a group reached the high total of $24,198,332 as 
ompared with the corresponding 1923 period sum of $19,- 
763,250. Gains within the group for this period occurred 
in all five classes, among which shipments of adding and 
calculating machines, typewriters and addressing and dupli 
cating machines stood out more prominently. The eleven 


month trade in these items amounted in value, respectively, 
to $5,496,211, $13,848,244 and $475,674 in 1924, as against 
figures of $3,008,827, $12,526,813 and $382,331 in 1923 


The group of office supplies during the first eleven 


months of 1924 reached an export total in value of $6,628, 
249, as compared with the sum of $5,378,187 during th 
same period of 1923. The group total gain is accounted for 
largely by advances shown in refillable pencils and foun- 
tain pens. Almost all the others showed smaller gains. It 


must be remembered, however, that undoubtedly a large 


these gains resulted from the inclusion of parcel 
post shipments worth $25 or more between firms in the 
export statistics for the first time in 1924. 

Shipments of metal furniture abroad during the first 


eleven months of 1924 amounted in value to $4,620,690 as 


ompared to the similar 1923 total value of $3,723,674. 
Gains were recorded throughout the group, the most sig 
int taking place in the trade in filing cases, safes and 
other metal office furniture and fixtures 
Public Printer Asks Cut in Free List. 
e annual report of George H. Carter, public printer 
ls attention to the need for larger and fireproof quarters 


for the Government print shop. He also pointed out that 


appreciable saving in the cost of operating the shop can 


iccomplished through checking the lavish, free distribu- 


tion of public documents. Millions of copies of publica 
he said, are issued every year and scattered broad 
ist, many of them serving no useful purpose, and tre- 


quently going to persons who have no interest in them. 


He declared that 25,000,000 copies ot publi ations had been 
ally wasted during the last ten years, the cost to the 
Government being about $3,000,000. 


A mic 1 


nz the demands upon the Public Printer for the year 


1924 were more than 1,125,000,000 of 


10,000,000 bulletins for the De 


yrinted postcards al 


partment of Agricul 


ture for distribution among farmers, more than 40,000,000 


s for the soldier bonus work, 94,129.000 income blanks 
the Treasury Department and 20,000,000 premium re 
ts for the Veterans’ Bureau 


Standing Committees of Typothetae. 


[The membership of the standing committees of the 
ed Typothetae of America includes several stationers 
iffice equipment men. These ymmitteemen, with the 

tlec oft their mimittees. are listed here 

Auditing mmittee—Fred W Ritzmann, hairman 

Ritzmann, Brooks & Company Chicago, Ill Harlo 
t, Chi Il 

M ket y tte | M K c | Ss SVS 
s, Ltd., Toronto, Ontario, Canada 

Committee on Education—A. M. Glossbrenner (Levey 
ng Company) Indianapolis, Ind 

Specialized ranches committee—H. L. Bont Arco 

{ Iding Company), New York, N. Y.; W. Frank 


tts (Hugh Stevens Printing Company), St. Joseph, Mo 








KUMFORT KUSHIN 
A Soft Seat 
for : 
The Hard Worker 





The felt and sponge rubber cushion 
with a beveled edge 


Dealers every- 
where are en- 
joying quick 
and easy sales 
wherever 
shown. Write 
for dealers’ dis- 
counts and get 
your share of 
this profitable 
business. 


Featheredge Rubber Co., Inc. 


342 West Huron St., Chicago, Ill. 

















60R Western 


Western Desks 
Satisfy the User 


Western Desks satisfy the user—your customer. 
Whv? Because Western Desks are “built for 
and constructing Western ‘“‘built 
lesks we have the ultimate user in 











mind turally, we want to please you, too, 
but it is of primary importance that we satisfy 
the buyer—your customer. 

S; ng the user means that we have antici- 
a needs, the logical outcome of which is a 
1 naximum convenience, long service giv- 


ing and low pri ed. May we send you further 
ail 


WESTERN FURNITURE CO. 


Blair Avenue and Palm Street 
ST. LOUIS, MO. 
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Just The Thing For 
The Salesman 


Salesmen who are in and out of the 
| office need a good desk but one which 
| 





does not cost too much nor take up 
too much space. The full size besides 
occupying valuable room has more 
drawer space than the average sales- 
man requires. In many respects, a 
large desk is an expensive proposi- 
tion. The Tell City Desk No. 137 
(illustrated) is just the thing for the 
salesman and is frequently used for 
clerical work when a large desk is not 
necessary. This desk is built for the 
customer who wants real service, 
minus the frills. Durable, good look- 
ing, carefully finished and low priced. 


Write for 
Catalog No. 37 





TELL CITY, INDIANA 


| 
| TELL CITY DESK CO. 
we 


—EE —_ 











‘ CRESCENT 
PINS 


reduce the swelling 
office expense 


There is a sharp point and a large 
head on every Crescent Pin every 
box full weight and exact size—not 
only are they of guaranteed supe- 


rior quality but that quality is uni Pyramid Brass Pins 


form. They save office workers much Western Representative 
valuable time yet cost yn than A. L. JONES 
others 55 New Montgomery St 


, ‘ San Francisco 
Dependable Crescent Pins are best 


for users Dealers find them excel one rama caative 
ent merchandise for this and other Box 872. . 
reasons Stationers are nvited to San Antonio, Texas 
Write for samples with prices and 


New York Representative 
CHAS. S. JACOBSEN 
851 West End Ave 


Crescent Brass and Pin Company 
Office and Factory, 5760-5800 Trumbull Ave. at Viaduct 
Detroit, Michigan 


discounts 










A Din for Every Purpose 


oS Pn 
os lrdee ai 


—@; rer 
Serny Faye; or Wy; 
Mality Hits 










Counter and 
Window Display Assortment 














——- Furnished Free with Contents 











Bloomington, Ind.—The Indi: 


} 


pany has been chartered to de: 


etce.; capital stock, $10,000; dir 
Bolt, Kenneth W. Lambert ar 


Boston, Mass.—-The Americar 


now located at 30 Edinboro stré 


Essex street 


Bridgeport, Penna.—.J F. | 


Fibre Companys has been ele 


Industrial Advertisers This b 
National Industrial Advertise: 
advertising men connected w 
Philadelphia and vicinity 


Cambridge, Mass.—The Carté 


ina Stationery & Sup} 


il in stationery 


ectors talph L. Cosler 1 
Leslie V. Hall 
Business Suppl Cor is 


et; the former store 


uunlap, of the Diar ate 
ted a director of 

ody, which is affiliated th the 
s’ Associatior is comp of 
ith industrial orgar i in 


r’s Ink Company 


pying the addition to its plant All raw material supp ire 
now stored on the premises. The space for adminis ind 
executive offices has been increased 

Chicago, I!I!.—Meilicke Systems, Inc., 3466 North Cla! treet 


has enrolled in the Chicago Association of Comn 


Chicago, Ill.—The Russia Cement Company, 431 North Wells 
street, has acquired membership in the Chicago Ass tion 
of Commerce 

Chicago, \il.—Ogden T. McClurg, president a 4 g 
& Company, 330 East Ohio street, has joined the Cl As 
sociation of Commerce 

Chicago, Iil.—Fred E. Farnham has joined ! \ n 
Distributing Company, traveling the territory East f ‘ ZO 


He has a wide acquaintance in 
Chicago, Ill.—James W. Cla 

organization of The Barrett 

Dahl is a new member of the 
Chicago, Iil._—Cameron, Ambe 


dolph street, has been charters 


publishing and book binding 


the trade 
y has rejoined the 


Bindery Company Ed W 
city order department 
rg & Company, 163 Wes tal 


d to do a printing, ens zg 


business; capital st 


incorporators—John H. Theodore, J. and Alfred A. Ar 


Chicago, Hh. Howar Ss K else 
American Manufacturing Concern 


ritory tor the 
ago late in January, having r 


ties on the way from the fas 


now veringe the territory adia¢ 


Chicago, itil._—The outward n 
onvinees F. F. Harris, of TI! 


dealers’ stocks are practicall) 


the trade in this territory have 


good activity among retailers 
improvement in business ct 
Chicago, (lil.—The Burr-Va 


y, representative 

nade several stops at in int 
tory at Falconer, N 

ent to Chicago 

ovement of inks 

1e Carter’s Ink Con hat 
cleared out Mail rom 
been heavy This s a 


who are protiting ‘ t neral 


litions 


1 


k Company was 


escaping the results of a a few doors } 
Large quantities of water we used, and mal! 
} bh] < ere floods The Burr-Vack Co 
serve st ks on the upper floors, so was not ll 
the fire and flood of water wl llowed 
Columbus, Ohio.—T! J I R ‘ 
lishee ts fourth store 
Columbus, Ohio.—The Commerci: Paste ¢ i 
two new salesmen to its org zation 
Eau Claire, Wis.—Carl J. Haas, treasurer, a 
ers, advertising manager, Eau Cla Book & 3S 


pany, attended the annual 


Supply Association at Chicago 


Greenville, Texas.—The Greenvi 


been established here by F. L 


ention of 
January 19-2 
He Stationery ‘| 


Low, Roy Sturt 


Carter 
Hamilton, Ohio.—The stock and fixtures of JT I St 
ery & Printing Company have been s 
ld under the order of the I ted States Dist 
purchaser was Ellis Rump, who paid $14,500 
Indianapolis, Ind.—The Br d Press, \ 
has added stationery lines ts printing busine 
Holyoke, Mass.—Perry Davidse has joined tt 
Writing Paper Company as chief correspondent 
ment of sales promotior He had | n with l 
Correspondence Schools, Scrant Penna hr ] 


years 
Long Beach, Calif.—The Ge 
Stationery Company has disco 


utilizing the space released for 


partment The business was ¢ 


(Continued « 


rge W. MacDonald Pr ng & 
ntinued its stationery ness 


expansion of tl pr 
stablished about tv go 


n Page 183.) 
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Goes Lithographedan a Steel Engr 
Certificates and Bordered Blanks 


cA helpful and profitable line for the Printer 


Goes 
- The Goes Certificates and Bordered Blanks will help 
Art Advertising open up new and profitable channels of business for 
Blotters the Printer. They make easy the production of high 
grade Stock Certificates, Membership Certificates, 
Merchandise Certificates, Guarantees, Coupons, 



































A profitable and 


mage Aenea Licenses, etc. We furnish the Blanks produced in 
can be sold to any appropriate colors, so that merely by over-printing 
business organiza- them any Printer can turn out exactly the form needed. 
tion. Seven beauti- The designs and styles vary to suit the needs of different 


ful Easter Designs 
are now in stock. 
Send for samples. 


kinds of businesses. They will help the Printer produce a 
better grade of work than can be secured by printing alone, 
and will command higher prices and permit better profits. 


SEND FOR OUR SAMPLE BOOK 


G GOES LITHOGRAPHING COMPANY 
49 West 6lst Street, CHICAGO 


7H i 
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COLUMBIA 


rRADE-MARK REG. UT. 8. PAT. OFF 


Steel Filing Cabinets 





A complete line of high grade 
Uprights and Index Cabinets. 


Also 


ATLA: A Commercial Grade 


tof Four Drawer Cabinet 


Pat 


Made in Letter and 
Legal Size 


Manufactured By 


Columbia Steel Equipment Co. 


P. O. Box 841 
PHILADELPHIA, PA. 


Showroom 841 Chestnut Street 
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THE LINE OF LOWES 
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Dependability 


There is an invaluable factor of prime importance in 
making one product superior to another. 

It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 

It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NEIDICH PRocEss COMPANY 
Burlington, N. J., U. S. A. 











February, 1925 


T ULTIMATE COST. 
































Like a Flattened Strand of Rope 


Bushnell’s ‘‘Paperoid”’ is made of finely matted rope 
fibers, giving a smooth, flexible paper of great tex- 
tile strength and exceedingly long wear under 
constant use. 

Mailing and Filing Containers may be reddish-brown 
in color, like ‘‘Paperoid, ‘but they are not ‘‘Paperoid”’ 
unless so trade-marked. Many contain only wood- 
pulp and soon wear out. 


It is unsafe to be guided by color, Order by name 
Have you a recent price-list? 


ALVAH BUSHNELL COMPANY 


925 Filbert Street 
PHILADELPHIA 
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Chicago, Ill.—Hamikon W. Kendrick, representative of the 


American Lead Pencil Company, returned late in Januar from 
a business trip to the Northwest 

Chicago, Ili.—Among the registrants at the convention of the 
National School Supply Association in January was H. B. Van 
Dorn, Jr., special representative of the Joseph Dixon Crucibl 
(‘ompanys 


Chicago, Ili.—George Parmenter, first vice president of The 
American Crayon Company, attended the January convention 
of the National School Supply Association, held here in Jar 


ar} He was accompanied by a considerable staff 

Fort Madison, lowa.—W. A. Sheaffer. president of the W \ 
Sheaffer Pen Company, visited at Washington, D. C., and New 
York, N. Y., in January 

New York, N. Y.—The Certific Fountain Pen Company, In 
has made an assignment to Mare M. Fox 

New York, N. Y.—The Eclipse Fountain Pen & Pencil Com- 
pany 14 Houston street, has added new salesmen ir irious 
territories 

New York, N. Y J. P. Duffy, formerly with Eberhard Faber 
has joined the advertising department of the Columbia Phono- 
graph Companys Ine 

New York, N. Y The United Pencil Company has been char- 

d capital stock $25,000; incorporators—.J Oppenheimer 

I \ Siegel and A Schluter; attorney M Eisner 17 East 
Forty-second street 

New York, N. Y Donald McLeod has been appointed sales 
manager by the Spencerian Pen Company 19 Broadwa He 
had been a salesman for the company thirteen years, having 


overed several Eastern cities, including New York Boston 


and Philadelphia 
San Francisco, Calif.—The Schwabacher-Fre} Stationery 
(Company has taken on the Eisenstadt ne of fountain pens 


(Stationery—Continued from Page 180.) 
Mr MacDonald is printer by trade and will cor 


this work hers 


Mittineague, Mass.—Walter Dearde: idvertising manager 
t] Strathmore ‘aper Company, has returned to the mill after 
1 Western tour wl neluded Los Angele ind San F1 
Newark, N. J The Newark Notion Company 2 
reet has beer ered to do a stationer to 
merchandise b - capital stock, $100,006 


New Rochelle, N. Y.—Jacob Last, stationer 


hip ( Rloomfieid I ver 
New York, N. Y rt} Clayton Stationer Compat 
ar genment ! ©. Smit! Assets, $5,186 
¢ 
New York, N Y liar (jrossbert tat nery ind ft ‘ has 
tition nv inta | ~ t 
7 ’ =) Hoo \ } ' 
New York, N. Y Hi S vith I . 2 
par \ I ¥ is < res 
\ \ } Sy ' " ~ hwes 
New York, N. Y 1 H. S ! 
is Ir is 1 . = 
New York, N. Y R. W. Keenan } 
manager the Thaddeus I) s Ink Cor 
ti nr We ny? n was with Frar 9 Sin 
- Né 
Philadeiphia, Penna \ Hartung & Comy \ R 
tr now |! . F wwenc' for Old H 
Hampshir r nceement ine 
Philadelphia, Penna William Webste ne he H 
mn Stations Company. 232 South Fifteent _— , Hi 
VW . Vebster. Sr — _ f th. eth Art 
Philadelphia, Penna The Keystone terie Con « 
Philadelphia, Penna The Universal S St 
T st T Ss beer regis 
by Al. I I I 
= I 44 North ¢ 
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Loyal Customers 






rt] Most customers, when consider- 
i'd ing “copy holders” appreciate the 
J Lo dealer’s advice in 


solving _ their 
transcribing prob- 
lem once for all 
in the correct 
way, which is 
done only by the 


LINE-A-TIME temo 


Method of Transcribing 


Recommending the Line-a-Time cements their loy- 
alty to you. Its perfected design, practical lever 
operation and constant working service now proved 
by 200,000 users, give effective aid at small rela- 


tive cost. 


You Start a service 
plus, when you call for the 
Line-a-Time Man’s co-op- 
eration in meeting cus- 
tomers’ transcribing needs, 


Line A Time Mfg. Co., Inc. 


926 St. Paul Street 
Rochester, N. Y. 
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Actual 
Savings 


25°, on your purchases of PADS 
50°, on your RUBBER STAMPS 


Due entirely to the fact that ‘‘Solo” 
Stamp Pads do not sweat and clog 
the type of your rubber stamps. Also 
all surplus ink remains at the bottom 
of the pad 

The Reason is —The ‘‘Solo” Pad is 
made on an entirely different princi- 
ple \nd they cost no more. 


PEERLESS Carbon & 
Ribbon Mfg. Co., Inc. 


476 Broome St. New York 
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THE BASKET WITH THE 
RUBBER CUSHION CORNERS 





Metal Waste Baskets 


‘an ace in the hole’ on many 

high grade installation jobs where other bas- 
, kets “just wouldn’t fit in. 
ity in first; then, by quantity production, we brought down 
‘ The result is “‘Victor’’—a basket worth han- 
dling—a basket that is indisputab!y the leader of its field. 
_ “Victor” Metal Waste Baskets are beautifully finished 
in Mahogany, American Walnut, and Olive Green. Write 
us for further details and prices. It means quick turnover 
and unusual profits for you. 


METAL OFFICE FURNITURE CoO. 
Grand Rapids, Michigan 


—have proven 


We put the qual- 


the price. 
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sheets. 
which are 
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} Warp Desk 
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Two specialties 
which repeat 


(1) Hoffman's Cloth Covered Index 
Cabinets areconstructed of heavy 
triple ply tar-boardand reinforced 
on all corners. Tray is made of 


corners. Both cabinet and tray 


Available in 1, 2, 
or 6 drawers 
3x5, 4x6, and 5x8. 


(2) Hoffman’s Legal and Letter Cabinets, likewise 
made of triple ply tar-board. f 
4” wood with dovetailed corners. 
or 12 drawer sections 
500 sheets of 
cabinets quickly pay 


Drawers are made of 


drawer accommodates 
seing inexpensive, these 
for themselves by protecting 
against waste in letter heads, second sheets and legal 
A favorite for storing multigraphed letters 


toth specialties made and saleable 


L. HOFFMAN 


NEW YORK, N. Y. 
HOFFMAN SPRCIALTIES 

Legal Blank and Letter Cabinets 
Desk Stationery Racks 
Battleship Linoleum 
-Never Warp Desk Pads, both stiff and 


45 Lafayette St. 


Stationers Shelf Boxes 
Index Cabinets—Agate Paper Index Boxes 
Document File Boxes—Transfer and Storage Cases 
Desk Pads in Green and Brown 
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Augusta, Ga.—The General Office Equipment Compal 
been chartered to deal in furniture and fixtures of eve 
capital stock, 50,000 shares of no par value; officers 
Leavitt, president; Frank E. Southard, treasurer 

Buffalo, N. Y.—The Buffalo Office & Law Supply 
269 Main street, has taken on Victor safes and filing if 


This company now occupies about 10,000 square 
original store, established at the present address, ha 
2,000 square feet.—George Wallace has been added 
sales staff 

Chicago, ii.—The Office Furniture Company it s 
Wabash avenue, suffered a slight fire loss in January 

Chicago, til.—Mutschler Brothers Company, Nappane+ 
has affiliated with the Chicago Association of Commerce 

Chicago, !tl!.—The Chicago Office Furniture Company $ 
South Wabash avenue, has opened a branch at 186 West ce 
Street 

Chicago, !il.—Fire in the building at 937 North State street 
caused a slight loss to the American Office Furniture Repair 
Company 

Chicago, Iil.—Harry C. Yeiser, president of the Globe-Wer 
nicke Company, made his semi-annual visit to the local branch 
in January 

Chicago, Iiil.—Frank Ryan, who sells the Milwaukes hair 
line in the South, has taken on the Clemetsen Desk Com, s 
line tor the same territory. 

Chicago, Ill.—H. C. Miller, general sales manager for the F: 
Medart Manufacturing Company, attended the January co 
tion of the National School Supply Association 

Chicago, il!l.—R. G. Palmer has joined the city sales taff 
of Colton & Company, 58 East Washington street Mr. |! 
had been connected with the Franklin Desk Company 

Chicago, Ili.—J. H. Jennison, district manager for The Weis 
Manufacturing Company, was registered at the Chicago con 
vention of the National School Supply Association in Januar 

Chicago, !li.—W. C. Bieneman, sales manager for the Imperial 
Desk Company, attended the convention of the National Schoo 
Supply Association, held at the Congress Hotel in Januar 

Chicago, IIl.—The Robey Store & Office Furniture Compa: 
2013 Ogden avenue, has been chartered to manufacture and 
in store and office fixtures; capital stock, $5,500; incorporat 
—M. J. Drezner, Herman Drezner and Charles Waldman 

Chicago, I!l._—T. C. Larter, manager here for The K 
Company has added several new salesmen to the lo 
These are Bertrand Posthumus J. R. Sokol and Pa 
Mulkerrkin 

Chicago, Iiil.—Paul Knox, assistant to the president 
low-Fowler Company, Rochester, N. Y., was among 


Scho S 


istered at the January convention of the National 


ply Association 


Chicago, IIl—M. T. Speer, who had been with 
organization of the Yawman and Erbe Manufacturing 
pany a number of years, has resigned He is engage 
Florida real estate business. 


Chicago, Ili.—George Rowell, Jr., formerly advertising 
ager for the Heywood-Wakefield Company, Boston, Ma 
become advertising and sales counsel for Henr H 
MeDonald, an advertising agency of this city 


Chicago, tll.—G. A. Keyworth, of the Collier-Ke) 
pany, Gardner, Mass., was a visitor at the January 
market, calling on friends at the Furniture Mart 
worth stopped over at Rochester, N. Y., on his way 


Af. 


Gardner 


Chicago, I1l.—The Crocker Chair Company has m 
Chicago showroom frem 1438 South Michigan avenus 
American Furniture Mart Building, 666 Lake Shore drive 
display is on the fourth floor, Rooms 434-35 The 


number is Superior 8423. 


Chicago, I1l.—H. R. Root has been promoted by The 
& Hoit Company to sales manager of the office 
partment He has been with the company since July 
manager of the filing systems department Previous! 
been manager at St. Louis for the Yawman ans 
facturing Company 
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|| THE DEMAND PROVES THE NEED 


If you are familiar with ‘*CLEMCO”’ products and are told that a new type- 


| writer desk is available, it would only be;natural for you to expect something 


out of the beaten path. And the ‘*Clemcoglide’’ is unusual. 


In operating this desk the lid is raised half way before the typewriter plat- 
form moves. Then, just a slight¥push brings it into position. Of sturdy 
construction, the rigid supports prevent rocking and shaking and the 


vibration so annoying in many desks. 
The more than sufficient leg room 
both when the desk is used for clerical 
work (see illustration) or typewriting, 
is an added comfort feature. 

The hearty response so far indicates 
that we have not misjudged the market 


} 

| for this superior desk. Ask for the facts. 
| 

iH] 

i 


THE 


CLEMETSEN Co. 


| 3403 W. Division Street 
CHICAGO 
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THe CLEMETSEN co 


Trademark Registered 


EULA 
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(Patented 
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Imperial Steel Cabinet Co. 


2130-2152 Fulton St. Chicago 


The 


Frequently you have opportunity to bid on 


special equipment for courthouses, banks 
or other public institutions. Your 
special knowledge of local conditions 
and acquaintance with local authorities 
are valuable to us—our special knowl- 
edge of construction and installation of 
equipment can be of immense value to 
you, 


next time a public building is to be 
erected in your territory, send us parti- 
culars at once and we will furnish you 
blueprints and quotations on the equip- 
ment. We have been making special 
order courthouse and bank furniture 
for the past eighteen years and we are 
prepared to give first-class service. 


Uur catalog shows a few of the many differ- 


ent products of our plant. It is neces- 
sarily restricted in space while our 
service covers every possible steel fur- 
niture need. However it gives a very 
good introduction to our service and 
we shall be glad to send you a copy. 














ae . 
ae eee 


Seater, eee enero ome 


es 
eee 


ES + aM pews te 








Std re ee lines 


eda it ky 





Po nt Re as de ee gin Fe TS a SR — 


a 





Sate 








186 OFFICE APPLIANCES February, 1925 








Busy executives often overlook important matters because references 


An easy way bearing on them are out of sight—filed away in a desk somewhere. 

to keep impor- The Rosco and Ravenswood Glass Desk Pads offer an easy solution to 
the difficulty. Maps, Charts, Memos, Tabulations, etc. to which constant 

tant references reference is made, slip under the glass and are in sight always. 

‘ s Two styles are available, both of equal merit. Neat, substantial and at- 

in sight. tractive a Rosco or Ravenswood improves the general appearance of any 
desk and protects it from ink blots, spilled mucilage, dents, etc. They are 


cleaned easily. One of these installed in an office commands the attention 
of other desk users and additional sales result. 


RAVENSWOOD 
OFFICE SPECIALTIES CO. 


‘ 1800 Newport Ave. 
2 CHICAGO 


Originators of Glass Desk Pads 






Full particulars on request. 


ef DEALERS: Sales are 
. lost often from being 
unable to deliver at 
once. How is your 
stock? 

Look for the finger hole 


umder the glass—an ex- 
clusive feature. 
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In T 
WHITE "Higgins ara ont - 


| O MEET the requirements of photographers 
librarians, engrossers, and others for a large and | 4 
handier size container than the 3-4 oz. Drawing Ink 
Bottle. 

By selecting the 2 oz. bottle your customers get 
more for their money as the price is lower propor- 
tionately and you increase your own’profit per sale. a 
Regular trade discounts apply. 


Note:—Since the quill stopper is not needed with 
brush and lettering pen, 2 oz. bottles of HIGGINS’ 
White Ink are furnished with regular stoppers. 


CHAS. M. HIGGINS & CO., 271 Ninth St., Brooklyn, N. Y. 


CHICAGO LONDON 
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general manager of the Art Metal 
Chicago office in 
with 


Chicago, Itlil.—J. D. Rogers 
iction Company, was a caller at the 
manager at St 

local manager, on his return to the Mound 


factory, Jamestown, N. Y 


<“onst! 
January Harry Decatur, Louis, visited 
4. E. Eckstein, the 
City from a visit at the 


Chicago, !1l.—The Be 
a loop district sales office and display room at 123 West 


rger Manufacturing Company has opened 
Madi- 


son street The warehouse at 3622 South Morgan street is con- 
tinued as before N. S. Goudy has been promoted to branch 


manage! Heretofore he had been manager of the equipment 
divisior 
Miss Hunter, chief of the national 


onal activities of the 


Estelle B. 
Yawman and Erbe Manufacturing 
hester, N. Y after 

Miss 


company for the 


Chicago, Ill. 
educat 
Company returned to the factory at Ro 
spending the Christmas holidays at home Hunter was 
the guest of honor at a dinner given by the 
alumni of the “Y and E” school of filing. On her return East 
Miss Hunter made tops at Cleveland and Baltimore 
Mich R \ has been appointed anager 


Detroit, Hillson 


of the ocal branch, The Globe-Wernicke Company He was 
made cting manager when C. H. Nachtigal was transferred 


te ( ago and nm has complete charge of the Detroit 
brancl 

East Mishawaka, ind.—The Premier Bed Company has 
changes ts name t Premier Metal Products Company The 
growing volume f business in the office equipment field mads 
the old name a misnome! 


El Paso, Texas. 1. Andrew Smith, for several years with 


Clarke & Brother and S. C. Toof & Company of Memphis, 


Tenr has purchased the business and good will of the R J 
Pollard Company in the Mills building Mr. Smith has as his 
partner George P. Tarver of Las Cruces, New Mexic The 
rm will be known as the Smith Office Equipment Company 

irry a complete line of office equipment and Com- 
n statior 


Havana, Cuba Sr. Fernando Figueredo, Jt R. M. De Labra, 


representing Penn Art Steel Works on this islar 


Madison, Wis J. P. Rose, of Frautschi & Sons, spent a week 


at Chicago in January at the American Furniture Mart 
Newark, N. J.—The Graholm Company plans establ n¢é i 
store at 92-94 Washington street handling office 
commercial and so stationery 
New York, N. Y The Brause Desk Compar has t har 
red to manufa re office furniture pital stock, $2 
porators—J Braus« C. Brause I I sé H Jeron 


b 


street, Brooklyn 


New York, N. Y The Penn Art Steel Works, Er ! 

is ed member f the sales staff of Chas 3 Con 
pan) »-37 West Twenty-third street, to assist A. W. Cox in 
covering New York and New England 

Rochester, N. Y \ bowling team has been organized the 

ng woman off employees of the Yawman and Erbe M 

i x Com] It i planned t roll a series with the 
met! fice wor There are ter n the young yomen’'s 
tear 


Salamanca, N. Y The Thomas-Cornette Company 


blished at 108 I enix building Office equipment, supplies 
d ’ nery re handled The company was organized by 
G. H. Thoma nd L. B. Cornette Mr. Thomas, the active 
of the ompan) had been a traveling salesman for 

office equipment many years 


Toronto. Ontario, Canada.—D. E. Pelton has joined the sales 


f the Office Specialty Company He had been with the 
Ya i Er Manufacturing Company the past I rs 
i efore that wa ten years with the Office Specialty Manu- 
facturing Compal! 
Wilmington, Del.—The Detroit Desk Company has been char 
l manufacture furniture capital st k, $66 ) , 


rator—T. L. Ct 


Youngstown, Ohio.—Will Hoge has joined The G ul Fire 
proofing Company, having charge of the sale of filing supplies 
He had a wide acquaintance in the field, through pre < COI 

with Tl I te & Davies ¢ mpar Atlanta, G The 
(Stationery—Continued from Page 83.) 

Roanoke, Va The Mason Stationer Company has 
I a bankrupt 

Rochester, N. Y T Visiblex Company been chartered t 

nduct a stationery business ipital stock, 250 shares pre 

it $10 250 shares common no par value t k: ir 
ors—A. Loughren, C. Kendall and C. F. Gra 


McFarlane & Harris 
Del The Tulip Cup Corporation has bee char 


‘ 


+f . - wtilities snital etoct 
re paper Itiiitie I i < 


Wilmington, 
rea t mani 


orator—T. L. Croteau 


Youngstown, Ohio.—Miller’s Stationery Shoppe, 132 Vick av 


enue, has gone » bankruptcy; assets, $7,604; liabilitic $4 
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You get best service from the specialist 
—we specialize in Desk Pads 


Ninety styles, stiff, flexible or semi-flexible backs, 
three sizes: 1944x244, 12%x19% and 24%4x38%. Also 
Glass Desk Pads, Work Distributors, Boardclips, 
Adjustable Desk Pad Corners, Special Binders, etc. 


Card Index Cabinets, black 
cloth covered throughout 4” 
lock-cornered wood frames, 
with ELSANE Patented two- 
rod follow blocks: for 3x5, 
4x6 and 5x8 cards in 1, 2, 3, 4 
and 6 drawers. 


Also letter and legal cabi- 
nets in 3, 6 and 12 drawers. 


SAINBERG & COMPANY, Inc. 


77-79 East 130th Street, New York, N. Y. 

















IT SELLS 
ON SIGHT 


Millions of 


users want the 






telephone 
nationally 















advertised Whisper-it Mouth- 
piece ror there’s conve- 
nience and comfort in the 


acy which it so per- 


telephone pri 












fectly provides Why let your cus- 
tomers continue to suffer the losses 
di t distracted attention of sur- 
rounding workers every time someone 
telephones or be in constant fear of prying ears 
when the occasion for confidential conversa- 





tion u { arises? Show 

Whisper-it Mouthpiece. It sells on sight and is 
profit-maker for you. And ifs 
alisfaction to you and to your cus- 


or money refunded. 





+; 


them the 


nexpec tedly 


a great little pre 


sold on a guarantee of s 












tomer 


This handsome three- 
= color display card free 

«ina PHN Pr with trial order for one 
ey Asie P dozen. Prices and fur- 
; aay be ther details on request. 
Get this money-maker 
on your counter at 












COLYTT LABORATORIES 


ENGINEERING 
565 W. Washington St., Chicago 
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Sell your own 
brand and keep 
customers coming 
back to you; they 
become familiar 
with your brand 
and you get all the 
repeat business in- 
stead of it being 
divided among 
several as is the 
- case in pushing 
lines handled by 


every one. 













You can build a 
substantial ribbon 
business with our 
help. Ribbons are 
furnished in neatly 
lithographed 
boxes with your 
imprint, in a grade 
and weight for 
every purpose. 
Why not start a 
profitable ty pe - 
writer supplies 
business of your 
own by asking for 


particulars today? 


U.S. 


Typewriter Ribbon 
Manufacturing Co. 


Sansom & 10th Sts. 
Philadelphia, Pa. 


CABLE ADDRESS: MUSTR. 











Two minutes, 
please — 


Whether or not you ever intend to 

buy typewriters or other machines 

ad from us, you will profit in money and 

knowledge by having our latest price list 

before you. It is a most complete and com- 

prehensive wholesale list on new, rebuilt and 

rough typewriters, including portables, and 

adding-, calculating-, and check protecting 

machines. It will be a real guide wherever 

you buy. 

THE BUSINESS MACHINE WORLD 

is a little newspaper which we will 

send free to you every month. It is 

full of money making ideas, contributed by 

dealers all over the country and other whole- 

sale houses. Send your letter head or address 
and get on the mailing list. 


ELIABLE 


EAdding Machine Corp. 








170 W. Washington St., Chicago, III. 








Baltimore, Md.—Edward J. Chaisty and Frederick § 
have joined the local sales organization of L. C. Smith 4 


Typewriter, Inc. 

Baltimore, Md.—Earle R. Poorbaugh, a salesmar 
L. C. Smith & Bros. Typewriter Inc has beer 
associate editor of The Typebar that company's 
organ 

Chicago, il!.—Albert Tangora, champion typist 
days at Chicago during January 

Chicago, tll.—F. P. Gill, manager at Des Moines 
Underwood Typewriter Company, visited the local 
January 

Chicago, Ill.—Benjamin C. Milner, assistant 
dent, L. C. Smith & Bros. Typewriter, In was 
visitor at the local branch 

Chicago, I!l.—Nelson B. Mayo, of the home office orga 
Corona Typewriter Company, Inc., visited the Cor 
writer Sales Company in January 

Chicago, Ill.—B. P. Brown, who had been with the 
organization in years past, has re-entered the typewrit« 
He is covering a Chicago territory for the L. C. Smith & Bros 
Typewriter, Inc. 

Chicago, Ill.—R. C. Shumway has been transferred 
Peoria sub-office of the L. C. Smith & Bros. Typewrit 
to the local field He exchanged positions with A. H. FP 
has returned to Peoria. 


Chicago, ill.—Rowland F. Gones has been placed it harge of 
a territory in Southern Ohio as district manager for the Wood- 
stock Typewriter Company He returns to the typewrit« field 
after spending several vears with the Standard Oil Con 

Chicago, Ili..—L). P. Larson has been assigned to special work 
for the Woodstock Typewriter Company, under F. H. Morss 


manager of city sales Mr. Larson had been with the Nationa 
Cloak & Suit Company at Kansas City, Mo., and Ph 
Inc., Chicago 
Chicago, !Ili.—Thomas H. Haight has joined the 

organization of the Woodstock Typewriter Compar Mir 
Haight had been a member of the United States Marine C 
and he has transplanted their go-getter tactics to t 
typewriters 


Chicago, Ill.—Edward Krantz man widel 
typewriter mechanicians, has devised the ‘‘Combinat 
writer shock absorber, silencer and desk clamp It 
distributed through Holbrook & Gibson, 525 Sout 
street We expect to print an illustrated descr 


device shortly 
Chicago, itll.—-R. M. Gano has been promoted 
stock Typewriter Company, with supervision of \ 
business in a number of important cities in the 
He was formerly district manager in Georgia, a1 
territory ontiguous to Chicago Mr. Gano su 
Johnston, who resigned on account of illness 
Chicago, Ill.—John J. Egan, the youngest 
staff of the Corona Typewriter Sales Company 
ing an unusual showing in current sales contests 
leading the local organization in volume Ir 
months he stood fourth among salesmen of Cor 
operating in the larger cities of the United States 


Cleveland, Ohio.—The local branch of the L. ¢ Sr 
Bros. Typewriter, In made a novel window 
“Elsie” machine It was mounted in the window 


breeze from an electric fan would push the carriage 
On arriving at the terminal stop, the carriage ret 
right through a slight tilt of the machine. This displa 
the customary curiosity to see “how it works” and 
passersby to stop 
Columbia, S. C.—Tad A. Bowdoin has been 
ager here by the Underwood Typewriter Com) 
veen with the Remington Typewriter Company in S$ 
lina many years 
Council Bluffs, lowa.—The Underwood Typewrit 
has opened its new local branch, 34 Pearl street 
Decatur, !til.—c. S. Hubbard, whc had been dist: 
for the Woodstock Typewriter Company with head 
Kirksville, Mo., has been transferred to an Illinois 
covering all Southern Illinois, from Quincy on the West 
indiana state line, including Cairo on the Sout! Mr 
bard makes his headquarters hers 
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“All That You;Claimed For Them” 


what a leading dealer wrote after receiving his initial 
shipment of Byron 500 Line Desks. And certainly, this deal- 
er’s opinion should carry weight because he conducts a very successful office furniture department in 
the South. 

Although announced in what is generally a slack period, the new 500 Line met with a hearty response. 
In fact, the demand exceeded our expectations. 

Made from quartered white oak and combination mahogany, with careful attention to the details which 
make for a satisfactory product, this line merits your consideration in comparison with the better quality 
desks. A copy of our catalog should be in your files. Ask for it today. 


BYRON DESK COMPANY, WOODLAND AVE., LOUISVILLE, KY. 














TTT 


POLAR SPECIALTIES 
An Aid To Office Organization 









eve! fice there is a ce y rot 
nd practically every individual has some of it to do no 1 
ter what his duties. Much of this routine car e made e ¢ 
yy the use of devices which facilitate the wor Such devices 
a fairly steady demand 
Polar specialties, composed over torty rticles, ha 
ne much in taking the drudge: ut of office routine. Con 
quently assist oOMmMce tions Deal "eal 
sfacti lun of sales profits 
All Polar specialties are constructed f materials 
d for their purposes—to give untiring set it a price 
than vour customer would expect to pay ou shoul 
out mplete catalog. May we send it? 









The Original 
*‘Non-Shine’ 


POLAR MANUFACTURING CO. aegis 


Cuspidor Mats 





The Polar line has several pop- 
ular selections in desk trays 
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Moving Day Has No Terrors 
| for the Hoosier Desk 


Although there is more or less moving all 
the time, there are periods when the great 
exodus to new quarters takes place. For- 
tunate is the firm which has Hoosier 
**Built True—Clear Thru’’ Desks. Mov- 
ing day has no terrors for the Hoosier. 


Our plant is cen- 
trally located in 
the heart of the 
freat Indiana oak 
timberlands. 








But many firms will find that new equip- 
ment must be purchased. It behooves the 
dealer then, to see that his stock is suffi- 
ciently representative of desks. 





To the dealer already acquainted with 
Hoosier ‘“‘Built True—Clear Thru’’ 
Desks, it is not necessary to mention the 
splendid quality of this product. To other 
dealers, it may be said, speaking conserva- 
tively, that Hoosier Desks are made to 
give lasting service and to stand the mov- 
ing day test. 


Whether, or not, you are handling Hoosier 
Desks, you may find the latest catalog, 
No. F, interesting. 


Hoosier Desk COMPANY | 


JASPER, INDIANA 





5 Grades 
65 Styles 
































“CROCKER 
CHAIRS 


A Chair for Every Purpose 











Shown permanently at 





THE AMERICAN FURNITURE MART 
4th Floor—Rocms 434-435 
CHICAGO 













608 Howard Street 601 First Avenue N. E. 
SAN FRANCISCO MINNEAPOLIS 


Crocker Chair Co. 


SHEBOYGAN, WISCONSIN 


BRANCHES 
Chicago New York Minneapolis Oakland 






















\ 
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Eimira, N. Y¥.—Frederick A. Searles, 122 East Water street, 
has been appointed distributor for the counties tributary to 
Elmira by C. V. Lavery, district manager for the Woodstock 
Typewriter Compan 

Houston, Tex.—Thbe Allmakes Typewriter Exchange has re- 
modeled and refitted the store at 611 Fannin street This is 
now one of the most convenient and attractive typewriter and 
supply stores in the South. The company distributes the Wood- 
stock typewriter, the Remington portable and Victor adding 
machines The company reports that business is increasing 
constantly, and predicts an exceptional year for the sale of all 
kinds of office machines in this territory 

Jacksonville, Fia.—The Office Requirements Company) 407 
Duval building. has added to its lines Shipman-Ward rebuilt 
<Inderwood typewriters and Regal factory-rebuilt Royal type- 
writers 

Long Beach, Calif.—The Typewriter Inspection Company is 
now local representative of the L. C. Smith & Bros. Type- 
writer, Ir 

Newburgh, N. Y.—Sales of Woodstock typewriters this 





vicinity have been assigned to Office Equipment Engineers, 
Inc., C. F. Reilley, treasurer. This appointment was made by 
Cc. V. Lavery, district manager 
New York, N. Y David E. Rice has been appointe director 
of sales training | the Royal Typewriter Company, In 
New York, N. ¥Y.—Harry Simler, vice president of the Amer- 
ican Writing Machine Company, has turned from a three 
\ ks’ tour whicl included suffalo, Detroit, Clevelar In- 
dianapolis, St. Louis, Chicago and Milwaukee 
Oakland, Calif.—J. G. Buttomer has taken charge of the local 
sub-branch, L. C. Smith & Bros. Typewriter, In¢ He suc- 
s W. E. Dos who has taken an indefinite leave of ab- 
sence on account of illness 
Peoria, Ill. \. H. Prill who had bee n charge he f the 
L. C. Smith & Bros. Typewriter, In« has returned to the cal 
@1 oft He been connected with the Chicag ch 
Richmond, Va.—The local staff of the L. C. Smith & Bros 
Typewriter. lr has been increased by the addition of Re Vv 
©’ Connell, Jesse W feacner and Marion C. Fincl 
Rockford, Iiil.—L. F. Young, who had been a salesman at 
Kansas City for the L. C. Smith & Bros. Typewriter, In has 
b appointed manager of the local sub-office his per es 
nder the jurisdiction of the Chicago brane 
St. Petersburg, Fla.W. E. Stons Alt Ga has been 
placed in charge of the new local rancl Underw ype 
) er (‘ompanys 
San Diego, Calif >. W. Connery. operating T1 riter 
Sho} 4116 First N onal Bank building s und dis 
Tor VW dstock Typewriter! pany 
San Francisco, Calif._-The partnersl ing H 
J } + os al | ] Wingo operat a i 
] ter > has been diss H p 
1 ‘ ! - nder its old 
San Francisco, Calif . A. Munel I il 
gal atior  @ I C. Smith & Bros. Typewr as 
s scl ative B akir . I 
rge of the secretaria Al ~ 
Secretarial S« Berkeley 
Santa Ana, Calif The R i wt 
ertaker = ee and ser’ ’ ? ‘> ; y 
‘ ty or the L. ¢ Smith & Br Ir 
Spokane, Wash.— irles J Lay 2 S h G t 
ntered the s¢ e ot he Woo | wi ( t aT 
is ~ tn Hie has | ! t I 
writer interest Spokane f | s 
Topeka, Kans Er H W ilsor inag S 
Moines for tl] > 1 Typewriter ¢ s 
Waterloo, lowa LL. G. Shanr ul 
M } f th ee S . 
Household Furniture Dealers Attend School. 
\ ; il s) ¢09F iture sc] ] ‘ s estab] ed iring 
at Grand R 5s Ss \ 
Nati Furniture Ass Mor WH 
s we r led [he s t 
S es tte d t \ M 
ted r | 
mented i 
k r es, and gs 
S 5 ted un S S ‘ 
and | s ture Re it 
' 6 4] | 
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FRAZIER 
Free Air Cushion 


Any business man 
knows that his best 


work is done amid 
comfortable sur- 
roundings. Comfort, 


as a matter of fact, 
is among the first of 
human desires, 





The 
thick, 
green or brown permanent felt top, does 


Air Cushion, made of 
rubber covered with either 


Frazier Free 


spe mngy 


much to satisfy this craving for comfort. 


It is excellent for— 


Office Chairs and Steols 
Factory Chairs and Stools 
Automobiles and Motor- 
cycles. 
Porch Chairs 


Canoes and Boats 

Farm Machinery and Seats 

Watching Races and 
Parad 


es 
Baseball and Football Games 


effected 
liberal 


and Swings 


Distribution now being thru office 


discount 


The American Utilities 
Sales Company 


General Office 
Metropolitan Bldg. 
AKRON, OHIO 


equipment 


schedule. 














You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 

























Always your 
customer wants 
to see what 
value he is get- 
ting and how it 
compares’ with 
the price. Show 
him this Bent- 


son cabinet, 
quote the cost 
and you will 


be sure to im- 
press him with 
the favorable 
comparison. 


Let us send you 
our illustrated 
folder detailing 
its features. 


Write today. 






New York 
Representative: 
JOSEPH WALLACE 
941 Leggett Ave 


Chicago Supply House 


Stationers Wholesale Supply Co. 
N. Franklin Street 


The Bentson Manufacturing 


, AURORA ILLINOIS 


Co. 
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NEW CURMANCO 
CURRENT DAILY FILE AND 
STAND 


inital 






Saves Time 


Clears your desk for 
action. Handles, sorts, 
classifies and_ distrib- 
utes the papers of your 
daily work. It saves 
time and labor. reliev- 
ing you from shuffling 
and reshuffling many 
times every day. It pro- 
vides a place for every 
paper, with each paper 
in its place. Right 
where you work. Heavy 
metal stand, strong and 
rigid. Folds up for 
shipping. File and 
stand are separate. 


Olive Green Art-Steel. 
Stand alone, each $6.00 
Current File, each $3.50 


Without 



























index 















Letter Size 
28” high. Weight 12 Ibs. 


Currier Manufacturing Company 
1001 Central Ave., Minneapolis, Minn. 





Liberal Dealer Discounts 












Chicago Glass Desk Pad: Raised. 


Plate Glass Tops for Desks 


Plate Glass Tops are furnished in any size accord- 

ing to specifications, and with either square or bev- 
eled edges. The giass is approximately \4” thick and 
highly polished, thus presenting a smooth, hard and 
even surface for writing. No modern office should be 
without the use of these tops 


The Chicago Glass Desk Pad is indispensable to the 


busy office executive as it affords a place to keep 
memoranda, lists and other data in orderly arrangement 
under the glass, always visible for ready reference. 
Sizes: 18x24 and 20x36 inches 


Plate Glass Letter Trays and Window Ventilators 


belong to our other specialties which we manu- 
facture for office use. They offer many advantages 
and our descriptive folder will furnish complete infor- 
mation as to sizes and prices. 


The Chicago Mirror & Art Glass Co. 
216-224 N. Clinton St. Chicago, Il. 





























Atlanta, Ga.—A. E. Bradshaw has been transferred from 
Chattanooga, Tenn., to the local office of the Elliott-Fisher 
Company, 101 Marietta street 

Chicago, Iil.—The local branch of the Elliott-Fisher Company 
won the 1924 contest cup for Class I. Chicago and New York 
each won it six different months, but Chicago made a ! 


percentage showing on quota F. C. Snow, the local manager 
sees a wholesome condition of business for 1925. Januar s 
ness was very gratifying, and deals in process of development 
promise a good showing in the months to come 

Detroit, Mich.—The Detroit branch of the Remington Type- 


2 for 1924 sales of 


writer Company won first place in Group 2 
accounting machines. 

New Orleans, La.—K. E. Miller has been assigned to the post 
of manager here for the Elliott-Fisher Company He had 
been in charge of the office at Youngstown, Ohio 

Philadelphia, Penna.—The local branch of the Remingto 
Typewriter Company is champion of Group 1 in its sales 
for 1924. 

Washington, D. C.—Several men of the machine accounting 
field were in attendance at a simplification conference here 
January i4 The standardization of invoices, purchase order 
and inquiry forms was under discussion, under the auspices of 
the division of simplified practice, Department of Commerce. 
These men were: Arthur C. Brownlee and Wilfred C. Sigerson, 
Cc. P. A., Elliott-Fisher Company; J. S. Coleman and Joseph 
Norman, Burroughs Adding Machine Company; H. J. Wilson, 
Remington Typewriter Company; A. B. Smith, Underwoor 
Typewriter Company. 

















Atlanta, Ga.—A. A. Latham has rejoined the Monroe Cal 


culating Machine Company as manager of the local agen: He 
had been in charge at Wheeling several years, before entering 
other lines 

Chicago, Iil.—J. W. Noel, of the Sundstrand Adding M ne 
Company, is spending the winter at La Mesa, Calif 

Chicago, Iil.—Paul Herbert, of the Portable Adding 
Company, has affiliated with the Chicago Associat of 


Commerce. 
Chicago, !!i.—The Atlas Calculating Service, 19 West Jacksor 


boulevard, has taken a membership in the Chicago Asso yn 
of Commerce 

Gary, Ind.—J. A. Stewart, who had been represent 
Sundstrand adding machine at Springfield, is now 
this territory 

indianapolis, itnd.—The Sundstrand Adding Mac} 
pany, an Illinois corporation, has qualified to d s 
this state; capital in Indiana, $525; agent—Thomas H. Fritz 
Indianapolis 

Leesburg, Fia.—The C. A. Laye Company has bee! tal 
lished to do a retail and wholesale business in stationet ft 
supplies, stationery and books. The company has dis 
for the Sundstrand Adding Machine Company in this 

New York, N. Y.—L. C. Dick has joined the sales organiza 
tion of the Monroe Calculating Machine Company hers He 


had been with the Monroe staff in the past, entering 
line for a brief period. 

Oklahoma City, Okla.—H. E. Magee, sales age 
The Dalton Adding Machine Company, has move his 
from the Shops building, Main and Hudson streets, 108 
Third street 

Orange, N. J.—Miss Eve D. Smith kas joined the Seven Year 


club of the Monroe Calculating Machine Company H rk 
with the Monroe organization began with the San F s 
office 

Pittsburgh, Penna.—James P. Durkin has purchased s 


ness, et of the Pocket Adding Machine Company He wil 
operate this through his other interest, the 
writer & Supply Company 


Pittsburg! 
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ADAPTABILITY 


One word tells the value of Watson counter height units—adaptability. This is the story in a nutshell. 


These counter height units are doing double duty in places where the office manager has a keen eye 
for well balanced and neatly arranged office layout. They serve as a pleasing partition for sepa- 
rating different departments and provide filing space for every purpose—correspondence cards, maps, 
books, checks, etc., etc. Any desired units to suit the requirements of the customer may be supplied. 





Watson equipment is being specified daily by architects and engineers for banks, courthouses, public and commercial 
buildings, etc. Names of a few users in your own territory will be sent gladly on request. May we hear from you? 


WATSON MANUFACTURING COMPANY, JAMESTOWN, N. 


Y. 











DIETZ 
DESKS 


Made in Cincinnati 





Cincinnati is a logical source of supply for dealers. The following table shows how con- 
venient it is to most parts of the country,in freight rates and time: 


From Cincinnati, Ohio Car Lead Rate Days Transit 
To Cleveland, Ohio 52 2 
To Detroit, Michigan 43 2 
Te Pittsburgh, Pa. 56 2 
To St. Louis, Mo. 57 2 
To Indiana is, Ind. .38 1 
To Loeuisville, Ky. 38 1 
To Memphis, Tenn. 1.0344 3 
To Birmingham, Ala. 1.14% 3 
To Charleston, W. Va. 49 2 
To New Orleans, La. 1.42 3 
To Oklahoma City, Okla. 1.39 8 


Freight and Time Saved Are Added Profit 
COMPARE WITH WHERE YOU ARE PURCHASING 


In addition to these advantages are the substantial qualities of Dietz Desks which main- 
tain for them an excellent reputation wherever desks are sold. 


THE J. F. DIETZ COMPANY 


CINCINNATI, OHIO 
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/mperial 


The Medium Priced Line of Good Quality 


SOMETHING NEW IN 
DESK LETTER TRAYS 






wien tea No. 45—Cap” 
Made in Antique, Golden and Weathered Oak, Birch 


and Genuine Mahogany and Walnut Finishes SE 
No. 144—-Cap 





Put samples in stock and get your share of this new business 


IMPERIAL METHODS CO. - - - Forest Park, Illinois 


E. L. SIRUS, New York E. P. GOLD, Los Angeles E. V. BOGART, Atlanta 





SN’T it reasonable to assume that 
desks built for specific needs will 
appeal to the good judgment of your 
customers. This may be partly re- 
sponsible for the popularity of Bentley BENTLEY & GERWIG 


. ° FURNITURE COMPANY 
& Gerwig desks wherever the better SARRERERURO. W. VA: 


quality but moderately priced desks 
are in demand. Our catalog is sent 
free on request. 























GANMAONAAA 
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St. Louis, Mo.—C. L. Garlick has been assigned to a South 
central territory by the Monroe Calculating Machine Company 
He had been absent from the organization about one year, 
engaged in another activity of the office appliance field. 

Seattle, Wash.—J. H. Charles has been appointed manager 
of the Burroughs Adding Machine Company’s local agency, 
succeeding F. D. Wilde, who has gone into another line of 
business. Mr. Charles had been branch sales manager at 
Philadelphia. 

Tampa, Fla.—-W. W. Brown has taken charge of the local 
interests of the Sundstrand Adding Machine Company He has 
been connected with the Jacksonville office 


Wilmington, Del.—D. L. Spencer, formerly a salesman for the 
Burroughs Adding Machine Company at Chester, has been 
appointed agency manager-rhere. He succeeds A. W. Henrich 
who has joined the Philadelphia agency 


The United States Civil Service Commission will hold examin- 
ations for addressograph operators throughout the country 
March 11 It will provide eligibles for the departmental service 
Competitors will be rated on elementary mental tests, practical 
questions on the operation and care of addressograph machines 
and experience in addressing machine work Two grades are 
covered by the tests 

Operator for Automatic 3-A—Entrance salaries $1,320, with 
advancement in pay up to $1,680 a year, without change in 
assignment Applicants must have had at least three months’ 
experience in the operation of an automatic 3-A addressograp! 

Operator for F-1 addressograph—Entrance salaries $1,140 a 
year, with advancement in pay up to $1,500 a year without 


change in assignment Applicants must have had at least one 
month's experience in the operation of a F-1 addressograpl 

Full information and application blanks may be secured from 
the United States Civil Service Commission, Washington, D. C 
or local secretaries it the post office or custom house in 
any \ 





Alliance, Ohio.—The McCasky Register Company has an- 
nounced plans for the erection of a $1,000,000 manufacturing 
plant here It will be more than three times the size f th 
present factory The company operates plants at Boston, Galt 


Ontario, and Londor 

Buffalo, N. Y.—J. E. Chestnut has been appoints district 
manager bv Ditto, In He succeeds Robert Carlisle. who has 
been transferred to Philadelphia 

Chicago, ill._—The International Business Machines Corpora 
t ! 225 West Madison street, has joined the Chicag Asso 


of Commer 


Chicago, Ill.—D. W. Collins, president, The Western Bank 
Supply Company, Oklahoma City, Okla., visited general head- 
quarters of the A. B. Dick Company in January 

Chicago, I!l._—Headquarters have been established here by 
the Morkrum-Kleinschmidt Company manufacturer of tele- 
graphic typewriting machines This is a consolidatior the 
Morkrum Company and the Kleinschmidt Electric Company, the 
former a Chicago industry and the latter located at Long 
Island City, L. I., N. ¥ 

Columbus, Ohio.—The Rapid Addressing Machine Company 
has opened a branch here, in charge of F. H. Pearsor 

Dayton, Ohio.—Over 500 of The National Cash Register Com- 
par salesmen left Chicago January 25 to San Francisco 
These men are the quota-busters of the National sales organi- 
Zatior on their annual jaunt 

Detroit, Mich.—C. H. Schwer has taken on the Detroit terri- 

ry for the Hedman Manufacturing Companys His predeces- 
sor, A. C. Dorner, has taken a Pennsylvania territory 


Detroit, Mich. 4. D. Luke, branch manager here for The 


Elliott Addressing Machine Company, has moved his off s 
fron 17 Capitol Theater building to 1220 LaFayette building 
Dover, Del.—Ths« Morkrum-Kleinschmidt Corporation has 
chartered to manufacture printing telegraph typewriters 
apital stock, $2,500,000; incorporator nited States Corpora- 
tion Company 
indianapolis, Ind.—Thomas McManus, a salesman 
local distribut« for the “F & E” checkwriter, suffered ser is 
in an automobile accident at LaFayette He will be 
i to the ospital several weeks 
Jacksonville, Fia.—J. A. Cormier, who had beer nnected 
with The National Cash Register Company here, has joined the 
Sundstrand Adding Machine Company a trict manager, with 


headquarters at Jacksonville 





r 


\ 





The 
Protectograph 


Models are available for every purpose and 
every pocketbook. The shredded imprint of the 
Protectograph on bank checks prevents check 
raising. 





EXACTLY QUGNDRED DOLLARS 





PROTOD-Greenbac Checks 


Lithographed and printed to order, these 
checks are the highest development in protection 
qualities ever introduced. Used by leading busi- 
ness houses everywhere. 


Todd Protectograph Co., Inc. 
(Established 1899) 


1129 University Ave., Rochester, N. Y. 


Send for information about the *Star® Adding Machine. 














D & T “IN and OUT” Registers 
No. 400 


WILL RETURN Retails 


eae ee ee | 


$750 


Without 
the 
Names 


12 NAME 
SIZE 
11}x12 IN. 


For indicating whether certain people are in the office or, 
if out, the exact time when they will return. A wonderful 
help in answering inquiries of this nature and the most 
practical method of keeping an absolute record. Very simple 
in operation. When the person is “IN” oe. a, is left in 
the column headed “IN,” and when going “OU 


“gn,” the plu 
is moved to the column showing the time when capectel 


to return. 


Fram s Oak Mahogan Finish Background is black 
with white letters Plugs are white enameled wood. Name 
ecards furnished n black ettered in white, or typewriter 
may be sed on wil srds 


Write for Catalog A and Discounts 


DAVENPORT-TAYLOR MFG. CO. 


412 Orleans Street Chicago 
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ALIFIED 


ADDING MACHINE PAPER 


AT Pt 


or Stationers 


because 
users are always 


SATISKIED 


> 




















alioners 
can save money 


by obtaining stock 
from nearest distributor 
Write for List of Agents 
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Some NEW 
Specialties 


Every stationer will find 
much interest in the new 
\dams Specialties which 
are now being offered. They 
have the same element of 
price appeal for which the 
Adams Line is famous, and 
in addition, they meet a de- 
mand already existing. 


New Catalog 
and Revised 
be ne a P rice L i st 


binders of all sorts. ° 
: If by any chance you 
To hold daily re- : a ° 
ports together. have not received our new 
catalog, showing these new 


To hold tool room 
checks, time checks, specialties, and revised 





Adams Rings are 
adaptable to a 


hundred uses — 


here are a few: 


etc ° ° 
ee ee prices for the entire Adams 
body Line, taking effect February 
In fact, to connect 1, send for your copy a 
almost any articies once. There is too much 


that might be scat- 


tered or mislaid. good money-making news 


in this catalog for you to 
miss it. 




















~ — 


y 
Y¥ T.ADAMS MFG.) CO.inc 


98 South Chicago Ave., CHICA‘ :0, U.S.A 
— —_ 


y, 
HENR 


6796 





Bastern Representative: Western Representative 
M. H. BASSINGER GUS ADAMS, 

377 Broadway, New York, N. Y 433 California St., 

San Francisco, Calif. 


(3039) 

















Jacksonville, Fia.—C. L. Tanner has established the Jacks 
ville Cash Register Exchange, dealing in all makes f ca 
registers. He had been with The National Cash Register Cor 
pany at Tampa, Fla 

Jacksonville, Fla.—R. B. Jones, formerly of the Oklahor 


} 
ias 


City office of The American Multigraph Company 
pointed manager here. He succeeds E. C 
signed to enter the real estate business 

Memphis, Tenn.—-R. W. Reigh is in charge of a bra 
here by the Rapid Addressing Machine Company 

New York, N. Y.—The New York office of Ditt Ir 
been moved from 50 Church street to 373 Fourth ave! 
J. Myers, Jr., is district manager 

Oklahoma City, Owa.—J. E. Offutt, of the Toda Prot 


Company has moved his office from the Shops building 
North Harvey street 
Philadelphia, Penna.—The LaFayette Multigraphing 


pany, 619 LaFayette building, has been registered w 


common pleas court as a commercial title by Ella H. Rul 


lander, 5313 Catharine street 
Wilmington, Del.—The 

been chartered to manufacture machines for counting 

capital stock, $100,000; incorporator—M. M. Lucey 


Graphotype Operator for Federal Service 


The United States Civil Service Commission has 


Wimer whe 


Federal Bill Counter Compan 





lebruary, 1925 





an examination for graphotype operator to be held througho 

the country March 11 It will fill vacancies in the department 

service, at an entrance salary of $1,140 a year Advar me 

may be made without change in assignment up to $1,5 i ar 

Applicants must have had at least three months 

in operating the graphotype machine Limited cre 

given also for proof reading nd filing addressogra} 

Competitors will be rated on elementary mental test " 

questions on the operation and care of the graphot 

and experience in graphotype and addressing ma 
Co-operative Retail Advertising. 

Co-operative retail advertising as a practical means pro- 
moting retail trade is discussed by I. Ralph of tl 1 stic 
commerce division of the Bureau of Foreign and Domestic 
Commerce in a pamphlet prepared with the help and t the 
suggestion of retail merchants, and issued by the Department 
of Commerce Although co-operation in the field ertis 
ing, the division says, is a sign of the times, tive 
retail advertising is in its embryonic stage 

The primary purpose of co-operative retail advert £ he 
domestic commerce division observes, is to promote sale Its 


secondary aim, of equal importance, is to afford the 
tunity of using an increased volume of advertising at 
pro rata of expense, 


making it possible for even the 


retailer to compete successfully in an advertising way 
of the most successful efforts at co-operative retail adve 


is known as the “Golden Rule Sales-Day Plan,’ wh 


its name from the fact that uniformity in advertisins 


as to the amount of space and the kind of type 
strictly adhered to, thus eliminating any 
the largest firm might have over the smallest firn 
combination of farmers’ auction sales and mer 
sales, and, originating in a middle western town seve 
ago, has spread to more than 300 communities 


A third advantage in co-operative retail advertisin 


division points out, is the opportunity it affords to br 
a high standard of advertising The advertiser of t 
says, is making admirable efforts not only to elimir 
truthfulness and misleading statements, but also exa 
ideas, meaningless superlatives and hasty generalizati« 


plan further tends to eliminate petty jealousies and 


competition among merchants and to emphasize to t 


munity the value of a ‘trade at home” 
individual characteristics, co-operative retail advertis 
old advertising mediums but with significant differer 
newspaper, the most familiar advertising medium, is 
most important for the local retailers in the avera 
munity What is called direct advertising—letters, 
circulars, delivered either by messenger or mailed dire 
customer—lends itself best to featuring special sales 
Co-operative retail advertising campaigns may 


either with groups in one trade or with groups fr 


than one trade, and both plans have operated succ 


Some campaigns have beer 


t 


the pamphlet shows 
with an educational appeal; such are the appeals 
to “Shop Early for Christmas,"’ or “‘Lose a Minute 

a Life’’—slogans which have, through co-operatior 
plished much, with the sales-promotion idea pushed 
the background. More numerous, perhaps, and equal! 


oO 


able, are the strictly sales-promotion campaigns Flor 
complish sales with their direct slogan, “Say It with F 


clothiers tell us to “Dress Well and Succeed,’ ur 
have increased their sales with “Let Your Jeweler 
Gift Counselor.’ 

Co-ope! it Retail Advertising 


The pamphlet 


t 


by the Bureau of Foreign and Domestic Commerc: 
Information Bulletin No. 302, and may be had b 
the domestic commerce divisior Department of Comr 
Washington, or upon application to its district 
offices in the various cities 

Rainy days. bad tempers, drudgery—they're a 
life It's up to you to prevent them from flavoring 
The Coach (published ec peratively by the Booru 
Company, Eberhard Faber, C. Howard Hunt Pen C 
Sanf rd Manufa¢ turing Company) 


advantage 


late 
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Bettcher Assures the Service 


Attractive in design and finish though 
it may be, a chair can give only a 
short term of service if an inferior iron 
is provided. BETTCHER Irons, 
stamped from the best open hearth 
steel, with screw posts and parts sub- 
ject to iriction of especial stock, offer 
greater resistance to the shocks and 
strains most chairs are given in 
service. 


BETTCHER equipped chairs are 
dependable—they are easier to sell and 
sure to satisfy. Dealers and manufac- 
turers are invited to send for details. 






STENOGRAPHER’S 
CHAIR IRON 
Patented 









The Bettcher Stamping & Mfg. Co. 
3106 West Sixty-First St. Cleveland, Ohio 
































The Complete “OFFICE SPECIALTY” Steel Line 


The “OFrrice SPECIALTY” Steel Line of Office “OFFICE SPECIALTY” service gives choice from 
Equipment, Made in Canada, is complete and the largest stocks carried in Canada, sold at 
built to the highest standards of serviceability. 
The Line comprises such major items as 
“NEWSTEEL” Desks, Dry Insulated Safes, 
“FIRE-WALL” Safes and Files, Counter 


rock-bottom maker-to-user prices. 


The “OFFICE SPECIALTY” Factories are the 





Sections, Card Posting Equipment, Vault largest in the British Empire making complete 
Trucks, and “STOCK- WARE” Steel Shelving. office equipment comprising 
FILES, DESKS, CHAIRS, SAFES, FILING SUPPLIES 
We Make what we Sell and Guarantee what we Mak 
‘OFFICE SPECIALTYME G.Q. 
LIMITED . 
Home Office and F ories NEWMARKET, Ontario, Canada 
Branches : Toronto, Montrea ttawa, Hamilton Quebec. Halifax, 


Winnipeg, Regina ulgary, Edmonton Vancouver. 
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To the 
Trade 


May we respectfully 


call to your attention 


the decision of the 
U. 8S. Court of Ap 
peals for the District 
of Columbia, referred 


to on page 40 of Jan 
vary Office Appliances? 
By this decision, our 





color, proje« 


Signals, 
and Pa 


as applied to 
Index Tabs, 


pages 











OUR DEALER OFFER ts so goo 


18 Beacon Street 





Three Graffco Vise Products 


that save time and promote efficient work 





sole and exclusive . : 
right to the show instantly where to file or find , 
important facts. Red may mean jury. Can be used again and 
danger; blue, go slow on credit; again Three useful sizes. 
Use of the green, O. K.; brown, follow up, etc. 
’ Sold by stationers Write for 
m Sold by § stationers. Write for ) 
trade ark free samples. free samples 


Graffco Vise Index Tabs 


per Clips was def- are used to provide 

initely established, by sanitary indexes to important pages and sections of 
concurrence of all bound books, such as ledgers Steel frames, wash 
three Justices of the able celluloid faces, printed or plain (for marking 
Court. with pen or pencil) Stay in place Can't tear 


Two 


GRAFF-UNDERWOOD CO. 


Graffce Vise 
Paper Clips 


Craffee Vise 
Signals 


These are littl are one piece rolled- 
steel devices that Bessemer-steel clips with 
attach readily to é 

a double-grip spring 


index-card edges. 





Their heads, each tongue This tongue en- 
of which is enam ables them to hold secure Size No. 2 
eled in a brilliant and safe, from 2 to 606 


: re » cards and 
t above the « : papers, with no risk of loss or in 


plainly-seen, easily-read, and 





handy sizes Sold by stationers 


d every dealer should have tt. Write for it today. 


Somerville, Boston 42, Mass. 
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A Big Seller 
—Quick Profits 


Your customers and those whom you seek 
to sell will instantly recognize the economic 
advantages of the 


PRACTIBILT 


FLEX/IPOST 
BINDER 


Serves every requirement of modern business record 
keeping. Holds a single sheet of a thousand securely 
by positive direct screw compression. Sheets instantly 
inserted or removed. Built up with ordinary post 
sections, and disappearing flexible link posts always 
provide two inches of expansion for finger space. 


A Binder to Fit Any 
Size Sheet 


Chicago 


There’s a FLEX/POST for Every Purpose 


STATIONERS LOOSE LEAF COMPANY 


Milwaukee 





FLEXIBLE LINK POST 

WITH SECTION ADDEO 
“FOR INCREASING 
CAPACITY 


Unlimited 
Capacity 


MECHANISM CASE INTO 
WHICH LINK POSTS ARE 
ORAWN TO COMPRESS 
THE SHEETS AND LOCK 
THE BINDER 
























FLEXIBLE LINK POST 
FOR EXPANSION WITH 
OUT ADDED SECTIONS 





















No Protruding Posts 
Saves Vault Space 










New York 
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Atlanta, Ga.—T. K. Fuller, formerly with the Dixie Seal & 
Stamp Company) i purchased an interest in the Southern 
Stamp & Stencil Company, North Forsyth and Walter str s 

Chicago, I!l.—W. Farr, manager here for Wm. A. For & 


Comp In mad three-week tour of central West states 


in January 


Chicago, ill.—S. I). Childs & Company ne repres ~ 
th territory the Automatic Time Stamp Company, t ( 
gress street, Bostor Mass 

Chicago, tIl._—Frank X. Mayer has been appointed manager 
the Chicago brancl \ LD. Joslin Manufacturing C 
Suite 7 8 South Dearborn street 

Chicago, IIl.—lI’ \ Salisbury-Schulz Company 159 «6West 
Randoiph street \ move to 181 North Wells street as soon 
as tl store can be remodeled for occupancy The Randolp} 
stree store has to be vacated, as the building will be wrecked 
preliminary to the erection of the new Bismarck hotel 

Detroit, Mich.—F. W Hummel, secretary of the American 
Nun ering Machine Con pany, was a local visitor ir Jar 

Detroit, Mich.—The Regal Rubber Stamp Company has 
to ¢ Wayne st The structure occupied formerly 
Wayne and Fort streets has been demolished to make wa f 
new nstruction The new location provides for expansior 


the business 
New York, N. Y. \ F. Erickson has been 
| Prior to 


appointe sales 


this 


manager by R. A. Stewart & Company 
tion he has been engaged in the chemical industry 

New York, N. Y¥.—The Globe Ink & Mucilage Compar Ime 
has increased its lines by the addition of rubber stamp ane 
anceling machine inks 

Tulsa, Okla.—The Tulsa Rubber Stamp Works, 114 West 
Third street, has perfected a process whereby printing ar 
eng! I can be mbined and executed on a platen press 
I pany furnist equipment and complete instr 

i derate pr 























Chicago, I!1.—W. S. Traenkle, of the Visible Recor I 
me! ( ! ins oe W Adams street, ha 1 th ( y 
As of ¢ 
Chicago, Itil.—A r, of the Boorum & Pease ¢ 
returns to his territory in mid-January He n 
n the | t for tl ! days 
Chicago, IIl.—A. ¢ Verber, of the lk branct t g-] 
Vanuf t ng € made i trip t f 4 Kat 
City in 1 1-Jant 
Chicago, I1!I.—T! son Distributir ( i S } 
I ri T rra ged for the x ive distr 
le or memorandum |! ks, price 
rs made the American Tablet Company Gree! 
I \ \ s carried at Cl izo for the 
< i ( ilers these out-of-town dealers wl 
encl ! witl ents from Chicag 


San Francisco, Calif F. W. Huber, of the loose 


ment H S. Crocker Company, is an iccording t 

Fau Bull t Tr Stationers Loos L Compar H 

Was | tured in a } by that publicatior Mr. Huber ! 
nein“ voice 


The Well-Dressed Stranger. 


D Baldy ictor of the Typewrit« Ex 
8 Hotel Main Court, Fort Smith, Arl R 
notice to the trade concerning a man wv t é 
Re 1 dealer in Oklahoma, and sold it I 
on . gz ge Parke D ev. Ok \f 
I ( cater i hine 

A rie A Is aes ‘ is well-dressed ‘ git 
’ a | pert ( tiv ntt ¢ slack 

son t st over his s lee 
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INDEX STAMP RACK 


is 


Che 


tensively 


stamp used ex- 
in all large modern busi- 
establishments, especially in 
banks, to save time and facilitate 
handling of a mass of detail. With- 
out an adequate filing arrangement 
much time is lost in searching for 
the right stamp—thus defeating its 
purpose 

The Bankers’ Index Stamp Rack 
keeps all the stamps in order and in 
plain sight—ready for instant use. 
The illustration shows only one 
model. It is made in five capacities. 
Write for detailed information. 


rubber 


ness 


Manufactured by 


LOUIS MELIND CO. 
362 W. ChicagoAve. CHICAGO, ILL. 


We are manufacturers to the 
Seals, Stencils and Automatic Numbering Machines. 
, for general catalog. 


Made 


J 
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WINNEBAGO 
DESKS 





of office desks is made for 


line 


those who demand durability, strength and attractive 


The Winnebago 


appearance at a reasonable cost. Substantial quality 
and utility are built into each desk. Particular at- 
tention is paid to the finish and the designs are along 
modern lines. Winnebago Desks move rapidly, giv- 
ing the desk department a rapid turnover, a condi- 


tion fully appreciated by live dealers. 


Our catalog tells the whole story. 
It is yours for the asking. 


Winnebago Furniture Mfg. Co. 


FOND DU LAC, WIS. 
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4 WEBCO PRODUCT 





TRADE MARK 





Original and Best 
lype Cleaning urd 


Cleans your type 'No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


APPEARS 





WHEN 


TRADE MB Mann 


DIRT OISAPPEARS 
MANUFACTURED BY 


The F.S Webster Company Inc. 
BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 











Aurora, III.—T. G. Roehm, vice president of The Miller. B: 
Pierce Company, made a tour of Eastern cities 
visiting the company’s branches He reports a dé 
of optimism toward the business outlook for 1925 

Chicago, Ill.—Mrs. Mary Rider and David Woold: 
joined the city sales force of the Chemical Proces 
tion, 234 South Wells street 

Chicago, tt).—W. A. Prickett, of The Ault & W 
pany, has been appointed vice chairman of the offi s 
and equipment division of the Chicago Associat 
merce 

Chicago, I!il.—The local branch of the Crown Ril 
bon Manufacturing Company has located on the third floor at 
9 North Franklin street, corner of Madison. Reul \ Ar 
Is manager 

New York, N. Y.—Joseph S. Epstein, president of the Old 
Town Ribbon & Carbon Company, made a three-week 
of the Eastern and mid-Western states recently. 


has joined 
Postal Telegraph build 


the typewriter and type 


San Francisco, Calif.—J. A. Gottleib 
Office & Typewriter Supply Company, 
ing He has been identified 
writer supplies business many 

San Francisco, Calif.—The Kinsey 
corporation, has succeeded Hoffman 
tributor of Panama carbon paper and 
offices at 883 Market 


with 
years 
Brothers & 

Kinsey 
typewriter 
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is genera 


are street 


Hungary. 
cording to Commerce Reports, 
gary carry paper and paper goods, office and 
and special office appliances Some of the larger 
more or less complete lines of office furniture. The 
carried also by dealers in domestic furnitur: 


At Stationery store 


school 


stor carry 


is 














House Organ Philosophy. 


spineless angleworm will 
B. Dick Company) 
* > 


Even a fight wher 


Stencil (¢ 
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Faithful are the rebukes of a frier The 





“Never fouls in the clinches’’ 


cOMP 


Reg. U ‘at. Off. 


Non-Clogging 
Paper Stapling Machine 





Takes any No. 1 
staple. Pierces 
heavy cardboard. 
Guaranteed fully 
for one year. The 
Compo is the 


preferred Stap- 
ling Machine. 
Let us show you 
why. 





Patented Jan. 9, 1923. Other 
patents pending. 


The COMPO Cushion 


fits the handle of any 
standard stapling machine. 
Saves hands and nerves. 








Compo Corporation & Sales Company 
Westport, Connecticut 
Canadian Agents: The Brown Bros., Ltd., Toronto 











man Manufacturing Company) 


creditor 


the quicker out 
(The 


we live 
Bulletin 


The faster 
us Faultless Stationers Loose Le 
We have noticed that hard ork may be a 
times, but it surely keeps a fellow out of misc} 
ard Staff (The Henry O. Shepard Company) 

> > . 


be to be 
m away 
Webster 


rich e! ig 
when thes 
Company) 


A great position in life would 
Fords by the gross and throw the 
ravel The Webster Way (F. S 

* s 

No man can be brave who considers 
evil of life, nor temperate who 
highest good Strathmore Tow: 
pany) 


pain to be 
considers pleasurs 
News (Strathmore P 


- * 

of thinking 
remember 

ge the 
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the mistake Opportur 
this side wo 


other side TI 


Don't make 
the other side of the hill: 
other side soon as you'd 
(Levey Printing Company) 


as 


. > 


Athletes" we woul lass 
an abil 
gathering 


the “Spanish 
fellows whose athletic claims are based on 
a wet blanket two hundred feet in any 
Cat (The Richmond & Backus Company) 


Along with 


“To get along well with them,”’ said the Medicine M 
littie Honest Injun, “remember that humor in conver t 
more agreeable than wit, and that kindness pleases better thar 
learning.’’—Honest Injun (The Wabash Cabinet Company) 

* - - 


has its rewards—for the-man whose entire initia- 
tive isn’t expended on “getting his.’’—The Coach (publi 
co-operatively by the Boorum & Pease Company, Ebe 
Faber. C. Howard Hunt Pen Company and Sanford 
turing Company 


Kach day 


> . . 


will n 
vou 


thought 

But if repei 
into your pl phy 
you Art M 


Just reading and applauding a good 
a revolutionary influence in your life 
it to yourself again and again and think it 
of life, it has the power to reconstruct 
vice (Art Metal Construction Company) 


National Toy Fair at New York in February. 

Che National February Mar 
7, in the Y. Among the 
exhibitors Crayon Compan) 
& 


Toy Fair will be held 
New York, N 


American 


Bush building, 
listed are Tl 
Rule & Block Company, 


ie 


American Binney Smith ( 





d The Gibson Art Company 
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THE STENOGRAPHER 
IS YOUR CUSTOMER 


[he stenographer is your customer. In the 
al analysis, your appeal is to the actual user « 
he notebooks. This user must be satisfied 


Elkhart Stenographers Note Books satisfy 
st particular user. Tastes differ. For this rea 
son, it 1s necessary to make notebooks in a va 
riety of grades for both pen and pencil. But this 
loes not mean carrying a large stock; instead, a 
limited supply takes care of the over-the-counter 
rade and part of the outside salesmen’s business 
with the aid of our’ specimen book, show 
ing all grades, it is an easy matter to sell in cas¢ 
o the exacting customers. Ask for it. 


ELKHART STATIONERY CO. 


ELKHART, IND. 
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THE ANDERSON 
FILE FOLDER MACHINES 


are producing letter and legal folders on the 
most economical basis. They are being 
used to advantage by those in the file fold- 
er field who demand the most in accuracy 
and production. 

The illustration is that of our No. 1 ma- 
chine for scoring, trimming, folding and 
counting square cut folders ready to ship, 
and our No. 2 machine prints and tab cuts 
as well. If manufacturing file folders at a 
profit is of any interest to you, we can 
show you how it can be done. 

A request from you is all that is necessary. 


C. F. ANDERSON & CO. 


3225-3231 Calumet Avenue Chicago, Ill., U. S. A. 
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Mun-Kee 


Silent Stamp Pads 
and Inks 








EFFICIENCY 
SERVICE 
ECONOMY 
Send for details of our attractive proposition 
THE STAMP PAD WITHOUT A FAULT 
Manufactured by 


Mun-Kee Products Corporation 
267 Mt. Pleasant Ave. Newark, N. J. 
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for Amestyle Expanding Wallet envelopes. These 
five-piece expansion Wallets are superior envelopes 
made with unusual care—of the finest Red Rope 
paper—tre-enforced with cloth on upper corners. Tape 
and extra long flap add security. 


Tee right kind of dealers and distributors are wanted 


If you are a printer, stationer or paper specialty house, 
you should be handling this money-making envelope. 
Write for the ““Amestyle” plan today. 


Ames Safety Envelope Co. 


55 SUDBURY STREET BOSTON, MASS. 





















202 OFFICE 








APPLIANCES February, 1925 





What Is_— | 
a Real s 
Guarantee & 
? § 


. <$ 




















“ ze 


TRINER POST OFFICE 
SCALE No. 9 


Specially designed for U. S. Post Office Service 





Cuts down Postal costs. 

—Used where a variance of 1/64 oz. means 
a saving of thousands. 

—Pronounced by experts as the best 
commercial model ever produced. 
—Extra heavy and precise construction 
without the objectionable features of the 
old type beam scale. 

—Many new and desirable points of in- 
teresting construction to make good sales 
talks and excellent window displays. 
—Write for full particulars. 


TRINER SCALE & MFG. CO. 
2714 W. 21st St. CHICAGO, ILL. 








A Joslin 33 


| ) Guarantee 
/ ia Is a Real 3 
‘ Guarantee 3 

? TIME 3 

The Clock With A Memory 33 


If the ECLIPSE don’t do everything % 
it should for a solid year your 38 
customer gets a new one Free! 38 


Could we make selling JOSLIN prod- 4 
ucts easier? 33 


A. D. Joslin Manufacturing Co. % 
Dept. 106 Manistee, Mich. % 
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U. 8. and Canadian Patents Allowed 
Other Patents Applied For 


ROTARY Dupligraph 
(be age nln 30 


or handwritten matter quickly, 
clearly, easily, and retails for just 


The ROTARY DUPLIGRAPH is a small machine 


with the ability of a large one. It produces excellent copies 
rapidly and it is so simple that anyone can operate it almost at 
sight. In letter size it costs only $30, complete with supplies. It 
does high grade work producing form letters, office forms, quota- 
tions, notices, specifications, menus and a hundred-and-one other 
things which are handled to best advantage ona stencil duplicator. 


Dealers --- Specialty Men 
The low price o ‘this remarkable machine opens a wide new field. Offices, public 
stenographers, lodge secretaries and everyone else using duplicate letters or 
¢ forms are prospects. Introduce it in your community and you will be 
well repaid for your efforts. The discount is very liberal to dealers. 


The HEYER Duplicator Co., Inc. 


Bey a 1903 
18 and 20 South Wells Street Chicago 


Other Heyer Quality Products: 
THE eA. DUPLICATOR—Price, $5.00 ae up 
THE HEKTOGRAPH— Price $1.50 and u 
REFILLING COMPOSITION. Pur up 1,2, 5 pie 10 lb. cans 













A—The Plunger 
B—The Staple 
C—The Staple 
Guide and 
Straightener 


Hotchkiss 
No. 1 


Thirty Years of Leadership 
in Paper Fastening 
Machines and Staples 


OR thirty years it has been the aim of 

Hotchkiss to turn out the best possible 
All paper fastening machines and staples. For 
thirty years we have made nothing else. 


Hotchkiss 
Machines Today Hotchkiss Automatic Paper Fas- 
— teners and Hotchkiss Staples are universally 


‘ recognized as standard. They are asked for 
Guaranteed by name in stationery and office appliance 


for stores everywhere. They are a staple item, 
One easy to stock, easy to sell, and profitable. 
Year Write for Information 
THE HOTCHKISS SALES COMPANY 
Norwalk ; Conn. 


HOTCHKISS 


PAPER FASTENING MACHINES AND STAPLES 



































Manufacturer. 
i wue N s been distribute to « sume W 
H joseph & Sor Nassau street, New York, N. ¥ 


I Silver-Rose Manufacturing Company 19-31 West OF 
stre Chicag« I rnishes a blotter which shows ily 

w I xcel | I serves its uset 

1 irbe Manufacturing Companys R este! 
N. ¥ shed three-color folder descriptive f he on 
par < Name system of indexing 

TI Blank Book Company Holyoke Mass has 
issue 68, descriptive of its new “Rollomati: tee] 
pos hine accounting systems 





The Hampshire Paper Company, South Hadley Falls, Mass 


has sampled its Anglo-Saxon" bon in a new publication 
The printing qualities are demonstrated ' everal branches of 
the graphic art amping, offset thography and lette1 
press 
I es s k for dealet! i t a, 
I mere i noderat cos 4 } mp s bv 
I Ne) lol s la ‘ mpans its ik s pic isly 
a ! nN Inte! rs I ? irtis é s 
urni 
rt \. I I inv has issued a ieges ’ < 
rs of the Mimeoscope This contains numerou llus 
a for advert nz work which can be traced read on 
the Mimeograpl This book is furnishes Mimeograpt sers 
have provide themselves with the Mimeoscope 
\ twelve-pags booklet n two colors fron the Woodstock 
Typewriter Compatr features the Woodstock ‘“‘Electrit« type- 
er This booklet features the advent of electric motor drive 
he ypewriter, placing the stenographer on a par with ope! 
s other ffice machines equipped with electric motors 
Ar llustrated lder from the Elliott Addressing Machine 
Company, Cambridge Mass offers prizes for the best contr 
butions on the use machine addressing in building business 
ul nusual uss Replies will e printed ir Your Maga 
»new q rter house organ which the company is about 
L£ura 
From the Nobl Stamp & Seal Company 124 South Dear- 
rn street, ¢ ine Ill., comes Specimen Book No of rub- 
ber stamps ne " essories This shows a number of spe- 
I . tl I neluding seals, band daters, signature 
stamps, Cooke's patent time stamps, “Crown” band numberers, 
stock stamps, Stamp pads and numbering machines 
From The Cooke & Cobb Company 2 17 Steuber street 
Brooklyn. N. Y nes its catalogue of tationers'’ spe ilties 
This merchandise lassified by sections, which include ‘Fa- 
vorite expanding ind flat document envelopes wallets and 


vertical cabinet folders; expanding files of pes Grip’ 
ndividual file witl binder and perforator striped wood and 
“id clip board arch files and accessories calendars 


arious ty 





office in-and-out indicators, diaries and le ticket books 
From the Underwood Typewriter Company comes a hand- 
Zon italogzu escriptive of Underwood bookkeeping ma- 
chines This zs attractively priates nm two colors with mar 
ginal illustration The vark tvpes of Underwood ook- 
keeping machine re descri ry ind examples of the work 
accomplished produced 4 double spread in the center 
diagrams the machine indicating the various operating fea 
A heroik ze half tone, over twelve inches high, illus- 
th Underw bookkeeping machine 
From P. Derby & Company, In Gardner Mass comes a 
folder, “Office Hygiene it features Derby chairs designed to 
iffor the correct seating posture Illustrations ind ite how 
air conforms to the humar inatomy and facilitates 
n ntaining the rrect posture I i hair Chis line ncludes 
hair for typist braries, schools ar ndustries, the chairs 
bot swivel and fixed A reprint from the Commer il Digest 
tells f the widespread acceptance f orrect posture seating 
as a means of obviating fatigue and preserving an erect posture 
From The Ma lon Wire Basket Companys Massillor Ohi 
omes a genera italogue of ‘‘Daisy wire baskets Ir t ap 
pear illustratior ind complete information regarding Daisy’ 
vas paper t imbrella stands, rubbish burners, park 
metery iskets Daisy Indestr tibl fish and ste? 
iskets and White Daisy’’ art baskets With eacl f the 
e! ir led nstruction book n the d rati f wil 
baskets intends for use in the home Various desig are 
presented n olor the decorative material eing ribbons 
s fabrics, rapery materials, ete 
‘ombined Catalogue and Price List No 7 has eer sus 
Louis Melind Company. 362-64 West Chicag Ave C} 
Tl This is a book of 192 pages with cover! ind reveals 
i omprehensi\ ne of rubber stamps, steel stamps seals 
s badge nk pads time stamps sigrT markers stamp 
Tt bank stamps. trade checks. baggage checks, printing 
railroad daters, stencil machines. rubber and metal stamp 
bber type daters, printing wheels and rubber stamp pads 
TI book covers the made-to-order lines f the mpal It 
ludes omplete line of metal numbering ! ting 
ind ‘ « markers 
Dealer. 
Con Lithographing ¢ I K 
] at design and workmanship 
From The Ow Print Shop. Wheeling We \ s a 
tter in « rs featuring Art Metal filing safes 
the H. Niedecken Compar Milwaukee Vi mes 
Aesct P f the A fico teel tranef 
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STANDARD 


Save Time and Eliminate Unsanitary Drudgery 


6 Models (Hand and Electric) $3.00 to $150.00. 
One suited to the requirements of every 
office, whether the daily mail is 25 letters 
or 150,000. 


Standards are the most efficient, durable, 
and widely distributed envelope sealers on 
the market. 


Used by all U. S. Government Departments, 
prominent banks, public utilities, and by 
large and small concerns in every line of 
industry. 


Over 50,000 in daily use. 


DEALERS AND OFFICE SPECIALTY SALESMEN: 
We have an interesting proposition to make you 
if we are not already represented in your district. 
Write for details, stating territory cove 


Standard Mailing Machines Co. 


Revere Boulevard, Everett, Mass, 
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The Little Machine 
that Does the 
Big Work 


Portable Adding Machine 
Sales Company 


208 So. La Salle St. 
Chicago, III. 


40S 08 COS OR OS OX OF OF O84 OOO Ot Cot tobi itt oe 





bed Sep Se) Seis) Se) Ge) Ser to) 50) ge) at 0) ge) Go) fe) ge) ge) go) ao) a0) 6 20) 20) 25) 0) 20) 20) ao io) ag 


x 











— 


OFFICE APPLIANCES 








The Perfect Loose Leaf Ring 
The Morden Swivel Ring 


HE exceptional popularity of the Morden 

Swivel Ring is due to its strong, simple, 
smooth, efficient joint—a joint scientifically con- 
structed. As the name denotes, it is a swivel 
joint (an exclusive feature of Morden rings, all 
other rings being of the hinged style, opening 
with a pull). The swivel joint insures dependa- 
bility to remain closed, since it counteracts the 
pulling strain of sheets and covers. For the same 
reason the ring cannot be put out of commission 
by a side-wise strain. Since it has no enlarged 
joint the ring will not mar surfaces, nor become 
wedged in the holes of sheets, to tear them. The 
ring is beautifully finished; does not weaken 
under constant use; throws out no sharp pro- 
jections, when opened, to jag sheets; does not 
scratch or pinch fingers when manipulated. When 
closed, remains securely closed, yet is easily 
opened. The locking mechanism is as simple, 
smooth and secure as the joint. 


Ten sizes, } in. to 2 in. 
Liberal discount to the trade. 


The Morden Manufacturing Corporation 
WATERBURY, CONNECTICUT 
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O) a 
0 “MULTUM carbon papers and type- 

B IN writer ribbons bearing 

3 PARVO” this label. They use them 

fe Much in Little’ because they know that 


during the past 30 years 
they have _ consistently 
been of excellent quality. 
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From Koch Brothers, Des Moines, lowa, come package stuff- 
ers featuring ‘“‘Supreme Quality’’ posting machine indices and 
the “Alpha-Merical” filing system. 

From the Hammet Book Store, Crawfordsville, Ind., comes 
a blotter series advertising the store's facilities, featuring 
among other lines the Victor adding machine and ‘‘All-Steel’’ 
office equipment. 

Direct Mail Matter. 

The Dennison Manufacturing Company sent to retail furn! 
ture dealers a special mailing offering special price tags for 
use in February furniture sales. 

The Weis Manufacturing Company, Monroe, Mich., celebrated 
the twentieth anniversary of its ‘400 line of filing cabinets 
in a mailing which featured this as a desirable item as activ: 
files for many users, and excellent transfer cases in other 
instances. 

A broadside from the W. A. Sheaffer Pen Company, Fort 


Madison, lowa, features the new “Radite Lifetime’ pen It 
directs the attention of dealers to the advertising impetus be 
hind the new pen. The “Radite’’ is shown in natural colors 


The gummed seal which secured this folder is a reproduction 
of the cap tip of the pen—a white dot inlaid on the sheening 
green material composing the barrel and cap 

A mailing by The Wabash Cabinet Company features an 
imprint service for dealers who wish to sell filing folders bear- 
ing their own names. This offer expired January 31, 1925. The 
central location of the Wabash factory was shown by a map of 
the United States, indicating the location of Wabash and of 
the center of population of this country These points are 
about two pin-heads apart on the map. 

“The Second Duty of Your Label’’ was a broadside mailed 
by the Ever Ready Label Corporation, 465 Broome street, New 
York, N. Y. The primary purpose is to direct the parcel. Sec- 
ondarily the label should advertise the sender. The broadside 
showed some attractive specimens in various styles, each priced 
for conventional quantities. This facilitated direct orders 
Samples were enclosed, also, of the ‘“‘Ole Bill’ collection series 
of labels 

The F. W Roberts Company. Cleveland, Ohio, has inau- 
gurated a mail series on “... the Keeping of efficient time 
saving records of your business.’ The first mailing featured a 
quotation record system for purchasing agents. Printed forms 
are carried in stock, and suitable binders were illustrated and 
priced. An actual sample of the form is tipped on the page 
giving a good conception of the stock as well as the arrange 
ment of the sheet. This is a capital idea, as a tip-on always 
gets special attention. In this case the recipient of the mail- 
ing can satisfy himself that the stock is suited to his work 


Accessory Advertising Matter. 

The Dennison Manufacturing Company supplies its dealers 
with lantern slides to advertise St. Valentine's Day party goods 

The St. Johns Table Company, Cadillac, Mich furnishes 
dealers with selections from a series of about fifty newspaper 
illustrations of tables, and some twenty-five advertisements 
the latter strikingly illustrated 

The Burroughs Adding Machine Company furnishes users of 
its No. 3001 machines a card which fastens to the adder It 
reads: “As further evidence of our desire to serve our cus 
tomers we wish to prevent—Overcharges that hurt you—Un 
dercharges that hurt us. Here your bill is correct because it 
is added on our Burroughs.” 


Price Revisions. 

The Compo Corporation & Sales Company, Westport, C 
has promulgated new prices on its line 

The Hotchkiss Sales Company, Norwalk, Conn has issue 
a new trade price list. Copies will be sent to dealers on request 

The National Blank Book Company, Holyoke, Mass., has 
distributed Price List and Index R-2 covering catalogue R It 
became effective January 15, 1925 The new list presents ar 
innovation in that it is uniformly numerical in arrangement and 
list prices are substituted for the net prices appearing ir i 
former list The prices given in R-2 are subject to regular 
discounts. 

The Hill-Independent Manufacturing Company New York, 
N. Y.—through its jobbers, R. A. Stewart & Company, William 
A. Force & Company and Consolidated Stamp Manufacturing 
Company, all of New York; Louis Melind Company and Su 
perior Type Company, of Chicago—has distributed new prices 
on a nummer of items, including line daters and numberers and 
self-inking machines. The general trend of these prices is 
downward 


Trade Information Bulletin on Mexico. 

The Bureau of Foreign and Domestic Commerce, Washingt 
D. C., has issued Trade Information Bulletin No. 306 on ‘“‘Mey 
ico as a Market for United States Goods.” It was prepared 
by Hector Lazo, special agent of the bureau, and indicates the 
lines of manufactures consumed, and sources of supply favored 
The information on typewriters contained in the bulletir s 
quoted here 

For the year 1924 Mexico has been purchasing, on an \ 
age, about 500 typewriters a month from the United States 
Practically the entire demand is thus met by American mar 


facturers. Lately, however, German makes have beer 
peting, and it is estimated that about ten German type 
are being sold monthly in Mexico Mexico City and its 


mercial area require approximately 435 standard [correspond 
ence] and 160 portable typewriters a month; the Northwest 
states thirty-five standard and twenty portables; other Nort! 
ern or Northeastern states, 125 standard and thirty-five port 
ables This would make a total monthly sale of 595 st: ird 
and 215 portable typewriters for the republic. In June, 1924 
the United States shipped to Mexico 651 typewriters; in July 
1922, 887; and in August, 646, the number increasing to 912 ir 
September 


Switzerland. 

The Swiss federal department of public economy has g 
out a decision which permits without special authorizatior 
importation over all frontiers of a number of articles This 
list includes safes and calculating machines. The decision was 
dated November 26, 24 
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DIEMER 
PRODUCTS 


FOR 
SATISFACTION ano SERVICE 


ENVELOPES for Filing, Mailing and Carrying 
Purposes, RED ROPE and JUTE, for flat or 
folded papers. Also Metal End Filing Boxes 

The illustrations show a few 


ried in stock 


of the designs car- 


Samples furnished on request. 


JOHN F. DIEMER COMPANY 


519 Broadway (Est. 1869) New York, N. Y. 


SEND FOR CATALOGUE No. 30 
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Supreme 


DRY STENCILS 


for all duplica.ing machines 
No moistening before cutting 


SAVE 


Typewriter — Time — Money 
YOUR TRADE DESERVES THE BEST 


“Quality Supreme” 


Arlac Dry Stencil Co., Inc. 


424 Fourth Ave. Pittsburgh, Pa. 


(Distributors for U. S. A.) 
Dealers and salesmen write for particulars today 

















Old Hampshire 
Typewriter Papers 


If you would like to see a sample book 
of a complete and worth while line of 
typewriter papers, write for the 


Old Hampshire Typewriter Book 
without delay. 


Two new medium-grade numbers have 
been added in five different weights as 
well as other changes made which we 
believe will be of interest to you and 
which keeps the Old Hampshire Line 
ever in the ranks of Quality and Pro- 
gressiveness. 


Write us for full information. We 
will be glad to serve you. 


FINE STATIONERY DEPARTMENT 


Bampshire Paper Co. 


South Badlep Falls, Mass. 


The “SF 
Little 
Punches sg 
Slide Along the 


Convenient Rule— 







Chis Punch sells on sight. It’s just what 
people have been looking for. A light, handy, 
well-made, adjustable paper punch that is car- 
ried right in the ring binder, unnoticed except 


when needed. Sell it to salesmen, lawyers; 


dy needs one. 





ORDER TRIAL DOZEN NOW. New devices attract 
th B he first to display the Gail Paper 
Order trial dozen today from 


























Gail Manufacturing Company 
1508 Munsey Building Baltimore, Md. 


Salesmen ~ ( Punch to trade. Write for our proposition. 
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“DANDY” 
GEM PAPER CLIPS 
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A Gem Clip with an Improved Friction 
Surface. 


Grips and Holds papers firmly together. 


The Angle of the Notches Eliminates 
All Possibility of the tearing of thin 
sheets of Paper. 


Noesting Pin Ticket Co., Inc. 
**Millions Daily’’ 
Mount Vernon New York 












) Soft and Pliable 
Pores for Ventilation 


IRVIN Sponge Rubber 
CHAIR CUSHIONS 


Comfortable — Cool — Durable — Sanitary 


Porous rubber, live, unmatched; taking the place 
+ of heretofore “best adapted’’ materials and serving 
Sizes 4 practical need almost unbelievingly ideal! 







PAPER FASTENING 
MACHINES 


Brewn. 

sae SPONGE RUBBER 
Dealers CHAIR CUSHIONS 
write 


fe | FLEXIBLE RUBBER 


DESK PADS 
and —_ 
Infor - RUBBER INK-WELL 








A. H. IRVIN COMPANY, INC. /, 
No. 1015 Chestnut Street, Philadelphia, Pa. ‘ 























They “ 
Save You Hi illustration below 


M shows the actual size of 
ONCY 2 box of 32 INKLETS. 
These, dropped into water, 
make a quart of Perfect 


Writing Ink. 


Clear—Fast Color— 
Non-Corrosive 


JiETS 

Inklets cut ink bills more 
than 50%, and give results 
as satisfactory as any you 
obtain from prepared ink. 
Cleaner, more convenient, 
climate-proof. 

Four fast colors 
Blue-black, Red, 
Green, Violet At 


stationers’. Samples 
ree 











General Eclipse Co. 


Dept. A, 
Danielson, Conn. 
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A Calculator Desk 
Of Supreme Merit 


Ordinary desks or tables, as a 
class, do not suit the calculator 
operator. To facilitate the work 
of the employee it is essential 
that the machine be so placed as 
to insure the greatest physical 
ease and comfort to the operator. 


The ever increasing use of cal- 
culating machines enlarges the 
market for special desks. After 
careful study of this market, 
Furnas offers a remarkably effi- 
cient desk for this use. Two 
styles are available—with draw- 
er and without. If you haven't 
catalog No. 4, better write for it 
today. 








FURNAS 


FURNITURE CO. 


Indianapolis 
Ind. 
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Manufacturer. 
‘ ng philosophy £ How 
Y \ ord Sales,"" p ~ n Ti ul 
Bla (Company) He put d and } nto 
£ oiling down the irt n 
Art Meta S Ar M ‘ol 
‘teas at pe te olew tt: | Advance P 
nowet guess ning window dis ance Paper Boxes 
ill showed tl nnect hire + St ti St 
I ») sche ries of n : 
lies s are be tails { on You will find a ready sale for our goods in your store, 
ppl *. ae . san Every item is durably built for a long life of service. We 
. IKS and Cal io manufacture all sorts of card and fibre board stationers’ 
ur irding the tr ‘ Ly s in specialties 
when th eam heat is o1 nd the working atmos Warren Transfer Cases Card Index Trays 
exc ( dr Card Index Storage Cases Stationery Cabinets 
You Planting the Seeds of Fu e Sales eet Bonael Pigeon Hole Boxes Document Storage Cases 
1} 11 ; : . banks . cies” cel : Railroad Filing Boxes Transfer Cases 
ihe \ (abine Compa ) ntro¢ ‘ n 
sol 1 showed ti s / oe wie ry Ree (cloth or paper covered) (Invoice, letter and Cap 
‘ cle ) owe ie need of leaving pros Mailing Tubes Sizes) 
gern hough which will grow and n t n Carbon Paper Boxes Clipboards 
The sal ay He ae Desire and A lows Check the list and let us replenish your stock of these 
r s¢ is use goods. We shal! be glad to send you catalog and full 
Corona B tir (Corona Typew! (Comp: é purticulars 
it the Ce i band had wor i $ prize on 
tthe New York state fair, Syracuse, for bangs or not | Advance Paper Box Co. 
men 11s reanization piaved weekKiy . 
ad at Groton. and plaved six concerts 2727 Franklin Avenue ST. LOUIS, MO. 
s rt sand Islar House, Alexandria Bay, 
bs \ I s Webs ‘ ! ed 
rose A lare } ’ if 
. fr il maneuveri! hree ars or more 
red of the farn s better | 1eSSs 
\l I» vas t que I eo i tn 124 
| vith Ww I 
, ' t} Close-up” pul hed in B ness But 
Adding i e Company) ar the vat s steps 
n distr itior Would that this article might ge 
distr t mn the newspaper and ra T rams 
ount would be a better understanding f the 
twee! I r and consumer ! less harge ol 
rof r 
How and Whe va 1 feature art ¢ n the Fa t ; Bul 
he Stationers Loose Leaf Compal ) It howed the 
the right time i wel s formu ng the 
pproach, for cl ndividual The rt e closed Mar 
good deal he !} fg 
ins his head inte L stone 
the when 
se ae allie ail ae alle eo (The Original) 
ade vindow displays wv giver n What Next 
Manuf turing Company) Unless the stat r en NOMENCLATURE 
mpeter ommercial photographer, he can follow the 
rding lighting exposure posit of 
factors are not considered it is often 
sfactory photograpl 
t of application of the Addres 
News (Addressograph Company) which n 
s isers many lines These ! ed Real estat 
shop . i makKketT hardware erore departn Y eter 
ter ’ 7 nstrument manufacturer wholesale ero 
li sh register mar ture! farn ple 
nat I chewing gun fact - 
Look A n Pounds (Har n Brothers Scale Com- 
is gC as an opener for the new year instead 
g | tem on the ld al meet I one 
lear One bit of phil phv revea nse 
man who look ackward sees oO! the 
over The mar v he ooks } I 
} { he bumps I! s 4 I the 
imps of the 
} t (iver 4.000 Per ¢ Strathr T wi 
‘ Strath re Paper Company) told of the expe! 
ser geht to whe in his disp 3 . p Superior to knife, rubber or chem- 
£ wit aire ! WOTK lé na I y i . + 
ertisi older. Of the 10,00 neert idressed icals. Endorsed by all users of pen 
221 made ir ries following this mailing. None of thes« or typewriter for quickly and neatly 
ti s customer etter done in type ; F 
grea ty a8 us n \ = I ! he correcting errors. 
a mnat of them from & @ sod clans on The only eraser that will remove 
sorbing presentation of a tim« pic in e Office India ink from Tracing cloth. 
st (Art Metal Constructior Company) was The Re Individually boxed and packed one 
—_— y one rr EP gg dozen to a carton, or carded six to 
and the e of the right receptior r n holding an easel 
re ‘ xp The reception k is host « } ess t 
r ur admitted to the executive he desires to Price 50c. Extra Refills 15c 
perly ! ee the ransition of the vVisito e cf ° ° 
he 8 in ‘create a good impression ¥ will Attractive discounts to dealers. 
sted t friends and associates 
eee Ginaet, Gat. Sinan wees commidies ia taal H. H. SPENCER CORPORATION 
t ! organ field Ginger is thus defined 
n bus parlance, that element of alert s hat s : 
aracter r lominance as if the 1dvertis £ i sell 
: is tall store.” The initial issue lives up to 46 Duane St. New York City 
ts title ind 1 rr ‘ t furnish vigor s seasoning r dealers 
t} nths The first number 
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The man who wants a desk 
wants a cuspidor 


—if not every time, at least often 
enough so it pays your salesmen to 
suggest it along with other “desk 
accessories.” 


The AMCOIN line gives you 86 
neat, practical designs in  nickel- 
plated or polished brass. Finest ma- 
terial and workmanship. 


The FAVORITE 
(see illustration) is 
a ready seller for 
offices, hotels, or 
homes. Two sizes, 
10 in. or 8% in. 
diameter. Either 
size in polished brass 


or nickel - plated 
finish. No. 1260 


Write for the Aldrich Cuspidor Catalogue 


Aldrich Mfg. Co., Inc. 


57 Illinois St. BUFFALO, N. Y. 

















and built-to-order 
cases and equipment 
of every description. 


A very high grade line of 
steel filing cases massively 
built and handsomely 
finished, at attractive 
prices. Every drawer 
equipped with anti-noise- 
and-friction progressive 
suspension. 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNA. 
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with helpful sales information and inspirational articles De 


tails were given of a forthcoming national advertising cam 
paign, to begin in the March issues of ten high class publi: 
tions 

‘How I Made the Sale’’ in The Typebar (L. C. Smith & B 
Typewriter, Inc.) was a symposium in which several sales 
narrated their methods of following through to the dotted 
Sincerity, a reliable machine and a keen understandins 
human nature, with ability to pick the right time rought 
about the sales narrated in the January number of T! : 
Typebar 

“Getting Next’ to the P. A.’s° in The Royal §$ 
(Royal Typewriter Company, Inc.). was contributed by | Ss 
Wilson, manager of purchasing and supplies for that 
He told the sales force how the purchasing agent’s mind 
tions, and the policies which govern These policies differ 


the various purchasing agents The successful salesman 
a likely avenue of approach to each individual salesman 
follows that through to the signed order 

An excellent conception of the packing and shipping of 
furniture was printed in The “Y and E” Idea (Yawmar 


Erbe Manufacturing Company) A. T. Cobb, general 
manager, contributed “Careful Packing and Proper SI 
an Important Part of ‘Y and E’ Service.’ The article f 
an order through the packing and shipping room, detailing 
different steps Illustrations showed several phases of tl 
operations Excellent advice was given regarding the a 


ance of shipments received in bad order from the railroad 
The officers and executives of the Monroe Calculating 


chine Company contributed editorials to Results, the company 
house organ These were: “Quality Service,””’ by J. R. M 
10e, president; ‘““‘What 1924 Has Meant to Us—and a L« F 


ward Into 1925,” by W. R. Cummings, vice president 
of sales; “The Strength Behind the Monroe Organizatior 


W. P. Breeding, secretary; ‘“‘An Intimate Glimpse of O 
Accomplishments,"’ by E. F. Britten, Jr., vice pres 
charge of manufacturing “Service Versus Dollars by I 
Welles, treasurer; “Ideals of Monroe Advertising, b R 
Farmer, advertising and assistant sales manager; ‘‘Mainta 
Good Will.”” by J Neuhart, educational and promotior 
ager; ““Monroe Progress,"" by J. D. Clark, statistical ress 
manager Lending a Helping Hand to the Field,’ | M 
Rockwell, office manager There were holiday greet f 


the division managers, each dressed like a New Year's 
signed by Messrs. Forbes, Harmor Duff Hays, Rid 
Barklage 


Dealer. 

Civic pride was reflected in Common Sense (Cor 
& Company, Inc.) Several pages were devoted to a 
exhibit of the Fifth Avenue distri: which was show! 
New York Public Library 

‘Courtesy Sales’’ were discussed | The Blank B 
(The Columbus Blank Book Company) W het 
manufacturer grants an “inside price to a frie he 
legitimate dealer from a customer 

The October issue of Buletim Geral (Casa Pratt R 
Janeiro) included reference to the presentation of t R 
ington fifteen-year medal to Mr. Chas A. Pratt T pres 
entation has been noted in our news columns heret 

The subject of non-customer readers of house org 
discussed in The Shield (Levey Printing Company) : 
was frank in stating that the accepted way to stay 
list was to be more or less free with orders Th 
enough 

Business Suggestions (Democrat Print Lith ‘ I 
Little Rock, Ark.) is a current expo of time 





Recently inventory and transfer items were showr Compl 
information regarding prices and sizes accompani 
rious illustrations 

“Keep Your Mouth Shut,’’ admonishes Quality ( 
Courts) The advice was directed to mouth breathers 
lose the benefit of the germ filter embodied in their 1 \ 
reflex action follows. One learns to open the mouth or 
there is a thought to express 

The Office Cat (The Richmond & Backus Compa: 


coursed on “Wild Cat Banking in 1838 The topi 
financial situation in Michigan and other Western st 
that tims Hard money was scarce, and the banks utters 
utterable quantities of their own bank notes, which wer 
secured according to law When the blow-off came I 


uation was similar to that of Central Europe of rs 
when retribution overcame the inflaters 

Office Chatter (Koch Brothers) follows an unusual st 
its dashes Instead of the conventional rule cutting 
pertinent phrases in small Gothic type are used 
Filing Service,’ “ for Office Furniture,” et« TI 
an effective tie-up with the store's stocks One para 
ported an installation of Underwood bookkeeping mac! 
the Maytag Company at Newton That's a friendly serv 


both the user and the salesman who swung the instal 
Internal. 
Solid gold lapel buttons have been sent to “‘F and } 
men who earned them, according to The Sales Force (He 
Manufacturing Company) These buttons signify the var 


degrees the individual salesmen have attained in their pre 
duction 

Exhibits at the Direct Mail Advertising Association 
tion held at Pittsburgh were discussed in the Strathm< 


(Strathmore Paper Company) Strathmore had an exhi 

which attracted a great deal of attention Strathmore pay] 

were used also in samples displayed in a number of othe 

hibits : 
The Strathmorean (Strathmore Paper Company) discoursed / 

on “Fine Gold,” characterizing business honor as the sterling 


element of the commercial world The article discussed thé 
subject at length,.and summed up the situation in the thought 
that ‘‘fine gold’ is merely a perpetuation of the Christmas 
spirit, ‘““Good will to men.” 

A merry Christmas greeting illumined the cover of The N 


Cc. R. (The National Cash Register Company) Santa Claus 
was shown writing the greeting. which was signed by Fred 
erick B. Patterson, president of the company Santa’s pack 


was open, revealing some of the prizes which the N. ‘ R 
men have in prospect for 1925 The cover was lavish in its 
color effects. 
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BOOK CASES 


offer users most 
| for the money in 
’ capacity, in pro- 
tection against 
dust, in easy man- 
ipulation, and in 
appearance. The 
sections are all 37 
inches long, are 


Convenient 


_ Gunlocke 
| Chair 


HGH 


= 
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| | 
thus interchange- No. 878 
able, and combine Oak 
in various heights. % 
cs The shelves in the Mahogany 
a es sections are ad- Walnut 
justable, making Mahogany Finish 
it possible to use Wal Finish 
every inch of ainut Finis 
) space. Cases are 
: made upof birch, x& j 
. ft quartered oak, *& S 
. ‘i American walnut ® 2 
: and genuine ma- = 
. ‘f and genuine ma : es ; 
' 3 —$BS. “ hogany. They fit ; = Here is an excellent chair for the active execu- : 
ay ; n wih de vt nite % = tive or clerk who must be in and out of it fre- & 
% ee ae ee quently during the day. In its especial fit- & 
2 the John Danner & a8 Atte 4 ee 
Fe Mfg. Co ness for his service, it is characteristic of the 
& whole GUNLOCKE line, each member of 
yw Descriptive circula rs and quotations of this line or of our revolving E 1: ; . ° ° 
bookcase lin ftwo three orfour shelves in height) or both, will be = W hich 1S built tora particular purpose. 
wy sent you on request. DI f ff 
/ Se EALERS: Gunlocke chairs offer you an opportun- 
: ~ ie 
' z AKRON WOOD PRODUCTS CO. a = ity for service and profit. Write for our catalog. 
3 AKRON, OHIO : 
g Established 1899 Incorporated 1904 _W. H. Gunlocke Chair Co. 
x Manufactu:ers of office fixtures and equipment for 25 years WAYLAND, NEW YORK 
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If You Bind Your Own 


Loose Leaf Devices 


We can show you how to cut the cost 
of making your special metals, at least 
in half. 





No. 550PF - 


DESKS 


commands a 


Whether or not you buy your Knock 
Down Metals from us, we want you 
to effect this saving, because we spe- 
cialize in the manufacture of Loose 


Leaf Metal Parts for the dealer who OR PIN 


binds his own Loose Leaf Devices and The dealer’s viewpoint 











Manufacturing Company, Inc. 


therefore we want to co-operate with 
the purchasers of metal parts. All 
of them. 


We will gladly explain without cost 
or obligation to you the system we have 
devised to enable the dealer to make up 
his special metals accurately and eco- 
nomically. 


The Tenacity 


Reading, Cincinnati, Ohio 














pleasing prospect of sales and profits in 
prominent in the fore- 
ground, however, are strength and beauty 
in material, design and finish—prompt de- 
liveries, low rates to eastern points, to 
the Atlantic seaboard, the Gulf ports, and 
the Pacific coast. If there is a market 
for office and school desks in your local- 
ity, it is to your interest to write for full 
information. 


this popular line; 


Orpin Desk Company 


121 Medford St., Charlestown, Mass. 
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VICTORY 


CURE FL Se! POSE eee 


VICTORY STAMP PADS ARE QUALITY 
PADS 


Made of the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed 
by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 
Sizes 
Junior Dimensions 
No. 0 Dimensions............ 
No. 1 
No. 2 
‘ No. 3 
No. 4 


Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 

















has a proposition for a live wire sales 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 


Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 
wide range of competitive conditions. 








OUR letterheads and busi- 

ness cards are your press 
agents—your advanced guard 
For the integrity and financial 
standing of your organization 
is reflected in your stationery, 
cards, etc. 
We know that the fate of your 
letters lies in a measure at the 
mercy of the engraver’s skill. 
But copper and steel plate en- 
graving with all its kinks and 
turns is no mystery to us. We 
have learned the knack of do- 
ing better work well. 
Let us send you an estimate on 
your next stationery order. 


The American Embossing Co. 
192-96 Seneca Street BUFFALO, N. Y. 
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The Smead Manufacturing Company 
t C HASTINGS, MINNESOTA, U. S. A. 
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The Remington Broadcaster (Remington Typewriter Com- 
pany) commented on the advertising campaign scheduled for 
19 The saiesmen will have ample printed support to facil 
ate their sales progress 


4 Happy New Year greeting was published as a _ special 
tion of the Burroughs Bulletin (Burroughs Adding Machine 


The over showed a salesman entering the palace 
Prosperit th the book of knowledge and experience 
] s rn He has discarded such excess baggage as 
) s tments Discouragements ind Troubles 
’ ul stripped for actior 
( { J. K. Gill Company) feature ts cur- 
oper Busines Tor Vi Help to Maks 
The article t 23 the mt 
ew t< for the comn , nad vA g how 
Ss il witl t possit 
ition Ar p I l 
ed tl efor - nd 
‘ rs ri 
< mpl es he " i iT 
- ant I I 
1 T made | 
the « hier 
| tford, c« ! r. y S 
} ner lr ' ! . 
pe ¢ 1 } 
eans of pa 
Paper Exports in 1924 
vision of the Bureau of 1 ; 
(Comme « reports that the competition of S T vian 
und Ger inn 1used a reductior 
exports of p I writing paper) from the nited State the 
en mo! f 1924 The 1923 export for that period 
04 pounds; in 1924 they were 4,162,303 pounds 
Comparative Figures on November Exports. 
e detailed figures which follow were abstracted from tables 
shed by the Bureau of Foreign and Domestic Commerce, 
] partment of ¢ mmerce They afford an opportunity of com- 
parison of tw lar vears of the iten represent 

At the suggestion of a subscriber these figures s w the 
exports of the preceding month for 1924, as well as the irrent 
statistics, and figures for the eleven-month period 

Comparative Figures on Major Exports—November 

Furniture meta office including filing ases safes ifetyv 
deposit boxes ' ockers, vaults and other metal office furni 

I nd fixtures November [the 192 figures do not include 
Safes, sate e] Sit boxes vaults and lockers] (1923) $165,758 
1924) $174,035 October 1924 $176,566 Kl en months end 
ng Novembe1 23) $1,649,097 (1924) $2,497,639 (Juantities 
ur not stated as the basic units are mixed [For segregatior 

hese respective items, their quantities and values, see the 
pective classifications under ‘“‘Com] Fig Mis 
ellaneous Exports November.” ] 

Machines, adding and calculating November (1923) 2,073 
machines 7 $4/ 499 (1924) 1.792 machines @ $451,958 * 
tober, 1924—2,117 machines @ $576,907 Eleven months ending 
November 23) 15,819 machines P $3,008,827; (1924) 22.760 
y : r Cc 1 . | ' 1 

Machines, cash register, in November—(1923) 1,404 1 hines 
@ $2239.722 y. machines @ $982 GF Octolhe 194 
» O87 machine ? $392,709 Kleven months ling mber 

23) 16,037 machines @ $3,016,481 (1924) 17.007 n hines @ 
$3,294,027 Ca register parts t November 199 26.977 
pounds @ $25,69 (1924) 38.399 pounds @ $28,434 October 
194-63. 067 :, 83.575. Eleven months ending Novem- 
he (1923) 458 pounds @ $326,1 (1924) 475,18 nds @ 
$372, 5€ 

Machines, typewriter, in November—(1923) 25,6¢ machines 

$1,266, 88¢ (1924) 21,919 machine @ $1,148,835 October 

41— 26.658 1 hit @ $1.435.674 Eleven months end Ne 

ber (19292) 7.779 machines @ $12,526,813 (1924 246,564 
chines @ $13,848,244 Typewriter parts in No mi 125) 
7.547 pounds 954.366: (1924) 48,786 pour ds @ $58 1 Oc- 

1924 8.00 pounds @ $41,229 Eleven months ! ng 

ember—(1% 429.815 pounds p $6 665; | " 424 99% 

a d $7 

iper, cal ! November—(1923) 84.612 pounds @ $59,841 

yo4) & 4°96 1 >? $49,070 Oct I j KR. | s i 
$ 7 I nths ending N« . 
> $ 158 830.4 pounds $657,142 

} ns ir Noven f i 
$ ( { pounds DP $45,4¢ ( one f 

nds @ $ Eleven months ending Novembet 923) 

2 pounds $479,409; (1924) 298.210 pounds @ $ 


Comparative Figures on Miscellaneous Exports—November. 


Box safe vaults ar lockers ber 


) y t rer , (1924) 25.041 pounds “ > S&eR Octoner 
18,717 pounds @ $4,677. Eleven months ending November 
) a (1924) 1,@5% ! $°4 s 
I November 24 
( » t fictoner,r QD 4) { x 
, r neg Novemt ‘ 
: f 851 packs Si 
‘ Nf rn er ¢ 
7 $43.79 Oo 
8 
Ny 
¢ >s 
| ‘ 
‘ : 
‘ 
le oO ys 7 
| nn ‘ ' 9 
G4 (19? $284,965 
re at Ne T 
¢ 
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| CANFORDS fim 


SANFORD 


t? 











The New Adhesive 
Liqui-Stick 





Time has proved 
their merit— 
banks and busi- 
ness the world 
over use Sanford's 
products exclu- 
sively, year after 
year, because they 
are the best that 
money can buy. 


SANFORDS 











CHICAGO NEW YORK 











U-KUT-EM INDEX TABS 


The Original “Pyralin” Index Tab Made in 6-Inch Strips 


We are now manufacturing tabs in the 
following eight colors: WHITE, BUFF, 
SALMON, CHERRY, RED, BLUE, 
GREEN AND FAUN. THE U-KUT-EM 
Index Tab is open all the way up—any 
standard projection can be obtained from 

single tab—thus “32 in 1.” It is the most 
economical tab for your customer to use. 
He will appreciate this fact after using. 
Fully protected by patents. 


DEALERS, WRITE FOR PRICES AND 
INFORMATION. 


Universal Index Tab Co. 
445 Central Bldg. Seattle, Wash’ 


REPRESENTED BY 
EDW 88 Reade S8t., New York City 
ARTH PI ON, 937 Drexel Blidg.., Philadelphia 
} I 37 So. Dearborn St., Chicage 
Ss. W. HARRI Maplewood, St. Louis 
ED Hotel Bellevue, San Francisco 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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IIINAS 
TELEPHONE BRACKETS 
for Convenience 


Burns Brackets add so materially to the 
convenience, speed and utility of the telephone 
that no progressive organization or individual 
can afford to overlook their value and the 
necessity for installing immediately. 

By posting your trade on the many useful 
features of Burns Brackets, you can secure 
this business. Let us give you 
latest data and trade prices. 


State and 64th Streets 


CHICAGO, U. S. A. 











ADJUSTABLE 
UP AND DOWN 
IN AND OUT 














February, 1925 


October, 1924—95,385 pounds @ $28,012 Eleven months ending 
November—(1923) 1,368,603 pounds @ $294,063; (1924) 2,365,161 
pounds @ $447,881 

Furniture, school and church, wooden, in November—(1923 
36,747 pounds @ $7,155; (1924) 65,538 pounds @ $13,553. Octobe: 
1924—-83,126 pounds @ $13,055 Eleven months ending Novem 
ber—(1923) 1,248,056 pounds @ $202,891; (1924) 1,831,128 pounds 
@ $348,486 














Fibre, vulcanized ware, in November—(1923) 47,138 pounds 
@ $21,711; (1924) 28,916 pounds @ _ $11,090 October 1924 
22,789 pounds @ $13,623 Eleven months ending November 
(192: 905,728 pounds @ $257,919; (1924) 473,297 pound i 
$187,325 

Ink, other than writing, printing and lithographi ! 
vember (1923) 33,324 pounds @ $16,369; (1924) 30,387 | ] 
$12,455. October, 1924—37,093 pounds @ $18,705 Eleven months 
ending November—(1923) 552,662 pounds @  $183,78¢ (1924) 
399,074 pounds @ $166,675 

Ink, writing, in November—(1923) 96,133 pounds @ $ 
(1924) 87,645 pounds @ $16,148 October, 1924—114,903 | s 


@ $23,301 Eleven months ending November—(1923) 1,299,54 
pounds @ $232,444; (1924) 1,100,539 pounds @ $206,985 

Machines, addressing and duplicating, in November—(1923) 
385 machines @ $53,043: (1924) 380 machines @ $40,389 Oc- 
tober, 1924—572 machines @ $48,182 Eleven months « g 
November—(1923) 3,526 machines @ $382,331; (1924) ! 
chines @ $475,674 








Paper, cash register and adding machine in N ! 
(1923) 111,920 pounds @ $13,293: (1924) 79,397 pounds @ $8.84 
October, 1924—172,008 pounds @ $15,751 Eleven montl 
ing November—(1923) 1,063,136 pounds @ $116,272; (1924) 

386 pounds @ $125,925 

Paper, writing except papeteries in October ) 
pounds @ $90,698; (1924) 255.440 pounds @ $44,198 ( 

1924 83.948 pounds @ $61,183 Eleven months ending 
vember—(1923) 5,593,095 pounds @ $935,403: (1924) { 
pounds @ $662,808 

Papeteries in November—(1923) 24,191 pounds $ 
29 211 pounds @ $10,062 October 1924 36.152 pour 
838 Eleven months ending November—(1923) 3 
$143,199; (1924) 383 5 pounds @ $139,610 

Paste ind mucila in Novembe (1923) 185,489 
$21.141; (1924) 201,815 pounds @ $23,393 October 2 
pound @ $28,006 Eleven month ending Noven 
2.262.247 pounds @ $240,306; (1924) 2,364.778 pounds $ 

Pencils, mechanical or refillable in November 
dozen @ $86,621 (1924) 14,097 dozen @ $86,104 © 
11.697 dozen @ $72,469 Eleven months endings N 
(1923) 119,982 dozen @ $324,218; (1924) 107,152 dozer dD $f 

Pencils, other, and pencil leads, in November ( 2 
dozer m@ $127,053; (1924) 753.869 dozen @ $119,639 O 
1924—1,092,114 dozen @ $164,270 Eleven months ! 
vember—(1923) 9,337,369 dozen @ _ $1,487,830 (1924) 
dozen @ $1,513,410 

Pens, fountain, in November—(1923) 13,064 pens 
(1924) 40,468 pens @ $69,130 October, 1924 3 
$196,971 Eleven months ending November—(1923) 186,412 
@ $181,946; (1924) 699,485 pens @ $917,927 

Pens, metalli except gold, in November (1923) 28 
@ $14,301 (1924) 43,030 gross @ $21,367 October 1924 
gross @ $16,640 Eleven months ending November ) 

205 gross @ $142.501; (1924) 356,695 gross @ $185,770 

Safe in November—(1923) 595 safes @ $58,951 (192 7 
safes @ $37,973 October, 1924—519 safes @ $39.687 j . 
months ending November—(1923) 5,993 safes @ $584,918 124) 
6,846 safes @ $728,223 

Supplies, filing, including folders, index cards and ¢ I 
forms, in November—(1923) [not reported]; (1924) 3 
@ $10,517 October, 1924—34.907 pounds @ _ $10,91 I 
months ending November—(1923) [not reported]; (1924) 4 ‘7¢ 
pounds @ $142,769. 

Supplies, office, including paper clips and binders s 
inkstands, etc., in November—(1923) 260,119 pounds @ $ 
(1924) 253.298 pounds @ $120,370 October, 1924—250.541 | nds 
@ $144,292 Eleven months ending November (1923) 2,64 ® 
pounds @ $1,385,472; (1924) 2,747,392 pounds @ $1,464,7 

Towels and napkins, paper, in November—(1923) 
pounds @ $15,313; (1924) 81,822 pounds @ $15,219 Oct 
1924—153.580 pounds @ $22,810 Eleven months 
vember—(1923) 1,131,306 pounds @ $189,925; (1924) 2,607 
pounds @ $210,202 

Comparative Figures on !mports—November. 

Paper, writing, drawing, bond, etc., in November 123) 
907.518 pounds @ $43,543: (1924) 274.904 flounds @ $67,3¢ oO 
tober, 1924—202,079 pounds @ $56,584 Eleven mont! 
November—(1923) 3,193,289 pounds @ $608,553; (1924) 2,428 
pounds @ $560,468 

Pencils in November—(1923) 76,530 gross @ $61,752 ) 
15,196 gross @ $29,989 October, 1924—33,826 gross @ $ 


Eleven months ending November—(1923) 654,027 gross 
62%: (1924) 359.909 gross @ $473,599 
Pens and penholders in November [quantities 1 
(1923) $36,672; (1924) $24,367 October, 1924—$51,' 
$378.702: (1924) $329.64 


months ending November—(1923) 378,702; 2 


19 


Federal Income Tax in a Nut-Shell. 





WHO?” Single persons who had net income of $1,' 
or gross income of $5,000 or more, and married 
had net income of $2,500 or more or gross income : 
more must file returns 

WHEN? The filing period is from January Ma 
1925 

WHERE Collector of internal revenue for } 
which the person lives or has his principal place 

HOW? Instructions on Form 1040A and Forn 
law and regulations 

WHAT? Two per cent normal tax on th t 
income in excess of the personal exemptior ur 
per cent normal tax on the next 34,000 Six per 
tax on the balance f net income Surtax 


f 710 O00 


excess of 





once 
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QUALITY THAT 


* AM 





= 


PLEASES 


FOUNTAIN PENS in BLACK—-RED and MOTTLED RUBBER 
ALL SIZES in ALL MODERN DESIGNS 
PRICES THAT ASSURE GOOD PROFITS 
IMPRINT LINES A SPECIALTY 


ESTABLISHED 1884 


D. W. BEAUMEL & CO., Inc. Office and Factory: 17-27 Vandewater St., New York, N. Y, 


leemetemmend 


USERS 











IDEAL TUBULAR STANDS 





Write for 
Circula: 


IDEAL No. 2 
TYPEWRITER 
STAND 


Table top measures 16 by '4 inches, height 26 inches. 
Drop leaf 12 by 16 inches, hinged on a level with 
table top. 

Fowler-Manson-Sherman Cycle Mfg. Co. 


William R. Manierre, Prop. 
1445-1455 W. AUSTIN AVE., CHICAGO 














Full Size 














“NEVER LOSE” 
DUPLEX ERASER 


with the brush and pat- 
ented hook to fit the 
frame of any typewriter 
nd the 


“QWL” PEN and 
PENCIL CLASP 


nicely engraved, blunted 
end to safeguard the 
pocket and patented 
spring clip, are two new 
live specialties recently 
added to the 


Indispensable 
ARGUS LINES 


ws Every Argus product is an ex- 
ion 


s! of excellent work- 
manship and utility. 

We make a complete line of 
PAPER FASTENERS 
PEN AND PENCIL CLIPS 
ENVELOPE MOISTENERS & 
TYPEWRITER ERASERS 
Write your jobber for samples 
and discounts or order direct. 


ARGUS MFG. CO. —>> 





Full Size 
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PRESTO 


automatic closing inkwells 


are of recognized selling merit. The sim- 
plicity of the improved automatic closing 
device has a real appeal to the user be- 
cause it is very durable and long-lived. 
Sold at a price that represents a very 
reasonable investment consistent with 
the quality. These three models are al- 
ways in demand. 

DEALERS, write for full information 




























and prices. 
BACHRACH SPECIALTY CO. 
\ = Third Avenue New York, N. ie 
It is important that those who sell office equipment New things are being placed upon the market con- 
shall have authentic knowledge of important changes stantly and changes are made in older lines. Each 
— in this feld. month OFFICE APPLIANCES gives its readers de- 
mpetent news of the industry spread regularly. scriptions of new things just ready for the market. It 


OFFICE tells of new developments which affect the industry; 


important business shows and conventions are described 


APPLIANCES and in various other ways the journal is made of im- 


The 230 page news and technical mense benefit to subscribers the world over. 
trade journal of office equipment Ask for a sample copy and see for yourself its merits. 


- The Office Appliance Company, 417 S. Dearborn St., Chicago, U. S. A. 




















CERTIFIED—GUARANTEED BOEHNER IMPROVED 


RUBBER BANDS] |CARD HOLDER 


The Boehner Im- 


Pure in Fact—Not in Name Only proved Card Holder re- 
o 7 , , quires no expensive per- 
Clear, F ure Rubber Is Very Light in Weight. ferateé or bound carés. 
Mere Bands in « Pound — Less Cost — More Durable It keeps your cards 


clean; it holds one card 
securely as well as a 


[¥} “VULCO” full case of cards. 
CHAIR CUSHIONS | [22228 


Made from Highest Quality Sponge Rubber bettem of the holder. 


Soft and Pliable—Stay Put—-Do Not Wrinkle 
Prevent Shine—Easily Cleaned—Last for Years. 


Made in four convenient sizes—Mahogany color. Good . 
Seller. Write for Dealer's Special Prices and Discounts Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 


VULCO RUBBER FABRICS CO. 
Dept. 0, 63 E. &th Street NEW YORK OITY We manufacture Leather Novelties only and are not Engravers 


1 to 10,000 Pounds—All Standard Sizes. 











Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


























The Original STEELGRIP 


The increasing use of Steelgrip and Steelgrip 
Junior Paper Clips is a fitting tribute to their 


value as a recognized necessity in efficiently con- a ce | el 
ducted offices. 5 








Write today for an attractive window poster and counter 
display card (in full coler); alse for samples and prices. 


L. D. VAN VALKENBURG Holyoke, Mass., U. S. A. 


STEELGRIP Junior 
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¢) WELDON ROBERTS (Yo 
pe Sey RUBBER ERASERS 3-7 SW 


The Last Word In An Ink Eraser 


For Draughtsmen, Architects, Engineers, etc.—the 


SUEDE 


No. 125 In the Roberts Line. 


rx } 
oo j 


Weldon Roberts Rubber Co., Newark, N. Joe 3. A. 








“Pelouze” Postal Scales 


HEY give the exact cost of postage in cents on all classes of mail 
matter and also the correct weight by ounces. We make a supe- 
rior line of Parcel Post Scales. 

MADE IN SEVERAL STYLES 


National ..... mani 4 Ibs. Commeneies:..:..:.+isccasaceeou 6 Ibs. 
Union ...... ss ioc ac eal cea 216 lbs. je See Saree 4 Ibs. 
ee errr a | REO od Te. 6. ss ciccacevart 12 Ibs. 
ae Peers Standard Beam ............. 2 Ibs. 
PPT PCr ore oe 1 Ib. Standard Beam .............. 4 Ibs. 


SEND FOR POSTAL SCALE CATALOG 


Pelouze Manufacturing Co., Chicago 


For sale by leading stationers everywhere 

















HAVE U EVER 


SEEN R COMPLETE 
LINE OF BASKETS 





Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
build up trays, locker baskets, PEERLESS e 
paper bur wire globe guards, office Peerless Wire Goods Co. 
partitions, wire guards, etc. SPECIAI 6 N. Michigan Ave. Chicago, Ill. 


WIRE GOODS MADE TO ORDER FACTORY: LaFayette, Indiana 




















, — ee 
SUPER-GRADE TYPEWRITERS 


Remanufactured 

Confidence is our greatest asset. That extreme confidence in which 
we hold the typewriters we sell is of inestimable value to dealers. We 
know each machine that is shipped from this establishment is care- 
fully picked, inspected and tested. Because we have satisfactorily 
supplied their needs—remuneratively, too—these dealers have a grow- 
ing confidence and faith in every typewriter upon which is placed 
our guarantee. 





AND EXPORT Write for newest price list in which you will find the latest aad 
Trade Merk salable numbers. 
UTECO UNITED TYPEWRITER EXCHANGE CO. 


Cable Address “UNITYPEXCO” Boston 
BOSTON, MASS. 


Select Rouaghs 137 High Street, 
ee ante 
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TAMP r 
cawatil TIME Acnaired o Valeee | || THEHOGE MANUFACTURING CO., Inc. 













2 he ge so ty TIME STAMPS 215-217 FULTON STREET, NEW YORK CITY 

Thempoon ecord the hour and minute A. M. & _ . . 

petite P. M., firm name and character of the ae OF 
transaction— such as Received, Sent Pal, the Pencil, and Pal Leads 
Out, Started, Finished, etc. Clutch Pencils 

> MODEL A Modern Thumb Tacks, Steel and Brass 
“Visible” Printing Modern One-Piece Cut-Out Tacks 
TIME STAMP Modern Paper Fasteners 
Prints on top of Modern Paper Clips . . 
the paper. Modern Pen and Pencil Clips 

MODEL B MODEL A Modern Strip Racks 
Write for Folder No. § Modern Pen Racks 
THE THOMPSON TIME STAMP CO., Inc. Modern Telephone Tablets 
108% Fulton St. New York, N. Y. 
































Model 8 


Bristow 





=~» Rol Radial 
Adding Machine Rolls made for saath 
every purpose, with the best Distributor 
quality of paper. Packed in at- 
tractive containers of 50 and 100 ‘ ; A correspondence distributor with a capacity for the aver- 
by = age office Eight compartments take care of most needs; 
rolls each. ae | the number can be reduced and the capacity increased, by 
removing partitions. This is a popular size for business not 


| requiring the larger models. 


| DEALERS—This device is in general use among business 
offices throughout the U. S., and accepted as the best Made 


Ask for samples and prices. 


U.S. LACE PAPER CO. 


















































































fq e j Cc 5 Cc i . 
163 Union Ave., Bkivn.. N.Y. a || Write tor particulars, ns DAVe St im Four etore 
OR or wrc nsce se erat oh eer re nc ii ae STANLEY R. BRISTOW 
hineiiaies tektites tt teeters eical 171 WASHINGTON ST. NEWARK, N. J. 
—_ . apall 
COIT’S BALL-BEARING LETTERING PENS 
DEALERS—Send for our Counter Display of Kobler Copyholder for Typewriters 
12 Pens on 30 Days’ TRIAL at Our Expense Patented in U. 8. A. and Foreign Countries 
Improvements Patented Separately 
For School Thousands 
Students of Kobler & Co. 
ARTISTS , Satisfied INC. 
ll =< Users 594 26th Street 
Agents , i West New York, 
Draughts- NX New Jersey 
men =, Easy to 
= “at or Kobler & Co. 
Zurich 6, 
Geencheepene Pen Switzerland 
ee by 
THE BRIDGEPORT PEN CO. will be slad to send 
BRIDGEPORT, CONN., U. 8. A. you free literature 
E PUcK- Pres | 
Aw 
Contains . . . 
Metal New Martinsville Line 
“ Style L” 150 
10c P Stationers often _ consider 
ackets ma bP jet te 
Counter glassware a “dead weight”— 
: Sell for $15 something that must be car- 
Display Cost $10 ried without profit. But NEW 
. —_— . MARTINSVILLE glassware 
Profit $ 5 Tar crnei “comes across” and it is prof- 
itable. Expert workmanship, 
superior raw materials and methods, attention to 
details produce attractive sales compelling ar- 
ticles. NEW MARTINSVILLE dealers show re- 
sults that substantiate our claims. Write us—we 








will explain how glassware may be made profit- 
able to you. 


NEW MARTINSVILLE GLASS MFG. COMPANY | 





Push-Pins | Push-less Hangers 

“Glass Heads-Steel Points” The Hanger with the Twist’’ 
To “ Hang Up Things” in Homes, Offices 
and Schools. Nationally Advertised. 


Moore Push-Pin Co. (Wayne Junction), Phila., Pa. 













NEW MARTINSVILLE, W. VA. 
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MACHINE PAPER 
[ogewater Paper (Smpany ; 


MENASHA 


Preferred Paper Products 


geeraaseaaasaeen 
; 
See ee ER EE EE 








A GREAT SUCCESS 


Nid The Magic Single Fluid 


FOR ACCIDENTS /, ERADICATOR 


on ERRORS ay Replaces the Old 
és 2 Bottle Method 


: CREATES 

m ADDED SALES 

‘- GOOD PROFITS 

~S PLEASED PATRONS 


THE \" 50c per Bottle, $5.00 per Doz. to Consumers 
v | rice e n s 
SINGLE’ FLUID Favorable P to Dealers and Jobber 


ERADICATOR INK-OUT MFG. CO. '5" 

















©. ToC Ta Ta Catala alt Tatatass © aitase 
oer 
ae oe a hanes at ene oan ca nae’ tae tie tae aa, . pe Fu >. »; > 


PATENTS 


Trademarks and Coppstgnts 


a, 


’, 
‘ 


~ 


’, 
+ 


Tae. 
Fad ead ead tad ad 


rT TA. 
> + 
S, Ss ad tad ad a2 


¥. 
+ 


Difficult ar 1 reje ted cases neciallv solicited. N 
sleading inducements made to secure 

Over 30 years’ active yan . Experienced, per 

onscientious service. Write for tern B 


Rn 
the tee + 
Ss 


“ 
* 


¢. 
+ 
as 


¢ 


Specialty:—Typewriting and Adding Machines. Address 


E. G. SIGGERS _werenere 8 


aan a ae 
Os as as 
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Solidhed Ghumb Gacks 
=@ 


Solidhed “Eyelet Pliers 


BRASS 
SILVER 

A COMBINATION PUNCH 
AND EYELET SET 


Solidhed “Eyelets 


SOLIDHED TACK CO. 
S37 Murrey St..N. ¥ 






























Nn 
li 


ut 


Wiggins Cards Keep Presses Busy 


Yo ma can rhead sta to = minimem and Wearwell Cases 
r i sell V ny ins nt Scored as cards 


ie oes 
v tinder Cases st aS s 
ry are m making $0 soil pie 
u ness cards in 
do the SS auieand 





for other A Binds of p 


i =e a “ WIGGINS _ 
{ Betterm CARDS 


wi e 
ith Wi ei 


THE JOHN B. WIGGINS CO. 
1109 S. Wabash Ave. CHICAGO 705 Peoples Gas Bldg. 


i 





Wiggins Patent Scored Cards —Wearwell Lever Binder Cases 
PED SEA aa 


lig HENNA Ha 
SU LTA A 
ora 
4 





4 
Tr + 
ree 
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¢. 
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Sad 
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eas 
. 
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as 
Mat Ya tas 


as 
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rs 
et, 


ee 


v. 
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¢ 
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¢. 
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The Clear Signal 
—No Delay ~ waline with 
Medearis ‘zcsic- Stamps 
Save your time 
Prevent errors 






Story osing V 
uable time by mis 
takes and hunting 
the right stamp, as 
you “do. when you INDEXED STAMP 
use the old-fash 
ioned blind’ rubber stamp 

Put a stop to these time leaks in your office teday. Clean 
out the wastefu nes and modernize with “Indexed.” 


Any stamp-maker can supply you—or write us. 


Medearis Moulding Co., Winston-Salem, N.C., U.S.A 





@ 
s 








}OMILLER BRO'S 
trBow. POINTED 











MILLER BROS. 


MANUFACTURERS 
Meriden, Conn. 305 Broadway, N. Y. 





TRINER 


ALL-STEEL 


Counting and Receiving Room 


SCALES 


are giving the same efficient 
service as the well known 
Triner Parcel Post Scale used 
daily in 52,000 U. S. Post 
Offices. 






Write us your 
requiremenis 


TRINER SALES CO. 
53 W. Jackson Blvd. 
Chicago, «Illinois 
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Income Tax 


Returns made easy 
by the SAFEGUARD INCOME TAX RECORD 


A complete record of your receipts and disburse- 
mefits. You merely add the columns and copy the 
totals on your Tax Return. Simple, accurate and 
reliable. Saves worry. Price $1.75 delivered. 
Money back if not satisfied. 


Order now 


SAFEGUARD ACCOUNT COMPANY 


(Incorporated 1890) 
Cotenge New York Boston 
11 8. la ie St. 110 E. 42nd St. 73 Tremont St. 
Ask us about Safeguard Ledgers, Cash Books, 
Journals, and other Account Books. 
Agents wanted: Write for particulars 


Business Opportunity! 


HIS is for the man who seeks to capitalize 

selling ability by the establishment of 
General Agency. The appliance is nationally 
advertised, internationally known, and without 
competition. Territory comprising cities, counties 
or states, available to men who have qualifying 
experience appropriate to territory allotted; a 
contract adjusted to applicant's calibre and 
resources. Mention ‘Office Appliances.” 


Address 


H. C. Tuttle, Pres., 19 Madison Ave., N. Y. 























SOLID BRASS 
SMOOTH LASTING FINISH 
WORK EASY 


Low cost and first ay have created a gratifying and increas- 
ing popularity, SPECIAL IMPRINTS round or square boxes and 
exclusive sale through stationers. 

Prompt factory shipments—any quantities 


TREIBER-CAHILL MFG. CO. 
818 Park Street Syracuse, N. Y. 


Chicago: John W. Messimore, 2808 Logan Blvd. 











The O. K. Manufacturing Co. 


Sole Makers of 


WASHBURNE’S NEW IMPROVED 
O. K. PAPER FASTENERS 
SANITARY O. K. ERASERS 

RIES 0. K. LETTER OPENERS 


Write for descriptive literature and prices 


tHe ().. MANUFACTURING (0. 
OSWEGO,N.Y. U.S.A. 














The only 
brush that 
thoroughly 
cleans all parts 
of TYPEWRIT- 
ERS, OFFICE AP- 
PLIANCES AND DE- 
VICES, Typecieaning end 
made of stiff China Bristles, 
General cleaning end made of 
soft substantial Camel Hair 
An attractive colored display 
ecard with each order. Big profit to 
dealers. Write for interesting prices. 


wot RTHUR W. HAHN Dept. A 
of Brush Manufacturing Experience. 
196-201 tatayette Street, _New York 















| 











a ee 





2444 Ainslie Street 
CHICAGO, ILLINOIS 


HANS H. HELLESO 


ARES o 2156 wee CEES RSET —= 
) CLALIT (EE IR Se , 
= af 
For printing pra show cards, price tickets, etc. 





TYPEWRITER MEN 


Investigate 





Noiseless piimanie Shock Absorbers 


They stop desk drumming—they absorb the shocks through 
their felt covered coll springs hidden in the sockets—they 
permit instant removal of machine and automatic replace- 
ment, for cleaning purposes. 

For ALL Makes of Machines. 


WRITE FOR LIBERAL DISCOUNTS 


Speed Key Mfg. Co., Inc. 
21 Columbus Place Brooklyn, N. Y. 








LABELED RUBBER STAMPS 


You will like this Labeled 
Feature! It will assist you 
in getting larger profits for 
the rubber stamp department. 
A Very Liberal Discount is 
offered to the Stationer. 
Write us Today. 











Yes! We make Cor- 
| Porate and Notarial 
= Seals Too. 


COLUMBIA STAMP WORKS 


Factory and General Offi 
418-420 So. Dearborn Street, CHICAGO, ILLINOIS 
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Quick Sellers—Big Money Makers 








“Instant’’ Desk 
and ° 
Handy Files 
T r me cket pages keep 
papers order but nstantly 
accessible ndexed A to Z, 1 to 
31, or spec alts issified by 
] oid overed er ble in- 
5 lex ~ 
Idea Books 
witl pasteless pocket pages for 
news ippings, striking advts., 
¢ rhe st rehous for val- 
ua leas, instar \ cessible. 
Albums for Every Peas 
Portrait, Snap Shot, Greeting Card, 
Memory, School Day Me ~m ries, Photo, 
Posteard, Autograph, Dis Res ord 
Scrap Books — Memory Books 
Write for prices and special discounts. 


W. C. Horn, Bro, & Co, sxe 200 5th Ave., New York 
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wom [ 
THe wOrOEe TrYPe Citance 
assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 
evaporate. 


We furnish free advertising 
aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Inc. 


16-B Hudson St. New York 





THE NEW 


AMM one 


TYPEWRITER 
, Ly. CHANGEABLE TYPE 


>) 
maura My 


The standard model suits every customer, 
as types and languages are interchangeable. 


Write for Attractive Dealer Terms. 
HAMMOND TYPEWRITER CORPORATION 


08 Brook Ave., at 132nd St. New York City 


VARIABLE SPACING 





MARKILO ENVELOPES 


PATENTED SEPT. 30, 1924, (G. PERRY) 



















Made of transparent cellu- 
loid and used toprotect loose 
leaf sheets from soiling or 
—,- holes are punched 

open side for memo 
ome (six holes) or price 
books(three holes) in stand- 
ard sizes from 2x4 inches to 
84211 inches. MARKILO 
Envelopes fit the loose leaf 
sheets snugly, k them 
clean, neat and nged. 
— with records of ma- 
chine shops, gar re- 
ceiving rooms, field books 
of surveyors, engineers, ete 
they are especially valu 
able. Envelopes also made 
for file cards, open and 
notched on either dimension. |STATIONERS—Let us send you sample and 
quantity prices of this useful and profitable item. Write today. 


MARKILO CO., 6252 S. Halsted St., Chicago, U.S.A. 

















NICKEL PLATED 
BRASS 


RINGS 


WILL NOT RUST 
FOR 


LOOSELEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 


’ $2.50 
PRICE PER 100 |; 2.00 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 


REYNOLDS SEALER 
The Most Simple Sealer Made — also Most Durable 


Don’t buy a demon- 
stration — buy use. 








PACKED 100 IN A BOX. 



























Pay for your Sealer 
ONLY ONCE 
when you buy it , 
Th eREYNOLT DS 


them friends. 


REYNOLDS ENVELOPE SEALER CO. 


@quaeees!!1 NO. MARKET ST., CHICAGO 














coi® pL < 
wrt stl 


Steel=Stron 


Dealers’ Sell Coin Wrappers! 
The “ Automatic” 
Is a fast seller—it's easy to 


handle— 
only one size to stock—it is best for all 
hand wrapping. 


Red Windows give ease of visibility 


Write for Ca of 


The C.L.DOW NEY CO. 






941-943 CLARK ST. 


CINCINNATI, OHIO 





Original, Thin and Best 
COLORED LEADS 


FOR ALL 
EVERPOINTED PENCILS 


-  RED—BLUE—GREEN— 
- | YELLOW and BROWN 
cS 
stationer. Finest 
quality made. 


Newark, N. J. 


These leads are 
proving very 
popular and 
shou @ be 
stocked by every 









A. W. FABER, Inc. 
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Postal Scales 


Not cheap scale«.—nt toys,—but 
practical high-grede items such as 
readers of Office Appliances are 
always interested in. Finely finished 
in filing-cabinet green, with brass 
platforms and —Y_ dials with 
nickel plated r 8 Guarap- 
aerthl ‘ teed for life,—in :writine rder from 
‘ this ad or send or circulars. 


No. 1509, 5-ib. Postal 
and Mdse., $7.50. $ 50 
Post, ——_ 


No. 1512, 20-1b. Parcel 
$7.50. 





No. 515, 50-ib. Parcel 
Post, $9.00 





Hanson Brothers Scale Co. 
Est. 1888 
539 N. Ada 8t., Chicago 


] 


TYPEWRITERS 


W SELL Rough and Rebuilts. 
Buy or Exchange. 


All Makes—All Languages 
Lowest Pr 


ices. 





TYPEWRITER CIRCLE COMPANY 
407 BROADWAY NEW YORK CITY 
Established 1918 Cables “‘Typecircle”’ 











GOLD PEN a Shapes « and Styles 
Imprint 
Work a 
Specialty 
All makes Gold, Fountain, Stylographic Pens. 





Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO0., Inc., 64-68 Fulton St., New York 











ADDING MACHINE ROLLS 
For all makes of Machines 


THE PERFECT ROLL—guaranteed to contain 
250 linear feet. Edges free from lint or dust. 
Stock white wove’ hard-sized. Writing 18 pound 


folio basis. 
We make al! size rolls. 
Write fo 1 prices giving detailed specificatior 
GEORGE IRISH PAPER CO., ~ arenas 
BUFFALO, N. Y. 








GUIDES 





Celluloid Index Guides—Metal Tip Guides 


We manufacture a high grade line of filing supplies. Our equipment enabl.s us 
to give prompt, satisfactory service on special card work. An investigation 
will reveal the profit possibilities this line offers you Wedo not sell to 
consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, Mass. 














SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request INDIANAPOLIS 





eee 


The Better Pencil Made of Bakel ite. 


[ m nc map ur 
nm tneir nar 


oy eentron Ganeeie 
4619-25 Ravenswood Ave., Chicago 


Thou ands 
Stamps 








DEALERS & SALESMEN 


Nielson’s typewriter cushion foot is 
the finest on the market. Thisshock 
absorber really cuts out noise and 
increases speed of operator. We 
make “‘Stayon” rubber platen 
twirlers, typewriter felt and 
pneumatic typewriter speed Keys. 


NIELSON SUPPLY CO. 
810 First Nat. Bank Bidg., Chicago 







WRITE US FOR PRICES 


On "adding, listing and calculating machines, typewriters, multigraphs 
dictaphones, checkwriters, duplicating machines, mail-om-eters, tin 
clocks, safes and steel lockers, new and second-hand office furniture, and 
all office devices. 

We are the largest dealers of the kind east of the Rocky Mo mu int: ains 
and will save you half on your office needs. Everything first-class; noth- 
ing cheap but the price. Write Today and Save Money. 


Chicago Safe & Merchandise Co. rages Tay ate 














Real Eye Protection 


Working under ad verse lighting conditions a oungrete ae 
eyes to a strain that ot resulte in weak eyesight 
and sometimes more 


he Peather- 
wearer's 











H. H. COLLINS 
Eureka Ink Eradicator 


ORIGINAL Beware of Imitations BEST 
MANUFACTURED EXCLUSIVELY BY 
Collins Ink Eradicator Co. 
401 13th St., Hoboken, N. J. 
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The Slickest 


Lh Pens 
a 


GLUCINUM 
PENS 





SILVER- 
ALLOY 


sens sai +PENS 


The Turner & Harrison Pen Mfg. Co., Inc. 
FALCON PEN WORKS PHILADELPHIA, PA. 
Ilastrated Catalog and New Discount List on Application 











Boxes for Filing and Storage 


Steel 
Card Index Trays, Bond Boxes, Cash Boxes 

REAL DURAB ILITY cold r ed stee 
electrically welde REAL ECONOMY 
cost no more than tin lines 

Pleasing Appearance—attractive fir 
ished in green with nickeled s r 


handles and packed in individual cartons assuring 
condition. Write for illustrated price-list. 


ART STEEL COMPANY, 401 East 23rd Street, New York 














WASTE LETTER 

BASKETS BAR oF TRAYS 
Sing! er double Single or Build-Up 
Single or double | gums PEE | Sinzis cr Build-us 
wire bottoms. = 








““Acme” “‘Climax”’ and “‘No-Mar’’ Brands 
Write for descriptive matter 


BARBEE WIRE & IRON WORKS 
440 Conway Building, Chicage, U.S. A. Factory: La Fayette, Indiana 
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Fs $63,393 Py 7 ee" 


“Anything that can be sold can be sold by mail’ 


B k up our salesmen Sell small 
men With one letter a merchant 
days a ret er sold $22,896.20 in 30 , 
opy of POS AGE Magazine and actual copies of these 
tters I u sell, you need POSTAGE Tells how t 
result getting —. folders booklets house mag 
2 ear for 4 1umbe rs f f usable ashable 
. POSTAGE, “18 E. 18th St. New York — 2 


sold 
Vs 











The Standard Line 


vam Pen 


Self-Filling, Safety and Regular Types 


L. E. Waterman Company, 129 So. State St., 


Boston New York San Francisco 


Chicago 


Montreal 
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SIMONSON 


Patented Metal Tip Guides 













Discounts to Dealers 
R. A. SIMONSON & CO. 
122 S. Michigan Ave. 


FREE Samples Sent on Request | 


CHICAGO 














TYPEWRITERS 


ROUGH or REBUILTS 
Price List 980 Tells The Story 


YOUNG TYPEWRITER CO. 


654 W. Randolph St. Chicago, Ill. 











i 


Typewriter Ribbons and Carbon Paper 
For the Typewriter, Adding Machines 
Time Clocks. Put up for the trade. 
Official and Empire Brands, or in plain boxes with imprint if desired 
SNELLING & SON ™*™"SaiconrYN ee 


Exclusive Territory Rights Not Entertained 








MORTON’S ODORLESS 
TYPEWRITER OIL 


IN USE EVERYWHERE 
The world’s best lubricant tor Typewriters, dding 


Machines and al! delicate machinery. 
Chemically pure, gumless and colorless. 


W rile today for free sample and prices 
MORTON MEG. CO. Louisville, Ky., U.S.A. 
Expert orders given careful attention, 


®S 








(TORS 


CECE oUNRNTEED 


PERFECT MACHINES LOWEST PRICES 
WRIT ——SPECIAL DISCOUNTS TO DEALERS 





EGGENS-HAMBLER COMPANY | 


MANUFACTURERS OF 


FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 











180 BROADWAY NEW YORK 
RIBBONS 


MULTIGRAPH te-inxep 
PRS | Our process costs only $6.00 a dozen. Try it. A 


trial coder will convince you that it is the best Re- 
Inking you can buy. 

Send two Ribbons to be Re-Inked at our expense 

W. SCOTT INGRAM, Inc. 


Dept. D, 65 West Broadway NEW YORK CITY 











(aenecee “AVLT CO.) | 


ALSO MAKERS OF INKS 
FOR OFFICE DUPLICAT- 
ING AND PRINTING 
MACHINES. 


TT WHL PAY You To 
PRINTING & LITHOGRAPHIC INKS BUY DIRECT FROM Us. 


NEWARK. MN. 








| Gold Pens for Fountain Pens 


mn Repairs on Gold Pens and Fountain 


Pens Attended to Promptly. 
| Acme Gold Pen Co.,17-27 VandewaterSt.,New York 





EXPORT TRADE SOLICITED 
Manetfecturers ef Fine Geld Pens Established 1884 





TO FLAVEN, MANHATTAN BLDG., CHICAGO 
EUREKA 


Fashioned from 
green celluloid, 
bound on both 
edges, properly 
ventilated and 
adjustable. Ask 
for catalog of 
complete line. 


CHICAGO EYE SHIELD CO. 


EYE 


SHADE 














2300 Warren Ave. Chicago, Il. 


sates Gy 
"DO 


witt OUR 
DisPpLAY “0 SELL MORE GOODS! 


Electric Cost 3 cents a day Capacity over 100 Ibs 
Fully Guaranteed—Write today 


“Users” ELECTRIC WINDOW SALESMAN CO, SPAN 





































of resources and opportuni- 
ties results in more than or- 
dinary success. In many 


Intensive : 
Development stn cme: «sai 


successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very similar to your own, 
will increase your power toearn. OPFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way jt will in- 
crease your capacity for work and your earning power. 


Subecription price is $2.00 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 
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HIS book tells an interesting story of serviceable 

office furniture, the materials and methods that 
make it, and the profits and prestige accruing to the 
retailers who sell it. The book is free and will be sent 
you promptly on request 





The Balance of Power 


[he sound construction, convenient interior and 
pleasing appearance of Myrtle Desks are unex- 
celled among modern furniture makers. There 
are extra features such as vermin and dust proof 
bottoms, glueless curtains of cable construction, 
and automatic locking devices of our own especial 
design. These features give the dealer urgent | 
selling point—a sorts of balance of power. We'll J} 
gladly send full information 


MYRTLE DESK CO. | 


HIGH POINT NORTH CAROLINA 























A Decided Improvement in 
Crown Line Daters 


The illustration to the right shows the new ONE PIECE 
ALUMINUM ACTUATING ROLL now used on CROWN 
LINE DATERS 


Undoubtedly this is the best feature on Line Daters in 
recent years. 





It permits the bands to actuate freely and with but slight effort on the part 
of the operator. 


_The axle rod being positively centered in the roll avoids the breaking of bands, 
which is common with former styles of actuating rolls on Band Stamps. 


The roll being of one piece of metal obviates the old trouble of the two-piece 
roll that often came apart—thus preventing the bands being actuated when desired. 


Specimen Impression No. 1 In fact, this new actuating roll has placed the Crown at the top of all Line 


MAR 99 1924 Band Stamps. 


At present the following sizes are ready for distribution: 





Style of Characters A much better article, but no advance in prices. 
Other daters and numberers with these new 
No. Boo... secs reese MAR 24 1927 rolls will be ready for delivery as quickly as the 
factory can arrange for their production, but it 
ee. 236..... ' MAY 26 1928 will require quite some time before the entire 
line can be provided with this new feature. 
ee ee A P R 30 1930 Order from the distributor in your territory. 
Distributors Cleveland, New Orleans and West Distributors East of Cleveland and New Orleans 
3940 Ravenswood Ave. CHICAGO, ILL. 80 Duane Street NEW YORK, N. Y. 


WE SELL EVERYTHING REQUIRED BY THE HAND STAMP MAKER 
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ii eS N AS Quality 
eK WS _ Merchandise 
IS omtewl \ at 
— , | Consistent 
_ _——————— | Prices 
a L 
| | ie || EXPRESS TYPE ENVELOPE 
| | | | | | MADE IN LEATHEROID 
Dp | | AND 80-LB. KRAFT 
oe * LA = mY A. 
| FLAT MAILING ENVELOPE, LEATHEROID 
AND 80-LB. KRAFT 


Both of these envelopes as listed in our catalog are hand folded, constructed by skilled 
i workmen, under the personal supervision of men who have been in this business for many 

years. We are, therefore, prepared to furnish you first class merchandise. Each envelope 
is guaranteed to be perfect. They are made in different sizes, as also shown in our catalog. 


National Association of Stationers, Office Outfitters and Manufacturers 
Members, attention: Our price sheets for “The National Index” will soon be ready for 
distribution. Be on the lookout for them. 


Northwestern Paper Goods Co. | 
Factory at Quality Park: St. Paul, Minn. 


Sales Offices and Stock Carried at 
Los Angeles New York City 















Chicago 











Let PHILCO Ribbons ang Carbons 


Increase Your Sales as well as Your Profits 




















[hat intangible something » ften call ‘‘Good Will” in busin 
ilue than the balance in your bank. You may lose your money, b y 
cannot afford to lose ‘‘Good Will."" You can make more money when you hav 
the good will of the people. In order to hold it, you must render a real service 
a service in all that the word implies. Courtesy in manners, absolute squars 
ness and fairness in dealings, unquestionable values in offerings and promptn« 





n de liv I 















Any honest business man can mmand the four thing 


‘“Philco SILK Ribbons’ are [7 a 


; : : PHILCO ‘@ y 
another item that will in- [ sick riss0Ns 


are the finest made. Being 
ji only about halt the thick- 


crease your sales and build |e ciacatennatoniney |, 


write very sharp. More and 


—~ 6 *- 
: ‘(; : d \ \ ) l] better carbon copies can be 
OO ] . || made with this nbbon 
Price $1.50 Each 
| PHILLIPS RIBBON & CARBON CO.; INC 
\. ROCHESTER, N.Y 7 




















































Do not confuse Philco Silk Ribbons with other ribbons on 
the market in which the word SILK appears to denote a 
trade name, brand or finish for a cotton ribbon. The Philco 
SILK Ribbon is made from genuine silk only 


PHILLIPS RIBBON & CARBON Co., INC. 


ROCHESTER, NEW YORK 
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ROBARCO 


Vertical File Folders 


STRAIGHT OR TAB CUT 
Stocked in five different qualities, in a range of weights from light to 
extra heavy. Immediate delivery. 


Price list with quantity discounts, and samples, mailed promptly upon 


request. Send us your inquiries. 


ROCKWELL-BARNES COMPANY 


815-23 So. Wabash Avenue Chicago, IIl. 











wr 
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GUNN JINO DESKS 


i ‘Patented and : ni 

With Inlaid LinoTops i Giid stead All Styles:All Finishes 

Excel in Service, Beauty and Real Desk Comfort. Our con- 

struction insures an Air Tight and Moisture Proof joint, where 

Wood Border adjoins the LINO. 

LINO is our own specially prepared fabric, scientifically treated, 

making it impervious to stains. 

LINO provides the ideal writing surface. The soft shades are 

restful to the eyes. 

LINO eliminates glass and desk pads. 

“It isn’t a LINO unless it’s a GUNN.” 
Made in Grand Rapids 















Catalog and Sample of Top 
Mailed Without Charge 


THE GUNN FURNITURE 
COMPANY 
GRAND RAPIDS, MICH. 


New York Salesrooms: 11 East 36th St 
LosAngeles, 312 West Tenth Street 


PRESTON FURNITURE CO., Ltd. 
PRESTON, CANADA 


Gunn dealers benefit by similar ads in 
Saturday Euening Post and System 
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R. ESTERBROOK & CO 


( 
nm 








Esterbrook Pen Manufacturing Co. 
Camden, N. J. 


Canadian Agents: The Brown Bros., Ltd., Toronto 


JACKSON STUB 





Esterbrook Good-will 


is Good-will for the Dealer 


1. Sixty-seven years of concentration on a 
quality product, of maintenance of the highest 
traditions of workmanship— 


2. Continuous national advertising, in fat 
years and in lean— 


These are the reasons why Esterbrook is the larg- 
est steel pen manufacturer in America, as well as 
the oldest. This is the solid stuff that Esterbrook 


Good-will is made of. 

This is why the Esterbrook display case and the 
Esterbrook window display make a definite contri- 
bution to the reputation of your store. 














Underwood Typewriters 


Noiseless 


L. C. Smiths’ Olivers 


GENERAL TYPEWRITER EXCHANGE, INCORPORATED 
Brooklyn, N. Y., U. S. A. 


30 Main Street 


Remingtons Royals 
Monarchs 


and others 


Rebuilt “like new,” Renovated “like rebuilt” 
In Rough—“Perfect, complete used machines” 


Make Your Clients’ Dollars Buy More 


Make More Sales in 1925 


Code: Gentype, New York 


et" and Lowest Prices, Best Service, Largest Supply 
For WHOLESALE—EXPORT WORLD WIDE 


vyrvvvvvevvVvVVYTreF"e#ekeege¥#frewewvvwrevveveevrveeeyvrvevvvv~vvuvvyvyvyvyvvvvvvvvVYvVYyYYVYVYYY 
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WHY SELL “JUST CARBON PAPER?” 


When you may sell STORMS carbon paper. Clean-Cut, durable carbons, 
perfectly edged, sharp writing typewriter ribbons, backed by our twenty- 
five years of experience devoted exclusively to the manufacture of BETTER 
inked ribbons and carbon papers. AN INKED RIBBON FOR EVERY 
PURPOSE —A CARBON PAPER FOR EVERY REQUIREMENT, 
That’s STORMS SERVICE. 


an unusual quality. Especially adapted for 
Underwood Fanfold forms but equally good 
for general billing use. Clean writing and 


durable. 


CAMEO 308. The sharpest writing ribbon on 
the market. An exclusive STORMS product. 


CAMEO 348. A carbon paper of the highest 
quality. Jet black, clean to handle and pos- 
sessed of superior manifolding qualities. 
Featherweight, Lightweight, Standardweight. 


Sheepskin 348 and 351. Billing carbons of 











Carbon rolls for billing and adding machines, 
carefully constructed to meet specifi- 
cations of the various machines. 


SEND FOR PRICES AND MAKE UP SAMPLE ORDER 


H. M. STORMS COMPANY 


Re ee ab 
561 Grand Avenue “Corns ereRn’ - - Brooklyn, N. Y. 
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area a aaa aa OPR OO” OME MOMS OMTORIE? 


There is no better way of introducing your goods in Europe and 


particularly in France than by advertising in MON BUREAU. 


66 ?? To us “M. B.” stands for “MON BUREAU” 
To you“M. B.” stands for “MORE BUSINESS” 
a s 


M. b. has been the pioneer of sound business 
methods in this country for many vears past and 
it is now the most widely read business publica 
tion. Every progressive firm is a subscriber of 
“M. B.” This is the reason why it is the very best 
medium for advertising office furniture and 
appliances. 





Not only is M. B. the most largely read publica- 
tion of its kind, but because of the strong affec- 
tion and great confidence of its readers it is sure 
to bring you handsome and profitable returns. 


The advertising department of M. B. will write 
your ads for you or translate your copy into 
French just as you prefer. Ask for sample copy 
of M. B. and advertising rates today to 








THE ADVERTISING 


Manacer §’ MON BUREAU 52, rue des Saints-Peres, Paris, 7, France 
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The sides as well as the 
face of the tops are 
linoleum. 


with wood moulding 
strips. Wood and mdal 
— - eliminated. 
resull is a pleas- 
ing, beautiful and 
strong lop. 
Tops are full thickness 
all the way across—nol 
rimmed to thickness 
wanted. The edge end 
ane mould ing re 
¢ deeply grooved 
the core a held in 
place forever with wa er- 


proof glue. 


Office workers like Inlay-Noleum 
on desk and table tops. It is 
restful to the eyes and pleasant 
to work on. The deep, rich color 
of Inlay-Noleum blends with the 





Patented January 3, 1929 















~s maeen sa are made with or without “‘Inlay- 
Noleum” Tops. There are four grades and over hoga finish 
one hundred styles of Imperial Desks, Tables ae — ee oe 

and Chairs—oak, mahogany and walnut finishes. ——s - = i ‘s the time te cach in en the 


Dealers handling the Imperial Line are assured _ will attract attention to your windows; will bring popular demand for Imperial 
volume business and real profits. The price at people into your store; will develop new customers Desks and Tables with the new 
which we sell them to you, enables you to add _ additional business and increased profits. Inlay-Noleum tops. Show this 
a safe profit and still offer unusual values. The latest development = linoleum top 
built in strength of construction insures satisfac- Send for special Inlay-Noleum folder office furniture and at a price that 


tory service, long life and repeat customers. A-2 and price list. will attract purchasers. 
Sample block sent on request. 


IMPERIAL DESK COMPANY -:-EVANSVILLE, INDIANA 


























RX Ames Service Facts 


NOW is the time for all GOOD PROGRESSIVE TYPE- 
WRITER DEALERS to PREPARE for business. 

AMES IS PREPARED to give you PROMPT SERVICE 
on TYPEWRITER PLATENS, PARTS, TOOLS and 
SUPPLIES. 

All orders received before 3 P. M. will be shipped the 
same day. 

Our products are THE VERY BEST that money can buy 
Platens are ground quickly and accurately on our patented 
platen grinding machines 

Our parts and supplies stock is the MOST COMPLETE 
STOCK of its kind IN THE WORLD and any unusual parts 
which we do not stock will be secured for you PROMPTLY. 

THE HOME OFFICE at CHICAGO is PREPARED to 
give you PROMPT SERVICE on NICKEL PLATING and 
ENAMELING. 

Send your PLATEN orders to our nearest SERVICE 


STATION to save time and carrying charges 


REMEMBER—- 
AMES SERVICE means that AMES is at YOUR SERVICE. 


AMES SUPPLY COMPANY 


Chicago, Ill. New York, N. Y. San Francisco, Calif. 
564 W. Randolph St. 50 Lispenard St. 507 Mission St. 


TYPEWRITER 
PLATENS 
PARTS, TOOLS 

AND 
SUPPLIES 


Service stations equipped with our patented grinding machines 
1638 California St., 135 Victoria St., O'Reilly S8t., 611 Fannin Street, 
Denver Toront nada Havana, Cuba Houston, Texas 
1 a ‘apuchinas 32 5 Great New Street § George Street, 
Mexico, D. F. Mexico Londor E. Cc. 4, England Sydney, Australia 
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The First 1925 


NATIONAL BUSINESS SHOW 
Americas Efficiency Exposition 


will be held at the 


Ambassador Auditorium 


LOS ANGELES 


March 9th to 14th inclusive 


NEW YORK CHICAGO 


National Business Show National Business Show 
at the at the 
69th Regiment Armory New American Exposition Palace 
October 19th to 24th inclusive November 16th to 21st inclusive 


Good business people — executives, department heads 
and employees visit the National Business Show 
because they have confidence in the products 
exhibited and the service of those who exhibit. 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President James F. Tate, Secretary 


Chicago 50 Church St. Los Angeles 
417 S. Dearborn St. 37A Casino Floor, Ambassador Hotel 
NEW YORK Waldo T. Tupper, Manager 


C. H. Hunter, Manager 
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LEDGER BINDERS ~ 


A turn of the key opens the Class M A slight push closes and locks it 


GENUINE IMPORTED PIGSKIN 


A Ledger Binder you have been’ wanting 
to show your customers. 


Indexes with Pigskin Tabs 
carried in all sizes. 


This is Ledger Season. Have a supply 
on hand. 


IRVING-PITT MANUFACTURING CO. 


NEW YORK KANSAS CITY, MO. CHICAGO 


LONDON, (ENG LAND— PARIS, FRANCE— ZU RI Ho SWITZER L AND . BRUSSELS, BELGIUM— 
The Macey = any, Ltd. ribonum wocsete Anonyme yum wee Anonyme, Caribonum Société Anon 
65-66 Ho litch 10 rue de Seze 29 - ate ngasse 12 & 14 rue de la Baun erle 
BUENOS AIRES OUTH AMERICA— MON a Vv. — - jUTH AME 59 "A TORONTO, ONT., CANADA— 
Lamson Paragon (Sot ith America ) Ltd Lamson yn South Ar ‘ Ltd, rH “ es N BROTHERS, LIMITED 


Cangallo 462 ndi 414 ner of Simcoe and Pearl Sts. 
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Let Experience 


Be Your Guide 


When you consider the source for your Envelope Stocks 


Our forty two years of manufacturing experience 
is at your service. 


TENSION ENVELOPE CO., Inc. Established 1883 








Neither unproved ex- 
periments nor hasty 
judgment forms the 
foundation of our out- 
put, but careful selection 
and development of the 
best of equipment, skill- 
fully operated and super- 
vised. — The quality of 
our product has been 
maintained since the day 
of our establishment. 


FOR EXAMPLE 
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“TCO” 
Improved Double Metal 
Clasp 


A High Grade Catalog Envelope 


Made from the standard 70 lb. 
Jute Paper — the tough, durable 
paper with the Manila color. Cheap- 
er envelopes may be had but the 
vision of experience advises other- 
wise. 


We make and carry in stock 
FORTY-SIX sizes of this standard 
envelope! This range of sizes 
covers practically every require- 
ment that variance in catalog forms 
makes essential. 


Think of the Economy and Service 
afforded by such an available vari- 
ety of sizes, at your disposal from 
large mill stocks, which we con- 
stantly maintain! 


The “TCO” Improved Double 
Metal Clasp is made especially for 
the wear and tear that it must of 
necessity undergo in serving its 
purpose. 

The strong ridge-reinforced clasp 
is a finished product before we put 
it on the envelope, non-risting and 
free from a burr or cutting edge. 


Its patented construction brings 
the two prongs up instantly to a 
perpendicular position without 
buckling, enabling the carefully reg- 
istered flap hole to fall immediately 
into position with amazing rapidity. 

Strong rope patches on both sides 
of the flap-hole insure its strength. 


Our Jobber Proposition Is Most Attractive. 
Write for discounts and long price list. 


TENSION ENVELOPE COMPANY, Inc. 


33 to 87 34th St. BROOKLYN, N. Y. 


Bush Terminal 


Telephone SUNSET 6000 
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What is the Difference Between 
‘Going to the Store” and 
‘Buying it at Hopwood's”? 


You’ve experienced the difference, and 
may not have realized it. At Bogg’s perhaps, 
or at Laubach’s, or Sweeney’s, instead of 
Hopwood’s— but the principle involved is 
the same. 

‘*Hopwood”’ may be the druggist at the 
corner, or a progressive haberdasher, a manu- 
facturer of soap, or even your favorite insur- 
ance company—in any case, Hopwood’s is 
a business with a personality. Hopwood’s 
business may have grown to nation-wide 
proportions, but he has never lost sight of 
the fact that broadened distribution merely 
means ‘‘more home towns,’’ each with its 
local problem of sales outlets, new customers, 
old customers, pleased users or otherwise. 


Increased volume has immeasurably complicated Hopwood’s 
selling problem, but he continues to ‘‘break down”’ his national 
market with modern merchandising methods, locating new 
prospects, new customers, while he is satisfying and reselling 


old customers. 
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Hopwood Puts Personality Into His Business 


In our great, complex, modern labyrinth of distri- 
bution, the only thing that can restore the personal 
and individualized element to selling is direct 
advertising. The salesman has gone as far as he can 
go and has reached the point of diminishing returns. 
On the contrary, direct advertising knows few 
limitations; it aids distribution and cuts selling cost. 
It can be as personal as you choose to make it. 


Merchandising, the force in modern business, is 
graphically illustrated and explained in ‘‘Merchan- 
dising’’, the book. In its second edition, revised and 
improved, it is now ready for distribution. You'll find 
it well worth reading. It is an answer to the business 
world’s problem of the hour, cost of sales. A copy 
should be in the hands of every business man inter- 
ested in the proper remedy. 


THE AMERICAN MULTIGRAPH SALES COMPANY 
Cleveland, Ohio 


1830 East 40th Street 





More business, that’s what you want. You have 
heard it before but have not always been told the answer. 
The Multigraph is the answer; it is a business-getter and 








THE AMERICAN MULTIGRAPH SALES CO., 
1830 East 40th Street, Cleveland, Ohio. 
Gentlemen:—Please send me, without obligation on my part, your 
new booklet entitled, ““Merchandising,” and inform me just how 
the Multigraph will be of service to me. 





' 

' 

° ° ° ‘ 

money-saver combined. It prints forms and direct-ad- : 
= 2 : ; My Business is ocnvcccasseseteneeeneaneveene 

vertising of many varieties. Itisrapid, easy tooperate, ' 
economical. Tens of thousands arein use. For twenty Senties - { Name ete e nee eee n ee eeneeeneeeenane 

. . . enain this + 

years it has been the chief means of making national book does not obli- | address 
advertising pay, and of cashing-in on existing good will. #4t¢ you in any | 
way. Mail it now. ; ; 2 
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It is the backbone of direct-mail advertising 








OFFICE APPLIANCES Februar: 


Bu rroughs | 


A a _ = | 
F iduring Se 
Machine 














+ ADDS 
— SUBTRACTS 
x MULTIPLIES 
+ DIVIDES 


Burroughs standard visible keyboard is built for speed—two or 
more keys may be depressed at one time—ciphers and punctuation 
print automatically. Entering an amount on the keyboard, with 
keys of one color for cents and another for dollars, is simpler and 
speedier than writing figures with a pen. No training necessary. 


The best test of Burroughs simplicity and speed is on your own 
work. Call the nearest Burroughs office for a demonstration. 
Look in your phone book, or ask your banker for the address. 


Burroughs Adding Machine Company ' 
Detroit, Michigan 


Sales and service offices 


Detroit, Michigan Windsor, Ontario London, England 
Paris, France Other Principai Cities of the World 





Adding + Bookkeeping «+ Calculating and Billing Machines 
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TAKE IT FROM ANY ANGLE—ease of 
operation, dependability, high grade 
character of work—and you Il realize 
the Woodstock is without a peer. 


The Woodstock Electrite, newest member 
of the Woodstock family. has all the features 
of the standard Woodstock—plus the ad- 
vantage of electrical operation. Send for 
booklet which describes both machines. 


Woodstock Typewriter Company 


216 West Monroe Street - - Chicago 
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— and Daniel Boone 


LL the romance of the winning of the 

wilderness is a vivid, thrilling reality 

in the mind of the boy as he works at his 
history lesson. 


Free from the drudgery of hand-writing, 
he is able to concentrate every thought on 
his work. His UNDERWOOD PoRTABLE helps 


PRICE, $50 IN THE U.S. A. 


him to give living expression to al] that is 
in his mind—easily, quickly, pleasurably. 
The student who uses an UNDERWOOD 
PORTABLE finds that higher marks and 
quicker progress are his, because typed 
lessons are more carefully done (and ap- 
preciatively read by the instructor!) 


WEIGHT, 63, LBS.; IN TRAVELLING CASE, 93, LBS. 


The Portable is obtainable at Underwood Offices in all principal cities, or direct by mail. 


UNDERWOOD TYPEWRITER CO., INC., 


UNDERWOOD PORTABLE 


UNDERWOOD BUILDING, NEW YORK 


comes to life on the Underwood ‘Portable! 


It’s more than a portable; 
it’s an 


UNDERWOOD. 








